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Unusual iver Work of the Late 17th Century in the Hohenzollern Collection, Formerly Used at the Imperial Palace. 
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VANITY FAIR 


lA 
J PROVIDENCE SHELBOURNE 
6 for $3.75 


Z 
YH 6 for $3.75 6 for $3.75 
A 


WESTMINSTER 
6 for $3.50 


FLAT WARE FOR THE BRIDE 


When the bride sees the name GORHAM on 
her wedding silver she recognizes at once the 
discriminating taste of the giver. Your lead- 
ing jeweler will gladly assist you in select- 
ing any of these beautiful Gorham patterns. 
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+ ROSLYN O HAM BRADFORD 
i 6 fer $3.50 ; 6 for $3.50 
| 
NEW YORK PROVIDENCE 
L AMERICA’S - LEADING - SILVERSMITHS - FOR: OVER +90 -YEARS 


This full page appears in the 
June 6th 


Saturday Evening “Post 
THE GORHAM COMPANY 
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Jewelry Class at the Institute for Crippled and Disabled Men 








The Story of a Worthy Cause and How it Has Succeeded 




















in an unpretentious part of 
congenial and 


OCATED 

the metropolis, but in 
healthful surroundings the Institute for 
Crippled and Disabled Men, more often 
called “The School of Another Chance,” is 
doing a worthy work. Each year this insti- 
tute, which is located at 245 E. 23rd St., 
New York, teaches a large class of crippled 
boys and men to make and repair jewelry 
and to originate designs. As a result many 
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plished, with the result that members of the 
industry are co-operating and are ready to 
give whatever assistance they can. 

The courses in the jewelry class range 
anywhere from six months to two years, 
the lesser term of course being confined tc 
teaching the fundamentals of the trade. 
These include soldering, filing, piercing and 
some wire work. The finer and better class 
of work is accomplished after further train- 











THE JEWELRY CLASS AT THE INSTITUTE FOR CRIPPLED AND DISABLED MEN 


hopeless physical wrecks have been reclaimed 
and made useful members of society. 

There are many trades taught at this 
school, but jewelry making seems to attract 
more students than any of the other crafts. 
Since jts inception, more than a decade ago, 
this class has turned out many artisans and 
has given to the jewelry industry some 
excellent craftsmen. 

The history of the jewelry making class 
is interesting and indicates that its founders 

d little outside encouragement when this 
humane work was started. Today, however, 
Manufacturing jewelers and the trade in 
general acknowledge -the success of the 
school and realizes the good being accom- 








ing, which usually extends over a period of 
two years. 

The school is careful in its selection of 
students for the jewelry class, as it is in 
other studies. Some apply for enrollment, 
but after examination are sometimes found 
to be better fitted for another trade. 

Several things are taken into consideration 
when one applies for enrollment in the 
jewelry class, among them being the pupils 
aptitude and artistic tastes. If he impresses 
the instructor and shows any signs of 
promise, he is enrolled and these qualifica- 
tions are gradually developed and _ the 
student watched over until he becomes 
capable to take a position in a shop. 


The story of the jewelry class in the 
Institute for Crippled and Disabled Men, 
how it was founded and_how it is pro- 
gressing is interestingly told in the April 
issue of Thumbs Up, a publication printed 
in the institute print shop, in the interest 
of the handicapped. It is as follows: 

“A decade before there was a disabled 
American veteran of the World War to be 
rehabilitated, six crippled boys were gathered 
in the Rhinelander School on Ejighty-eighth 
St. in New York to learn the jewelry trade. 
It was a courageous experiment. Predic- 
tions of failure were freely made. The 
trade was apathetic—if not actually hostile. 
The human material was unpromising. 
Even friends of the cripple were skeptical. 
Sut behind the undertaking was Miss 
Florence §S. Sullivan, a lady of leisure and 
means, with some very practical ideas about 
helping others. She is not easily daunted 
by difficulties. Being convinced that the 
best way to help the cripple was to teach 
him a trade, she made a study of various 
occupations and chose jewelry making as 
being suitable for youths sadly lamed by 
infantile paralysis and tubercular deformities, 
In her project she interested other alumnz 
of the Brearley School, an exclusive New 
York finishing school. The support of the 
3rearley Alumnae Association has _ been 
generously given the class, both prior to and 
during its incorporation in the Institute for 
Crippled and Disabled Men. 

“The advantages in jewelry making as a 
trade for cripples lay in the fact that it 
was light work which could be done at a 
bench by persons with good hands and eye- 
sight, but who might be extremely lame. 
The equipment of a shop would not be ex- 
pensive and the tools of the trade are very 
simple. Non-precious metals such as copper, 
brass and German silver would give the 
students the practical experience needed. 
Friends of the project were willing to donate 
their discarded jewelry which went into 
the melting pot to supply the gold and silver 
required and the semi-precious stones for 
practice in making mountings. 

“The next thing was to find a teacher with 
craftsmanship, teaching ability and, above 
all, patience. Such a man was to hand in 
the person of John Koestner. He came 
from a country where workmen do not hap- 
pen—they are born and then trained with 
an Old World thoroughness. Connected 
with the Imperial Museum in Vienna there 
is a remarkable school for the training of 
artisans, the Imperial School for Arts and 
Crafts. Not only are craftsmen made, but 
they are fitted to be teachers of others. 

“After finishing the realschule in Vienna, 
John Koestner had six years in the Imperial 
School, learning the jewelry trade in its 
various branches and specializing in the 
sculpture of metals. Twenty-seven years 
ago he brought his craft to New York and 
wrought in several establishments. He was 
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fnally called out of his own shop, where 
he was designing models and carving dies 
for jewelers and silversmiths, that out of the 
more plastic human material he might 
fashion something more enduring than cop- 
per or steel. 

“His task was not simply that of develop- 
ing skill in the crippled boys committed to 
his care—as difficult as that might be. The 
diseased cripple, with whom he had mostly 
to do, presents a more difficult problem than 
the victim of accident. His spirit has been 
broken through months and years of suffer- 
ing. At home he is made to feel either 
that he is not capable of working and is 
coddled, or that he is a burden on the family 
finances and is neglected. He has missed 
the wholesome and corrective experiences 
which come to the normal boy through the 
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rather disappointing to one accustomed to 
the exacting requirements of a German 
artisan. In the American industry, ma- 
chinery has superseded many of the hand 
processes which cripples could have profitably 
performed. His boys must be fitted into the 
trade as it was. It was necessary for him 
to work in a jewelry factory for three 
months in order to learn what would be re- 
quired of his boys in the shops to which 
they might be sent. Then it was not pos- 
sible to prolong the period of training until 
expertness was attained. The boys who 
were able to stay longest in the class have 
climbed the highest in the trade. But when 
the family is clamoring for even the low 
wage the cripple can earn after a few 
months of training, what can be done but 
pass him on into the shop? The problem 


JOHN KOESTNER INSTRUCTING A PUPIL 


rough-and-tumble of school days. His edu- 
cation has been retarded. Aloofness rather 
than companionship is his lot. What wonder 
if his disposition becomes somewhat warped ? 
“Before he can compete on even terms 
with his unscathed fellows the cripple must 
acquire confidence in his own _ ability. 
Ambition must be stimulated. Habits of in- 
dustry must overcome sloth, and punctuality 
and precision must supplant tardiness and 
carelessness. Otherwise he cannot become 
an acceptable workman, asking no favor— 
other than a chance to show what he can 
do. This is character building even more 
than it is technical instruction. Mr. Koestner 
had a lively appreciation of the nature of 
his job and brought to his task a genuine 
liking for boys and an infinite patience. 
Such a person can get results, whether with 
human beings or animals—and, be it said, 
Mr. Koestner is an expert trainer of police 
dogs, 

“On the technical work 


side, the was 


became one of taking crippled boys who, 
without some training, were unemployable, 
and rough them out for the factory bench 
where they must get the further polishing 
which leads to better pay. 

“The next question was whether the 
industry would receive the cripples after 
they were trained. This was a_ serious 
question in those pioneer days. It is futile 
to provide training unless employment can 
be secured. The outlook was not en- 
couraging. Jewelers could not see the ad- 
vantage of hiring a crippled lad unless it 
meant a saving in wages. The jewelers’ 
union was distinctly hostile. So the second 
part of John Koestner’s task was to “sell” 
his product to the trade. 

“The cultivation of the employing jewelers 
needed the persuasiveness of Miss Sullivan 
and the shop-talk of a fellow craftsman, 
and these two personalities impinged upon 
the trade. Now and again a crippled boy 
was slipped into the trade and made good, 
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thus paving the way for others. As a 
trained lad progressed to higher wage 
levels the news was tonic to the boys in the 
school and they dug their heels in a little 
deeper, hoping for the day when they could 
bring home a fat pay envelope. 

“Little by little there dawned upon the 
consciousness of the employers that the 
cripple had some points in his favor over the 
normal workman. The retention of his 
position was a serious matter to him. He 
could not afford to throw up his job for 
a trivial cause. The labor turn-over—that 
intangible, expensive thing every employer 
has to face—was reduced. Then the cripple 
is apt to waste less time and strength in 
conviviality and dissipation than his fellow. 
His work more completely fills the orbit of 
his activity. Gradually, the cripple won his 
way in the jewelry trade in the face of 
skepticism, regarding his value, in spite of 
direct opposition in certain quarters and an 
effort to exploit his labor by some selfish 
employers. Now, little difficulty is experi- 
enced in finding positions for trainees in the 
jewelry class. Certain shops have been most 
co-operative, one shop in particular on 
Maiden Lane, that of John Frick, has re- 
ceived many boys from the institute and 
passed them on to other firms after they 
have gained experience and skill. 

“In July, 1918, the jewelry class was 
transferred from the Rhinelander School to 
the Red Cross Institute for Crippled and 
Disabled Men in whose beginnings Miss 
Sullivan was actively interested. The Brear- 
ley Alumnae Association continued its sup- 
port and John Koestner remained the 
teacher. Most of its trainees had been 
youths who had never before worked at a 
trade. It was now to enroll in its number 
veterans of the World War under the care 
of the United States Veterans Bureau. 

There has been a _ steady stream of 
crippled boys and men from the class into 
the trade. Some are now expert workmen 
at excellent wages. Others have turned the 
manipulative skill acquired in jewelry mak- 
ing in other directions,. Timid souls, dis- 
trustful of themselves, have been trans- 
formed into self-reliant workmen conscious 
of their ability to hold their own with the 
uncrippled. The moral effect has been to 
normalize their lives. 

“This story of the jewelry class is told 
because the success attending this pioneer 
work can be duplicated as well in other 
industries suited to the locality and times. 
A similar conquest of other trades will have 
like results. The economic value of the 
cripple is becoming better known, as well 
as the moral and economic loss resulting 
from his neglect.” 

Sometime ago a _ reporter for THE 
JeweLers’ Crircutar had occasion to inter- 
view Mr. Koestner, who at that time stated 
that the institute can use old watches and 
discarded materials, such as filings, etc. 
These can be sent direct to the school 
where they will serve as something for the 
students to work on. 








Edgerton, Wyo., is to have a new jewelry 
and optical store. The A. S. Brown stote, 
formerly at Lavoye, will be located in Edge- 
ton. Mr. Brown expects to open his new 
establishment within a few days and will 
carry a fine stock of merchandise. 
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Style 138 


A handsome three-strand choker, 
consisting of two strands of uniform 
black, and a strand of graduated 
natural-colored REGENT PEARLS. 
Fastened with a crystal jewel clasp. 


In a grey velvet gift case. 


$247: 


Subject to Jewelers’ Circular Key 
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QUALITY PEARLS IN NOVELTY STYLES 


REGENT PEARL Novelties have consid- shows itself in particularly careful match- 


erably more than novelty alone to recom- ing and graduation as well as in the 
superior lustre of the pearls themselves. 


mend them to the discriminating pearl You can consequently sell a REGENT 
buyer. “They have the same superfine PEARL Novelty as something which the 
quality that has always distinguished purchaser will be proud to wear for 
REGENT PEARL staples. This quality many years to come. 


UULOAUNOEAREUUANENA LUA URRAUAAQUUULN EY A 


AUQUCUUUONNTAROUARNUUEREERAAUEAU AAA LLL 


Write us or your jobber for samples and prices—also for 
details of our current Pearls-for-Birthdays campaign, which of- 
fers you effective selling help in the form of window and counter 
display materials, printed literature and the like. \Write to-day! 


REGENT PEARLS BEAR THE GUARANTEE OF 


ALBERT LORSCH & CO.ine 


r Main Offices and Salesrooms: Lorsch Bldg. oe wes ha. See 
See Your 35.39 Maiden Lane, New York 706 Market Street, San Francisco, Cal. FOUNDED 
542 South Broadway, Los Angeles, Cal. 1869 


Jobber— Uptown Salesrooms: 24-26 West 36th St. 
Branch Office: 131 Washington Street CANADA: P. W. ELLIS & Co., LTD. 


OR SEE US Providence, R. I. 31-37 Wellington Street East, Toronto, Ont. 
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A Word About the Silverware Trade in Paris 








By L. Reid 




















 deniaay and early Summer are the sea- 
sons for fashionable weddings in France, 
and the question of wedding presents looms 
large just now on the horizon. Gifts for 
such occasions are usually ordered from the 
family silversmith, and he generally has his 
place of business at the Palais Royale. Just 
off the Rue Richelieu, in the very center of 
commercial Paris, the silversmith does a 
strictly family trade. He is distinctly old- 
fashioned. He knows exactly what coat-of- 
arms to engrave upon gifts, he never makes 


a mistake about coronets, and can be trusted . 


with everything. The donor needs only to 
select the pattern. As most of the presents 
are selected and made to order, the Palais 
Royale silversmith is stocked with models 
rather than with finished articles, which is 
a pity, as he often misses sales that he might 
have made to tourists, but he prefers his 
old-fashioned way of doing things and be- 
lieves in the father-to-son, mother-to-daugh- 
ter trade, for his customers are often women 
who know the worth of really good stuff 
when setting up in housekeeping, and prefer 
to give the young pair something that will 
stand hard wear, to going to a general store 
where flashy stuff can be had for less money. 
When a lady in an old-fashioned black suit 
walks into one of the shops, the salesman 
hurries forward, for that is the kind of cus- 
tomer that he likes. Almost poverty-stricken 
in appearance, she has probably come to buy 
a whole set of silver plate. The other type 
of customer that frequents the Palais Royale 
for stern business purposes is without a hat 
at all. A peasant from Normandy or Brit- 
tany, she has come to Paris for the first 
time and intends her daughter-in-law to have 
a set of silver fit for a queen. She has made 
much money with her butter and eggs and 
thinks that this is the best way of investing 
It. 

While the aristocrat and the wealthy peas- 
ant-proprietor goes to the Palais Royale for 
wedding gifts, people in the silversmithing 
business, hotel keepers and restaurant pro- 
prietors, whether buying a whole stock of 
plate to open a new establishment, or merely 
getting a single handsome piece of silver as 
a gift, usually go farther towards the heart 
of old Paris and climb crazy stairs in the 
old-fashioned houses to some warehouse. 
Here the great who.esale business in silver 
and gold plate is done. Some of the firms 
naturally specialize in genuine silver, some 
in electro-plate. It is here that the very 
newest models can be seen, for only people 
in trade of some kind are welcomed. A 
turn through half a dozen of these ware- 
houses, with the proprietor of several hotels, 
i$ a revelation. It might be supposed that 
no attention is paid to modes in these estab- 
lishments, but the contrary is the case. In 
tashionable dancings especially, attached to 
ng hotels, the silver is changed almost as 
often as the hangings, which is saying a good 
deal The out-of-date plate is kept for serv- 
ing breakfasts upstairs. is sold at second- 
hand prices to a smaller establishment. or 
otherwise disposed of. Then it is somewhat 


astonishing to hear a proprietor order a cer- 
tain amount of missing “bits,” stolen from 
her hotel. While there is a certain amount 
of actual dishonesty among hotel visitors, 
there is much more carelessness. Spoons 
get packed away among luggage, just by ac- 
cident, and it is no uncommon thing for an 
hotel proprietor at Deauville to find a spoon 
belonging to a Cannes hotel on the wash- 
stand when the guest departs. Thus the 
question of marking silver and_ silver- 
plate ranks very largely in the mind of the 
purchaser. Not that this really protects sil- 
verware; as, if taken on purpose, it is melted 
down. If merely carried off by mistake, 
there being no premeditation, no safeguards 
would make any difference. 

While the old French gentry and the pro- 
fessional classes are buying in the Palais 
Royale, while the people in allied trades go 
to the Rue du Temple and that neighbor- 
hood, the “new rich” and the tourists go to 
the Rue de Rivoli, where there are quite a 
large number of silversmiths who also do a 
family trade, or they buy their wedding gifts 
at the large multiple stores. Some years ago 
people would have been ashamed to make a 
present of a set of fruit knives and forks, 
for instance, in a case not engraved with the 
monogram of the recipient on a silver plate, 
while more attention was sometimes paid to 
the correct engraving of the forks and spoons 
than to their design. Now everything is 
changed, and people will actually buy a set 
of knives and forks in a flashy case, with- 
out any monogram whatsoever, leaving the 
young married people to have them engraved 
or not, as they please, while the giver sup- 
poses that the case will be flung aside, any- 
how, the silver probably being fitted into a 
drawer in a movable “waiter.” These 
changes vex the old-fashioned silversmith to 
the very heart, and something seems to be 
lost, for the chief point about a gift as pre- 
sented by a lady of fashion in Paris was the 
manner of the giving and a presentation that 
showed that anxious thought had been ex- 
pended on the whole affair, nét a purchase 
made carelessly, without regard to the taste 
of the newly married couple. 

While great carelessness has been shown 
in these matters in all but the very select 
circles since the World War, there is no 
dowbt that a reaction has already set in. 
The “new rich” are losing their quickly ac- 
quired riches, the money is getting back into 
the hands of the old gentry, more or less, 
and this will mean a return to old habits and 
customs, in selecting silver as in everything 
else. 

While whole sets of plate are very de- 
sirable as wedding presents, they come ex- 
pensive, and there is a tendency to give a 
silver tray, with a tea or coffee set, the 
whole kept very small, low but “full-bellied.” 
to give the literal French translation of the 
adiective that describes them. These squat 
coffee-pots, milk-jugs and sugar-basins hold 
just as much as the old-fashioned tall, slen- 
der receptacle. They fit into the scenery in 
one of the new miniature flats, where there 
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is no room for anything large. The silver 
tray, whether in solid silver or silver plate, 
is invariably embossed, has a pattern in high 
or low relief, or in some way is brought into 
line with the fashion, which is not for 
smooth surfaces. The Empire wreath pat- 
tern is a favorite design. It runs around the 
circular tray, the leaves standing in very 
high relief. The pattern is, of course, used 
for coffee or tea pot and jugs with equally 
pleasing results. 

For single item gifts, a sugar bowl in sil- 
ver, lined with gilt, is suitable. The bowl 
has gilt butterflies perched on either side. 
Silver baskets, made in plaited work, to re- 
semble straw baskets, in all sizes, provided 
only they be “squat” and not high, to hold 
sweetmeats, are seen. Some are made in the 
very finest silver threads. These baskets are 
used for afternoon teas and dancings, placed 
on small tables. 

Tumblers, with silver casings reaching to 
the middle of the glass, with a handle to 
match, are very suitable as trifling gifts. 
The silver work is very beautifully done. 
An open-work pattern is the rule. In some 
cases, especially for a couple going to live 
in the north of France, or the beer-drinking 
districts, silver tankards are suitable gifts; 
but usually a set of six is given, unless the 
single specimen be a remarkable and unique 
work of art. Bottles for liqueurs, sometimes 
in a case, are very useful gifts. Opaque 
glass is being used for these bottles, some- 
times in ruby, sometimes in the new saxe 
blue. An open-work silver mount is usually 
kept in high relief. 

Egg-cup and spoon, singly or in a case of 
half a dozen, also makes a nice gift. The 
gifts, whatever form they may take, are al- 
ways in the latest fashion, whether selected 
at the Palais Royale, in the region of the 
Hotel de Ville, or at one of the big stores, 
there is nothing old-fashioned to be got in 
Paris, for everyone connected with the silver- 
smith’s trade understands one thing, the de- 
sirability of scrapping all the old models at 
the end of the season. 








Importations of Imitation Gems _ Into 
Australia Worrying Jewelry Trade There 
Says United States Consul 
at Melbourne 


WasHIncTon, 'D. C., May 13.—Imitation 
black pearls and opals of such a degree of 
perfection that they will readily deceive per- 
sons not qualified to distinguish them from 
the genuine stones are being imported into 
Australia by the thousands and are causing 
some concern to the reputable jewelers of 
the commonwealth, reports Consul Norman 
L. Anderson, at Melbourne, to the Depart- 
ment of Commerce. 

The black opal is a precious stone indi- 
genous to Australia and is much sought after 
by foreign visitors. Local jewelers are of 
the opinion, Consul Anderson advised, that 
the large importation of imitation stones has 
for its object the deception of tourists, par- 
ticularly the personnel of the American fleet 
on its projected visit to Australia. 

The imitation opals are worth about 5 to 
6 shillings each, whereas the genuine 
counterpart would have a value ranging 
from £20 to £100 or more, depending upon 
the size and quality of the stone which is 
selected. 
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Best and Fastest Selling Item 
in the Jewelry Business 
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Choker Assortment 


BE 


Subject to Jewelers’ Circular Discount 
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10 Deltah Chokers—Assorted Colors—In Display Case 


Including White, Baroque and New Pastel Shades 


Order From Your Wholesaler Today 


LH#eller ES ON, inc. 


PARIS PROVIDENCE GENEVA 
358 Fifth Avenue, New York 
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Fashion Notes from the French Riviera 





By Winifred Fell 

















—— 
HE Irench Riviera is gradually empty- 
ing, the fashionable crowd making its 
way up north, after a season that has been 
spoiled by dubious weather, neither good 
nor frankiy bad. Rain is much resented on 
the shores of the Mediterranean, as_ the 
women visitors bring toilettes with them in 
delicate muslins and chiffons, and although 
there are always the casinos and theaters, it 
is disappointing not to be able to walk along 
the promenade in the lightest and most 
diaphanous of these gowns. 

Light fabrics have naturally been seen 
everywhere ; muslins, white and cream, have 
heen worn with white ornaments, with sau- 
toirs, almost exaggerated in their length, 
some being over a yard long, in white or the 
palest of pink corals; deep red coral is also 
worn with white muslin. Earrings, brooch, 
pendant, bracelet are all to match, while 
sometimes the gown is finished with a ca- 
bochon at the waist, in tiny coral beads. 
Orchid-pink is the very fashionable color 
this season. Dresses in all kinds of light 
fabrics are seen, with pearls, either “fine” or 
not, according to the purse of the wearer. 
Very pale lavender-blue silks are also seen, 
a purely Riviera fashion, as nothing of the 
kind has been worn elsewhere. Jade is worn 
with these gowns. To contrast, there are 
many combinations of lavender-blue and 
deep green or saxe blue and pale green. 
Jade naturally goes very well with the lat- 
ter, while emeralds, although a bit daring, 
have been seen with the very pale lavender. 
Patterned muslins are worn with ribbons, 
and in this case a red enamel buckle is used 
to give a note of color to the pale lavender 
on a white ground, to the saxe blue motif, 
or pink design, always on a white or very 
pale gray ground. 

Champagne, pale beige, frank yellows, al- 
ways kept faint, are also seen. They call 
for white ornaments, always opaque. White 
coral, ivory and a variety of enamel multi- 
colored sautoirs and bracelets are seen. 

In spite of the struggle to prevent black 
regaining its place, after the long extinction 
aa result of the war, a good deal of black 
was seen, especially for evening wear, this 
Winter on the Riviera. It is, however, 
usually relieved by pink, of the palest shade, 
ot white or silver-gray. Sometimes silver 
braid is used to relieve an all-black gown 
for the women no longer young, in which 
tase silver filigree ornaments are worn. 
Naturally, the gown in black, relieved by 
nink, calls for pink ornaments, bracelets, 
‘autoir and earrings, but they must be opaque 
whatever their composition. Pearls are nat- 
trally used with this combination, but the 
ninky pearl, whether genuine or not, is pre- 
‘red to the pure white specimen. There 
San inclination to wear a long collar of 
9 large, iridescent pink “pearls” rather 
‘an the small, genuine string of fine pearls 
with these gowns for the promenade, while 
he “fine” pearls come to their own again 
an evening, at Casino or dancing. 

Many black gowns are trimmed with real 
tt - 4 
Mack lace, in which case they are kept all 


black, the only relief being jewelry of one 

kind or another, diamonds of course being 

first favorite for this sedate kind of toilette. 
se 6 

Sticks have been much carried by women 
this Winter and Spring on the Riviera. 
Canes finished with an ivory knob, some- 
times carved, are popular. Tortoise shell, 
amber or carved wood is also used. These 
walking-sticks are of course mounted in 
gold. Sometimes the top is in gold open- 
work, sometimes in silver, the cane then 
being mounted with metal to match. Watches 
are sometimes set in the top of the fashion- 
able canes. Naturally the smallest specimens 
with a very carefully domed glass, war- 
ranted not to smash, are selected. This 
mode of putting watches in the top of the 
very short umbrellas has also been seen on 
the Riviera, while powder puffs and cigarette 
holders are also introduced into the handles 
of umbrellas and canes. In this case they 
are naturally very stout, the fashionable 
umbrellas and sunshades, required very fre- 
quently in spite: of the variable weather, 
have of course been getting more and more 
“rotund” as time goes on. 

* * * 

Another very favorite accessory to the 
Riviera gown has been a tiny cylindrical case 
from three to six inches long, at the end 
of a long cord that is slung over the arm 
and from which hangs a tassel two-thirds 
the length of the cord. Some of these cases 
are in red enamel, to give a note of color 
to the gown. Sometimes they are in ivory, 
encrusted with jewels. There is a decided 
inclination to make them in some “razzle- 
dazzle” substance, in all the colors of the 
rainbow, or to produce the same effect by 
setting them with jewels. Very costly or 
very cheap, they make a very effective relief 
to the plain gown, for the wearers are get- 
ting to rely more and more on jewelry for 
giving the finish to dresses that are becom- 
ing scantier and scantier, in many cases 
plainer and plainer. Some cases are made 
in Japanese lacquer ware, red being used to 
give the color relief required when plain 
white muslin is worn. These cases are used 
for holding toilette requisites of all kinds, 
and. are most useful for yachting, one of the 
most fashionable amusements of the late 
Riviera season. 

x kk 

Although the Riviera season is virtually 
at an end, indications are useful especially 
at this season, as they foreshadow the Sum- 
mer seaside modes, many of which originate 
in the Riviera rather than in Paris, many 
of the designers being down south at this 
period of the year. Actual conditions on 
the shores of the Mediterranean approximate 
much more closely to those at Deauville in 
July than those prevailing in Paris for ex- 
ample, and the French designer must see his 
models worn, actually, to really do his best. 








Eugene Porter, formerly of Malvern, has 
moved to Portland, Ore. 


About Serpentine 





A SHORT article written by “Hdt.” ap- 

peared under the above title, in a re- 
cent issue of Deutsche Goldschmiede-Zei- 
tung, a translation of which follows: 

“Serpentine is a decorative stone and 
known in decorative arts work. In nature 
it often forms whole mountains. Not all 
of this serpentine is of the same origin and 
composition. Chemical analysis is directed 
toward the origin of serpentine, which is 
often arising from the transformation of 
whole masses of rock. The rock sources 
of serpentine are olivine cliffs, gabbro rocks, 
hornblend. We can distinguish pure and 
valuable serpentine according to the degrees 
of transformation. We never find serpen- 
tine as a crystalline structure. On the con- 
trary, it is composed of dense, fibrous and 
laminated forms. One can distinguish dense 
serpentine as: (1) those of light or even 
white color; (2) those of light green to 
honey yellow; (3) those of dark green to 
black; the latter kind appears near Mon- 
goni in South Tyrol and is named Vor- 
hauserite. Fibrous serpentine is termed 
chrysalite, the most delicate fibred chryso- 
lite-asbestos. . To this belong the different 
sub-species metaxite, jenkisite, antigovite, 
marmolite, picrolite, hydrophite. 

“According to the ordinary chemical for- 
mula, serpentine contains 43.46 per cent. 
MgO. 43.50 per cent. SiO., 13.04 HO. In 
addition appear impurities which may be 
very plentiful and already in the mother 
rock. Thus we can place 10 per cent. iron, 
up to 5 per cent clay, small quantities of 
calcium carbonate, traces of chrome and 
nickel. Serpentines contain from 9.5 to 17 
per cent. of water. Specific gravity occurs, 
according to- the content of iron and clay, 
from 2.55 to 2.59. According to the Mohs’ 
scale hardness ranges from fresh serpentine 
3 — 4, with opal- or chalcedon-admixtures 
even 5. ; 

“Prof. Henglein states that it was com- 
monly accepted that serpentine was a min- 
eral, but that we now consider serpentine 
to be a product of decomposition. The 
transformation is carried on by the crevices 
in the olivine crystals. It has been demon- 
strated that the carbonic acid and the car- 
bonated water take a principal part in the 
transformation. 

“The fibrous and laminated serpentines 
are new constructions inside the serpentine 
mass which frequently even form clefts. 
The fibrous structure of antigovite can be 
accounted for in connection with the pres- 
sure of mountain formation. Carbonic acid 
gases decompose serpentine very slowly, 
and, above all, this decomposition takes 
place at uow temperatures.” 








It had originally been planned that jewel- 
ry stores at Little Falls, N. Y., were to be 
closed on Wednesday afternoons during the 
months of July and August. Four of the 
jewelry stores, however, have agreed to 
change this arrangement and will join the 
other merchants of the city in closing 
Wednesday afternoons during May, June, 
July and August. The jewelry establish- 
ments entering into this agreement are 
Harold J. DuBois, George A. Oppel & Son, 
R. L. Anderson & Son and William Levee, 
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HE strength of our organ- 

ization, its influence over 
the diamond markets and ca- 
pacity to lend force to our 
customers, coupled with our 
ability to supply diamonds at 
lowest market prices, has 
brought us the most success- 
ful merchants in the country 
for loyal customers. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAMNI 


31 North State St. Audrey House, Ely Place 6 Tulp Straat 
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President of A. N. R. J. A. at West Virginia Convention 





Members of State Association Discuss Trade Topics, Elect Officers and Adopt 
Resolutions at Annual Meeting at Wheeling, W. Va. 























—— 
WHEELING, W. Va., May 14.—The pres- 
ence of C. J. Brotherly, president of the 
American National Retail Jewelers’ Asso- 
ciation at the annual convention of the West 
Virginia Retail Jewelers’ Association, held 
at the McLure Hotel here, May 11 and 12, 
acted as a great stimulus to that organiza- 
tion. He delivered an address on “National 
Publicity,’ which was the outstanding 
address of the meeting. He also delivered 
other informal talks, was in charge of the 
question box on the second day of the con- 
yention and was active and helpful through- 
out the entire two days’ session, 

The theme dominating the convention was 





ELECT 


JASPER B. BAUM, PRESIDENT 
the general one pervading all business today, 
“What is to be done to restore business to 
a profitable basis?” The question box 
evolved much discussion along this line. It 
developed that many of the jewelers had 
been operating their repair departments at a 
loss since the war, whereas before the war 
twas a very profitable part of their busi- 
ness. Some told of successfully stimulating 
their business by use of direct mail adver 
lising and there was a discussion as to 
whether it is advisable for the jeweler to 
ll on the time payment plan. The cen- 
‘nsus of opinion and experience was 
against it. Mr. Brotherly was especially 
‘hement in his opposition, declaring time 
‘ales are responsible for the present eco- 
omic condition of the country. 


Monday 


0. A. Wise, president of the association, 
ened the meeting by complimenting the 
‘sociation on the splendid attendance, for 
which he said there were three reasons, the 
Rood speakers; the promised good time and 
the condition of business and need for get- 
tng together and finding a remedy. 

No doubt,” said 


‘ 


President Wise, “we 





were all spoiled during and following the 
war. We had very little trouble disposing 


of most anything at fairly good profit, but 
the readjustment period has left us with a 
overhead and 


heavy less volume. Many 





W. L. JONES, VICE-PRESIDENT 
articles in our stores are no longer in de- 
mand, and several lines we once believed to 
be our very own have found permanent 
homes in other than jewelry stores. 

“Is the fault in the manufacturer, or have 





LUKENS 
MEMBER OF THE EXECUTIVE COM MITTEE 


W. J. 


we neglected to give these goods sufficient 
prominence in our stores, or display them in 
our windows? We would not like to say 
that the other merchant is more progressive. 
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That would be bad psychology. The only 
help I see is organization, if conditions are 
favorable for a local organization, and un- 
doubtedly that is the proper step and would 
be a great help to our State and national 
organizations. It may not be possible to 
have a complete local organization but it 
does seem that some of the jewelers in 
every town might operate in many ways to 
their mutual advantage. Manufacturers, 
laborers, plumbers, bricklayers and every 
class of any consequence are organized and 
why not the jewelers?” 

Mr. Brotherly told of the work being 
done by the National Jewelers’ Publicity 
Association along the line of field publicity 
and style information for the retail jeweler. 
The association is raising a million dollars 
to educate the public to the superiority of 
jewelry for gift purposes and is asking 
retailers to co-operate in this campaign. 

“Many gifts are thoughtlessly bought and 
do not perpetuate the sentiment or the 
pleasure of the occasion,” said Mr. Brother-. 





CONRAD BROTHERLY, PRESIDENT, A, N, R. J. A. 


ly. “Jewelry not only perpetuates the senti- 
ment in the life time of the recipient, but 
often becomes cherished heirlooms for gen- 
eration after generation. 

“Jewelry changes less in style than any 
other commodity and so is especially advis- 
able for gift purposes. Among its special 
advantages for that purpose is that a 
precious stone is the only gift that never 
becomes second handed, nor is the intrinsic 
value of the gold, silver and platinum in 
jewelry ever diminished by time. 

“Irom the cradle to the grave the jewel- 
ers’ art assists man in the observation of 
occasions, the jeweler furnishes all from the 
baby ring and spoon to the silver plate on 
the casket.” 

Mr. Brotherton in conclusion advocated 
the spending of more money for advertis- 
ing in the newspapers. 

Jack Moore, secretary of the Ohio Retail 
Jewelers’ Association, gave a brief but 
vigorous talk on “Organization.” He urged 
greater co-operation among jewelers of each 
city, declaring it was only in this way that 
they all be benefited. Just as much as each 
individual member is willing to put into an 
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Continuous Shipments 
Direct From the Mines 








ITH the return to fashion of 

jewelry for men, the requests 
for Star Sapphires continue while 
there is a decided falling off in the 
number of these stones mined also 
a noticeable increase in the price de- 
manded by the miners for them. 


We received a shipment this week 
the. stones surpassing in color any- 
thing we have had for some time and 
we are pleased to announce that we 
are able to show quite a selection 
matched in sets for link buttons. 




















GEM SAPPHIRES STAR RUBIES 
GEM EMERALDS CALIBREYSAPPHIRES 


GEM RUBIES CALIBRE EMERALDS 


STAR SAPPHIRES CALIBRE RUBIES 
BRACELET RANGES 


ALBERT RAMSAY & CoO. 


2 WEST 47TH STREET 
NEW YORK 


LONDON OFFICES: Saepeene FACTORIES: 
4-5 Holborn Circus Bryant 5958 10 Dyers Buildings 
London, E. C. London, E. C. 


INDIA 
Bombay Calcutta Rangoon 


When in London a visit to our London office and factory will be of interest to you. 
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association just that much benefit will he 
derive from it, he said. 

Dinner at the McLure and a theater party 
in the evening concluded the activities for 


first day. 
Tuesday 


Officers were elected early in the second 
day’s session, the following being chosen: 
President, Jasper B. Baum, Wheeling; vice- 
presidents, W. C. Lockwood, Parkersburg; 
\V, T. Mather, Parkersburg; W. L. Jones, 
Martinsburg; secretary-treasurer, N. J. 
Barrick, Martinsburg (re-elected); execu- 
tive committee, W. J. Lukens and J. E. 
Taylor, Wheeling, and O. A. Wise, Hunt- 
ington. 

The executive committee will decide the 
meeting place for the next convention. 

In the report of the resolutions committee, 
composed of W. J. Lukens, H. J. Homrick 














a 





JACK MOORE, SECRETARY OF THE OHIO RETAIL 
JEWELERS’ ASSOCIATION 


and J. B. Baum, it was recommended that 
the association go on record as favoring the 
rescinding of the war tax of five per cent. 
now imposed on jewelers, and that the mem- 
bers pledge their support to the National 
Jewelers’ Publicity Association, and as 
favoring a continuance of the slogan, “Gifts 
That Last.” All the resolutions were 
adopted. 

S. E. Northway, president of the Oneida 
Community, Ltd., delivered a talk on “What 
the American National Retail Jewelers’ 
Association is doing for the Retail Jeweler.” 
J. W. Rhodes, representative of the Jewelers’ 
Security Alliance, spoke on “Prevention 
of Crime.” 

Members of the association were guests 
of J. B. Baum at the session of the Rotary 
Club at noon the second day, 

The convention was brought to a close 
following the question box conducted by 
Mr. Brotherly and a brief talk by Mr. 
Baum, the newly-elected president. 








A. Wuillenmier is again in business at his 
old location with a complete line of watch- 
¢s, clocks, jewelry, phonographs, etc., at 
Monticello, Wis. 


Bie 
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BROTHERLY VISITS ATLANTA 
President of A.N.R.J.A. Guest of Honor at 
a Dinner Where He Discusses Publi- 
city Campaign 

ATLANTA, Ga., May 13.—Leading jewelers 
from Atlanta and surrounding towns greeted 
President Conrad J. Brotherly, of the A. N. 
R. J. A. on his visit to Atlanta on Friday, 
listened with jnterest to his plea for the sup- 
port of the million dollar advertising cam- 
paign, and pledged their support to the effort 
being made to nationally advertise the 
jewelry business. 

Mr. Brotherly, who arrived in the city at 
9 o’clock in the morning, was greeted by a 
committee of local jewelers, who, after 
escorting him to his hotel, took him on an 
automobile tour of the city, visiting Ken- 
nessaw mountain in the morning and Stone 
mountain, with its Confederate Memorial, in 
the afternoon. 

At 630 a supper was served by the 
Atlanta Association of Retail Jewelers at 
the Chamber of Commerce cafe, at which 
Mr. Brotherly was the guest of honor, and 
which was attended by many out-of-town 
jewelers, among them George S. Daniell, 
Marietta, Ga., president of the Georgia Re- 
tail Jewelers’ Association. 

Supper was followed at a special meet- 
ing, called by President R. C. Schneider, of 
the Atlanta Retail Jewelers’ Association for 
the purpose of introducing Mr. Brotherly to 
the local jewelers and A. L. Myers, past 
president of the Atlanta Retail Merchants’ 
Association, presided and introduced Mr. 
Brotherly, 

“The jewelry business,” said Mr. Brother- 
ly, in part, “including the manufacturer, 
jobber and retailer, has lost money con- 
sistently for the past four years. 

“This has been due largely to the failure 
of the industry to advertise nationally and 
to conduct a national publicity campaign. 
Competition today is not so much within 
the industry as it is between industries, as 
a whole. Whenever an industry, through 
national publicity, influences people to buy 
more of its products, it has succeeded in in- 
fluencing the individual to budget his dollars 
in favor of that industry. 

“In failing to conduct a national publicity 
campaign, the jewelry industry has failed 
to secure a budget of dollars in its favor 
—and in so doing, failed to secure the 
amount of business which it should enjoy.” 

Mr. Brotherly cited the florists, whose 
national publicity built around the slogan of 
“Say it with Flowers” and featuring the 
occasions on which flowers should be given, 
has made it almost imperative to give 
flowers for certain occasions to be in good 
taste and has built up sales remarkably for 
its members of the national association. 

Coffee was cited as another instance of the 
value of national publicity. “Five years 
ago,” declared Mr. Brotherly, “ coffee grow- 
ers were faced with destruction, and coffee 
dealers were losing money right and left be- 
cause production had exceeded consumption 
and the impression had gotten abroad that 
coffee was injurious to health. 

“Coffee dealers and growers got together 
on a proposition to give national publicity 
about coffee to the public, and a great sum 
of money was put into the campaign. 

“Today it has been figured by officials of 
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the publicity campaign that for every: -25 
cents spent on national publicity by the cof- 
fee people nearly 400 pounds of coffee has 
been sold that would not otherwise have 
found a place on the market. 

“So much for the value of national pub- 
licity.” 

The “Save the Surface and you Save All” 
campaign of the paint and varnish dealers 
was given by Mr. Brotherly as another in- 
stance where national publicity had served 
to strengthen the industry. 

“There is,’ said Mr. Brotherly, “a 
marked difference beween advertising and 
publicity, and a difference which the retail 
jeweler should always keep well in mind. 

“Advertising by an individual firm is al- 
ways interpreted by the buying public as the 
desire on the part of a certain firm tgysell 
something for its gain. Publicity, on the 
other hand, and especially national publicity, 
is not designed to sell anything directly, but 
to create in the mind of the public the desire 
to buy a certain article. The jeweler, there- 
fore, who looks upon national publicity as 
advertising, is bound to be disappointed in 
that he will have no immediate results from 
it—while the jeweler who looks upon it as 
publicity and who ties his advertising up 
with it, will note returns.” 

In discussing the method of raising the 
million dollar publicity fund, Mr. Brotherly 
stated that each retail jeweler had been as- 
sessed a quota amounting to one-half of one 
per cent. of his official rating. Thus a store 
having a rating of $30,000 would be assessed 
$150 in all by the association, or $50 a year 
for three years, 


“No jeweler should object to this assess- 
ment,” stated Mr. Brotherly, “when he 
knows the actual facts in the case and real- 
izes what can be done through this cam- 
paign. 

“As a matter of fact, every jeweler loses 
much more than the amount of bis assess- 
ment every year in the loss of business sus- 
tained by the industry through its failure 
to keep abreast of the times, and put on a 
national publicity campaign.” 

At the conclusion of Mr. Brotherly’s ad- 
dress, George S. Daniell, president of the 
Georgia Retail Jewelers’ Association, and 
R. C. Schneider, president of the Atlanta 
association, pledged their support, in the 
name of their respective organizations, to 
the campaign for the publicity fund. 

Mr. Schneider then asked Mr. Brotherly 
to make a brief report on the work being 
done toward the elimination of the excise 
tax on jewelry. 


Mr. Brotherly made an excellent impres- 
sion upon the Atlanta jewelers, and indi- 
cations are that, as a result of his visit, sub- 
scriptions to the national publicity fund, 
which have been lagging behind in this see- 
tion, will be increased and Georgia will take 
her place with other progressive States in 
supporting the campaign for more and better 
jewelry. 








The Fontaine service—a new pattern from 
the house of Wilcox & Evertsen—Interna- 
tional Silver Co., Successor, has just been 
placed on the market. Fontaine has been 
developed in a complete, correct dinner 
service. It is named in honor of Pierre 
Francois Fontaine, the first architect?’ to 
Napoleon. ‘ 
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AUCTION LAW DINNER 





Plans Being Made for Big Gathering in 
New York on June 5 


Better auction laws in New York city and 
state is the aim of the committee now com- 
sleting plans for a monster dinner, which 
s to be held at the Hotel Astor, 44th St. 
ond Broadway, on Friday evening, June 5 
(not June 15 as reported in these columns 
st week). The interest and enthusiasm 
shown by not only the jewelry industry but 
other trades as well, indicates that this affair 
will be one of the largest of its kind ever 
held in the metropolis and is certain to 
grouse merchants to the necessity of more 
adequate legislation regulating auction sales. 
Mready the committee has completed its 
oreliminary arrangements and has secured 
gveral well known members of the trade to 
talk on the auction question, and at the pres- 
ent time, is endeavoring to induce a few city 
and State officials to attend and make ad- 
dresses. 

This dinner will be held under the 
auspices of the Good and Welfare Commit- 
tee of the National Jewelers Board of Trade, 
and the arrangements are in the hands of 
an auction committee, of which Mortimer 
(, Foster is chairman. The activities are 
scheduled to start at 6:30 p. M., and while 
invitations for the dinner were sent out only 
several days ago, the committee has a great 
number of requests for reservations. It is, 
therefore, being urged upon all those who 
desire to attend this affair to make their 
reservations immediately by communicating 
with Chauncel M. Mayers, treasurer of the 
committee, 170 Broadway, or Robert S. Tip- 
ping, secretary of the Jewelry Crafts’ Asso- 
ciation, 45 W. 45th St. 

The dinner will be held in one of the large 
dining rooms of the Hotel Astor and the 
diners will be placed at tables of 10 each. 
Any firm or organization can reserve one 
of these tables and on it will be placed a 
jlaaard announcing the name of the house 
of association occupying it. It is expected 
that various trades outside the jewelry in- 
‘ustry, including bankers, dry goods mer- 
chants, leather goods manufacturers and 
ther industries will make reservations with- 
i the next few days. The auctioneers will 
‘ave one or more tables reserved and the 
committee in charge expects no less than 500 
ad possibly as many as 1,000 people to 
attend, 

Several days ago, 4,000 invitations an- 
wouncing the affair were sent out to the re- 
ual, wholesale and other branches of the in- 
‘ustry as well as to different trades and or- 
fahizations in New York city and through- 
“ut the State. As chairman of the Good 
ad Welfare Committee, Davis Belais will 
“tas master of ceremonies for the evening. 

A tentative list of speakers who will 
iobably address the guests was announced 
“veral days ago and include: Police Com- 
ussioner Richard E. Enright; President 
lin, of the Board of Aldermen; Edward 
a Hufnagel, past-president of the Ameri- 
fn National Retail Jewelers’ Association ; 
‘mrad J. Brotherly, president of the Amer- 
“an National Retail Jewelers’ Association; 
Aptain Pedric, of the Fifth Avenue Asso- 
‘ation ; Emil W. Kohn, president of the 
er Jewlers’ Association of Greater New 
tk and Vicinity, and Morris L. Ernst, of 
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Greenbaum, Wolff & Ernst, counsel for the 
National Jewelers Board of Trade and other 
organizations and individuals in the trade. 

The committee in pointing out the neces- 
sity for better auction laws, is calling atten- 
tion to the fact that all branches of the 
jewelry trade are indirectly if not directly 
affected by the ever increasing menace of 
the illegitimate or fake auction sales. They 
claim that it is not what is sold that does 
the injury as much as what is said. The 
committee is emphatic in its assertion that 
new laws and new ordinances must be legal- 
ly drawn up by capable attorneys. They 
must also be sponsored or presented to the 
legislative bodies in the proper way by men 
who know how and will require cosiderable 
lobby work and perhaps a number of trips 
to Albany by representatives of the trade. 

Since plans for the dinner were started, 
the committee has approached a number of 
organizations in and out of the trade and 
have secured the hearty endorsement of 
these associations and the promise of their 
co-operation. The various associations 
which have endorsed this movement include: 
National Jewelers Board of Trade, Amer- 
ican National Retail Jewelers’ Association, 
Retail Jewelers’ Association of Greater New 
York and Vicinity, Bronx Retail Jewelers’ 
Association, Metropolitan Retail Jewelers’ 
Association, East New York Retail Jewel- 
ers’ Association, the Fifth Ave. 
ciation, 42nd St. Property Owners & Mer- 
chants’ Association, the Broadway Associa- 
tion, the Sterling Silverware Manufacturers’ 
Association, the Jewelry Crafts’ Association, 
the Harlem Board of Commerce, the Na- 
tional Watch Case Manufacturers’ Associa- 
tion, the Associated Leather Goods Manu- 
facturers of the U. S. A., and the American 
Watch Importers’ Association, Inc. During 
the past few days the committee has sent 
out 25 additional letters to organizations 
which it is believed are interested in this 
movement. The committee expects to get 
the endorsement of these associations. 

In an interview with a JEWELERS’ CiR- 
CULAR reporter, Mortimer C. Foster, chair- 
man of the committee arranging this dinner, 
said: “I' am overwhelmed with the enthusi- 
asm shown by the trade in supporting this 
movement and wherever J go or to whom | 
talk, our efforts in arousing the interest of 
the trade are endorsed. I have received and 
have been offered the help and hearty co- 
operation personally and in a business way 
of all those with whom IJ have come in con- 
tact or spoken to about this movement. As 
a result, I feel gratified and well pleased 
by the response being made by the trade at 
large. My ‘’phone’ has been working over- 
time and I have received calls from inter- 
ested persons who are anxious to tell me 
many stories about the bad practices used 
at the various ‘mock’ auctions conducted in 
New York city. 

“In conversation with a prominent official 
of the Bankers’ Association, which unfor- 
tunately, owing to their constitution cannot 
give its support until a later date, mention 
was made of the fact that these auctions are 
similar to counterfeit money in the banking 
business. He stated that some illegitimate 
auctions were selling counterfeit jewelry in 
the same way as counterfeit money is passed 
and that the punishment for the first offence 
should be equally severe as that inflicted for 
the latter. 
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“IT will be glad to receive suggestions 
from the jewelry or kindred trades because 
in the last analysis this is a trade matter in 
which every member of the industry is as 
vitally interested as I am. If this present 
auction committee is able to put this matter 
over properly it might blaze the’ way for 
other succeeding committees formed for the 
correction of trade evils and will make it 
easier for them to follow in our path, 

“We all recognize the fact that the auc- 
tion situation as it exists in New York city 
and in New York State is highly detrimen- 
tal to our industry. Our laws are inade- 
quate and the fact that they have not been 
altered for 100 years indicates this fact and 
also shows that they are not keeping pace 
with business conditions. The trade can 
show its interest in correcting this condi- 
tion by its presence at the dinner on Friday 
evening, June 5, where the question will not 
be discussed alone by trade leaders, but by 
city and State officials as well.” 








Conditions in the German Watchmaking 
Industry as Reported by Assistant 
Commercial Attache Miller 


Conditions in the German watchmaking in- 
dustry were outlined recently in the report 
sent to the Bureau of Foreign and Domestic 
Commerce at Washington, D. C., by Assis- 
tant Commercial Attache Douglas Miller, 
who is stationed at Berlin. In this review, 
which was published in an issue of Com- 
merce Reports, Mr. Miller says: 

“The only good exports market for Ger- 
man watches at present is Great Britain. 
Prices were raised in January on almost 
all lines of watches on an average of about 
8% per cent. It is claimed that rising wages 
and raw material costs have forced this ac- 
tion and that further increases may be ex- 
pected unless taxes are reduced in the near 
future, 

“The importation into Germany of watches 
from Switzerland is steady and has been go- 
ing on for some months, or since the stabil- 
ization of the currency. This has had a 
significant effect upon prices and has tended 
to break the monopoly of the domestic mar- 
ket which has been enjoyed by German pro- 
ducers for the past 10 years. In particular, 
Swiss competition is hitting wrist watches, 
which are very largely made in Pforzheim. 
The trade in fine watches has been so poor 
that a large proportion of the skilled work- 
men has been released. Plants are rather 
heavily mortgaged and are having difficulty 
in earning enough to pay the interest of their 
obligations. The average German is not at 
present in a position to buy high-quality 
watches. 

“German watchmakers are complaining 
about foreign competition in exports mar- 
kets. French and Italian watchmakers are 
working for lower wages. The Swiss in- 
dustry is better organized and the American 
market is practically closed on account of 
the tariff. The future does not hold much 
hope for the German exporter, who will 
have to depend largely upon Great Britain, 
South America, and the Far East for his 
markets. Japanese watches will be taking 
up a large part of the Far Eastern trade in 
cheaper lines, but there still remains a field 
in which the German article can compete on 
a price basis throughout Asia.” 
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May 2! 1925 
GIVEN HEAVY SENTENCE 





James Squire, Youthful Bandit, Who At. 
tempted to Hold Up Rochester, N. Y,. 
Jeweler Given Fifteen to Thirty 
Years in Prison 


RocHesTER, N. Y., May 14.—“The fre- 
quency of these acts all over the country 
presents an exigency which makes it my 
duty to discourage these crimes here and give 
the merchants of Rochester the utmost pro- 
tection within my power,” said County Judge 
Willis K. Gillette yesterday as he sentenced 
James Squire, aged 19, to serve from 15 to 
30 years in prison. Squire had pleaded 
guilty to robbery, first degree, and assault, 
first degree. 

It was this young man who, on May 1, 
just 13 days before sentence was imposed, 
entered the jewelry store of Edward J. 
Schroedel, Supervisor of the 14th Ward, 
bound the proprietor and had started to rob 
the store when an alarm was given by Miss 
May Haigh, aged 22, of 503 Clifford Ave. 

No request for counsel to defend him was 
made by Squire, nor did he seek clemency. 
He gave his occupation as a laborer and 
said that having tired of his job in a res- 
taurant he held up the jeweler because the 
job looked easy. But for the timely inter- 
vention of Miss Haigh, who went into the 
store to try on a wrist watch, it might have 
been. Her cries and the cries of Schroedel 
attracted the attention of a bellboy, who 
gave the alarm. The arrest was made by 
Traffic Officer Cook, who rushed into the 
store, gun in hand, and arrested Squire. 

The sentence imposed on him yesterday 
was one of the heaviest sentences ever given 
a first offender in Monroe County. 








Plans Now Under Way for Annual Con- 
vention of Pennsylvania Retail Jewelers’ 
Association at Pittsburgh. June 30 


and July 1 


PittspuRGH, Pa., May 13.—.\rrangements 
are being made in Pittsburgh to entertain 
fully 600 jewelers at the annual convention 
of the Pennsylvania Retail Jewelers’ Asso- 
ciation, which will meet in this citv June 
30 and July 1. 

A committee of officers consisting of presi- 
dent J. L. Davis, of Philadelphia; Mr. Har- 
baugh, secretary treasurer of the Jewelers’ 
Guild, Reading; Thomas Apryle, of Johns- 
town, a member of the State executive com- 
mittee, and J. P. Archibald, of Blairsville, 
vice-president of the State organization, came 
to Pittsburgh a few days ago and appointed 
J. Clare Crawford, chairman of the conven- 
tion committee to make the arrangements. 
Mr. Crawford is now at work on the task. 
He says it will be a big gathering. Much 
money is being raised at this time to enter- 
tain the visitors. 

Mr. Crawford has appointed Emil Fryer, 
of the S. W. Weinhaus Co., chairman of 
the wholesale group to solicit funds; George 
C. Kelty, of the M. J. Smit Co., chairman of 
the group comprising the Credit Merchants, 
Ine.; and August Loch, of the August Loch 
Co, chairman of the retail group. 

Chairman Crawford says that many of 
those who will attend the convention will 
come to Pittsburgh .by automobile and that 
quite a few will come from Philadelphia and 
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other points in the east in their own cars. 

On Tuesday night of the convention there 
will a big dinner, in which the entire jewelry 
fraternity of this section will be invited to 
attend. Mr. Crawford says there will be 
not less than 600 at the gathering. 








New York Supreme Court Dismisses Suit 
Alleging Infringement of Trade-Mark 
on Watches 


A decision of interest to the watch trade 
was handed down last week by Justice Wag- 
ner, of the New York Supreme Court, in an 
action brought by Adolphe Schwob, Inc., of 
45 Maiden Lane, an importer of watches, 
against the Hoffman Watch Co., of 2 W. 
46th St., which involved the right of the 
Hoffman Watch Co. to the use of the trade- 
mark “Sunrite’”’ as applied to watches. The 
Schwob concern sought to restrain the Hoff- 
man Watch Co. from using the trade-mark 
“Sunrite,” claiming that it conflicted with 
the slogan, “Right with the Sun,” employed 
by the Schwob company in connection with 
Tavanne watches. 

At the conclusion of the plaintiff’s case, a 
motion to dismiss was granted by the judge, 
who directed judgment in favor of the Hoff- 
man Watch Co. Justice Wagner based his 
action on the theory that the Schwob con- 
cern never acquired a valid trade-mark on 
the slogan “Right with the Sun,” as these 
words were purely descriptive of the plain- 
tiff’s watches, and also that there was no 
such similarity between the plaintiff's slogan 
and the Hoffman Watch Co.’s trade-mark as 
would cause any confusion to purchasers or 
to those engaged in the watch business. 

Adolph Schwob, Inc., was represented by 
Attorney Emil L. Zollar, and the Hoffman 
Watch Co. was represented by Anderson, 
Phillips & Moss. Mr. Zollar stated Thurs- 
day that an appeal would be taken from 
Judge Wagner’s ruling to the Appellate Di- 
vision of the Supreme Court. 








Decorative Arts Exhibition Opens in Paris 


Parts, May 5.—Although the Decorative 
Arts Exhibition is already open, very little 
can be seen within the precincts of the ex- 
hibition excepting packing cases and other 
preparations that are like the show itself, 
far from being complete. The Belgian sec- 
tion, naturally is quite ready, as the Belgians 
are extremely hard-working, understand the 
French language, and are not beyond doing 
a little pushing, to get there in time. 

Attempts are being made to keep the 
visitors back until there is some hope of 
getting a comprehensive view of the whole, 
as the authorities in charge say that it is a 
mistake to visit shows that are not really 
ready. 

In spite of this contre-temps,—some peo- 
ple consider that it would have been better 
to have postponed the opening until later 
on. There is no doubt that the exhibition 
will be most valuable in showing what the 
various nations have accomplished since the 
Great War, which has coincided with an 
entirely new departure in art and design. 
It is not too much to say that a renaissance 
of art has been born of the mingling of the 
peoples and the clash of tastes and fashions. 
Not ‘only in France, but elsewhere in 
Europe a great “New Birth” has been wit- 
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nessed. Account of this movement can be 
noted by visiting the Decorative Arts Ex- 
hibition, but first of all, the great cases must 
be unpacked and the visitors get a chance 
to examine all the exhibits, and compare 
them, one set with the other, 








DEATH OF LEWIS FINKELSTEIN 





Pioneer St. Paul Wholesaler Passes Away 
at His Home in That City 


MINNEAPOLIS, Minn., May 14.—Lewis 
Finkelstein, of St. Paul, one of the pioneer 
jewelers in the State of Minnesota and the 
first wholesale jeweler in the Northwest, 
died at his home, 786 Summit Ave., on May 
12. He was 69 years old and had lived in 
St. Paul continuously 47 years. 

Mr. Finkelstein established himself in the 
jewelry business upon coming from Chicago, 
shortly after reaching his majority. A small 
retail store was opened on the site of what 
is now one of the largest department stores 
in the city. A few years later he expanded 
his retail business and established the whole- 
sale firm of Lewis Finkelstein & Co., the 
first house of its kind in the northwest. 

He is survived by his widow and several 
daughters. The daughters are Mrs. Charles 
Friedman, Mrs. Ralph Aal and Miss Rosa- 
lyn Finkelstein, of St. Paul; Mrs. Julius 
Sloto, of Los Angeles; Mrs. William Rosen- 
thal, of St. Louis, and Mrs. Benjamin Fried- 
man, of Minneapolis. 

Mr. Finkelstein was a Mason, a Shriner 
and a member of the St. Paul Athletic 
Club. He retired from the active affairs of 
the company seven years ago. 








Death of Dr. Frank E. Yaseen 


s3uFFALO, N. Y., May 16—Dr. Frank E. 
Yaseen, who until about two years ago was 
engaged in the retail jewelry business on 3rd 
St., Niagara Falls, died suddenly from heart 
disease at his home, 671 Chilton Ave., in 
that city, on May 9. He was 42 years old 
and his unexpected passing proved a severe 
blow, not only to his family but to his many 
friends in the jewelry and optometrical trade. 

A resident of Niagara Falls for more than 
15 years, Dr. Yaseen engaged in the jewelry 
business for several years, giving up his 3rd 
St. store for one in the Cataract Theater 
building, 31 Falls St., where he disposed of 
his entire jewelry stock to devote his efforts 
exclusively to optical work. He was an op- 
tometrist and manufacturing optician. 

Those who knew Dr. Yaseen intimately 
were aware that he did many acts of charity 
unostentatiously, and many residents of Ni- 
agara Falls, whom he had assisted, loved 
him for the generosity he had shown them 
in their periods of trouble. 

Funeral services were held on May 11 at 
his home, the Rev. Rabbi Alter Abelson, of 
the Beth Israel Temple, conducting the serv- 
ices. Rabbi Abelson spoke feelingly of Dr. 
Yaseen, characterizing him as a man of gen- 
erous heart and devoted to his family. 
Burial was in the Beth Israel Cemetery. 

The deceased was a member of several 
Masonic lodges, including Ismailia Temple. 
the Falls Lodge of Elks, the local lodge of 
Moose, and the Woodmen of the World. 

Dr. Yaseen is survived by his widow, Mrs. 
Elizabeth Yaseen, and a daughter, Bernice. 
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INFRINGEMENT ALLEGED 





Litigation Over Alleged Infringement of 
Patent on Toilet Box Instituted in 
Federal Court in Rhode Island 
Provipence, R. L., May 16.—Suit for in- 
iunction and damages for alleged infringe- 
ment of patents has been entered in the 
United States Court for the District of 
Rhode Island by the Theodore W. Foster & 
Bro. Co. of this city and Richard Hudnut of 
New York against the De Luxe Art Metal 
Corp of New York. The defendant cor- 
poration has filed its answer, denying gen- 
erally and specifically all the allegations and 

asking that the suit be dismissed. 

According to the papers filed in the case, 
“This cause arises under the laws of the 
United States, being a suit to restrain in- 
fringement of letters patent and unfair com- 
petition, and for the recovery of profits and 
damages.” 

The plaintiff's declaration goes on to re- 
cite that “the said Theodore W. Foster & 
Bro. Co. is owner of the United States pat- 
ent issued to Ralph W. Wilson as No. 
1,517,662 under date ci Dec. 2, 1924, for a 
toilet box, and that the said Richard Hud- 
nut is the exclusive licensee so far as sales 
of the said boxes are concerned. On in- 
formation and belief the plaintiffs allege that 
the said R. W. Wilson was the original, 
first and sole inventor of the improvements 
claimed in said patent, which were not used 
or known previously or for two years be- 
fore they were invented and made use of by 
said Wilson.” 

It is set forth that Mr. Wilson filed his 
application for the patent on Aug. 29, 1923, 
and that the entire right, title and interest 
in and to the said inventions and patent 
were transferred by Mr. Wilson to the 
Theodore W. Foster & Bro. Co., and that 
the said company transferred to Richard 
Hudnut the exclusive right to sell the said 
patented boxes. 

The declaration then alleges that “before 
and ever since the said patent was granted 
the plaintiffs manufactured and sold ex- 
tensively throughout the United States the 
patented boxes, which have a peculiar and 
unique appearance and arrangement, and 
the plaintiffs have expended large sums of 
money in the inventing, developing and ad- 
vertising of the same.” 

The declaration then alleges that “the de- 
fendant, well knowing all the facts and with 
full knowledge of said patent, did, without 
the license or permission of the plaintiffs 
and in violation of their rights, and since 
said patent was granted at different times 
within said district of Rhode Island and else- 
where within the United States has infringed 
and is now infringing and causing the in- 
fringement of said letters patent by making 
and causing to be made, and by selling and 
causing to be sold, and by using and causing 
to be used, and by offering for sale toilet 
boxes each of which contains and embodies 
inventions and improvements set forth and 
claimed in said patent, and that the defend- 
ant has contributed to the infringement of 
said patent.” 

The plaintiffs ask that a decree be en- 
tered ordering that a accounting be made 
and the defendant to pay over to the plain- 
tiffs all gains, incomes, profits which have, 
of which shall have accrued. 
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The defendants, through counsel, have 
filed an answer generally and specifically 
denying every allegation in the plaintiffs’ 
declaration and asking that the suit be dis- 
missed. In their answer the defendants say 
that the “defendant has no knowledge save 
as derived from the said bill of complaint 
as to the incorporation or place of business 
of either of the plaintiffs, and leaves the 
plaintiffs to make due proof thereof. The 
defendant admits that it is a New York 
corporation, but denies that it has a regular 
and established place of business within 
Rhode Island, and that it has committed 
acts of infringements therein.” 

The defendant’s answer then sets forth 
that “the defendant denies that R. W. Wil- 
son was the original inventor and that the 
alleged invention and improvement were not 
known previous to the date that the said 
R. W. Wilson claims to have made the in- 
vention and improvement.” The defendant 
also claims that goods claimed by the plain- 
tiffs to have been made and manufactured 
by them under the alleged patent have not 
been properly marked to that effect. The 
answer also claims that “the letters patent 
in the suit are null and void because Ralph 
W. Wilson is not the true, original and sole 
inventor, but that the inventions and im- 
provements were, previous to the date 
claimed in the letters patent known to and 
used by numerous persons, among whom 
were Albert T. Reid of Leavenworth, Kas., 
and Ida W. Chernoff of San Francisco.” 

The defendant’s answer is signed by 
Abraham Music, as secretary-treasurer. The 
plaintiffs are represented by Edward G. 
Fletcher and William B. Greenough of this 
city and Emerson R. Newell of New York, 
while the defendant is represented by Robin- 
son & Robinson of this city. 








Officers Elected by the Stratford (Ont.) 
District Branch of the Retail Jewelers’ 
Association of Canada 


Toronto, Can. May 16—The annual 
meeting of the Stratford district branch of 
the Retail Jewelers’ Association was held at 
Stratford, Ont., on May 13. Addresses 
were delivered by Thomas Roden, of To- 
ronto, on “The Problems of the Retailer,” 
and by B. Chapman, of Toronto, on “Prac- 
tical Ideas for the Jeweler of Today.” 

The following officers were elected: 
President, W. Andrews, St. Mary’s; vice- 
president, W. A. Johnstone, Listowel; sec- 
retary-treasurer, F. S. Savauge, Seaforth: 
members of executive committee, W. F. 
Butcher, St. Mary’s; reporter, W. A. Bush- 
field, Startford; committee to arrange a pic- 
nic at Bayfield, July 8, F. S. Savauge, W. 
H. Pellitier, of Clinton, and C. Robertson, 
Goderich. 








At the convention of the South Dakota 
Retail Tewelers’ Association held at Mitchell, 
April 27, E. O. Little, Auburn, Ind., who is 
regional vice-president of the A. N. R. J. A., 
was present and addressed the meeting. A 
report of the election of officers apneared in 
a recent issue of THE JEWELFRS’ CIRCULAR. 
Resolutions favoring the National associa- 
tion’s plan for the publicity were adopted. 
It was decided to hold the next convention 
at Sioux Falls, the latter part of April, 
1926, 
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Youngstown, O., Jewelers Behind Proposed 
Auction Ordinance Now Being Con- 
sidered by City Council 

Youncstown, O., May 14.—An _ ordi- 
nance designed to regulate auction sales in 
the city of Youngstown is now being con- 
sidered by the city council. Salient features 
of the ordinance include the following: 

That the proprietor is guilty of misde- 
meanor if it be proved that he is using an 
employe as a “plant” in the crowd to bid 
against prospective purchasers. 

That the proprietor of the store must own 
the goods to be auctioned at least six 
months before the opening day of the sale. 

That he must post a bond of $1,500 with 
the mayor, to be forfeited on failure to ob- 
serve the ordinance or to indemnify any per- 
son proved to have been cheated. 

That no sales shall be held between Dec. 
1 and 31, and that no place shall have more 
than one sale each year and that no sale 
shall last more than 60 days. 

That each article of plated or overlaid 
metal shall bear a tag design stating the 
kind of purity of the metal, which shall be 
open to inspection of the bidders and must 
be specified by voice of the auctioneer if 
the tag is removed. 

That there be no additions to the stock 
after the auction has started. 

That no goods shall be sold to minors. 

Violation for first offense is punishable by 
a fine of $25 to $100, and second offense by 
a fine of $100 to $300 and not more than 30 
days in jail. 

The ordinance was drawn by Law Direc- 
tor Lewis, who said that wildcat auctions 
are yearly fleecing Youngstown residents out 
of thousands of dollars and are affecting the 
business of the legitimate jeweler. 








Market Prices and Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 


for the last week: 
Selling Price 


London U.S. Gov’t New York 
Date Oficial Assay Bars Official 
Mae Bo. ci cus 31% 69% 67% 
a AS occ, 31% 69% 67% 
Way 14 .ices. 31 f% 69% 674% 
Mae 19 206585 31% 69% 67% 
ae. ee 311% 69% 67% 
ji Se 31 ¥; 69% 61% 








Mr. Ginder, of Wright, Campbell & Gin- 
der, Los Angeles, returned from New York, 
where he has been in the interests of his 
concern. Owing to the stringency of busi- 
ness conditions Messrs. Campell and Ginder 
found themselves in need of additional cap- 
ital after taking over the interest of Mr. 
Wright in January. While in New York 
Mr. Ginder concluded arrangements by 
which a new partner is to become associated 
with the present owners by taking over the 
interest formerly held by Mr. Wright. The 
name of the new partner has not been dis- 
closed, but the new capital thus secured will 
enable the company to continue in business 
with the added impetus which will thus be 
given it. The company will be reor- 
ganized under the name of Campbell & 
Ginder and will not materially change in 
methods or policy. The location is one that 
is constantly improving through the de- 
velopment of business farther west on 7th St. 
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The News from England 





The Vogue in Jewelry—Blue to Be Prominent in Dress and Jewels—An Excit- 
ing Chase of a Window Smasher—Plans for Development of British 
Guiana Precious Metal and Diamond Resources—British 
Firms to Exhibit at Wembley Fair 
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Loxpox, May 8.—There is a tendency in 

the newer jewelry pieces now being dis- 
B played here to strike a utilitarian note apart 
| from purely decorative effect. This applies 
garticularly to pendants, earrings and wrist- 
let ornamentation. Where a tiny tube or 
sent or a minute powder puff in a miniature 
carrier can be worked into the general deco- 
rative scheme it is done. This type of 
iewelry, of course, does not appeal to every- 
one, but there is a demand growing for it 
among the masses. Scent bottle earrings 
may sound bizarre, but they may become 
quite popular among the middle class owner 
of jewelry. The utility earring has a tiny 
phial of scent fitted into the latest type oi 
drop earring. The drop-end unscrews, the 
sent being released for use by the wearer. 
These earrings are done in all kinds of ma- 
terial from precious stones down to the com- 
monest of the semi-precious media. Per- 
fumes are selected to harmonize with the 
coloring of the earring pendant, and they 
run the whole gamut from violet to laven- 
der. Earrings, generally, are still very long 
and of the dangling pendant type. A com- 
bination of precious stones is the favorite 
medium of expression in the earring. The 
place of the pearl choker is being taken to 
some extent by the pendant cord of single 
artificial pearls, very large and of all colors. 
The pearls are worn on the cord as pendants 
of the necklace. Another variant of the large 
sham pearl necklace is that of the tiny col- 
ored bead necklace. They are in the form 
of long strands and three of them, in differ- 
ent colors, are worn at the same time. 


* * * 


The jewelers of Bond St. predict a “blue” 
season for the metropolis. Prominent col- 
ors in dress and jewels, they say, will be 
a rich blue. Bright cobalt blue shoes al- 
ready are appearing on the streets. Blue- 
tyes women are seeing that their jewelry 
harmonizes with their clothes. Lapis lazuli 
is again in demand for clasps and mountings 
of handbags. Jewelers are noting an in- 
creasing demand for the sapphire and the 
turquoise, 

* * * 

It is understood here that Consolidated 
Gold Fields may take over, by means of an 
English company, the technical management 
of Lydenburg Platinum, Ltd., a South Afri- 
‘an concern formed in connection with the 
Platinum prospecting developments of South 
Africa. The proposal emanates from Lyden- 
curg Platinum, Ltd., which has some pre- 
sumably valuable properties yet to be proved. 
nsolidated Gold Fields viewed the sug- 
gestion favorably. 

* * * 


_ Foreign cutlery and plate ware is much 
a evidence in Australia today, according to 
Sheffield plate and cutlery manufacturing 
Travelers back from that continent. Ex- 
“sive displays of American cutlery are 


made by the Australians, it seems, while 
prices in stainless knives are being cut sub- 
stantially. In Sydney, it is reported there 
is a good field for British silver, electro- 
plate and cutlery but that the goods are not 
pushed sufficiently by the makers this side. 

* Ok O* 

The 1924 gold output for Rhodesia 
showed an increase of some 20,000 fine 
ounces over the 1923 production. Increased 
production also was shown in silver. 

* * * 

An exciting chase after a suspected jewel 
thief occurred in southwest London the other 
day after a wrapped brick had been thrown 
through a jeweler’s window and some valu- 
able rings stolen. A number of civilians 
joined the police in the chase of the suspect, 
who got away in a bicycle. Motor lorries 
and automobiles also joined in. One lorry 
overtook the cyclist and buckled the back 
wheel of his machine. The man escaped by 
jumping a garden wall. He dropped most 
of the rings, which were restored to ‘the 
jeweler. 

OK * * 

The Secretary for British Colonial States 
is hoping to develop the interior of British 
Guiana, which is rich in diamonds, gold and 
other precious metals, by encouraging the 
influx of Indian labor. The local colored 
population has done considerable towards the 
present growth of the interior, and it is not 
unlikely that efforts will be directed towards 
attracting workers from Jamaica to assist 
in the ambitious development programs that 
have been mapped out for one of the richest 
of the British possessions. Diamond mining 
is becoming one of the most important of its 
industries, the principal trouble at present 
being the inaccessibility of the diamond- 
iferous territories. Proposals for the con- 
struction of a railroad are being considered. 

x *k 


At Christie’s jewelry and gem auctions 
this week the demand for good quality arti- 
cles was again demonstrated. Several hun- 
dred thousand dollars were realized at one 
day’s sale, one of the items being a neck- 
lace of 57 pearls which changed hands for 
more than $25,000. 

x * * 

The jewelry industry of Britain evidently 
is going to revise its ideas as regards the 
British Empire Exhibition at Wembley this 
year since it is understood that some 50 firms 
are combining to make a representative dis- 
play of the jewelry industry at the 1925 
exposition which opens in a few days for, 
at least, a five months’ show. Last year the 
jewlry display representing the British in- 
dustry was one of the most insignificant sec- 
tions of the empire exhibits. In fact, with 
the exception of a few individual firms, and 
a rather good horological display, the Brit- 
ish jewelry industry was not represented at 
all. This, however, is to be remedied this 
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year, and London and Birmingham hope to 
present to the millions who will pass through 
the Wembley turnstiles the high standard of 
craftsmanship that exists in one of the most 
important of the United Kingdom’s indus- 
tries. Perhaps the recovery in trade has 
something to do with this. Business in 
jewelry, generally, is improving. Birming- 
ham jewelers and silversmiths report a 
marked increase over former activities and 
nearly all branches of the trade are doing 
much better. A possible exception is in the 
plate and cutlery trade which seems to have 
played itself out, temporarily, the only or- 
ders now in sight being the shipping com- 
panies and caterers and some of the Wem- 
bley concerns. The total output of cutlery 
and plate is now substantially lower than for 
this time last year, stainless steel, especially, 
having slumped. 
* * * 

Miniature figures with real ivory faces 
are being used as a decorative media on the 
new handbags of jade green cloth em- 
broidered in bright colors. Some are in 
Japanese style. Among the examples of 
“freak” jewelry now appearing in the 
metropolis is the mammoth necklace of glass 
and china beads strung on many strands of 
thick soft silk terminating in a silken tassel 
of large proportions terminating near the 
hem of the skirt. The beads are larger 
than golf balls and are strung at wide 
intervals, 

* * * 

A cable from New Zealand this week 
says that acute depression exists in the 
jewelry trade there and that many jewelry 
firms are ceasing business owing to their 
inability to compete with British competition. 
This applies particularly to the manufactur- 
ing jeweler. 

* * * 

Stainless steel, which for some time has 
been used to good purpose by the Sheffield 
cutlery manufacturers, is now being utilized 
for fire curbs. J. H. Potter, manufacturing 
silversmith of Sheffield, and sole maker of 
“Rockingham” silver plate and cutlery, pro- 
vides an illustration of the large business 
done in these lines with hotels, shipping 
companies and general caterers, This house 
does practically all Lipton’s requirements in 
silver plate and cutlery, and supplies all the 
leading hotels of the metropolis and the 
provinces. Foreign competition in cutlery, 
particularly from Germany, the firm says, is 
keen. The Germans are supplying cutlery 
goods so cheaply that the small buyer cannot 
refrain from dealing in them. These goods, 
however, have no lasting qualities and, in 
the long run, are much dearer than the 
higher priced article. The Rockingham 
spoons and forks are plated with a very 
heavy deposit of pure silver upon hard 
white nickel silver of extra strength and 
specially suited to the catering trades where 
there is a good demand for products of this 
kind, 

x * * 


Birmingham manufacturers say that orna- 
mental and decorative table glassware is 
being used considerably for tableware this 
side. Germany, they say, is now buying 
freely of expensive table glassware such as 
lusters, rose bowls and flower vases, 
Preference for deep, richly-cut crystal ware 
is said to be growing. 
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SHEFFIELD PLATE 








federal Trade Commission Issues Orders 
Against. Manufacturers and Dealers to 
Cease and Desist from the Use of 

This Term on Silver Plated 

Ware 


WasHincTON, D. C., May 13—The Fed- 

eral Trade Commission has handed down a 
number of decisions in connection with the 
yse of the words “Sheffield” and “Sheffield 
Plate” on silver plated flatware, finding that 
the name was improperly used, and ordering 
it stopped. 
Among the defendants against whom or- 
ders to cease and desist have been issued 
were Abraham Ash, doing business under 
the name of Abraham Ash Co. as a whole- 
sale and retail dealer in silver plated ware, 
in New York; Joseph F. Weinstock, a job- 
ver in silver plated ware of New York; the 
Western Silver Works, Inc., manufacturer 
of silver plated ware in New York, and 
Louis Batlin, silver plated ware dealer of 
the same city. 

The order to cease and desist in the cases 
of Ash, Weinstock and the Western Silver 
Works, Inc., reads as follows: 








“ORDER TO CEASE AND DESIST 


“This proceeding having been heard 
by the Federal Trade Commission upon 
the complaint of the commission and the 
stipulation as to the facts entered into 
by counsel for the commission and for 
the respondent and the commission hav- 
ing made its findings as to the facts, 
with its conclusion that the respondent 
has violated the provisions of the Act 
of Congress approved Sept. 26, 1914, en- 
titled ‘An Act to Create a Federal Trade 
Commission to define its powers and 
duties and for other purposes,’ 

“It is now ordered that respondent, 
his agents, servants, employes and repre- 
sentatives, do cease and desist 

“From employing or using in connec- 
tion with the sale of silverware which 
has not been made in Sheffield, England, 
the name ‘Sheffield’ alone or in combina- 
tion with any other name or with any 
word, sign, symbol, or device, to de- 
scibe or designate such silverware either 
by stamping or impressing the name 
‘Sheffield’ thereon or in any other man- 
ner, 

“It is further ordered that respondent 
within 30 days from notice hereof, file 
with the commission a report in writing 
setting out in detail the manner and 
form in which he has complied with the 
order of the commission herein set forth. 

“By the Commission, 

“Otis B. Jounson, Secretary.” 





In the case of Batlin, the commission also 
ders him to cease representing himself as 
‘manufacturer by adding to the order the 
tollowing paragraph: 

“From making representations through 
advertisements, letterheads, or other sta- 
tionery, or in any manner whatsoever, 
that he is the owner of or controls an 
establishment in which he manufactures 
the silverware which he sells, unless 
and until he actually owns and operates, 
or directly and absolutely controls a 
manufacturing establishment wherein is 
made any and all silverware by him sold 
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or offered for sale by or through any 
advertisement or other representations 
of ownership of such an establishment.” 








HELD UP AND ROBBED 
Detroit Jeweler Visited by Three Thugs 
Who Escape with Loot Valued 
at $15,000 


Detroit, Mich. May 16.—Binding and 
gagging the proprietor with tape, three thugs 
shortly after 4 o’clock Friday afternoon ran- 
sacked the establishment of Samuel Alzofon, 
503 Scherer building, and escaped with gems 
estimated worth about $15,000. No custom- 
ers were in the place when the first of the 
robbers entered. He walked up to S. Al- 
zofon, behind a show case, and asked where 
he could find a “Mr. Rose”. Before Alzofon 
could reply that he did not know any such 
person, another man entered. The first in- 
truder drew a revolver and as he did so 
Alzofon kicked the safe door shut. 

While a third man guarded the door, the 
first two hurried Alzofon to a back room 
and quickly bound him with rolls of tape 
and also gagged him. Then systematically 


they went through the place. From the show © 


case, counters, and from the work room, 
where some jewelry is manufactured, the 
trio it is said, packed up everything they 
could easily carry and fled. 

Mr. Alzofon believes. he lay in the rear 
room about 15 minutes before his moans 
attracted the attention of people in’an ad- 
joining shop and he was freed. All three of 
the robbers are described by Alzofon as hav- 
ing the appearance of being Italians. 








Negro Captured by Philadelphia Police 
After He Attempts to Rob Pawnshop 


PHILADELPHIA, May 16.—After holding 
police at a distance by bullets from an auto- 
matic pistol as he ran over housetops on 
Nectarine St., near 9th St., a negro, was 
captured when his cartridges gave out and 
is now in Moyamensing prison awaiting a 
hearing on a charge of attempted robbery 
of the pawnshop of Benjamin Satler, 9th 
St., near Buttonwood St. The neighborhood 
was aroused by the shooting. 

The negro and a companion had attempted 
to raid the pawnshop and the negro had got 
inside the store by forcing a window open, 
leaving his companion on guard outside. 
When the negro attempted to open the safe 
he set off a burglar alarm and the police 
were notified by the alarm company’s office. 
Detectives were rushed to the pawnshop and 
as they neared it, they saw the man stationed 
outside at the same time he saw them. He 
velled a warning to his companion and ran, 
while the negro scrambled through the win- 
dow and fled into an alley. Scaling a wall, 
he got into a yard with the police in pursuit 
and climbed a fire escape to the roof, hiding 
behind a chimney. As the detectives fol- 
lowed him, he fired and the police returned 
it. After a few shots, he wriggled from 
behind the chimney and ran to another, fir- 
ing as he did so. This was repeated several 
times until his pistol magazine was emptied 
and the police closed in on him. His com- 
panion escaped and the negro has thus far 
refused to reveal his name. 
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DEATH OF JOHN D. REYNOLDS 





President of Prominent Baltimore Concern 
Passes Away After an Illness of 
Several Weeks 


BALTimMorE, Md., May 16.—John D. Rey- 
nolds, president of the Hennegen-Bates Co., 
jewelers, and for many years one of this 
city’s foremost jewelers, passed away this 
week at the Church Home and Infirmary, 
after an illness of several weeks. Mr. Rey- 
nolds was 77, and until a short time before 
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his death he made daily visits to his office 
at 9 E. Baltimore St. He was beloved by 
members of the firm and the employes of the 
company of which he had been president for 
many years. The funeral was held Thurs- 
day. Services were conducted at the late 
home of the deceased, 303 Oakdale Road, 
Roland Park, by the Rev. Dr. Theodore C. 
Foote, rector of St. David’s Protestant Epis- 
copal Church. 

The pallbearers were officers and employes 
of the Hennegen-Bates Co. They were 
C. H. Millikin, A. L. Warner, James J. 
Glenn, Harry Schlarb, Louis Bayer and 
S. W. Severson. 

Mr. Reynolds was one of the founders of 
the Hennegen-Bates Co. He was born in 
Steubenville, O., and was the son of the 
late Henry K. and Mrs. Anne E. Reynolds. 
Before associating in business here 48 years 
ago, Mr. Reynolds was interested in the 
jewelry firm of Scott & Hennegen, jewelers, 
Wheeling, W. Va. He was a member of 
St. David’s P. E. Church, a charter mem- 
ber of the Baltimore Country Club, the Ohio 
Society of Maryland and the Merchants 
Club. 

Deceased is survived by two sons—Harry 
A. Reynolds, of Baltimore, and John D. 
Reynolds, Jr., of Philadelphia; three grand- 
sons, a brother, James A. Reynolds, and two 
sisters. 








George W. Cook, a jeweler at Potsdam, 
N. Y., has purchased the block on Market 
St., occupied on the ground floor by his 
store. The property was owned by the 
estate of the late John Joy, of Norwood. 
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Fifth Annual Meeting of H. I. A. 








Members of Institute, Officials of Great Railroad Systems, Scientists and 
Research Workers Gather at Washington, D. C., for Discussion of 
Institute Plans and Horological Problems 

















Wasnineton, D. C., May 15.—A vigorous 
campaign will be made to establish the $100,- 
0) endowment fund of the Horological In- 
stitute of America, which has been under 
consideration for some time past, as a result 
of the annual meeting of the Institute in 
Washington on Wednesday and Thursday. 
Paul Moore, the secretary, in a forceful ad- 
dress at the opening session, declared that 





E. H. HUFNAGEL, RE-ELECTED PRESIDENT 


the Institute should not be deterred longer 
from working towards fulfillment of George 
Spier’s vision of the advancement of hor- 
ological science and practice in America. 
Mr. Moore's plea to initiate a drive imme- 
diately to augment the $10,000 fund be- 
queathed by the founder of the Institute was 
received with enthusiasm. Later the execu- 
tive committee voted to commence the cam- 
paign. 

Keen interest was evinced by the 100 odd 
members and guests of the Institute in the 
novelty of the program arranged for the two- 
day session. The papers and the discussion 
they inspired related for the most part to sci- 
entific developments in metallurgy and mech- 
anisms that point the way to further im- 
provements in timepieces and a more expert 
standard of workmanship. The sessions of 
the Institute at the National Academy of 
Sciences & National Research Council were 
supplemented by trips to the National Ob- 
servatory and the Bureau of Standards, 
where exhibits related to horology in all its 
branches were inspected 
; The result of the election of officers, which 
illowed the completion of the program of 
the annual meeting, was as follows: 

ELECTION OF OFFICERS 

The election of officers took place Thurs- 
day and resulted in the re-election of the 
following: President. Edward H. Hufnagel, 
Past president \. N. R. J. A.. Mount Vernon. 


N. Y.; first vice-president, Ed. F. Lilley, 
dean, New England Jewelers’ Institute, Mil- 
ford, Mass; second vice-president, F. M. 
Lund, Chicago, IIl.; treasurer, John J. Bow- 
man, treasurer-director, Bowman Technical 
Horological School, Lancaster, Pa.; secre- 
tary, Paul Moore, National Research Coun- 
cil, Washington, D. C.; executive commit- 
tee: F. G. Haschka, with Tiffany & Co., 
New York; Alfred G. Stein, Patek, Phil- 
lippe & Co., New York; W. Calver Moore, 
Keystone Publishing Co., Philadelphia, Pa.: 
and Robert F. Nattan, of the Jewelers’ Cir- 
cular Publishing Co., New York. 

On the advisory council, the followmg 
were elected to succeed others or themselves 
hecause of the expiration of term of office, 
resignation or death: William C. Donnelly, 
general superintendent Time Service, B. & 
QO. Railroad; A. Jessop, San Diego, Cal., to 





EDWARD F. LILLEY, VICE-PRESIDENT 


succeed A. L. Hamen; E. H. Hufnagel (re- 
elected) ; De Forest Hulburd (re-elected), 
president, Elgin National Watch Co.; Edwin 
F. Lilley (re-elected); A. S. Flint, of the 
Waltham Watch Co., Waltham, Mass.; 
Robert F. Nattan (re-elected), of the Jewel- 
ers’ Circular Publishing Co.; Josiah Percival 
Stevens, Atlanta, Ga.; John J. Bowman 
(re-elected), Bowman Technical Horological 
School, Lancaster, Pa. One vacancy in the 
advisory council was caused by the death of 
George W. Spier, founder of the Institute, 
and another by the resignation of William 
T. Bawden. Several other members of the 
advisory Council whose terms have not yet 
expired will continue to serve as usual. At 
the meeting of the advisory council, 
Thursday afternoon, President Hufnagel ap- 


~ pointed, as a membership committee, William 


Donnelly, general supervisor of the Time 
Service. B. & O. Railroad, Baltimore, Md.; 
W. T. Hays, of the Union Pacific Railroad, 
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Omaha, Nebr.; L. W. Doty, Chicago, of 
the Bureau of Railroad Time Service; S. A. 
Pope, of the Southern Pacific Railroad, San 
Francisco, Cal. 

It was decided to take every precaution to 
prevent the unwarranted use of the title 
“Certified Watchmaker.” Special electros 
bearing the inscription, “Certified Watch- 
maker, Horological Institute of America,” 
will be supplied to all successful applicants 
for the certificate. 

THE NEED OF AN ENDOWMENT FUND 

The question of making a determined ef- 
fort to secure an endowment fund of $100,- 
000, the nucleus of which was started by the 
fate George W. Spier with a gift of $10,000, 
was discussed and it was decided to begin 
at once owing to the great need of funds 
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and to the achievements of the Horological 
Institute of America, which has accomplished 
so much in the face of many handicaps. 

After the discussion of the endowment 
fund, P. J. Stevens, of Atlanta, Ga., pleas- 
antly surprised those present by announcing 
that he would subscribe $1,000 at once to 
the fund. Mr. Stevens retired from the 
jewelry business several years ago in At- 
lanta, where he was at one time a very active 
jeweler. He was a watchmaker in his earlier 
years and has always maintained a keen in- 
terest in the advancement of horological ed- 
ucation. 

R. F. Nattan read a communication from 
Leopold Reverchon, a well known horologist 
of Paris, France, who has manifested con- 
siderable interest in the Horological Institute 
of America. Mr. Reverchon is a member 
of a committee whose purpose is to bring 
about a uniform system of horological no- 
menclature. Mr. Reverchon’s paper on this 
subject will be published in the horological 
department of THe JEWELERS’ CircuLAR in 
the near future. 

President Coolidge had written a letter of 
welcome to the Institute, which was read at 
the meeting, in which the chief executive ex- 
pressed appreciation of its aims. Following 
the second day’s session, the party went to 
the White House to greet the President in 
person. The attendance at the Washington 
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meeting was larger than on any previous oc- 
casion, and resulted in numerous applications 
for membership in the Institute by those who 
attended the meeting but had not previously 
pecome affiliated with the organization. 
Wednesday 

The mecting opened on May 13 with an 
address of welcome by Dr. G. K. Burgess, 
director of the Bureau of Standards. Dr. 
Burgess expressed gratification that the cer- 
tification system carried on by the Institute 
in co-operation with the Bureau was operat- 
ing so effectively. He suggested: that the 
success Which is now attending the Institute’s 
efforts to raise the standard of workmanship 
might be extended to research work leading 

















PAUL MOORE, SECRETARY 
towards improvement of product. Certifica- 
tion of the watchmaker and repairer in- 
creases the professional standard of the 
trade, said Dr. Burgess, and in the same way 
he indicated that quality of product might be 
raised with benefit to the industry. In this 
connection Dr. Burgess suggested time tests 
of watches of various grades. He stated that 
the Bureau of Standards is ready to co-op- 
erate on all problems of research and stand- 
ardization affecting the personnel and mate- 
tial of the profession. 

President Hufnagel noted, in presenting 
the report of his office, the excellent progress 
m execution of the Institute’s program of 
activity from a scientific, educational and 
social standpoint. In view of present grati- 
lying activity of the Institute he expressed 
some doubt as to whether the time was yet 
ripe for raising the $100,000 endowment. He 
relerred to the present money-raising cam- 
paign of the American National Retail 
Jewelers’ Association, and as the money con- 
tributed to both organizations comes largely 
‘rom the same people, he tentatively sug- 
gested that it might be well to defer the In- 
Sstitute’s campaign. 

REPORT OF PRESIDENT ED. H. HUFNAGEL 
; During the past year the Horological 
‘nstitute of America has made excel- 
lent progress. I am sure that those who 
‘ave come to Washington will enjoy this 
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meeting and will be interested in hearing the 
reports of what has been accomplished and 
what we intend to do in the future. The 
growth of the Institute has been gradual but 
sure. The advancement of horology be- 
comes all the more necessary when we take 
into consideration that our country is today 
flooded with many cheap and unreliable time- 
pieces that are incapable of keeping even a 
minimum average of good time. The dis- 
tribution of these unsatisfactory timepieces 
has a serious effect upon the retail jewelry 
industry, because of the readiness of the 
public to invest in watches and clocks, the 
true merits of which they know little or 
nothing. Watchmakers are experiencing a 
great deal of trouble in this direction. Re- 
pairs and adjustments on this class of goods, 
no matter how accurately or carefully per- 
formed, do not improve the timekeeping 
qualities of trashy watches or clocks. 

The Horological Institute has a duty to 
carry out in its relations with the public. 
It certifies the watchmaker who has passed 
a satisfactory examination, knowing he is 
capable of skilled work. It should also pro- 
tect him, by helping the public to under- 
stand that no matter how able a man may 
be, he cannot serve to the best of his ability 
if he is called upon to be responsible for 
repairing or synchronizing timepieces that 
have little or no practical value. 

This is work that should be done very 
carefully, in order that a customer will not 
be offended, or that no injustice be done to 
a really meritorious timepiece. 

I have been hoping that we could com- 
mence operations for securing the Endow- 
ment Fund of the Institute, of which $10,- 
000 (bequeathed under the will of the late 
George W. Spier) is the foundation. How- 
ever, the time has not been opportune. 

Since having relinquished the office of 
president of the American National Retail 
Jewelers’ Association, I find that organiza- 
tion has been conducting a campaign among 
the retailers to raise funds for jewelry pub- 
licity purposes. J understand that as soon 
as this campaign has been completed, the 
National Jewelers’ Publicity Association in- 
tends to carry on similar campaigns among 
the other branches of the industry. It is 
felt that the best results can be accomplished 
if there is no conflict of more than one so-~ 
licitation of money. Therefore, we have de- 
cided to defer our plans relative to the En- 
dowment Fund until such time as these other 
national movements have ceased. As soon 
as a favorable opportunity presents itself 
we will put our plans into effect, and also 
increase our activities toward obtaining more 
members for the Institute. 

Too much cannot be said at this time in 
appreciation of the interest, loyalty and hard 
work that has been evidenced by my co- 
workers and the members of our certifica- 
tion and other committees. It has been 
largely due to these men that the progress 
of the Horological Institute of America has 
been made so harmonious and efficient. In 
their districts they have materially helped to 
increase the interest of the retail jewelers 
and their watchmakers in certification of 
timepieces and in applications for member- 
ship. Their personal efforts in co-operating 
with our secretary have resulted in the hold- 
ing of examinations without loss of time, 
and without any confusion. I would like to 
add my own word of thanks to these men, 
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all, or very nearly all, of whom are known 
to me personally. 

The Horological Institute of America pos- 
sesses many possibilities and. resources, 
which I feel can and should be developed. 
The permanence of our headquarters lends 
to our prestige as a national institution, and 
I trust that the coming year will see us much 
further advanced to the end that the Insti- 
tute will be the one internationally recog- 
nized center for the development of the 
science of horology in the United States. 

Secretary Moore’s report followed that of 
Mr. Hufnagel. Mr. Moore stated that he 
regarded the proposed endowment from a 
different angle. The fact that the Institute 
is in vigorous health is a reason, in his opin- 
ion, for embarking upon the endowment cam- 
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paign immediately. There has not been any 
definite progress towards the goal, and the 
Institute, he declared, should make its work 
permanent and accomplish all that its found- 
ers intended for advancement of the interests 
of horological science and practice. Mr. 
Moore expressed confidence that there are 
100 men who could give from $100 to $1,000 
apiece. His report follows: 
REPORT OF SECRETARY MOORE 

The work of the secretary during the past year 
has been of the usual kind incidental to such an 
office, involving much correspondence and varied 
contacts. 

The general work of the Institute has progressed, 
as will be shown in the individual reports. 

The annual dinner this year was held at the 
Copley-Plaza Hotel, Boston, Mass., and was not 
only a success from the point of attendance, there 
being more than 200 present, but it was highly use- 
ful in that it brought the message of the Institute, 
ably delivered by men who had not been prominent 
in the conduct of the Institute, to a group of men 
who themselves had not been so closely in touch 
with its work. There were, of course, the two- 
wheel horses, Lilly and Bowman, but there were 
admirable addresses made by Professor W. J. Cun- 
ningham, of the School of Business Administration 
of Harvard University; Ellis Gifford, Vice-Presi- 
dent of the American National Retail Jewelers’ 
Association; A. S. Flint, of the Waltham Watch 
Company; Charles T. Jenkins, Assistant General 
Time Inspector of Railroads east of Buffalo, New 
York; and E. A. Marsh, an honorary member of 
the Institute, and the donor of the Institute’s em- 
blem. Among those responsible for the success of 
the gathering were J. C. Stever, President of the 
State Association of Massachusetts and Rhode 
Island; Albert R. Kerr, Secretary of the Boston 
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Jewelers’ Club, and Louis Smith, Secretary of the 
Massachusetts and Rhode Island State Retail Jewel- 
ers’ Association. Olaf Ohlson, the first man to re- 
ceive the honorary membership of the Institute, was 
in attendance, and Mr. Marsh was another honorary 
member present. At this meeting there was also an 
interesting exhibit. A gift to the Institute was an 
old Swiss lathe, of date 1857, from Wendell F. 
Foster, of Greenfield, Massachusetts. 

The secretary carried out his instructions, as in- 
dicated in the resolutions of the last annual meet- 
ing. Among these was the sending of copies of 
the resolutions concerning the passing of Mr. Spier 
and Charles H. Hulburd to the families. In his 
reply, LaSalle Spier, writing in behalf of his sister, 
Mrs. Vera Kuhn, as well as of himself, said they 
would always keep the resolution as a precious 
memorial to their father and his achievement. 

The secretary, as instructed, was the intermediary 
between the Institute and the family and the law- 
yers of Mr. Spier in the matter of the bequest of 
$10,000 to the endowment fund of the Institute. 
The secretary wishes to testify to the fine spirit 
manifested by LaSalle Spier and Mrs. Vera Kuhn, 
the heirs of the bulk of Mr. Spier’s estate, and the 
courtesy and the promptness with which they and 
their attorneys, Miner, Gatley & Rowland, carried 
out the intent of the founder of the Horological 
Institute of America. A check for $10,000 was 
duly handed to the secretary, who, by action of a 
specially called executive committee meeting, was 
authorized to receive the said check, which was duly 
forwared to the treasurer of the Institute and a 
proper receipt for the same obtained. Copies of 
the records concerning this whole transaction are in 
the secretary’s files. 

It seems proper at this juncture to acquaint the 
membership with the action of the executive com- 
mittee, which met in New York city on July 10, 
1924. The following record is quoted from the 
minutes of the said executive committee: 


“Mr. Haschka moved and Mr. Stein seconded 
the following motion, which was adopted: 

“Moved that the President be authorized to 
purchase for the Horological Institute of America 
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$10,000 worth of 5% per cent guaranteed first 
mortgage bonds or certificates in a corporation 
which has a capital and surplus of not less than 
$500,000, and whose bonds or mortgage certificates 
are approved by the New York State Banking 
Department for the investment of trust funds, 
and that the same bonds be deposited in the cus- 
tody of the Treasurer, who shall secure a safety 
deposit box for the purpose of holding the en- 
dowment funds of the Horological Institute of 
America, in the Northern Trust and Savings 
Company, Lancaster, Pennsylvania.” 

“That access to this safety deposit box may be 
had only by the president, vice-president, treas- 
urer or secretary of the Institute, together with 
one official of the bank, who will take a receipt 
upon the withdrawal of any of the papers from 
the safety deposit box. 

“That no paper or papers shall be withdrawn 
from the safety deposit box unless a resolution 
has been adopted by the Executive Committee of 
the Horological Institute of America, and this 
resolution presented to the bank authorizing the 
withdrawal of such papers. 

“That a copy of this resolution be sent to the 
Northern Trust and Savings Company of Lan- 
caster, Pennsylvania.” 

And further, 

“That the treasurer be authorized to cut the 
coupons and deposit the same to the general ac- 
count of the Horological Institute of America as 
the coupons become due.” 

It was further moved by Mr. Stein and sec- 
onded by Mr. Haschka and adopted: 

“That the treasurer be authorized to forward a 
check to the company or companies furnishing 
the mortgage certificate or certificates or bonds 
upon instructions from the President.” 


This brings your secretary to talk in a very seri- 
ous way about endowment. If you will recall my 
reports of the last two years you will know that 
when I started the idea of a permanent endowment 
Mr. Spier responded with a statement that he in- 
tended to put $1,000 in his will, his idea being 
that this should be the nucleus for a fund 
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that could be drawn upon to send certain poor boys 
to horological schools. But that did not cover the 
field for which I thought an endowment was needed 
so I suggested the idea of an initial genera] e. 
dcwment fund of at least $100,000, belic ving that 
once that amount is raised there will come addi, 
tions to it. Mr. Spier responded by increasing hig 
$1,000 to $10,000. During the past year we haye 
not made very definite progress toward our goal 
for one reason or another, chiefly because there were 
other money-raising projects on hand in tl jewelry 
trade. I am not sure we ought to wait a longer, 
It seems to me this is a psychological time to make 
it known, at least, that we want an endowment, can 
make use of an endowment, and are so organized 
that we would accept any amount of money of 
property. If people do not know we want an en. 
dowment there are ten chances to one they will not 
give you anything. 

No guess, I think, has ever been made of the 
amount of money that has been given in the United 
States for endowment purposes, and it would not 
be an easy matter to secure exact information upon 
this point. But I have been recently making a 
rough tabulation of some sums given by philan. 
thropists and friends of certain institutions, and | 
found that in the year 1923 one hundred and sixty. 
one colleges and universities that had each an en. 
dowment of not less. than $1,000,000 apiece had a 
total endowment of more than $269,000,000. I 
found further that in the year 1924 less than 50 
institutions received an endowment of more than 
$110,000,000. Now these were educational institu. 
tions. How much did any horological school get? 

Now it is true that some very rich men and 
women have given large sums, and you may say 
there are no jewelers or watchmakers wealthy like 
Carnegie, Rockefeller, Eastman, Duke, or even 
George F. Baker and others who have given in 
sums of from $1,000,000 to $5,000,000. 

But stop a minute. If you were to analyze the 
figures, I am sure you would find that more money 
has been given in the smaller than in the larger 
amounts. It’s the little drops of water that make 
the mighty ocean. Small bequests in wills of from 
$50,000 and $25,000 or less made an aggregate of 
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dollars for Harvard University last 
var. People knew that Harvard wanted money, 
ar ‘could use it, and they quietly made arrange- 
sate whereby part of the money they could not 
ro with them out of this world should go to 


Harvard. 
That a ver 


several millio: 


large number of small gifts were 
made is evi iced by the fact that the United 
states treasury has reported that about 425 millions 
»f dollars were claimed as exemption for gifts to 
churches, colleges and charities in 1922. Now a 
man can only claim exemption of 15 per cent of 
se income for this cause. Of course, I cannot off- 

j divide these millions into the special classes. 
We can simp]; know, however, that there is a big, 
big lot of money being given to various special 
ay we get $100,000 for the Horological In- 


as a starter? 

» [ have been paving the way for an approach 
8 rich man. But—note this, please—is it fair 
to rely wholly on the gifts of men outside of the 
vatchmaking and jewelry industries? I do not 
think so. I can. “sell” the idea of the Horological 
Institute of America very much better to a man 
outside of the industry if I can tell him that five 
men in the jewelry trade think it is worth $5,000 
apiece to them and 10 others think it is worth 
$1,000 apiece to them. I have been informed that 
there are not many wealthy men in the jewelry 
wsiness. You know more about that than I do. 
But one man in the business died last year leaving 
an estate of $1,150,000, much of which, by the 
terms of his will, is to be spent in Germany. Re- 
member what Mr. Spier said when asked why he 
left so much money to the Horological Institute: 
“To show my gratitude to America for what it has 
Jone for me and mine, and likewise to honor and 
to dignify the profession which has carried me 
safely over the bridge of life.” I noted another 
will that left $250,000. These are the only two 
wills I happened to observe. But I certainly would 
think there are 100 men in the business who could, 
if they would, without hurting themselves, give 
from $500 to $1,000 apiece—over a period of years 
if they must. It is up to every member of the In- 
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stitute to ‘‘sell’’ the Institute—its value to the trade, 
its unselfish purposes. 

Never before in the history of the world has as 
much money been given away as in the past few 
vears. I think one reason may be that the Govern- 
ment has been taxing to the limit, and many men 
would rather see their surplus money used in chan- 
nels of their own choosing than gathered by tax 
collectors and appropriated by Congress. I know I 
would if I were a rich man. Be that as it may, 
there is, I believe, a growth of the idea of a man’s 
duty to his neighbor. Even much criticized Wall 
Street distributed last Christmas bonuses of be- 
twen fifty millicns and seventy-five millions of 
dollars to employes. There have been several in- 
stances during the last year of heads of businesses 
retiring and handing over the business to their em- 
ployes. What I am interested in is trying to im- 
press upon the jewelry and watchmaking trade the 
worthwhileness of putting aside something for such 
an endowment of the Horological Institute as will 
make its work permanent, and will enable it to do 
all that its founders intended it should do. The 
scope of the work is sufficiently broad for any sen- 
sible man to feel sure that there will always be a 
wise use for a reasonable endowment. The leaders 
in this movement have been very unselfish. They 
have given of their time and thought and money to 
it. They are not self-seekers—that I know. They 
are desirous that it shall measure up to such stan- 
dards that every man will aspire to belong to it, 
and that it will have all the financial strength to 
make it serve our country by advancing in every 
legitimate way the interests of horological science 
and practice. 

Perhaps I ought to apologize for making a report 
a plea. But to my mind at this juncture it is more 
important that you give consideration to the idea I 
have presented to you than to any thought of the 
number of letters the secretary has written or 
matters of that kind of routine. 

For renewed courtesies and kindliness on the 
part of the members the secretary is very grateful, 


Talks by three time service officials of the 
Jaltimore & Ohio Railroad followed pres- 
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entation of the reports of the president and 
secretary. Charles W. Galloway, vice-presi- 
dent of the railroad, in charge of operation 
and maintenance, stated that the time service 
of the carrier now is very efficient. It was 
inaugurated by the B. & O. 18 years ago, 
following an accident for which the road was 
discredited for lack of proper supervision, he 
said. Of utmost importance, Mr. Galloway. 
declared, is having a timepiece that will stand 
alone in the event that the time service is 
momentarily or temporarily deficient. 

C. A. Plumby, superintendent of tele- 
graphs and telephones of the B. & O., de- 
clared that to him the best recommendation 
that any watchmaker seeking employment 
with the railroad can have is that he is iden- 
tified with the Institute. W. C. Donnelly, 
chief of time inspection, said that he wished 
every inspector in the time service had a 
certificate from the Horological Institute. 
The railroad makes an effort to secure the 
best talent in the town in which it desires to 
place a man. The Institute’s certificate, he 
said, signalizes immediately the ability of the 
prospect. 

President Hufnagel prefaced his introduc- 
tion of the next speaker with an explanation 
of the origin and purposes of the National 
Academy of Sciences and National Re- 
search Council with which the Institute 
is identified. The Institute owed its exist- 
ence to the National Research Council, he 
said. Born of the necessity created by the 
war, he declared that in the event of another 
national emergency the Institute hopes to 
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grve the country in a way that no other 
gientific, professional, or industrial group 
could. - ; 

The significance of metallurgy in watch 
manufacture was indicated in an address by 
Dr. H. W. Gillette, chief of the Division of 
Metallurgy of the Bureau of Standards. Al- 
though the Bureau has not made as yet any 
study of the metallurgical problems of 
watchmaking, Dr. Gillette stated that the 
Bureau would be glad to co-operate with the 
Institute in this direction. Developing the 
relation between horology and metallurgy 
presents a broad opportunity for joint action, 
Dr. Gillette suggested. He expressed the 
pinion that two new alloys, invar and elin- 
var, may be utilized in the manufacture of 
timepieces with the possibility of improving 
the mechanical performance. This address 
will appear in a later issue of THE JEWELERS’ 
CIRCULAR. 

R. E. Gould described to the meeting the 
testing of chronometric instruments done in 
the Time Section of the Bureau of Stand- 
ards. K. H. Beij and F. Cordero presented 
an illustrated lecture on timing mechanisms 
in aeronautical instruments that demonstrated 
the extensive application of chronometry and 
the watchmaker’s ingenuity to aviation. 

Announcement was made at Wednesday’s 
session of the presentation of a collection of 
14 watches to the Institute made by F. T. 
Haschka, of Tiffany & Co., and contributed 
by Dr. George F. Kunz, Mr. Willis, Joseph 
Matzinger, Alfred G. Stein and Mr. Haschka. 
These were inspected following the session 
and will form the nucleus of a collection to 
be made by the Institute. 

Jefore adjournment of Wednesday’s ses- 
sion, President Hufnagel appointed a nomi- 
nating committee. The members were Con- 
ral Brotherly, chairman; T. Nussbaum, H. 
T. Westlake, L. N. Cobb and W. H. Hayes. 
The trip to the National Observatory and 
the Bureau of Standards followed the session 
on Wednesday. 

After Wednesday morning’s session, the 
members were shown all the interesting sci- 
entific apparatus in the building of the Acad- 
emy of Sciences and National Research 
Council, by Dr. W. E. Tisdale, secretary of 
the Bureau of Physics. The members then 
left in buses and automobiles for trips to 
the United States Bureau of Standards and 
United States Naval Observatory. At the 
Bureau of Standards, Dr. R. E. Gould, chief, 
Time Section, explained how watches are 
tested, and the numerous scientific devices 
installed there. Paul Sollenberger, of the 
United States Naval Observatory, who has 
always given most interesting talks on time 
'ransmission since the Institute’s first meet- 
ing, explained the operations of the observa- 
‘ory, and showed the members numerous in- 
teresting chronometers and deck watches. 
Une old chronometer in which the members 
showed special interest had been taken to 
the North Pole and left there for four years, 
alter which it was found and taken back 
‘0 the Naval Observatory where it is tick- 
mg away just as accurately as if it never 
‘xperienced its frigid adventure. From Mr. 
ollenberg’s department, the members went 
0 see the observatorv’s telescope, which was 
‘plained by Prof, Hall. 

At 7p. w., Wednesday, an executive com- 
a meeting was held. The chairman of 

¢ memhershin committee reported two life 


memberships, William Ramsey, Washington, 





THE JEWELERS’ 





D. C., and P. J. Stevens, Atlanta, Ga., one 
sustaining membership and 30 active mem- 
berships. Suggestions were offered by Al- 
bert Samelius, director of the Elgin Watch- 
makers’ College, Elgin, Ill., relative to cer- 
tain changes in the examinations held by the 
certification committee, of which Mr. Sa- 
melius was appointed a member. Several 
letters were read from jewelers and watch- 
makers expressing gratification over the 
achievements of the Horological Institute of 
America and offering co-operation in every 
way. 

An exceptionally interesting letter came 
from Mr. De Long, of the Illinois Watch 
Co., who suggested that prizes be offered 
watchmakers for competitive tests in adjust- 
ing, etc., and also for the best essay on tech- 
nical subjects. Mr. De Long stated that the 
modern watchmaker was not making the 
educational progress which he should be- 
cause of the exigencies of the times, which 
demand very quick work. 

Jack Moore, Akron, O., secretary of the 
Ohio Retail Jewelers’ Association, sent a 
letter to the Institute asking that a repre- 
sentative of the H. I. A. be sent to the 
next Ohio convention. 

A committee was appointed at this session 
consisting of Albert Samelius, chairman; 
‘red Gruen and J. Haig to look after the 
banquet and exhibits in connection with the 
next annual dinner, which it was suggested 
might be held in Cincinnati, in connection 
with the B. & O. Watch Inspectors’ meeting. 

On Thursday afternoon, the members pro- 
ceeded to the White House, where, in single 
file, they shook hands with President Cool- 
idge, 

Thursday 

John J. Bowman, as chairman of the edu- 
cational committee and as treasurer of the 
Institute, presented the reports of those of- 
fices at Thursday’s session. He stated that 
the $10,000 bequeathed by the late Mr. Spier 
had been denominated an endowment fund 
and that, in addition thereto, the Institute 
had $4,000 in the general fund. This report 
appears in full in the Horological Depart- 
ment of this issue of THe JEWELERS’ Crr- 
CULAR. 

E. F. Lilley, chairman of the certification 
committee, stated that the policy of the In- 
stitute was that the examinations should be 
voluntary.’ He referred to the efficiency of 
the Bureau of Standards in the conduct of 
the examinations maintained by Mr. Gould 
and his assistants. Regarding the creation 
of a third degree, that of certified horologist, 
Mr. Lilley stated that the board of examiners 
believed that care first should be taken of 
practical considerations. Qualification of 
junior watchmakers and certified watch 
makers was of immediate importance and 
benefit to the profession, he said. In study- 
ing the proposal for a third examination, Mr. 
Lilley stated that the certification committee 
had surveyed the systems of the French, 
Swiss and other foreign schools. The con- 
sensus of opinion was, he said, that the 
higher examination leading to the grade of 
certified horologist should be on a plane at- 
tainable only by a very few. 

This year’s examinations were gratifying, 
said Mr. Lilley. He expressed confidence 
that the new certificate holders are high- 
grade workmen. From May 1, 1924, to May 
1, 1925, 125 junior watchmakers and 91 cer- 
tified watchmakers received their certificates, 
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Mr. Lilley reported. Total applicants for 
the junior grade to date number 617, of which 
453 have been granted. Of the 248 applica- 
tions for certified watchmaker, 155 have been 
granted. At the recent examination, 21 junior 
certificates and 23 certified watchmaker cer- 
tificates were granted. 

Paul Sollenberger, of the National Ob- 
servatory, addressed Thursday’s session on 
the subject of international time comparisons, 
which gave his audience some conception of 
the complexity of the task in recording the 
time accurately from point to point on the 
globe. 

W. L. Jones, chairman of the watch in- 
spection committee, reported that, in the com- 
mittee’s opinion, the time is not yet ripe for 
the enactment of legislation requiring main- 
tenance of a watch inspection system by the 
railroads. He suggested that the Institute 
could co-operate with the railroads to a fuller 
extent by sending a member of the watch in- 
spection committee to the staff meetings of 
the railroad time inspectors. He referred to 
the large attendance of Baltimore & Ohio in- 
spectors at the Institute’s meeting, and also 
to the goodly representation of the Institute 
at the B. & O. staff meeting in Baltimore on 
Tuesday. 

Mr. Brotherly reported as chairman of the 
nominating committee and the committee’s 
slate for the advisory board was elected 
unanimously. ‘ 

Messrs. Lilley and Bowman conducted a 
questionnaire that led to discussion from the 
floor on various phases of the subject mat- 
ter of the papers presented at the meeting. 
Messrs. Mittman, Cobb, Nussbaum, Samelius, 
Nattan and several others participated. Miss 
Dorothy Martin, Edwardsville, Ill, the only 
woman member of the Institute, expressed 
confidence in the future of the Institute, stat- 
ing that in co-operation with the foreign 
horological associations it should become an 
active agent in advancing the status of hor- 
ology throughout the world. 

The reports of officers and committee 
chairmen were approved and filed and the 
meeting adjourned. The advisory committee 
then was called to elect officers and imme- 
diately thereafter the party went to the White 
House to pay their respects to President 
Coolidge. 








Bankruptcy Proceedings Against J. Rosen- 
son & Co., Chicago Wholesalers 


Cuicaco, May 17.—A petition in bank- 
ruptcy was filed last week against Jacob 
Rosenson, trading as J. Rosenson & Co., 
wholesale jewelers, located at 205 W. Madi- 
son St. 

The debtor submitted a statement as of 
May 1, 1925, as follows: Assets, including 
accounts receivable, accounts receivable 
c.o.d., merchandise (estimated cost), furni- 
ture and fixtures, $45,046.02. Liabilities, in- 
cluding overdraft at bank, accounts payable, 
merchandise and notes payable (loans), 
$56,629.07. 








A certificate of incorporation for George 
Grunberger, Inc., Stamford, Conn., has been 
filed with an authorized capital of $50,000 
and $30,000 to begin a jewelry business. The 
incorporators are George Grunberger, Ben- 
jamin Grunberger and Elizabeth Keenan, all 
of Stamford. 
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AUCTION BILL VETOED 





Governor Pinchot Refuses to Sign Hall Bill 
on the Ground that it Exempted Two 
Largest Cities of Pennsylvania 


PHILADELPHIA, Pa., May 16.—Hard work 
by the Pennsylvania Retail Jewelers’ Asso- 
ciation in obtaining the passage of the bill 
against “fake” auctioneers at the recent ses- 
sion of the Legislature will have to be done 


all over again at the next session in 1927, 
Governor Pinchot having vetoed the so- 


called Hall bill on the ground that it ex- 
empted two of the largest cities in the State, 
this city and Pittsburgh from its provisions. 
This he said made the measure of doubtful 
constitutionality should the question be 
brought before the courts. He added that 
in any case there was no valid reason for 
the exemptions. 

Strangely enough it was only through this 
exemption that the association was able to 
get the bill through the Legislature. The 
measure as orig’nally drawn applied to all 
parts of the State and it was not until after 
it had been pigeon-holed in committee up to 
almost the closing day of the session that 
Ff. L. Davis, president of the State retailers’ 
association and his co-workers were able to 
get it out of the committee. They worked 
every possible plan to get the bill through 
but succeeded finally only on condition that 
it should be amended to exclude first class 
cities, of which there are only two—this city 
and Pittsburgh—from its provisions. Be- 
lieving that a half loaf was better than none 
at all, Mr. Davis and his associates of the 
legislative committee of the association, 
acceded to this and the measure was passed 
on the next to the last day of the session. 

Governor Pinchot was caustic in his com- 
ments in vetoing the bill in regard to the 
exemption. He said: 

“This bill would require auctioneers ex- 
cept in cities of the first class, before engag- 
ing in certain lines of business to procure a 
license from the Secretary of the Common- 
wealth and to furnish a bond, satisfactory to 
him in the sum of $15,000 or in lieu thereof, 
a cash deposit of $5,000. 

“In my opinion there can be no justifica- 
tion whatever for regulating auctioneers in 
every part of Pennsylvania excepting in 
Philadelphia and Pittsburgh. The probable 
results of these exemptions would be to 
drive to those cities auctioneers from all 
parts of the State who could not qualify for 
tate licenses. 

“As between cities of the first class and 
the rest of Pennsylvania there is in my judg- 
ment no basis for classification as far as 
concerns the regulation of a business such 
aS auctioneering, and [ should very much 
doubt the constitutionality of the bill should 
ithe approved. In any event if the business 
of auctioneering ought to be regulated it 
should be regulated everywhere in Penn- 
sylvania.”’ 

What action the retailers’ association will 
take on the veto is uncertain. President 
Davis is to bring the matter up the next 
meeting of the executive committee, which 
isto be held soon in Pittsburgh in prepara- 
tion for the final arrangements for the State 
‘onvention in that city and it is possible 
the matter will be left open and put up to 
the convention, 

Meantime many jewelers here are glad in 
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a sense that the bill has been vetoed as they 
say conditions under the proposed law with 
this city exempted would be no better than 
now. There is a feeling among the retailers 
here that by the time the next Legislature 
meets, the State association will be so strong 
in membership as the result of the campaign 
by President Davis that the legislators will 
be reminded that jewelers have votes and so 
have their friends, thus making it possible 
to put through a general bill which will be 
veto proot. 








NOW BEING RETRIED 





Men 
Jeweler 


Convicted of Murder of Baltimore 
Now Before Court for the 
Second Time After Court of Ap- 
peals Grants New Hearing 
BattTimore, Md., May 16.—The retrial of 
three men, once convicted of first degree 
murder in the slaying of Louis Cohen, East 
Baltimore jeweler, wil begin in Criminal 
Court before Judge Henry Duffy and a jury 
Monday, and this trial and its outcome will 
be vitally watched by jewelers here. Mr. 
Cohen, one of the most popular jewelers 
here, was murdered in cold blood—shot 
through the head—in front of his jewelry 
store in the 800 block of FE. Baltimore St., 
May 13, 1924. After most strenuous work 
hy State’s Attorney Herbert R. O’Conor 
and Detective Captain Charles H. Burns 


‘the three men were arrested and convicted 


by three judges in June, 1924, of murder in 
the first degree. They were sentenced to be 
hanged, and one, Charles Mullen, who made 
a confession, was sentenced to life imprison- 
ment. 

One month after the trial one member of 
the gang, George Gross, beat down a guard 
in the city jail and made his escape. Ten 
hours later he was shot to death in a battle 
with detectives. Counsel for the defense, 
after the trial in which Claude Dobbs and 
Thomas J. Foran were sentenced to death, 
appealed the case to the Maryland Court 
of Appeals. By a narrow margin of vote 
the Appellate Court granted a new trial. 

Mr. Cohen was murdered when he at- 
tempted to thwart the bandits in their at- 
tempt to rob his show window. After the 
glass was broken the jeweler ran to the side- 
walk and attacked the bandits with his fists. 
A bullet through his head ended his life, 
and the bandits fled in an automobile. Many 
witnesses have been summoned hy State’s 
\ttorney O’Conor, who will be assisted in 
the prosecution by Assistant State’s Attorney 
Eugene A. Edgett. Counsel for the defense 
are Robert A. Carman, Leonard Weinberg 
and Ellis Levin. , 








The American Silver Producers’ Associa- 
tion was recently formed in order to pro- 
mote the interests of the silver industry. 
The United States Senate also appointed a 
commission or Gold and Silver Inquiry for 
the same purpose. The silver producers and 
the commission are endeavoring to popular- 
ize the use of silver for monetary purposes, 
as well as in industry and in the arts, and 
to find new uses for this metal throughout 
the world. They are also trying to arrange 
more orderly marketing methods and to im- 
prove trade relations with silver consuming 
countries. 
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Death of Edward Girzi 


Margvuette, Mich, May 16—Edward 
Girzi, Ishpeming’s oldest active business 
man, died at 1 o’clock, May 10, in his home, 
108 W. Ridge St., following a six weeks’ 
illness. Mr. Girzi suffered from complica- 
tions and several days ago developed pneu- 
monia, when his condition became critical. 

Mr. Girzi, who had been engaged in the 
jewelry business here for 59 years, was one 
of the oldest and best known men in jewelry 
business in the upper peninsula. 

He was born June 12, 1846, near Berlin, 
Germany, and when eight years old accom- 
panied his family to Hamburg, expecting to 
sail for Melbourne, Australia. Finding that 
there would be no boat for a month they 
sailed for (New York. The family first set- 
tled near West Bend, Wis. When 14 years 
old Mr. Girzi went to Milwaukee to learn 
the jewelry trade. 

At the age of 19 Mr. Girzi arrived in 
Negaunee to manage a jewelry store for 
Mr. Wolnow. In 1866 he came to Ish- 
peming and established the business which 
he has since conducted. 

On April 15, 1873, Mr. Girzi was married 
to Miss Jessie Newcombe, of Houghton, 
who with three daughters, Miss Olga Girzi, 
at home; Mrs. Homer P. Yutzey, of De- 
troit, and Mrs. Nellie Harris, of Rockford, 
Ill, and one son, Henry, of Superior, Wis., 
survive. All of the children were at his 
bedside when he passed away. 

The deceased was a life member of the 
Masons, having been one of the charter 
members of the Negaunee lodge. luneral 
services were conducted at 2:30 Tuesday 
afternoon, May 11, in the home by the Rev. 
W. M. MacKay, pastor of the Presbyterian 
Church. The Masonic burial service was 
read at the cemetery. 











Six prisoners, including two 17-year old 
girls, held by Philadelphia police, after a girl 
accomplice, moved by jealousy, has caused 
their arrest for the robbery of the jewelry 
store of Ralph Marchione, 1000 S. 4th St., 
Camden, N. J., in which loot valued at 
$10,000 was stolen, will not be turned over 
to the Camden police at present and probably 
not until they are tried for a series of 
burglaries, including one of an “Army and 
Navy” goods store, in which 25 pistols were 
stolen. It was with these weapons the gang 
was armed when they robbed the Marchione 
store. New Jersey authorities have applied 
for the extradition of the prisoners. The 
girl, a bobbed-hair blonde, was a member of 
the gang for some time until its leader and 
her sweetheart transferred his affections to 
a younger girl. Much of the jewelry stolen 
from Mr, Marchione was found in a house 
in Philadelphia where the gang had its 
rendezvous and one of the girls told 
the police of a number of burglaries com- 
mitted by the gang in Philadelphia and south- 
ern New Jersey. She added that the leader 
had planned a series of raids on jewelry 
stores in the outlying districts of Philadel- 
phia and that one had been set for the night 
on which they were arrested on her infor- 
mation. At the hearing three youths were 
held without bail after the girl had told her 
story in court while the prisoners glared at 
her and made audible threats. She said one 
of them had actually robbed the Marchione 
store. 




























































































FROM MINES TO MARKET 











«Always at your service 







EMERALDS AQUAMARINES 
| RUBIES CHINESE JADE 
SAPPHIRES BLACK OPALS 














and other PRECIOUS 
and SEMI-PRECIOUS STONES 


AMERICAN GEM @> PEARL CoO. 


Miners : Cutters : Importers 
SIX WEST FORTY-EIGHTH STREET 


NEW YORK 
LONDON PARIS 
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EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 

















RING STONES 


IN ALL DESIRABLE SIZES AND SHAPES 


Amethyst, Topaz, Garnets, Cameos, Aquamarines, 
Opals, Tourmalines, Black, Red and Green 
Onyx, ete., Synthetic Rubies and Sapphires 








‘71-713: NASSAU STREET, NEW YORK, N. Y. 
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“Jewelers Block” 


Policies 
and other Lloyd Forms 


Now written in 


American Companies 











Pendleton & Berger 


Incorporated 
INSURANCE 
in All Its Branches 
15 William St. New York 




















THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-ping, 
for all sizes of scarf- ote. 


pin wire. Guaranteed, 





EAR WIRES 


for unpierced ears. 





SAFETY CATCH 


for Brooches, ete, 
Can be applied to any 
work where pin tongues 
are used. 
Open. Closed. Open. Closed, 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N.Y, 











The Buyers’ 


Directory 





Price, $1.00 





The Jewelers’ Circular 
Publishing Company 
11 John Street New York 














Attention — Manufacturers 


ONYX RING STONES 
Furnished for Any Size 
Diamond 
EARRING STONES 

ONYX and AMBER BE 
THE DOUBRAVA CO. 
61 Beekman St. New Y 
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Stage Set for Wholesale Jewelers’ Convention 








Plans Worked Out for Big Gathering at Edgewater Beach Hotel May 25, 
26 and 27—Excellent Program of Addresses and Discussions— 
Social Features 




















— 
Cuicaco, May 18.—All roads will lead 
to Chicago next week for on May 25, 26 and 
7 the 18th annual convention of the Na- 
tional Wholesale Jewelers’ Association will 
be held at the Edgewater Beach Hotel in 
this city. Plans for this big gathering which 
have been under way for some time have 
yen practicaly completed and every indi- 
cation points to a gathering of jewelers from 
all sections of the country. 

The program of the convention activities 
is of unusual interest and the entertainment 








PRESIDENT 


WM. R. COOPER, 
features promise to be excellent from every 
standpoint. 

The Edgewater Beach Hotel, the conven- 
tion hearquarters, offers unusual facilities 
lor such a gathering and everything has 
een done by the managers to make the 
tay of the jewelers in the “Windy City” a 
pleasant one. 

\ perusal of the program given herewith 
will indicate that the time will be filled with 
jrofitable and enjoyable discussions and so 
lal events. 

President G. V. Dickinson of the Chicago 
Jewelers’ Association is at the head of 
the special committee which has charge of 


‘trangements for the convention guests. 
Helping him are Charles H. Spencer, 


harles T. Gustafson, Joe S. Stein, T. G. 
McMahon, Charles T. Ross and Oliver M. 
irtes, 


t is expected that large delegations will 
“tend from St. Louis, Kansas City, Minne- 
aplis, St. Paul, Cleveland, Detroit, Omaha, 
‘ittsburgh, Philadelphia, Buffalo, Cincin- 
Mati and New York. New Orleans, Dallas, 
veaver, Los Angeles, San Francisco, -Port- 
an’, and Seattle and other cities will also 
“ccPresented at the big gathering. 

“nvention delegates will have opportunity 


, 


to play golf and tennis and there will be 
other recreation. The jazz orchestra is fa- 
mous and nothing will be left undone to make 
the convention a real success. 


The program is as follows: 
Monday, May 25th 


8:30 to 10:15 a. m.—Registration. 
10:15 a. M. 
Opening remarks by President Cooper. 


America. 

Annual address of President William R. Cooper, 
S. H. Clausin & Co., Minneapolis, Minn. 

Report of secretary—George A. Fernley. 

Discussion of this report. 

Appointment of nominating committee. 

liscussion —- Present and prospective conditions: 
(President Cooper will call upon Active and 
Associate Members for a brief expression on this 
subject.) 

Announcement by entertainment committee—G. V. 
Dickinson, chairman Elgin National Watch Co., 
Chicago. 

Adjournment, 12:45 Pp. M. 


MONDAY AFTERNOON—MAY 25TH 
Sto Pe) Me 

Discussion of the report of the secretary. 

Report of Research Bureau on cverhead expenses: 
(a) Suggestions as to methods of decreasing ex- 

penses. 
(b) Compensation of salesmen. 

lkkemarks-—The insurance situation-—Fred L. God- 
dard, secretary-treasurer, Jewelers’ Safety Fund 
Society and the Jewelers’ Protective Union, New 
York city. 

Remarks—The work of the Jewelers Security 
Alliance, J. H. Noyes, secretary, The Jewelers 
Security Alliance, New York city. 

Remarks—The jewelry industry and Lloyds: G. B. 


Van Buren, manager Toplis & Harding, Inc., 
Chicago. 
Discussion—Crime and state highways in relation 


to insurance. 
Ouestion Box— 
(a) Are nationally advertised 
able to wholesalers than unadvertised lines? 
(b) Should not catalog discounts be revised? 
Retailers complain consumers are generally 
aware cf present discount. 
Adjournment—4:30 p. M. 


lines more profit 
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Tuesday Morning—May 26th 
10:30 A. M. 
Discussion—The publicity movement. 
Discussion—Assistance ,tendered by the association 
in the collection of delinquent accounts: ‘T. James 
Fernley, advisory-secretary. 
Discussion—The present status of resale prices: 
(a) Can a manufacturer enforce suggested resale 
prices? 
(b) If so by what means? 


Report of committee on code of ethics—H. W. Bur- 
dick, chairman, H. W. Burdick Co., Cleveland, O. 





G. V. DICKINSON, CHAIRMAN ENTERTAINMENT 


COM MITTEE 


Discussion—Terms and cash discount of manufac- 


turer to wholesaler: 


(a) Would it be desirable for the manufacturers 
of jewelry to have uniform terms? (Presi- 
dent Cooper will call upon active and asso- 
ciate members for an expression of opinion 
on this topic.) 

Discussion—Should not manufacturers prepay ex- 
press charges on shipments even though it is 
necessary for them to secure a higher price? 

Discussion—The watch material Merritt 
If. Duval, manager, Material Na- 
tional Watch Co., Elgin, IIL. 


BOX: 


situation: 
Dept., Elgin 


Question 


Adjcurnment—12:45 Pp. M. 

















EDGEWATER BEACH HOTEL WHERE CONVENTION WILL BE HELD t 
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Rogers, Lunt & Bewlen Co., Silversmiths, Greenfield, Massachusetts 
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\Y AFTERNOON—MAY 26TH 
2:18 2. M. 
General Dis ussion—Conditions affecting volume 
~~ profits in various lines. President Cooper 
will call upon manufacturers and wholesalers for 
brief extemporaneous expressions as to methods 
, volume and profits in these lines: 


of increasing : 
<jlverware, clocks, watches, diamonds, watch 


TUES! 


cases. 

piscttssion— Conditions sur-ounding the importation 
of watches: Emil N. Zolla, American Watch Im- 
norters’ Association, New York city. 

Open Meeting -~Members will he recognized by the 
they can place before the meeting 
any ideas, trade conditions or problems which 
they would like discussed. 


president sé 


Adjournment 4:30 P. M. 


Wednesday Morning—May 27th 


10:30 a. M. 

Opening remarks hy President Cooper. 

Response on behalf of the American National Re- 
tail Jewelers’ Ascociation: Conrad J. Brotherly, 
president, American National Retail Jewelers’ 
Association, Newark, N. J. 

Discussion—The Excise Tax Situation: Ralph Rces- 
sler, chairman, The Excise Tax Ccmmittee, Amer- 
ican National Retail Jewelers’ Assn., Marion, 
Ind. 


Discussion--Is it fair to the retail trade for man 


he 


1, oon ile ge 
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Entertainment Features 


Monday Evening—May 25th 
7 O’clock 
“Style Show.”’ Living mcdels displaying jewelry 
appropriate to their costumes. 
Weather permitting, parade on lake front; orchestral 
music. 
TUESDAY—MAY 26TH 


Luncheon party for ladies who will leave in motor 
buses from the Edgewa er Beach Hotel at 11:30 
for Highland Park; luncheon at Moraine Hotel 
returning to Edgewater Beach Hotel at 4 P. M. 

TUESDAY EVENING—MAY 26TH 
ANNUAL [I‘ANQUET, INFORMAL 

Entertainment features supplied by the Chicago 
Jewelers’ Association; the banquet will be fol- 
lowed by dancing. 








BLOW UP JEWELRY STORE 


Personal Enemies of Minerva, O., Jeweler 
Use Giant Charge of Dynamite to 
Wreck His Place of Business 
Canton, O., May 16.—Actuated by mo- 
tives of revenge, a band of men known to be 
personal enemies of Fred W. Adsett, Min- 


. 


/ qty 


wrt —0 


iy - 
—— 








wfacturers to sell department stores at wholesale 


prices?; [.. B. Bach, the Sigler Brothers Co., 
Cleveland, O. 
Discussion—The status of the proposed National 


stamping law: Marcel M Lissauer 
& Co, New York city. 

ee 

suestion Box—Members are requested to hand the 
secretary questions they wish discussed. 


Adjournment—12:45 p. a. 


Mirabeau, 


Wednesday Afternoon—May 27th 


2715 P. M. 
“eport—The expense of handling parcel post ship- 
ments, 
Expression of preference regarding place of next 
convention. 
revo of nominating committee. 
lection of officers, 
Installation of ofticers. 
/nfinished business. 
New busines. 
a 
\djournment—4:30 p. m. 








HAVOC WROUGHT BY THE EXPLOSION IN MINERVA, 0O., JEWELRY STORE 


erva, O., jeweler, following threatening let- 
ters reported by him, set off a giant charge 
of dynamite which wiped off the map his 
jewelry store in the heart of the business 
district and damaged the entire downtown 
business section of the town late Friday 
night. 

Mr. Adsett, a former employe of the Due- 
ber Hampden Watch Co. of Canton, O., who 
has been in business in Minerva for the last 
seven years, had received threatening letters 
warning him that unless he disposed of 
his store and left Minerva there would be 
dire consequences. The police believe, how- 
ever, that it was personal revenge of several 
men in the town. 

Belief that the intention was to blow 
Adsett to atoms was expressed by police as 
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the jeweler slept in the rear of ‘the store 
until about three weeks ago when, after 
receiving threatening letters, he went to the 
home of his daughter. 

The force of the explosion completely 
wrecked the building housing the jewelry 
store and every bit of furniture and all cases 
were blown to bits. All of the costly jewelry 
was inside the safe, which was unharmed 
by the explosion. 

The building is a complete loss, which is 
estimated at $15,000. Mr. Adsett’s loss, he 
said Saturday, would reach $4,000, as every- 
thing in the store, other than what was 
contained in the safe, was a total loss. 

“T left Canton to come to Minerva be- 
cause I thought this was a nice quiet place 
in which to conduct a jewelry store and live 
in peace and contentment,” said Adsett. 
“Now everything I have is gone.” 








“WAS IT A PIPE DREAM” 


Pittsburgh Police Unable to Verify Robbery 
to Which Voluntary Prisoner Confesses 


Details of a $5,000 diamond robbery at the 
store of M. Sanders on Fifth Ave., New 
Kensington, Pa., came to light when a man 
giving the name of Thomas Rought, of 
Blawnox, walked into the 43rd St. Police 
Station and told of how he was implicated 
in the robbery and that some of the stolen 
diamonds were hidden in the crevices of the 
walls of the Allegheny County Workhouse, 
which institution is not many miles from the 
scene of the robbery. 

The man said he had not slept any for 
three weeks and wanted to confess. He said 
that three years ago in company with two 
others they went to the Sanders store, took 
the diamonds and brought some of them to 
Pittsburgh, selling them for $500. They 
divided the remainder of the diamonds and 
then separated. The police sergeant: was 
amazed at the man’s story. The man said 
that since the robbery or during part of the 
time he had been employed as a night watch- 
man for a contracting firm. He was locked 
up for the night until his story could be in- 
vestigated, and the next day was taken to 
Claremont, the location of the workhouse, 
where a search was made in the hope of 
being able to find the diamonds he said had 
been hidden there. However, a search of 
the place failed to reveal any of the gems. 
Later Rought was taken to New Kensing- 
ton, which is in Westmoreland county, and 
at last accounts he was still being held there 
pending developments. The man under ar- 
rest is a World War veteran. 

In view of the fact that the man’s story 
has not panned out, as far as the finding of 
the diamonds is concerned, the police are 
somewhat puzzled regarding the matter. In 
any event the Pittsburgh police say the man’s 
story is rather extraordinary, but all the de- 
tails are being gone into in the hope of 
clearing up the situation in a short time. 











Fire of undertermined origin was re- 
cently discovered in the jewelry store of 
Oscar Federbush, 46 W. Main St., Carnegie, 
Pa. The blaze was extinguished by chemi- 
cals and water. Captain George Ebner esti- 
mated the damage at about $1,500 to con- 
tents and building. 
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Wolverine Jewelers Hold Great Session 








Many Members of Trade Attend Sessions of Twentieth Annual Convention of 
Michigan Retail Jewelers’ Association at Grand Rapids, May 12 and 13 
—Retailers Guests of Travelers at Great Banquet Wednesday Night 


























Granp Rapips, Mich. May 14.—The 
Michigan Retail Jewelers’ Association and 
its two subsidiary, affiliated organizations, 
the Ladies’ Auxiliary and the Wolverine 
Jewelers’ Travelers Club held one of the 
most enjoyable and successful conventions 
in the history of the organization upon the 
occasion of their 20th annual meeting, which 
closed here last night with a banquet and 
dance, attended by more than 300 jewelers 
and their friends, guests of the Wolverine 
Jewelers’ Travelers Club. 

‘ Nearly 100 jewelers arrived for the pre- 
liminary gathering on Monday. The late 
afternoon was given over to registration 
and greetings. In the evening of Monday 
all those present attended a theatre party as 





SECRETARY 


BEN STEELMAN, 


guests of the retail jewelers of Grand 


Rapids. 
Tuesday’s Sessions 
Tuesday morning at 10 o’clock the regular 
sessions started and, after calling the meet- 
mg to order, President W. A. Tall an- 
nounced that the mayor was unable to be 
Present, and introduced Lee H. Bierce, sec- 
teary of the Grand Rapids Chamber of 
Commerce, who was scheduled as first 
speaker, and he prefaced his talk on or- 
ganization with a welcome on behalf of the 
mayor and the business interests of the city. 
Mr. Bierce talked at length in a very in- 
teresting way about organizations, coopera- 
ton, and the necessity of both of these, not 
only among members of a trade but by the 
affiliation of the organizations in all trades. 
€ dwelt upon business ethics and _ stated 
that the ethics of trade had suffered the 
‘ame breakdown that all laws seemed to 
ve suffered immediately following the 
seat war. He deplored the tendency of cer- 
fain trades toward cutting in on other lines. 





He said that very seldom were other lines 
put in a store for profit, but rather to attract 
customers and the goods were sold at small 
or no profit, thereby destroying the profit of 
the man depending upon this line for his live- 
lihood. He pointed out how ineffectual the 
individual efforts of merchants can be in 
securing correction of any evil in trade and 
by specific reference indicated how success- 





J. H. GARLICK, PRESIDENT 


ful the combined efforts of the merchants in 
Grand Rapids had been. 

This talk was followed by remarks along 
this line by some of the members, including 
Secretary Ben Steelman, of Kalamazoo, and 


Herman Hiss, of Bay City, who both told. 


of similar results that had been attained in 
their respective homes. 

President Tall then announced that for 
the first time in the history of the organiza- 
tion those attending a convention would be 
spared the pain of listening to a formal ad- 
dress of either the president or secretary, 
that the results of the year would show for 
themselves and through the proceedings of 
the convention the various activities of the 
officers would come out. He then an- 
nounced his committees and adjournment 
was taken for lutch. 

The committees appointed were as_fol- 
lows: 

Constitution and By-Laws—Herman Hiss, 
Bay City, Chairman, M. D. Ellis, Kalama- 
zoo, and I. H. Grabowski, Bay City. This 
committee is to submit suggested changes 
and amendments at the next convention. 


Auditing Committee—Roy Taft, Grana 
Rapids, chairman; I. H. Grabowski, and 
Herman Hiss, Bay City. 

Resolutions—Max Jennings, St. Clair, 


chairman; C. Laroy, Kalamazoo, and J. P. 
Anderson, Manistee. 

Nominating — Henry Williams, South 
Haven, chairman, M. D. Fllis, Kalamazoo, 
and J. E. Green, Benton Harbor. 








TUESDAY AFTERNOON 

Tuesday afternoon was devoted entirely 
to the talks by Ralph Roessler, Marion, 
Ind., chairman of the tax-elimination com- 
mittee of the American National Retail Jewel- 
ers’ Association, and Ed O. Little, regional 
vice-president of the same . organization. 
Both talks were listened to with keen inter- 
est by the retailers. 

Mr. Roess.er reviewed briefly the work 
done during the past three years, and pointed 
out the saving to the trade through the re- 
sults so far accomplished and, quoting from 
remarks made recently by officials in Wash- 
ington, indicated that there is every reason 
to hope for and expect a complete elimina- 
tion of the excise tax on jewelry in the next 
tax bill passed by Congress. 

The talk of E. O. Little was along the 
line of pointing out the service of the A. N. 
R. J. A. to the jewelers of the nation, both 
members and non-members. He stated that 
too many of the results attained by the or- 
ganization are taken for granted by mem- 
bers of the trade and full credit deserved by 
the organization has not always been given. 
Much of his talk was concerning’ the work 





MAX JENNINGS, FATHER OF THE ASSOCIATION 


being done by the National Jewelers’ Pub- 
licity Committee, and told how the work of 
this committee can be made more effective 
by the sincere and hearty cooperation of the 
members of the trade, both in a moral and 
financial way. He named a number of 
similar organizations in other lines and told 
of the success that had attended their efforts 
to get the attention of the public and create 
a desire on the part of the buying public for 
their merchandise. All this takes money, 
and he urged the Michigan jewelers to get 
busy and raise their quota, which is less than 
$20,000 for the retailers of the entire State. 

Herman Hiss, who is chairman of the re- 
tailers’ committee in this State, assured Mr. 
Little that they planned to go after this 
work in the very near future and hoped 
soon to report that Michigan had gone over 
the top. 

The convention adjourned early so those 
attending could give their time before the 
dinner and dance of the evening to visiting 
the many exhibits, which were located on 
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the Pantliand 
was held. 


4th, 5th and 6th floors of 


Hotel, where the convention 
THE DINNER AND 

At 7 o'clock Tuesday evening about 200 
jewelers and their wives entered the banquet 
room of the hotel for the association ban- 
quet and ball. After full justice had been 
done the sumptuous menu a brief time was 
spent in talks. The principal ta.k was made 
by James Schermerhorn, who was very in- 
teresting and witty in his remarks. 

Several of the prominent jewelers of the 
State were also called upon and then, while 
the room was arranged for the dance, those 
present retired to the parlors adjoining the 
ball room. It was a happy party of hand- 
some men and charming ladies that danced 
until after 1 o’c!ock. 


DANCE 


Wednesday’s Sessions 

The convention was a little late getting 
together Wednesday morning and only a 
brief was held. After transacting 
some routine business, President Tall intro- 
duced Jerome Warner, Buffalo, N. Y., who 
talked in a very interesting way about “At- 
tractive Parcels.” The entire trend of his 
talk was to impress upon the jeweler the 
necessity of putting his merchandise in at- 
tractive parce.s when sold and also the ne 
cessity of attractively displaying for the 
purpose of sale. He pointed out that this 
is a distinctive feature of the jewelry store 
and placed it in a class all by itself when it 
comes to the selection of gifts by people 
who care, and as most of the sales made in 
a jewelry store are for gift purposes the 
matter of boxes and parcels should have 
careful attention by the jeweler. 

Mr. Warner was followed on the pro 
gram by L. L. Stiles, Cleveland. Mr. Stiles, 
who is associated with the Pinkerton agency, 
spoke in the interest of the Jewelers’ 
Security Alliance. He told how the Alli- 
ance prosecuted the perpetrators of crime 
against the members and mentioned several 
cases known to the jewelers present. He 
also mentioned a number of preventive 
measures suggested by the Alliance as a re- 
sult of their experience covering many years. 


session 


WEDNESDAY AFTERNOON 


Time was again given for visiting displays 
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and all were urged to be present promptly 
in the afternoon for a very important talk 
and the final business session. 

Immediately upon assembling for the 
afternoon President Tall introduced C. L. 
Glasgow, Nashville. The president an- 
nounced that Mr. Glasgow is president of 
the Retail Hardware Association of the 
State with a membership of ‘over 1,700, rep- 
resenting near.y 95 per cent of the hard- 
ware dealers in the State, and president of 
the Michigan Retailers’ Council. 

No speaker of the convention received or 
deserved better attention than did Mr. Glas- 
gow. He has been many years in the retail 
organization work and told of this, but his 
theme was the work being done by the Re 
tailers Council, composed of nine retail or- 
ganizations, one of which is the jewe’ers’ 
organization. His address was a sort of re- 
port to them of the success and failures in 
their efforts to secure protective legislation 


for the retailers. Through their efforts a 


law was enacted by the recent legislature 
which provides that itinerant merchants must 
pay a tax in the county in which they oper 


ate or do business. He cited a test case 
in which all the rulings so far are in favor 
of the prosecution. He then told of another 
law they hoped to have enacted by the next 
legislature which will regulate canvassers 
and_ peddlers. 

The speaker then submitted to questions 
by the members, and quite a helpful discus- 
sion followed. This drifted into the ques 
tion of mutual insurance in trades, and as 
Walter Mellor, of Indiana, Field Secretary 
for A. N. R. J. A., was present he was 
called upon and ta’ked interestingly about 
this organization and both insurance fea- 
tures offered through the association. 

The reports of the committees were then 
submitted and all unanimously accepted in- 
cluding those of the resolutions and nomi 
nating committees. 

The nominating committee, through its 
chairman Henry Williams, stated that the 
situation had been thoroughly canvassed, 
and that the association should be as proud 
of the report as the members of the com- 
mittee submitting it, and judging from the 
enthusiasm which greeted the report. this 
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was just the condition which prevailed 

The following officers wi.l guide the des. 
tinies of the organization during the next 
year and two of these, the secretary ang 
treasurer, are re-elected. President, J. 
Garlick, Detroit; vice-presidents, W. w. 
Sugg, Jackson, A. J. Hamel, Ludington, and 
I. H. Grabowski, Bay City; secretary, Ben 
L. Steelman, Kalamazoo; treasurer, J, § 
Martineck, Traverse City. 

The resolutions committee submitted the 
following, which were adopted: 


The Resolutions 


Realizing the great benefit that has come to the 
retail jewelry trade throuch the exemption of cer. 
tain articles in our line from excice tax, and ap- 
preciating the service of Special Excise Tax Elim. 
ination Committee in secur'ng thee benefits, we, 
the members of the Michigan Retail Jewelers’ As. 
sociation, assembled in convention in G-and Rapids: 

Reso_vrp, That we pledge our support to the 
Special Fxcise Tax Elim‘na‘ion Committee of 
which Ralph Roes ler is chairman. and urge every 
jeweler in the State to support the efforts of Mr. 
Roessler and his committee in every way possible, 
and stand ready to serve in any capacity if called 
upon by the committee to further their activities 
in endeavoring to completely eliminate this unjust, 


discriminatory tax. , , , 


Reso.vep, That we pledge our support to the Na 
Publici‘y Committee, and will en- 
deavor to co-operate with this committee to that 
end that the buying public may be made better 
acquainted with the jewelry industry and_ their 
desire to posse’s the merchandise we sell may be 
stimulated. eo” 


tional Jewelers’ 


Reso_vep, That the thanks of this convention be 
extended to the speakers at the convention who 
have given us valuable ideas and intormation, and 
contributed so much toward the success of the 
sessions. 

* * * 

KkESOLVED, That we especially thank the jewelers 
of Grand Rapids and their families who have la 
bored so hard to make our stay in Grand Rapids 
pleasant and enjoyable; and to the members of 
the Pantlind Hotel organization for their marked 
and assistance. 


* * ’ 


courtesy 


Reso.tvep, That our gratitude be expressed to the 
and members of the Wolverine Jewelers’ 
Travelers Club for their efforts in our behalf 
throvghout the year, and particularly for their 
contribution toward the entertainment and pleasure 
of the convention. 


officers 


* * * 

Resotvep, That our appreciation be expressed to 
the members of the Ladies Auxiliary of the Michi 
yan Retail Jewelers’ Association, for their presence 
at this convention hecau-e we realize that through 
their organization our attenlance is larger and by 
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e the pleasures of a convention are 
need, 


their pres? 
greatly enba 

Following the adoption of the resolutions 
the new president was inducted into oifice 
and made a very feeling response to the de- 
mand for a speech. He told of being pres- 
ent at the first meeting of the organization, 
and how his interest had been maintained 
throughout these 20 years, and that the time 
required by personal activities during the 
time had prevented him from giving the 
organization work as much time as his 
heart prompted, but pledged to them his best 
efforts in the year to follow. 

Then followed au act of sentiment, of 
deep feeling by a:l present, one intended to 
partially express the appreciation and high 
regard of the members to one who has 
served faithfully through all the years, the 
frst president of the Michigan Association 
and the first president of the American Na- 
tional Retail Jewelers’ Association, Max 
Jennings, of St. Clair. Mr. Jennings was 
elected to life membership in the organiza- 
tion, and the president stated that he re- 
gretted that it was not known that Mr. Jeén- 
nings could not be present at the time, but 
he was compelled to leave shortly after 
lunch. 

The convention then adjourned after re- 
ferring to the officers the matter of selecting 
a time and place for the next convention. 


The Great Banquet 


Wednesday night was the affair that had 
been looked forward to, and there were no 
disappointments. This was the banquet and 
entertainment given by the members of the 
Wolverine Jewelers’ Travelers Club, 47 
members of which attended the convention. 
The party was given in the ballroom of the 
hotel which was arranged with long tables 
and decorated for the occasion. More than 
300 marched into the room to martial strains 
of music when the doors were thrown open 
at 7 o'clock. Due to carefully arranged 
plans the entire party was quickly at place 
and no time was lost in putting to use the 
favors found at each plate. A few minutes 
were allowed until all the noise-making ap- 
paratus could be tested to the fullest and the 
paper hats were adjusted. 


MD THE twee 
DTHE TWENTIETH ANNUAL CONVENTION HELD AT GRAND RAPIDS MAY 12 AND 13 
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JEWELERS 


The invocation was pronounced and the 
merriment of the evening proceeded through- 
out the serving of the menu. There were 
songs and there were jokes at the expense 
of some of those well known among both the 
club members and the retailers. A similar 
dinner (the one at Detroit last year) was 
recailed by the presence of H. C. Pitz, of 
Kalamazoo. In Detroit he received as a 
prize a Spitz puppy, and one of the condi- 





RALPH COM MITTEE 


ROESSLER, OF THE TAX 


tions was that each year thereafter he 
should attend the conventions and_ bring 
“Queenie.” Both were here, and none seemed 
happier that “Queenie” with her beautiful 
silk blanket lettered in gold, “Michigan 
Jewelers’ Mascot.” 

Fred Longdon, of Chicago, served as toast 
master and proved equal to the occasion in 
every way except being able to get order at 
times, and that was not to his discredit be- 
cause even Mort Evans was not able to do 
so. The toastmaster introduced the new 
president, F. H. Schaeffer, who in a very 
feeling manner recounted the deeds of service 
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rendered the organization and the retail 
jewelers’ association during the past three 
years by Harry Groves, Toledo, O., during 
which he had served as president of the 
club. He then presented to Mr. Groves as 
an expression of their appreciation a sterling 
silver flower vase, appropriately engraved. 

The toastmaster then announced that a 
few minutes would be required to prepare 
the room for dancing and other events on 
the program, and at the sound of the bugle 
all should return. 

The rest of the evening was spent in danc- 
ing, during which several contests were con- 
ducted and old-fashioned dances indulged in. 





The Ladies Auxiliary 


In giving the story of a convention of the 
Michigan Retail Jewelers’ Association for 
the past three years a very important part 
of it has come to be the story of the activ- 
ities of the Wolverine Jewelers’ Travelers 
Club and the Ladies’ Auxiliary. Much of 
their activity is woven in the story of the 
convention, but there are some features to 
mention in detail. 

This was the most successful year fe- 
the Ladies’ Auxiliary. Their membership 
was larger and the attendance very much 
larger than in former years, and the inter- 
est seems to be growing throughout the 
State. The mark for next year is 100. The 
largest attendance at any of their individual 
affairs this year was 65. That many were 
present at the luncheon and business meet- 
ing held in the dining room of the Pantlind 
Hotel Wednesday noon. 

At this meeting several new members 
were received and reports of officers sub- 
mitted. Other business transacted was the 
election of officers, and the following will 
serve during the ensuing year: President, 
Mrs. M. D. Ellis, Kalamazoo; vice-presi- 
dent, Mrs. E. L. Church, Jackson; treasurer, 
Mrs. A. R. Thompson, Grand Rapids; sec- 
retary, Mrs. Harry Groves, Toledo, Ohio. 

The members enjoyed all the entertain- 
ment of the convention days and added much 
to the pleasure of every event. In addition 
to that they were guests of the ladies of 
Grand Rapids on Tuesday afternoon, when 
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If its CALIBRE SAPPHIRES, EMERALDS or RUBIES we have what 
you want, and we are ready to give it to you PROMPTLY and at the 


RIGHT PRICE. 


We are constantly adding new and desirable shapes in precious and semi-precious stones. 
IT IS TO YOUR INTEREST TO CONSULT US. 

Don’t forget our staff of 22 expert setters and lapidaries, which we maintain for efficient 
service. 


YOKELSON - COOPER, Inc. 


IMPORTERS, ae and SETTERS 


° 
; PRECIOUS and SEMI-PRECIOUS STONES 
106 Fulton Street Tel. Beekman 8570 














LONDON E. C.—50 Holburn Viaduct 
PARIS—11 Rue de Chateaudun 


ANTWERP—1 Rue Van Lerius 
AMSTERDAM—2 Tulp Straat 


LE ROY PRESENT CO. 


DIAMONDS 


170 Broadway New York 

















Let Us Brocade It 
In Authentic Period Designs 


HE charming decorative effects made possible 
Bt downs the use of authentic period designs are made 

even more attractive when applied by brocading. 
They lend just the touch of distinctiveness necessary to 
produce quick sales. For a more attractive line this year, 
try brocading. Samples and prices on request. 


Earl Ro». -“Mulchahey 


“Brocade for Better Jewelry” 
95 Chestnut Street PROVIDENCE, R. I. 


The BUYERS’ DIRECTORY 


The Jewelers’ Circular Pub. Co., 11 John Street, New York 
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they enjoyed a drive through John Ball 
Park and to interesting places in the city. 
The Wolverine Jewelers’ Travelers Club 
Tuesday morning the annual meeting of 
the Wolverine Jewelers’ Travelers Club was 
held in Parlor B of the hotel. At this meet- 
ing reports were submitted and plans for 
entertainment discussed. Officers for the en- 
suing year were elected as follows : Presi- 
dent, F. H. Schaeffer ; vice-presidents, W. F. 
Clements and C. W. Peru; secretary-treas- 
yrer, Lewis DeHart, traveling representa- 
tive, Mort G. Evans. 
Through arrangements with the retail or- 
ganization and the hotel not only were all 
those attending the convention located on 
the fourth, fifth and sixth floors of the hotel 
put the exhibits of the 43 wholesale houses 
represented at the convention were arranged 
on these floors. Practically every item of a 
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The Henshel Co.; Carl J. Kruse and Lou 
Shoen. 
Oneida Community, Ltd.; E. 
glassner. 
A. G. Schwab & Son; Ludwig Kohn. — 
Goldsmith, Stern & Co.; W. E. Penotiere. 
Dennison Mfg. Co.; R. A. Lincoln. 
Roy Mfg. Co.; Fred Longden. ; : 
Wagner-Gilger Cohn Co.; A. C. McKay. 
Reed & Barton; Ralph S. Maynard. 
Gorham Co.; Arthur McVoy. 
American Silver Co.; L. M. Mystrom. 
The Wahl Co.; C. W. Pern. — 
Benj. Allen & Co.; G. F. Reichow. 
Mabie Todd & Co.; Walter Reiter. 
Maiden Lane Jewelry Co.; Jake Rassner. 
Jacob Segal & Co.; Jacob Segal. 
Wolf, Solomon Co.; N. Solomon. ; 
Chas. F. Selber Co.. New York; C. F. 
Selber. 
Graffe & Stanek; T. W. Stanek. 


W. Kirch- 


Levting 0% a 


tL - 4 -cC . . , 
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retail store was shown in these exhibits, and 
the extensiveness of this, the beauty of it 
was probably never equaled at a State con- 
vention. Space does not permit a detailed 
description of the many exhibits, but a list 
of the houses exhibiting and the names of 
their representatives follow: 


J. R. Wood & Sons; W. H. Buckmaster. 
Leubusher-Schumann Co.; Al Bruckner 
and Ed F, Gerken. . 
E. H. Pudrith Co.; E. W. Berg and G. G. 
Sly. 

sulova Watch Co.; John H. Ballard and 
Mort G. Evans. 

L. Seligman Jewelry Co.; S. E. Croft. 
Quast & Olsen; H. L. Coleman. 

Norris, Alister-Ball Co.; W. F. Clements. 
C.& E. Marshall Co.; Lewis DeHart. 
Swartchild & Co.; C. J. Feuchter. 

Service Jewelry Co.; Maurice H. Fried- 
Man, 

Rettig, Hess & Madsen; Paul R. Gruen. 
Wexler Bros.; Bernard Goldsmith. 

Wm. G. McCaw Co.; Harry Groves. 

The Merit Co.; David Glasser. 

Pacific Importing Co.; Al Harting. 
International Silver Co.; Kenneth F. Hil- 
liar¢ and N. M. Randall. 

The A. H. Ficken Co.; Al Kanberg. 


Slade, Tenney & Weadley; F. H. Schaef- 
fer. 

A. C. Becken Co.; J. J. Smart. : 

Juergens & Anderson Co.; Ted A. Tracy. 

Stein & Ellbogen Co.; Joe Stein and Wm. 
I’, Wuerzburg. 

Homan Mfg. Co.; Harry L. Wheaton. 

Despres, Bridges & Noel; FE. T. Williams. 

C. H. Knights-Thearle Co.; Geo. E. Wied- 
busch. 

Service Jewelers; S. N. Steensma. 








Jewelers’ Gold Bars Withdrawn and 


Exchanged at New York 
Week Ended May 16, 1925 
The U. S. Assay Office reports: 


$1,356,615.08 


Gold lars exchanged for gold coin.. 79°130.32 


Geld bars paid depositors..........- 

Total Bee ierak acer aiee $1,435,745.49 

Of this the gold bars exchanged for gold 
coins are reported as follows: 





lixchairges Deposits 
SS ) Pere rreery Tree rr eee ee $284,670.21 
REAR: Sind ode ne dar ecw rhnsoen 148,721.78 
RNR ar a.m diy ib nie OER Ae w ath ee eS 637,797.56 
Me DD oo end ae err eodokens comes 110,880.14 
DG 28 KASS Ade PP RO CREED 133,885.24 
SG TGe 5 Cackica + eRe ae ae mmemee 40,660.15 
IN clays ieniears aka AOR $1,356,615.08 


TEST CASE ARGUED 





Attorneys Instructed te File Briefs in 
Prosecution Involving Marking of 
Articles Made of Platinum and 


White Gold 


The test case involving the marking of 
articles made of platinum and white gold 
in which Abram Suderov and Max Suderov, 
manufacturing jewelers, New York, are de- 
fendants, was argued last Monday in the 
Court of Special Sessions before Judges Ed- 
wards, Fetherston and Herbert. At the con- 
clusion of the arguments the judges ordered 
the attorneys to submit briefs not later than 
May 28 and on June 3 a decision will be 
rendered. 

The facts as stipulated before Magistrate 
Simpson of the Commercial Frauds Divi- 
sion of the City Magistrate’s Court, who held 
the defendants for ‘trial, were stipulated in 
the Court of Special Sessions on Monday. 

Mr. Salmon, Assistant District Attorney, 
argued the case at great length, while New- 
man Levy, of Greenbaum, Wolff & Ernst, 
made a statement to the court as representa- 
tive of the National Jewelers Board of 
Trade and the Jewelry Crafts Association. 
The defense also put in its argument, one 
of the defendants explaining to the court 
the method used to make gold and platinum 
jewelry. 

The defendants are charged’ with violating 
Section 445 of the New York Penal Law 
known as the “Platinum Marking Act.” As 
previously announced in THE JEwe.ers’ Cir- 
CULAR, this prosecution was brought by the 
Bureau of Weights and Measures in New 
York, on the instigation of the Good and 
Welfare Committee of the National Jewelers 

3oard of Trade to determine finally whether 
or not an article made of white gold com- 
bined with platinum might cr might not be 
marked under the law with the word “plati- 
num” and the karat quality of the gold. 








DEATH: OF J. D. CASPERFIELD 





Veteran New York Jeweler Succumbs After 
a Short Illness 


James D. Casperfield, of the old-established 
retail jewelry house of Casperfield & Cleve- 
land Co., 1412 Broadway, New York, died 
last Monday at the Hotel Gregorian, 42 W. 
35th St., where he had resided for 20 years. 
Ife was 67 years old. Mr. Casperfield had 
been in good health until last Saturday and 
consequently his sudden death came as a 
shock to his many friends.. A private fun- 
eral service will be held today (Wednes- 
day) followed by burial in Mount Zion 
Cemetery. 

The firm of which Mr. Casperfield was 
head at the time of his death. was estab- 
lished in New York in 1857 by Henry A. 
Casperfield, father of the deceased, under the 
style of Casperfield & Co. The present con- 
cern was the outgrowth of that original busi- 
ness. The firm had been located for many 
years at Chatham Square, later at 138 
Bowery and then 144 Bowery. The business 
was moved to the present location about 10 
years ago. ‘The late Mr. Casperfield was 
associated with his’ brother, Nathan, in the 
business. The father, Henry A. Casperfield, 
founder, died in 1916. 

Nathan H. Caspetfield' survives his brother. 
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Oregon Jewelers Gather at Salem 








Members of the State Retail Jewelers’ Association Held Two Days’ Session 
and Great Banquet, Listen to Interesting Papers and Discussions 
and Elect Officers for the Ensuing Year 

















SateM, Ore., May 13.—Another success 
was scored by the Oregon Ketail Jewelers’ 
Association with the great two-day conven- 
tion and banquet that ended last night at 
the Hotel Marion in this city. lor many 
years this organization has been a live wire 
in the association work and has held many 
successful conventions but none more so than 
the gathering just ended. Unlike the con- 
vention held at The Dalles last year, this con- 
vention was large, over 150 appearing at the 
various gatherings of the jewelers and over 
200 appearing at the banguet last night 
which was really a part of the regular ses- 
sions as at this the resolutions were read 
and adopted. 

A feature of the convention was the fact 
that after many years I. M. French retired 
as the secretary and treasurer, while A. A. 
Keene, who guided the destinies of the as- 
sociation for the past year, was elected in 
his place. ‘The other officers include I*red 
A. Glover of Klamath Falls, as president ; 
W. Hi. Saxton of Portland, first vice-presi- 
dent; W. S. Bertram of Marshfield, second 
vice-president, and R. G, Warren, Corvallis, 
third vice-president. Iformer Secretary 
French and I’rank A. Heitkemper were 
elected as directors. The next meeting will 
be held at the home of the new president in 
Klamath Falls. 

Monday’s Sessions 

‘or the first day the attendance was very 
good, and a number of new faces were scen. 
One noticeable feature was the fact that a 
great number of the smaller towns of Ore- 
gon were represented, which speaks well for 
interest among the jewelers scattered over 
this great State. Sometimes in the past the 
attendance has been very largely from Port- 
land, but the officers this year made a special 
effort to get out the small-town jewelers. 
The attendance was considerably augmented 
the second day, as a number of Portland 
jewelers drove down. 

The morning session was a short one and 
devoted largely to routine registration, giv- 
ing out of badges, etc. The badges, by the 
way, were clever, celluloid disks in white, 
representing the face of an Elgin watch, and 
with pins on the back by which they fastened 
to the coat lapel, and two ribbons in narrow 
width depend from the disk; one says “May 
11th and 12th, 1925,” while the other bears 
the legend, “Compliments of Oregon Retail 
Jewelers’ Association, Salem, Oregon.” 
These ribbons were of various shades, pink, 
blue, green, etc., and it was noticed that the 
women—of whom there were a number— 
carefully selected the shade that would har- 
monize with their suit or coat. 

MONDAY AFTERNOON 

The afternoon session opened just a little 
after the set time of 1:30, in a small hall on 
the first floor of the Marion Hotel, where 
all the sessions were held. The first thing 
on the program was the reading of the min- 
utes of last year’s convention by the secre- 


tary, I’. M. French, of Albany. By unani- 
mous vote the reading of the resolutions 
adopted at that convention was dispensed 
with. 

The convention had the honor of hearing 
greetings from His Excellency, Walter M. 
Pierce, Governor of Oregon, as Salem is the 
capital city. Governor Pierce said that he 
appreciated very much the hearty greetings 
of the delegates, and the tribute of respect 
paid in the spontaneous rising of those pres- 











RETIRING PRESIDENT AND SEC- 


RETARY-ELECT 


A. A. KEENE, 


ent as he entered the door, but he also felt 
that the tribute was not to him, as ‘“‘the cow- 
man of eastern Oregon, but to his office as 
Governor of three million people. He spoke 
of the time when he rode all day with Presi- 
dent Harding on his fateful trip west, and 
in response to the app'ause that greeted 
them everywhere, President Harding said 
in his kindly fashion, “Never allow cheers 
and applause to turn your head—remember 
that they are not cheering the person him- 
self, but the office of President or Governor. 
Therefore, remember always to fill it so as 
to bring honor on the position.’”’ He said he 
was doing his level best as Governor to fol- 
low out that advice. 

The Governor spoke of the jewelry trade 
as a distinct one, coming down through the 
ages, and said while there were perhaps only 
a comparatively small number at such a con- 
vention as this, to remember that it is not 
the mob, but the few that always do things 
and accomplish the results. As a student of 
history Governor Pierce had studied the art 
of the jeweler, the craftsman, and found 
that in almost every historical work much 
space was devoted to it. Particularly was 
this true in ancient Egypt, in the working of 
cold, silver and ivory. He said, “Your art 


May 20, 1925 


and craft are as old as civilization itsel¢” 
Art, Architecture, Sculpture and Jewelry 
are the four fundamental and basic arts anq 
will continue to be until the end of time. 

| The Governor also spoke of the changes 
in business that come with the advances of 
civilization, and referred to the automobile 
saying he would like to have a student of 
research write of the changes morally, go. 
cially, economically, and even religiously, 
that have come about through it. He fe. 
ferred to the adornment of the person as ay 
instinct that has come down through the ages 
from primitive times and will always he 
strong. 

Touching on the financial future of th 
business, Governor Pierce said that trade js 
fickle, and there is need to study the drift 
and to readjust business accordingly, We 
on the Pacific Coast are in a strategic posi- 
tion for development, particularly jn the 
northwest because of the climate, and he 
predicted that Portland would be a city of 
2,000,000 in the next decade or so. In clos- 
ing, he mentioned the famous lecture, “Acres 
of Diamonds,” and advised the jewelers to 
study their own locations, and the possibili- 
ties of their business, and work up the trade. 

Mr. Heitkcmper moved a vote of thanks 
to Governor Pierce for his talk, and it was 
unanimously so ordered. 

A. A. Keene, president of the State asso- 
ciation, made a very brief address, saying 
that he felt that the program as_ planned 
was so full that he did not want to take 
time to do much talking himself. Mr. Keene 
said that though the work of the last year 
as president had been strenuous, and some- 
times discouraging in its results, neverthe- 
less he felt that personally he had gotten 
much from it; and he thanked the other of- 
ficers, particularly the secretary, and all who 
had co-operated with h'm, for their work. 
He felt more than ever that one gets out of 
an association exactly in proportion to what 
he puts into it, and advised the average 
jeweler to co-operate in every way he could 
with the association. The members of the 
State association after all make the associa- 
tion what it is. 

Mr. Keene touched briefly on the benefits 
of belonging to the national body, which 1 
dependent on the loyalty of the State associa- 
tions, and mentioned the better marking up 
of silverware, the doing away with part of 
the excise tax, and the advantage of using 
the insurance that had been secured through 
the national body. He thought that the Ore- 
gon association should pass a resolution de- 
nouncing the excise tax as a war measure, 
and expressing its opinion that it should now 
be done away with. In touching on the sub- 
ject of handling nationally advertised goods, 
he said that some manufacturers, apparently, 
gave the exclusive right of sale of their 
goods to the jewelers, and then after thes 
men had worked up a trade, and paid for 
their own advertising, had often sold the 
goods to hardware merchants and other mer- 
chants. He thought that should not be done. 
Mr. Keene expressed himself strongly ™ 
favor of curbing misleading advertising. 

F. M. French, retiring secretary of the 
association, was called upon for a report © 
the national convention at St. Louis, to which 
he had been sent by the Oregon association. 
with carte blanche as to his expenses. How- 
ever, Mr. French took only $150 from the 








treasury tvward his expenses, paying the rest 
from his own pocket. 

Mr. French reported a wonderful conven- 
tion, with special celebration over the re- 
duction of the excise tax. He mentioned 
that the national president had spent much 
money from his private funds to assist in 
that work. He also spoke of the fact that 
Ralph Roessler was the idol of the conven- 
tion, and that a purse of $7,000 was raised to 
make up to him somewhat for losses to him 
incurred by neglecting it while doing asso- 
ciation work. 

The national officers expressed interest in 
Oregon’s sliding scale of dues, and thought 
eventually such a system would be adopted 
all over the country. 

Mr. Ifrench came back to Oregon more 
firmly convinced than ever that both the na- 
tional association and the State associations 
must be built up to the last degree of ef- 
ficiency, and a 100 per cent. membership en- 
rolled in the State associations, if at all 
possible. lor without the State associations 
the national cannot function, and without the 
national the jewelry business would lose im- 
measurably. 

The next subject on the program was 
“National Publicity,” handled by Frank A. 
Heitkemper, of Portland. Mr. Heitkemper 
spoke of the fact that the jewelry business 
has been slipping somewhat for several 
years, because of the encroachment of the 
automobile, the radio, and other forces, and 
also because of the increasing high rentals 
that must be paid by the jeweler in the 
larger towns. A larger turnover of stock 
is necessary than in former years. At pres- 
ent, the jewelry trade and musical instru- 
ments, taken together, are getting but two 
and eight-tenths per cent. of the nation’s 
business as a whole. 

Mr. Heitkemper cited the publicity work 
done by other national associations, electric, 
florists’, automobile, etc., and brought up the 
argument that if national publicity had ma- 
terially increased the profits of these indus- 
tries, it would do so for the jewelry business, 
also. 

The national association was considered a 
clearing house of information, available to 
the individual jeweler the country wide, that 
would enable the individual shop owner to 
zo after business intelligently. The “go get 
it” part is what we learn from the national 
publicity department. 

Mr. Heitkemper pleaded for the jewelers 
all to help—to pay their share toward the 
big publicity fund now being raised—saying 
that only a very few of the Oregon jewelers 
had so far subscribed. Every one must do 
his share, if the jewelry business is to be 
put on a plane with other growing indus- 
tries of the country. 

Samples of advertising of the national pub- 
licity department, inserted in frames suitable 
for window or counter display, were shown. 
At this point in the program, President 
Keene introduced the national vice-president, 
C. J. Auger, of San Francisco. Mr. Auger 
expressed his delight at being able to attend 
the Oregon convention, and said that the na- 
tional association looked to the State or- 
fanizations for direct, effective work, and 
that very town which possessed more than 
one jewelry shop should have a 100 per cent. 
organization. 

Miss Ella Meade, of Albany, had for her 
topic “Window Decorating,” and spoke in an 
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interesting fashion of various types of win- 
dows, and why they had attracted and held 
the attention of passersby. She regarded the 
simple window, with few articles, and not 
many embellishments, if artistically designed, 
as the highest type. The special occasion 
window is often an effective drawer of trade. 
Twenty-five per cent. of the business of a 
store is estimated to be brought there 
through the advertising power of the win- 
dows, she said, so it is essential that they 
have much attention paid to them. Miss 
Meade took up the effect of color, and stated 
that the color effect of a window might be 
either sedative or stimulating, acording to 
the result that you wished to produce. Color 
is one of the most powerful of trade-getters, 
and should be studied carefully. 

Sigurd Landstrom, of Lebanon, discussed 
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the “Jewelry Business of Yesterday and To- 
day.” He felt that no definite lines could 
be drawn between the jewelry business of 
past years and that of the present time, for 
though there has been continuous change, it 
is so gradual that no lines of demarcation 
can be strictly set. But among changes, 
Mr. Landstrem noted a number specifically. 

The young peope of today demand higher- 
class articles than their parents ever thought 
of purchasing, if they were in modest cir- 
cumstances. A young high school student 
thinks nothing of paying several dollars for 
a school pin, while his father may still ask 
for a dollar watch. 

Whereas, a diamond used to be a luxury 
a thing to boast of—now diamonds are worn 
hy everybody in both the city and the coun- 
try. 

Skilled workmen in the repair department 
of jewelry stores were rare in the past, ex- 
cept in the larger cities. Now they are 
found in the stores in the smaller places, 
and are skilled not only in repairing but in 
remodeling jewelry. This is a great change. 

As another instance of a luxury now be- 
coming a necessity or a commonplace of ex- 
istence, Mr. Landstrom cited the universal 
use of fine diamond and platinum jewelry. 
He suggested that there is a big side line 
for shops in bringing old pieces of jewelry 
up to date. 

He called attention to the romance and 
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sentiment connected with the business, from 
gifts fer the new-born to the present for the 
woman celebrating her golden wedding an- 
niversary, and thought more should be made 
of the sentiments common to all mankind. 
In conclusion, Mr. Landstrom invited the 
Oregon jewelry men to visit the country 
around his home town, saying it was an ideal 
vacation spot, with the fine scenery along 
the Santiam river. 

Last on the Monday afternoon’s program 
was a “round table,” ably conducted by 
William Delschneider, of McMinnville. As 
a means of provoking discussion, and reliev- 
ing embarrassment, unsigned questions were 
handed in to be read. 

Mr. Delschneider started off by asking, 
“Anybody here tongue tied? Anybody deaf 
or dumb? I don’t see any hands. Well, 
then, we should have a fine ‘round table,’ ” 
and so proved, a great many of those present 
answering the questions from the depths of 
their own experience. 

Mr. Butterfield, Portland, reminded the 
delegates that the material jobbers (whom 
he represented) should be given definite di- 
rections as to articles wanted, if the results 
were to be satisfactory. In other words, the 
orders must be “intelligent,” and as an ex- 
ample of the reverse, he cited an order ac- 
tually on their books, “Wanted, an opal ring 
for a very fat girl; weighs over 200 pounds.” 

The question of taking out insurance with 
the national association, or patronizing local 
concerns, came up for discussion, and the 
consensus of opinion seemed to be that be- 
cause of the saving in rates, the jeweler 
should for his own advantage carry insur- 
ance with the national, but for the sake of 
policy should have a little, at least, with 
home firms. Mr. Auger said that the 
“b!anket” policy proposed by Lloyds’ would 
be a fine thing, but those applying for it 
would have to take extra precautions to 
safeguard their business more than the aver- 
age jeweler of today does. 

Group insurance for the employes of a 
store came in for discussion, and was con- 
sidered excellent. Mr. French thought every 
jeweler should carry at least two policies— 
a “holdup” one, and one for his automobile, 
to protect him against damage suits in case 
he hit the other fellow. 

A leading Portland jeweler said his own 
establishment was never opened in the morn- 
ing unti! there were at least four in it, and 
warned those present that in these days of 
many holdups, no one person should be alone 
in a jewelry store—there should always be 
two, if not more. He said, “Don’t be alone 
at lunch hour.” 

The question was asked what to do in case 
a customer was dissatisfied with a purchase, 
and you felt that you were in the right? 
The answers varied as much as the per- 
sonalities of the men making them. But 
many thought that the jeweler could, in a 
courteous fashion, stick up for his rights, 
and that the customer is not “always right.” 
In the matter of taking back purchases, it 
was stated that in Portland there is a city 
health ordinance that forbids the return of 
anything that has come in contact with hu- 
man flesh, and that solves many difficulties. 
Another Portland jeweler said that in the 
matter of taking back diamonds, he always 
stated that there must be a special license 
for buying diamonds, and that he had none 
—therefore he could sell them, only. He 
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never refunded money on diamonds, but did 
give credit on their purchase price. 

The question arose whether it was better 
to point out an imperfection in a diamond— 
a slight flaw—or merely state that it was 
a fine stone, and good value for the price? 
Some of the jewelers thought the latter 
course was all that was necessary, while 
others believed that it was best to point out 
the slight defect, and always to tell a cus- 
tomer when a stone was not perfect, even 
though the ordinary person would not notice 
the defect. Otherwise, if the purchaser 
should later on find it out, he might be angry. 
Or, he might take the stone later on to an- 
other jeweler for appraisal or resetting, and 
that competitor would point out the defect, 
again making dissatisfaction. One merchant 
felt it was well when a customer brought in 
a stone of any sort for repairing or re- 
setting, to examine it minutely, and if a flaw 
or a chip was discovered, point it out at once 
before doing the work. 

The dollar-down-and-dollar-a-week propo- 
sition came in for much energetic discussion, 
and it was agreed that while such a system 
may attract a certain sort of trade, and un- 
doubtedly does, yet people who want the good 
thing, or who are buying gifts for others, 
seldom patronize such stores. It is the small- 
salaried man or woman buying jewelry for 
themselves. The legitimate jewelry shop 
may combat the evil by offering quality 
goods on legitimate business credit terms. 
The purchaser should be educated to the 
difference between “credit” and the “instal- 
ment plan.” A man buying from an instal- 
ment house doesn’t really get “credit,” for 
his purchase is so hedged about by restric- 
tions. Besides, it is nothing to be proud of, 
as when one obtains credit with a house of 
fine reputation. 

The omnipresent problem of how to col- 
lect slow credits came up. The majority 
said, “Keep everlastingly at it, and give 
credit with care in the first place,” were the 
best solutions. Others suggested that a 
seemingly dormant account might be awak- 
ened by accepting a couple of dollars, or 
even as low as 50 cents on it, and getting it 
started again. It breaks the ice. Another 
jeweler has a calendar pad, with the date 
marked on which an account is to be paid, 
and if it is not, sends letters. 

The amount of money to be spent in ad- 
vertising was differently estimated. One 
man said that this year he is trying out two 
and a half per cent of his non-taxable sales 
for last vear, and he finds that gives him a 
sufficient sum, more than he had previously 
been spending. 

The question of changing the national 
slogan, “Gifts That Last,” to something more 
expressive and typical of the jewelry busi- 
ness, was discussed, but it was agreed to do 
nothing more about it until after the next 
national convention. 

The matter of disposing of over stocks 
came up—whether to have a sale, or to stand 
the loss, and the majority thought it best 
to get such goods that were cluttering up the 
shelves and not moving, out of the store for 
anything they would bring. An occasional 
sale of “dead” stock is good, but don’t get 
the habit, and don’t cut prices on regular 
goods. 

It was recommended that jewelers be more 
careful in their buying at first—that most of 
them bought in too large quantities, and car- 
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ried too large a range of prices. One man 
made the suggestion that a wide range of 
prices might be carried, but not all grades 
in any one article—for instance, in one make 
of watch carry up to a certain price, in an- 
other up to another. So with fountain pens, 
cameras, etc. 

During the afternoon session the wives of 
the Salem jewelers entertained the visiting 
ladies at the Spar, and in the evening most 
of the delegates saw “Baree, Son of Kazan,” 
at a local theater, receiving complimentary 
tickets. 


Tuesday’s Sessions 
The morning session, Tuesday, opened at 
9:45, and an invitation was read from the 
Salem Floral Society to visit the garden of 
Dr. Clements, and see a wonderful display 
of iris. Many of the visitors to the conven- 
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tion took advantage of this invitation at the 
close of the afternoon session, and saw a 
beautiful sight. 

President Keene told of his efforts to have 
the Oregon Agricultural College establish a 
horological department for watchmakers at 
that institution, and stated as his opinion that 
it should come under the head of the Indus 
trial Arts Department. He had been in 
correspondence with the authorities there for 
some months, and thought such a course 
would be established if sufficient patronage 
was promised. 

The State Treasurer, T. B. Kay, was to 
have spoken at this session, but because of 
throat trouble, was unable to do so. His 
place was taken by Congressman Hawley, 
of the Ways and Means Committee, who 
took as his subject “The Attitude of the 
Government Toward Business Associations.” 

Congressman Hawley spoke exceedingly 
well, in a straightforward fashion, stating 
that the majority of the members of Con- 
gress felt that the Government should keep 
out of business enterprises, except in the 
matter of the Post Office. Business should 
be left in the hands of the citizens to work 
out according to their ability and judgment. 

The Government is an organization of peo- 
ple to work for purposes which an individual 
cannot accomplish by himself, and should 
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provide the necessary legislation by which 
people may accomplish things. The general 
rule, therefore is that the Government ¢ap 
only do those things that the people ag jp. 
dividuals cannot do, and should ccnfine jts 
activities to such non-business enterprises ag 
are for the common good. 

It has no capital of its own, and, therefore 
if it went into business the Government 
would have to take the necessary money 
from the people, and would thereby accom. 
plish great injustice, since the people would 
have to submit, although not only having no 
share in the dividends, but having the Goy. 
ernment enter into competition with them as 
to markets. 

Practically all businesses come before the 
Ways and Means Committee, and all kinds 
of concessions and discriminations are asked. 
Congress must hold an even balance between 
businesses as far as taxes are concerned. 
The majority of Congressmen are either 
business men themselves, or lawyers for big 
business enterprises. 

Congressman Hawley expressed his opin- 
ion that there would be a very material re- 
duction in taxes this next Fall, and closed by 
saying that he was glad to have served the 
Oregon jewelers in the past in the matter of 
the excise tax, and hoped to do so again. 

Carl Greve, Portland jeweler, who had 
for his subject ‘‘What the Association Is 
Doing for the Jeweler,” went back to the 
beginnings of association work in the jewel- 
ry business, comparing conditions then with 
those today, and recalling the inspiration that 
Colonel Shepherd had been to jewelers in 
those first days. 

The first essential had been to get a new 
schedule of prices that the majority of jewel- 
ers could agree upon, commensurate with the 
overhead. There had to be a decent schedule 
for markup on silverware, a thing that could 
never have been brought about by individuals. 

The principal benefit of a meeting such as 
this is that it is a clearing house of ideas, 
and “it relieves the tension in the jewelry 
business, and makes all of us better friends, 
in business and out.” Among other points 
cited were: 

Fake auctions are a thing of the past 
largely, because of legislation passed through 
the efforts of the national association. 

The Horological Institute work has been 
a fine thing, creating great interest among 
watchmakers. 

The minimum schedule of prices adopted 
the country over has done much to stabilize 
public confidence. 

Insurance obtainable at low rates through 
ihe national association has been a boon to 
many small jewelers. 

The removal of part of the excise tax has 
saved hundreds of dollars this last year to 
individual dealers. 

The jewelry business should be considered 
in the nature of a trust, and we should all 
try to protect it in every way. The greatest 
henefit of association work is not material 
not financial—but lies in the removal of the 
feeling of antagonism between dealers, and 
the establishing of friendly relations, so that 
we no longer consider our fellow jeweler @ 
competitor. This is worth many hundreds 
of times the amount we pay in dues. : 

L. D. Hepinstall, representing the Oneida 
Community, Ltd., in this section, discussed 
“What the Jeweler Can Learn from the 
Harvard Research Bureau Reports,” and dis- 
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played cards that showed the profit, turn- 
over of stock, overhead, etc., for the drug 
business, the hardware, the grocery and the 
‘ewelry business. He explained the work of 
the Bureau, and expressed the conviction 
that every jeweler who was asked for a re- 
port should submit one, and that each one 
present should send for and digest the bul- 
letins put out. 

A chart showed that the sales in jewelry 
4s at present conducted are largely seasonal, 
there being but two peaks—in December and 
in June. If the stock can be turned one and 
a half times, the jeweler can make money. 

The matter of turnover brought comment 
from various of the auditors, some saying 
that it was unfortunate that on many staple 
fines the manufacturers fix both the pur- 
chase and the selling prices, and there is too 
small a margin of profit. Then the excise 
tax was absorbed by the jewelers, and it 
took away the legitimate profit. Almost all 
other lines of business added the tax. 

Congressman Hawley commented that the 
iewelers had been doing business for the 
Government, at their own expense, which 
seemed to fit the situation admirably. The 
Harvard Bureau informed one Oregon store 
that sent in a report that it was actually 
losing two and one-half per cent, while the 
excise tax was in effect. The tax made the 
jeweler work on a salary basis only. 

Mr. Hawley suggested a “selling market,” 
and Mr. Auger said that such a thing was 
practically unknown in the jewelry business. 

Another loss comes frem the fact that on 
so many articles there is no repeat sale. 
Mr. Hepinstall suggested buying faster mov- 
ing lines, where possible, and buying in 
smaller quantities. One salesman thought 
the average jeweler could reduce his stock 
25 to 33 per cent. and make a good profit. 

Several present testified that they had sent 
in reports to the Harvard Bureau, and that 
the individual analysis they had received of 
their business on the basis of that report 
had been an eye-opener. 

Since the hour was late, the session closed, 
to reopen at 1 p. M. instead of 1:30. 


TUESDAY AFTERNOON 


The first address of the afternoon was one 
left over from the morning, and was on 
“Protection for the Jewelers.” It was given 
by F. M. Ellis, of the Jewelers’ Security 
Alliance. Mr. Ellis told in detail of the 
protection secured to the individual jeweler 
by belonging to the Alliance, and of the 
prompt action taken as soon as a crime is 
reported. 

Constant J. Auger, regional vice-president 
of the National American Retail Jewelers’ 
Association, spoke on “Value of Associations 
and the Importance of the National Organi- 
zation.” He said that he had already learned 
Irom the previous sessions that the Oregon 
association was wide awake and alive to the 
importance of the national association, and 
the benefits to be derived from it, and he 
did not feel that it was necessary for him to 
say a great deal further on the matter. He 
stressed what organization has done for va- 
"lous other lines of trade, and mentioned that 
the national is 20 years old, and has 5,000 
members. 

Mr. Auger read a letter from Ralph 
Roessler, and commented particularly on one 
sentence, i. ¢., “Many jewelers are more 
craftsmen than merchants, often coming up 
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by steps through the watch-repairing de- 
partment, and do not possess merchandising 
knowledge.” He declared that that lack was 
often a cause of business failures. Mr. Au- 
ger, in turn, discussed briefly the excise tax, 
insurance, co-operative advertising and the 
work of the Horological Institute. 

The next address had the very compre- 
hensive title of ‘“Advertising,” and was given 
by Seth French, of Albany. As the speaker 
said that with such a subject he could not 
possibly wander away from it, he proceeded 
to take up various phases of advertising the 
jewelry store, illustrating it by stories of 
what he had done in the French store at Al- 
bany. He also read parts of letters written 
to prospects, and showed other types of ad- 
vertising matter that had proved business- 
getters. 

He discussed first the matter of personal 
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advertising—the fact that many people look 
to the jeweler as a model for the sort of 
jewelry that should be worn, and said that, 
therefore, he ought to wear the latest things, 
and not old-fashioned models. 

From that he passed to window advertis- 
ing, and suggested unusual, eye-catching dis- 
plays; quantity displays occasionally; catchy 
slogans; prices shown prominently; “stunts.” 

As to newspaper advertising, Mr. French 
said that often it had not proved able to 
sell the specific things advertised, but that it 
did build good-will for the business, and 
especially in a small town it was essential. 

The French store uses the advertisements 
of “Square Deal Miller,” and Mr. French 
had brought samples of the merchandise sold 
in connection with these, and passed them 
around to the people present. 

3ut “direct mail” advertising is the special 
pet of Mr. French, and he told of letters 
sent out to graduates, their parents and 
friends, with “follow-ups,” and the results 
gotten. 

He stressed the amount of business to be 
gained by selling silverware on the instal- 
ment plan, and inducing a prospective bride 
to select a certain pattern for her own. This 
may be carried out further in glass, china, 
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etc. Have a separate card for each girl, 
and as pieces are bought, add them to the 
list. Then help her friends and relatives to 
select the pieces she still lacks. Prevent 
duplication, 

Mrs. A. F. Glover, of Klamath Falls, 
spoke most interestingly on ‘““Woman’s Place 
in the Jewelry Store.” Mrs. Glover speaks 
from experience, as she spends much time in 
her husband’s store. She thought that 
woman’s sense of beauty and the artistic, 
her knowledge of both women and men, her 
neatness, her ability to decorate, her ability 
to make pretty little articles, her knowledge 
of the mother heart, etc., all are invaluable 
in the jewelry store. 

Mr. Zell, of Zell Bros., Portland, was an 
addition to the program as_ originally 
planned. He spoke very briefly, saying that 
the strongest competitor of the jeweler is 
the department stores. He urged those 
present to back up manufacturers who sell 
their products exclusively to jewelers, re- 
fusing patronage to the companies who sell, 
often at a discount for quantity, to depart- 
ment stores, hardware stores, gift shops, 
etc., the articles that should belong to the 
jeweler exclusively. Portland has been 
hard hit, asserted Mr. Zell, by misleading, 
exaggerated advertising—it is not so much 
what is said, always, as what “is left un- 
said.” He said that the jeweler must stamp 
out undesirable advertising. 

Lance H. Smith, of Portland, was the 
last speaker on the program. He touched 
briefly on “Co-operation between Wholesaler 
and Retailer,” he himself representing the 
former in his business. 

Mr. Smith said that one important way in 
which the two classes could co-operate is 
by working together in harmony to kill un- 
desirable legislation that would harm the 
entire jewelry trade. He cited an example 
of a recent proposed law killed in California 
in just that way. Another way that the 
wholesaler and retailer can co-operate to 
mutual advantage is in selection of stock. 
The retailer has eventually to pay for what 
he selects, so he should be helped to choose 
wisely, in the amount that his store can sell. 
Mr. Smith went a step further than Mr. 
Zell, and urged not only support of the man- 
ufacturer who sells exclusively to the jewelry 
trade, but that we on the Coast should sup- 
port the Coast jobber, and not merely call 
on him in an emergency, when an order is 
hard to fill. 

President Keene spoke again about the 
project to establish a horological course in 
Oregon Agricultural College, and it was 
moved, seconded and unanimously carried 
that the Oregon convention endorse such a 
course of four years, including commercial 
law, and assist in every way possible to 
establish it and get students for it. 

The report of the secretary-treasurer was 
read and adopted. Mr. French is retiring 
from office after long, faithful years of 
service in building up the Oregon associa- 
tion. 

The treasurer’s report showed that $877.50 
had been received in dues during the last 
year, and that after all bills had been paid. 
with the cash on hand at the beginning of 
the year, there is now in the treasury a 
balance of $705.79. This report was found 
correct by the auditing committee. 

Mr. French’s report on membership 
showed 126 members last vear: 1] new ones 
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added this year; three dropped; and one out 
ot business. Therefore at present there are 
133 active members, the largest in the history 
of the association. Since there are but 150 
legitimate jewelers m Oregon who could be- 
long to the association, that means 80 per 
cent. of all the eligible jewelers are in the 
association, an excellent record. 

The report of the nominating committee 
was then read and adopted, with the result 
that the following officers were elected: 

President, Fred A. Glover, Klamath Falls; 
first vice-president, W. H. Saxton, Port- 
land; second vice-president, W. S. Bertram, 
Marshfield; third vice-president, R. G. War- 
ren, Corvallis; secretary-treasurer, A. A. 
Keene, Salem. The new directors are 
l'rank A. Heitkemper, Portland, and S. M. 
lrench, Albany. 

After a vote of thanks had been tendered 
the outgoing secretary, it was moved, sec- 
onded and carried that Klamath Falls (the 
home of the new president) be selected as 
the meeting place for next year, and that the 
date be set for July, the exact date to be 
chosen by the executive board. 

It was also decided that the Oregon as- 
sociation tender to Alvin Lewis, founder of 
the association and its first president, a most 
cordial invitation to attend the Klamath 
Falls convention as guest of the association, 
with all expenses paid. Mr. Lewis is no 
longer in business, but is living near Klamath 
Falls. 

A membership committee was then ap- 
pointed and a vote of thanks was tendered 


Mr. Auger, regional vice-president of the 
A. N. R. J. A., for his attendance and help. 
The Banquet 
At 7 p. M. Tuesday the 18th annual ban- 


quet was held in the spacious dining room 
of the Marion Hotel, with about 200 present. 
About 140 registered for the convention 
proper, but there were a number of invited 
guests at the banquet, and some of the 
watchmakers who could not attend in the 
daytime came for the banquet. The tables 
were lovely with nodding Spring blossoms, 
the columbines in various shades being es- 
pecially dainty. The “Orioles” furnished 
the very delightful music to which a num- 
ber of the younger guests danced between 
courses. 

This banquet was furnished free to the 
guests by the Salem jewelers, they having 
so cleverly managed the advertising inserted 
in the convention program that after all ex- 
penses were met, including this very fine 
dinner, there was a surplus of a considerable 
amount to hand over to the treasury. E. J. 
Jaeger presided as toastmaster in his usual 
gracious manner. 

At the start President Keene in a short 
address tendered his appreciation and thanks 
to the other officers for their hearty co- 
operation in arranging for the program and 
entertainment; to the wholesalers and man- 
ufacturers for their insertion of advertising 
in the program; and to all who had assisted 
in any manner in making the convention the 
success it certainly was. He pledged his 
heartiest efforts at building up the associa- 
tion in the new office that he is assuming. 

The resolutions committee, through its 
chairman, Frank A. Heitkemper, presented 
the resolutions framed by it. These were 
unanimously adopted. 

A resolution was unanimously carried to 
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the effect that because of their long years 
of success in the jewelry business (which 
they are now retiring from) and because 
of their faithful service to the association, 
the firm of Jaeger Bros. be made honorary 
members of the Oregon association. Mr. 
Jaeger, in a pleasing manner, accepted this 
honor and expressed himself of the opinion 
that they would never lose their interest in 
the organization or in any legislation af- 
fecting it, and expressed his regret also at 
leaving the jewelry business. 


Interspersed between the more serious 
numbers of the program were charming 


musica! selections rendered by the Junior 
Rotarian Quartet, the Schumann Octette of 
pretty young girls, and a solo by Ada Mil- 
ler Harris. There was also a clever read- 
ing by Mrs. B. F. Scholes. 

State Senator Staples, of Portland, pre- 
sented the retiring secretary, F. M. French, 
with a fine smoking jacket as a testimonial 
from the association of the respect and af- 
fection felt for him, and a slight proof of 
their appreciation of his many years of 
untiring service in behalf of the association, 
and Mr. I‘rench replied briefly, being almost 
overcome by his feelings. 

Congressman Hawley had been invited to 
attend the banquet and to speak, and did 
so in a few well-chosen words, touching 
almcst entirely on a matter close to the 
hearts of the members—that of the repeal of 
the excise tax. Congressman Hawley took 
up the matter of the taxation during the 
war and showed how everything possible 
had been taxed to the limit, the income tax 
and the excise tax being the two principal 
sources of income for the Government. 
The Wavs and Means Committee has raised 
$85,000,000,000 by taxation or sale of public 
securities in eight years. 

After the war the question of reduction 
came up, but not much was done until 1921. 
Since then $6,000,000.000 less has been taken 
in taxes than the 1918 law allowed. Both 
the income and the excise taxes were re- 
duced. But there is still a surplus and we 
need to reduce still more materially. 

Everywhere, from every industry, pres- 
sure is brought on Congress to spend money, 
and the Ways and Means Committee gets it 
going and coming—if it spends and if it 
does not! It has to safeguard the Treasury 
and say “No.” Every business must be 
given a chance to live and to have adequate 
returns for its time and investment. 

It is the opinion of the majority of the 
members of Congress that jewelry is a lux- 
ury, and the excise tax was laid heaviest of 
all on luxuries. Therefore the jewelers got 
the heaviest rate. In 1924 about half of it 
was taken off. 

The Treasury should maintain a constant 
balance of $70,000,000 always; at present it 
has a considerable surplus to devote to the 
excise tax. Great compulsion will be 
brought to bear by the automobile trade and 
accessories, as in the past. But the com- 
mittee found that the auto trade was the 
most prosperous in the country, and is there- 
fore the least to be considered now. But 
they are powerful in their influence. 

The only other influence against the excise 
tax will be the people who are interested in 
the stamps that were put on certain kinds of 
documents. This must be considered, too. 

Congressman Hawley stated that he con- 
sidered it a mistake to consider jewelry 
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merely a luxury—that anything connected 
with the neat appearance of men and wom. 
en, with the emotions and feelings of beayty 
and the artistic sense, was necessary to the 
development of the right sort of civilization 
He suggested that the legislative committe 
be requested to lay stress on this idea~to 
stress the fact that the bulk of the jewelry 
business was not in the luxury class, He 
further suggested that it be worked out jn 
greater detail that the jewelry business js 
getting along on a very narrow margin of 
profit. People have a mistaken notion that 
bankers and jewelers are in the same class, 
This must be counteracted and people told 
that the individual jeweler has been taxed 
so heavily that his business is becoming yn- 
profitable. Two per cent. is no adequate 
return on a business fraught with so many 
risks. Have these two main arguments care. 
fully prepared beforehand. The Congress- 
man expressed himself as of the opinion that 
the tax on jewelry should be all taken off, 
except possibly in the case of jewels of 
enormous value. These might be taxed yntil 
the country is out of the woods. 

The second address of the evening was 
made by Charles R. Archerd, but just before 
his address Mr. Auger referred in compli- 
mentary terms to the personnel of the Ore- 
gon association and eulogized the officers 
for their fine program during the convention, 
He also tendered congratulations to the new 
president, Mr. Glover, who later on made 
a short address inviting those present to 
core to Klamath Fal!s, and expressing a 
hope for a 100 per cent. convention there. 

Mr. Archerd took for his address “The 
Rogues’ Gallery of Business,” classifying 
them as the Sneak Thief, or Pickpocket; 
the Forger; the Embezzler; the Burglar; 
and the Yegg. 

sriefly, his idea was: The Sneak Thief 
is a business man who is usually a leading 
man in the community. But he gets slack 
in business methods, stocks up too heavily, 
uses out-of-date business methods, and 
charges the customer too much to cover up 
his faults. Some day a live competitor 
comes in, and he loses the confidence of his 
patrons, and his business. 

Or he is a man who lends his name to 
doubtful enterprises without investigation, 
and the innocent public invests on_ the 
strength of his name on the literature. 

The Forger misbrands his merchandise, 
or sells “substitutes.” This is premeditated 
crime, while that of the Sneak Thief 1s 
usually innocent. 

The Embezzler conceals the real state of 
his business and pretends to be hard up while 
he is really prospering. He may do double 
invoicing, showing the bad record to his 
customers to excuse high prices. 

The Burglar steals business from a com- 
petitor through various tricks. Sometimes 
he secretly gives commissions to employes t 
induce their employer to purchase from him. 

Or he does false and misleading adver- 
tising. 

The Yegg spreads false reports as to the 
family troubles, financial condition, or per 
sonal character of a competitor. Or he 
goes to a customer of a competitor and tries 
to make him dissatisfied with a purchase. 

Mr. Archerd said everyone must surroun 
himself with such an aura of positive thought 
that nothing negative of that sort cou 
affect him. 
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Ira G. Whittier made a business trip to 
New York and vicinity the past week. 

Louis . Rosenberg was a business visitor 
in New York and vicinity during the past 
week. 

Frank Salisbury is making an extended 
trip through the western territory for his 
concern. 

Gregory Krichbaum is on a short business 
trip through the middle west for L. Krich- 
baum & Co. 

Henry G. Thresher, of the Waite- 
Thresher Co., is spending a few weeks in 
Havana, Cuba. 

Paul M. Stern was in Philadelphia and 
vicinity the past week in the interests of the 
Louis Stern Co. 

Mr. and Mrs. Harry M. Mays have opened 
their country home on Warwick Neck for 
the Stmmer season. 

Mr. and Mrs. Robert W. Hamilton opened 
their Summer home at Plum Beach last 
week for the season. 

Fritz Kraus left last week on a business 
trip through the middle States in the inter- 
ests of T. W. Lind Co. 

Albert S. Vennerbeck, of Vennerbeck & 
Clase Co., is on a business trip for the firm 
through the middle west. 

Frederick D. Carr, secretary of the Ostby 
& Barton Co., is enjoying a two weeks’ 
recreation at Atlantic City. 

Albert S. Kenyon is making a_ business 
trip through New York State in the inter- 
ests of the S. B. Champlin Co. 

William F. Kilkenny, of the New York 
office of the Strathmore Mfg. Co., has been 
visiting the firm’s factory in this city. 

Edward Jackson has returned from a sev- 
eral weeks’ sojourn in Florida. He was 
accompanied by his wife and two daughters. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in Boston and vicinity last week making 
revisions. 

Frank Kelley, of the Manufacturing Jewel- 
ers’ Board of Trade was in Chicago and 
vicinity the past week on business for the 
association. 

Paul B. Paris has reported to the police 
that this sedan valued at $1,500 was stolen 
from Broad and Glenham Sts., some time 
Wednesday evening. 

Henry D. Sharpe, of the Brown & Sharpe 
Mfg. Co., was elected treasurer of the Uni- 
tarian Laymen’s League at the annual meet- 
ing held at Boston on Tuesday last. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers 
soard of Trade, was in Connecticut last 
week on business for the association. 

At the May meeting of the Rhode Island 
Society of Optometry held last Monday eve- 
ning one name was added to the active mem- 
bership list and one to the associate list. 

Emploves of the Albert Pfeiffer Co. will 
hold their annual dancing party under the 
auspices of the Pfeiffer Mutual Benefit As- 
sociation at the Elks’ Auditorium on May 25. 

Frederick V. Kennon, of the John T. 
Mauran Co., and Edward N. Cook, of the 
E. N. Cook Co., with their wives, are mem- 
bers of a fishing party that left last Thurs- 
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day for two weeks’ stay on the Maine lakes. 

Erling C. Ostby, treasurer of the Ostby & 
Barton Co., with his wife and daughter is 
in Europe. After touring the Continent 
they will go to London and parts of Great 
Britain. 

William G. Lenhart, manager of the Chi- 
cago office of the E. L. Spencer Co., who 
has been visiting the firm’s factory on Chest- 
nut St., this city, left last week for his 
headquarters. 

Players in the Foster cup tournament at 
the Wannamoisett Country Club: Saturday 
included H. L. Carpenter, FE. Codman, Gus 
W. Strandberg, Norris G. Abbott, Edward 
H. Cummings and E. D. Crandall. 

Arthur L. Aldred, of Gladding’s, is head- 
ing the delegation from the Providence 
Chamber of Commerce at the annual conven- 
tion of the Chamber of Commerce of the 
United States at Washington this week. 

Among the members of the honorary com- 
mittee in charge of the annual “Poppy Day” 
for the benefit of the Veterans of Foreign 
Wars on Saturday were Arthur Henius, 
Joseph Samuels and Emery J. San Souci. 

Russell L. Colley, who recently withdrew 
as a member of the Kenloc Mfg. Co., has 
formed a partnership with Clark V. Wood, 
Jr., as the Clark-Russell Co. and started in 
a new line of business at 29 Weybosset St. 

A fire in a charcoal bin under a bench in 
the plant of the Manchester Silver Co., 49 
Pavilion Ave., early Wednesday morning 
called the fire department and considerable 
damage was caused by flames, water and 
smoke. 

Kirtland H. Wilson, of the Crown Itm- 
blem Co., presided at the dinner given at the 
Hotel Dreyfus on Saturday evening to the 
retiring grand officers of the Grand Lodge 
of Rhode Island, Independent Order of Odd 
lellows. 

Henry Wolcott, of the Wolcott Mfg. Co., 
is chairman of the committee of the Rhode 
Island Department, United Spanish War 
Veterans, in charge of the program for the 
dedication of a memorial statue in this city 
on July 12. 

Among the participants in the qualifying 
round of the play for the Governor’s cup, a 
handicap event, at the Metacomet Golf Club, 
on Saturday were A. B. Lloyd, Ted White, 
Louis F. Rosenberg, G. Mayer, R. L. Grif- 
fith, A. S. Vennerbeck. 

R. Z. L. Realty Corp. has given a mort- 
gage for $150,000 to J. A. Foster & Co. on 
buildings and leasehold interest at Washing- 
ton, Dorrance and Middle Sts. The Foster 
company, in turn, has mortgaged the prop- 
erty to the Industrial Trust Co. for the same 
amount. 

The Industrial Relations Association held 
its May meeting at the Brown Faculty Club 
last Thursday afternoon with C. M. Moran, 
of the Brown & Sharpe Mfg. Co., as toast- 
master. A committee was appointed to con- 
fer regarding the compilation of industrial 
statistics. 

Among the past week’s subscribers to the 
fund for the maintenance of the Lakeside 
Home and Preventorium were Miss Ellen 
D. Sharpe, $50; George H. Cahoone, $30; 
George B. Champlin, $25; Edgar W. Mar- 
tin, $10, and Mortin F. Winsor and Miss 
Grace P. Chapin, $5 each. 

Several new members were elected by the 
board of directors at the monthly meeting 
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of the Manufacturing Jewelers’ Board of 
Trade at the Turks Head Club on Friday, 
following a luncheon. Several committees 
reported and considerable routine business 
was transacted. President Harold C. Baker, 
presided. 

George W. Rhodes, for many years with 
the Gorham Mfg. Co., was the guest of 
honor Saturday evening at a banquet given 
by the members of the British Club of 
Rhode Island to him upon his retirement as 
secretary of the club, Mr. Rhodes declining 
a re-election after having served the club in 
that capacity for 20 years. During the eve- 
ning he was made a past president and life 
member of the club and presented with $300 
in gold. 

George Lewis, of this city, with his family 
had a narrow escape from serious accident 
while out automobiling last Sunday after- 
noon. They were proceeding along the main 
road _ returning from Narragansett Pier 
when a heavy touring car in trying to pass 
them at a high rate of speed, skidded and 
co.lided with Mr. Lewis’s machine. The 
latter was thrown against a telegraph pole 
and smashed the window, but fortunately be- 
yond the fright and a shaking up the occu- 
pants of Mr. Lewis’s car escaped without 
susta ‘ning any injury. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the fo‘lowing: Max Singer, of New York 
city; Mrs. Birkenhuhl, of Chicago, and Miss 

3ailey, of New York, from Marshall Field 
& Co.; Mr. Kleinfeld, of the Star Jewelry 
Co., New York city; Mr. Ritter, of Ritter, 
Greenberg Co., Philadelphia; Mr. Davies, 
of Butler Bros., New York city; Mr. Fos- 
ter, of Samstag & Hilder Bros., New York 
city; Jacob Avidan, of Lippmann, Spier & 
Hahn, New York city; Mr. Braster, of 
Calhoun Robbins & Co., New York city; 
Mr. Soitzer, of Soltzer Bros., New York 
city. 

The drive for the benefit of the ‘American 
Legion went over the top in this city, and 
among the subscribers to the fund were the 
following: The Shepard Co., The Boston 
Store (Callender, McAus‘an & Troup Co.), 
Gladding’s, Samuel M. Nicholson, Edwin B. 
Evans, Mrs. Edwin B. Evans, William A. 
Viall, Manton N. Coombs, Mrs. Walter 
Callender, Frederick A. Bal‘ou, Lederer 
Realty Co., George B. Champlin, Mr. and 
Mrs. A. T. Wall, Arthur Henius, Frederick 
A. Ballou, Jr., William A. Shawcross, 
George C. Rueckert, Julius A. Saacke, 
George S. Champlin, Victor H. King, How- 
ard F. Barker, Theodore A. Droz, Augustus 
F. Rose, C. S. Bush and Earl H. Ashley. 








The Jewelers’ Security Alliance was noti- 
fied several days ago that Henry R. Gordon, 
Portland, Me., was the victim of a check 
swindler who presented a fraudulent check 
for $152.65. This man posing as a customer 
came into the store to have a watch repaired. 
The jeweler succeeded in inducing him to 
buy another watch for which he gave a 
check which was certified on the Union 
Trust Co. of Cleveland and made payable 
to “W. E. Caleb.” The man presented let- 
ters with pictures attached for identification 
and signature which looked good to the 
jeweler. The check was returned later 
marked “fraudulent.” 


























Among the returns filed under the lobby 
act is that of the Jewelers’ Association for 
$100 to George M. Poland. 

Morris Marks, a jeweler at 634 Washing- 
ton St., Boston, Mass., has gone on a fishing 
trip to Maine with a party of friends. 

Sidney Miller, associated with Max Elkon, 
diamond importer, has returned from Europe, 
where he visited the diamond centers. 

Mr. and Mrs. Max Alberts are leaving for 
Europe, the first long vacation they have had 
for 25 years. They will be on the other side 
for eight weeks. 

Arthur Brown, of the Eastern Jewelry Co., 
is in a hospital, where he has been laid up 
with rheumatic fever for two or three weeks. 
He is on the road to recovery. 

Dreayer Bros. have offered a settlement 
of 35 per cent., 25 per cent. in cash and two 
notes of 5 per cent., one payable May, 1926, 
and one October of the same year. 

Mr. and Mrs. James Kingman have re- 
turned from a fortnight’s trip to Atlantic 
City, Washington, New York and Philadel- 
phia. It was one of the most enjoyable ex- 
cusions they have made. 

The Bradley Co. has opened a store near 
the corner of Washington and School Sts. 
The premises were formerly occupied by the 
Howard company. It is one of the most 
elaborate places on Washington St. 

The date set for the Boston Jewelers’ Club 
outing at Pemberton Inn is June 23. Mem- 
hers are requested to send in their applica- 
tions for tickets to Albert R. Kerr, Wash- 
ington building, as soon as possible. 

Charles Singleton, formerly with the Gold- 
land Jewelry Co., is now associated with 
McAuliffe & Hadley. Mr. Singleton for 
many years was head of the Adams & Sin- 
geleton house, one of the leading wholesale 
establishments in this city. 

The E. Howard Clock Co. has just filled 
a unique order of a complete electrical clock 
system on one of the finest yachts built in 
this city. The vessel is the property of Al- 
bert Y. Gowen, Cleveland, O., who some 
years ago made a trip around the world in a 

90-foot yacht. 

G. A. Yeo, 79 Milk St., has been appointed 
trustee in bankruptcy of the estate of Hans 
Lundstrom by the Federal Court. A _ hear- 
ing was given by the referee last week, when 
Lundstrom’s affairs were examined. He 
traded under the name of “Carrick’s” and 
had stores in Park Sq., the Boston Chamber 
of Commerce building, and on Huntington 
Ave. The liabilities are $15,251 and the as- 
sets $3,316. 

Julius Leventhal, one of the oldest diamond 
dealers in this city, is endeavoring to effect 
a settlement with his creditors, and for that 
purpose has assigned his stock in trade to 
Jacob Naigles, Bowdoin Sq. The liabilities 
are $30,000. He offers 45 cents on the dol- 
lar. Most of his New York creditors have 
agreed to the proposition, and it is expected 
that the Boston men will do the same. The 
settlement comprises 25 cents on the dollar 
in cash and 20 cents in notes. 

Howard & Co., importers and diamond 
merchants, have opened their new store at 
Tremont and Winter Sts. They are exhibit- 


ing a remarkable collection of diamonds, and 
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their windows are featuring fine displays in 
rings, bracelets, watches and barpins. The 
new store affords 57 square feet of window 
display for diamonds. The interior is fin- 
ished in mahogany and pastel-tinted stucco. 
The many mirrors are richly cut in an un- 
usual design. The famous Howard watch, 

it is worthy of note, was made within a 
stone’s throw of the site of the Howard Co.'s 
store. 

Coincident with the centenary celebration 
by the Unitarians, the Boston Museum of 

Fine Arts is showing a fine collection of 
church silver. More than 125 pieces of rare 
silver are on exhibition. A wide range of 
makers is represented, covering a period 
from 1640 to 1810, and probably the most 
famous piece is the so-called Winslow cup, 
presented by a member of the Winslow fam- 
ily to the First Church in Boston. It was 
made in London in 1610. Another notable 
exhibit is a chalice made by Jeremiah Dum- 
mer and given to the First Church in Dor- 
chester by Sir William: Stoughton. 

The bill for the regulating of establish- 
ments where auction sales are held has been 
signed by the governor. It will become ef- 
fective Aug. 1. It is the result of intensive 
efforts on the part of the State officers, Po- 
lice Commissioner Wilson, the Boston Better 

3usiness Commission and individual jewel- 
ers, and is designed to put the “fake” auc- 
tioneer out of business. The license shall be 
subject to such reasonable conditions as to 
the hours of keeping open any establishment 
as the licensing authorities may prescribe. 
The books of the licensee shall be open to 
inspection, and any licensee guilty of fraud 
or deceit shall be punished by a fine of not 
more than $100 or imprisonment for 10 days, 
or both. 

Jewelers wear too little jewelry, says a 
bulletin sent out by the State Councilors’ 
Committee. The suggestion is made that 
each jeweler who fails to wear scarfpin, 
cuff-links, watch chain, ring, jeweled pocket 
knife and lodge emblem be fined $5 for the 
first offense, $10 for the second, $15, third, 
and “executed” for the fourth. The mem- 
bers’ opinion is sought, and if favorable, the 
councilors will notify wholesalers and sales 
force. Attention is drawn to the fact that 
retailers who fail to co-operate with national 
advertisers are guilty of gross negligence. 
Questionnaires are to be sent to all retailers 
to be filled-in by them. A campaign has 
been started to increase membership, as a 
result of ptans prepared at the meeting of 
the councilors at the Boston City Club last 
week. It will continue until June 15. Ar- 
rangements are also being made for the hold- 
ing of Bov Scout Week. This, it is believed, 
will prove a great trade attractor. 








A diamond in the rough found by W. J. 
White while digging a grave in the Roselawn 
Cemetery, Little Rock, Ark, on April 17, 
has been turned over to P. G. Keebey, a 
jeweler of Little Rock as trustee. The exact 
ownership of the diamond is doubtful and 
Mr. Keebey is between two fires, he says, 
as to just whom it should be turned over to. 
The diamond was found on the property of 
the grave owner who is as yet unknown 
though it was found by Mr. White. The 
diamond weighs 3.41 carats but will be cut 
down to only two carats. 
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lrrancis A. Keating, of the Grogan Co, 
has returned here from an eastern business 
trip. His house made an excellent display 
of the silver cups and other silver pieces 
offered to prize winners at a very successfyl 
flower show of the Garden Club of Alle. 
gheny County held here last week, 

Unless present plans fail, the John M. 
ktoberts & Son Co. expects to be able to move 
into its new home about June 1. Moving 
has been delayed somewhat because of the 
failure to get fixtures to install in the new 
building. A large part of the fixtures of 
the old establishment, however, are already 
in the new building. 

It will be some little time after the first 
of June before the house of Sam F. Sipe will 
occupy the new ground floor location at 
Wood and Diamond Sts.; repairs, however, 
are going forward rapidly at this time. The 
firm’s present location will be unoccupied 
for the most of a year, as the lease will not 
expire until next May and the room will be 
held until that time. 

Among those leaving here the first of the 
week to attend the convention of the Na- 
tional Wholesale Jewelers’ Association in 
Chicago are: W. F. Hofmann and Mrs. 
Hofmann and W. H. Hofmann, of the 
Heeren Bros. Co.; Emil Fryer, of the Sam- 
uel Weinhaus Co.; Fred Gluck, of Martin 
Gluck & Sons, who intends to transact a lot 
of business while in Chicago, and _ possibly 
others. 

While every effort is to be made here to 
curb the activities of the auction houses, it 
is said that those who are conducting auc- 
tions, or at least some of them, are prepar- 
ing to put up a battle. The credit jewelers 
are particularly active against auctions and 
are certain to have the support of all of the 
jewelry trade in this city. The vast ma- 
jority of merchants appear opposed to the 
operation of auctions as most of them are 
at present conducted. 

It has been decided by the convention com- 
mittee of the Pennsylvania Retail Jewelers’ 
Association, of which J. Clare Crawford is 
the chairman, to hold two dinners on the 
occasion of the annual meeting in Pittsburgh, 
June 30 and July 1. On the night of June 30 
there will be a beefsteak dinner, and on the 
night of July 1 there will be a dinner a 
which the convention delegation will be the 
guests of the wholesale jewelers of Pitts- 
burgh. During the week Emil Fryer, of the 
Samuel Weinhaus Co., chairman of the 
wholesale group, had a conference with Mr. 
Crawford, in which the plans for the enter- 
tainment to be provided by the wholesalers 
was discussed and decided upon. The place 
at which the dinners are to be held has not 
been decided as yet. Mr. Crawford, how- 
ever, feels certain that there will be 600 in 
attendance at the convention, including the 
wives of the delegates. He says the State 
convention will have a national aspect. 
There will be, among other things, two mov 
ing picture lectures. George C. Kelty has 
been soliciting funds among the credit jewel- 
ers, and August Loch the retailers in general. 
The various subcommittees have already col- 
lected several thousand dollars to be s 
in showing the delegates a real time. 
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W. D. Oppleman came all the way from 
Lynchburg, Va., to the offices of I. S. Sa- 
gorsky & Son to stock up his jewelry store 
for the Fall trade. 

Jacob Singer, retailer at 1821 Columbia 
Ave., is convalescing at his home from the 
effects of a serious operation and is reported 
in a good condition. 

Edward and Abe Sickles, of M. Sickles 
& Sons, are among the Philadelphia whole- 
salers who will attend the convention of the 
National Wholesale Jewelers’ Association in 
Chicago next week. 

Robert L. Coates, manager for L. P. 
White, has arranged an effective display of 


‘Leblanc clocks and watches in the Sheridan 


building offices of the firm that has aroused 
much complimentary comment. 

Two holidays, Memorial Day and July 
Fourth, falling on Saturday this year, antic- 
ipate the Saturday closing movement, which 
the wholesale jewelers will soon announce, 
effective during July and August. 

E. C. Morrison, Millville, N. J.; Freeman 
Baylies, son of A. E. Baylies, of Bristol, 
Pa.; S. G. Evans, Milford, Del., and T. Bar- 
ton Freeney, Del-Mar, Del., were recent 
buying visitors to M. Sickles & Sons. 

John D. Reynolds, Jr., 693 North Broad 
St. has received sympathy in the death of 
his father, John D. Reynolds, veteran Bal- 
timore retail jeweler, who passed away less 
than a month after the death of his wife. 

Thomas Armstrong, a veteran employe of 
the United States mint here, died at his home 
in Media after a brief illness at the age of 
77. He was a veteran of the Civil War and 
because of his connection with the mint 
known widely among local jewelers. 

Arthur Mayer, representing William Dix- 
on, Inc., of New York; A. G. Lawson, New 
York representative of F. H. Noble & Co., 
Chicago, and Phillip Lacks of the Pennant 
Watch Supply Corporation, New York, have 
een calling on the trade here within the 
last few days. 

I. R. Duffy, retailer of Germantown, is 
heing congratulated on the recovery of Mrs. 
Duffy from a serious illness of several 
months. Mrs. Duffy’s sister who was with 
her during the greater part of her illness, 
has returned to her home in Arlington 
Heights, Mass. 

Business men of this city, including a num- 
her of jewelers, have subscribed thus far 
more than $90,000 toward the district allot- 
ment of $150,000 to prosecute credit frauds, 
and the Chamber of Commerce committee 
having the campaign in charge is feeling 
much encouraged over the results. Both 
wholesale and retail jewelers are being can- 
vassed by the committee. 

- Louis J. Meyer, manufacturing jeweler at 
%4 Walnut St., sustained a sad blow in 
the death of his father, just before Mr. 
Meyer and his family sailed for Rome on the 
Catholic pilgrimage from this city. As ar- 
‘angements which had been made for the 
pilgrimage could hardly be broken in the 
short time between the death and the date 
of sailing, the family decided to go on the 
nip although the passing away of Mr. Meyer 


‘enior, robbed it of much of its anticipated 
pleasure. 
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I’. L. Davis, president of the Pennsylvania 
Retail Jewelers’ Association, is meeting with 
encouraging success in his move to organize 
a motor car “caravan” of members from 
this city and vicinity to drive to Pittsburgh 
for the State convention and reports that 
there will be an imposing procession from 
present indications. The plan is to pick up 
other members in the cities and towns along 
the route, so that by the time Pittsburgh is 
reached, the procession is expected to contain 
several score of cars. 

Michael Weinstein, a well known Asbury 
Park jewelry retailer, is in a critical condi- 
tion at the Long Branch hospital as the re- 
sult of injuries sustained when his automobile 
skidded and was struck by a locomotive at 
the crossing at Farmingdale, while he was 
on his way home. The car was demolished 
and Mr. Weinstein hurled several feet amid 
the wreckage. His skull was fractured and 
he was cut and bruised all over his head 
and body. A companion in his car was 
thrown out but escaped injury. 

A number of Philadelphia jewelers, both 
in the wholesale and retail lines, are plan- 
ning trips to Europe. Among them are John 
D. Trudell, retailer at 3125 Frankford Ave., 
who is soon to take a two or three months’ 
trip to England and France. Joseph Spiegle- 
man, dealer in diamonds in the Samuel 
Deutsch building, Sansom St., sails on May 
20, for a long visit to Europe, and so will M. 
Bogandof, diamond dealer of Sansom St., 
who sails on Monday for a stay of several 
weeks. Both will visit the diamond centers. 

The retail merchants’ committee of the 
Chamber of Commerce is pushing its cam- 
paign for the enactment by city council of an 
ordinance aimed at curbing the activities of 
itinerant merchants who come into town, rent 
a vacant store and conduct “auctions” and 
“sales.” The ordinance imposes a license of 
$200 a month and regulates the so-called 
business. The Sansom Street Business 
Men’s Association, State Retail Jewelers’ 
Association and individual jewelers are back- 
ing the measure which for some reason seems 
to be hanging fire. Meantime “fake” auc- 
tioneers are busy in this city. 

Philadelphia members of the State retail- 
ers’ association are commenting rather bit- 
terly on the sentence imposed by a judge in 
Sunbury on Edward J. Sheet, of Pottsville, 
a window smasher whose attempt to steal 
diamonds and other jewelry from the win- 
dow of B. F. Kessler’s jewelry store at 
Mount Carmel was thwarted by a young 
football player, who downed the thief with 
a flying tackle after he had hurled a brick 
and smashed the window. The judge im- 
posed a sentence of only six months in jail, 
a fine of $25 and the costs of prosecution. 
As some members say, the sentence is merely 
an invitation to “try again” when the sen- 
tence is served. 

The sweet voices of the members of the 
Kelly Street Business Men’s Association 
chorus of which Louis P. White is prefect 
of discipline, were lifted in song the other 
night at their invitation concert in the Belle- 
vue Stratford hotel which was attended by 
many of the jeweler friends of the organiza- 
tion. George H. O’Connor and Mathew 
Horne, familiar characters at banquets of 
the Jewelers’ Club, furnished much of the 
lively parts of the entertainment and the 
jewelers in the audience joined in the chor- 
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uses with vim and vigor, let alone melody. 
An enjoyable feature was moving pictures 
taken at the famous Wellwood Club at 
Charlestown, Md., of which “Lou” White is 
the moving spirit. 

The noise made by thieves, believed by 
the police to be inexperienced, thwarted 
their attempt to burglarize the jewelry store 
of George Dilts on North Broadway, Glouces- 
ter, N. J. Mr. Dilts, who sleeps over the 
store, was awakened soon after midnight by 
the noise of some persons attempting to 
force open the front door of his store. He 
armed himself and going down to the store, 
shouted at the intruders, who turned from 
the door and ran. The police of Gloucester 
think the attempt was the work of a gang 
of boys who have admitted robbing a groc- 
ery store a short distance away from that of 
Mr. Dilts and who were so angry when 
they found the cash register had been taken 
to a branch store that they wrecked the place 
and hurled eggs all over the walls and ceil- 
ing. The prisoners have not admitted at- 
tempting to rob the Dilts store. 

Those who attended the annual baked 
shad dinner of the Jewelers’ Club at the Cafe 
Riviera last week are still chuckling remin- 
iscently over the fun provided by Fred 
Yoeckel with his favorite “Yiddisher Cow- 
boy” and “It’s No Time to Die For a Busi- 
ness Man”, songs which were encored time 
and time again until the singer had to fairly 
stop from exhaustion. Another favorite was 
John Comfort, a tenor on the Keith time 
whose selections were enjoyed. One of the 
jokes of the affair was on a guest, a Mr. 
Martin, whose birthday it happened to be. 
He was pleasurably surprised when in honor 
of the occasion a huge birthday cake was 
brought to the table but his surprise grew 
when he essayed to cut it with a sharp knife 
and failed again and again. Finally when 
his host could stand it no longer, he turned 
the “cake” over and revealed it as a cheese 
box covered with icing. One of the merri- 
est parties at the dinner was that chaperoned 
by Henry Bodenheimer who had as guests: 
Walter Bayley, Frank Beirfriend, Charles 
Loeffler, Charles Clegg, William Kammerer, 
Louis Remey, Herbert Windt, Joseph Mont- 
gomery and Charles Diesinger. 








British Columbia 





H. L. McDiarmid, jeweler of Salmon Arm, 
B. C., is contemplating moving to Kam- 
loops, B. C., and going into business in that 
section of the province. 

A new policy has been adopted by the 
Standard Jewelry Co. of Vancouver, B. C. 
The concern has now standardized its terms 
which permit purchases to be made and bud- 
geted over an entire year. This plan has 
been started in May so that graduation and 
wedding presents may be purchased this 
month. 

Mother’s Day was a jewelry day for many 
of the jewelers of British Columbia, who 
made a specialty of a number of gifts for 
mothers. Some of the jewelers in this sec- 
tion featured silver vases, complete with 
flowers, which brought in the floral signifi- 
cance of the occasion, as well as the practi- 
cal value of the vase which remains as a 
token of thoughtfulness long after the frag- 
rance of the flowers has departed. 
















































































































































Fire, caused by a lighted cigarette stub, 
did slight damage to the awning at the Carl 
Walz jewelry store, 828 Tonawanda St., on 
May 11. 

Charles G. Oelheim, of Leininger-Oelheim, 
Inc., W. Genesee St. jewelers, spent last I ri- 
day and Saturday in Hamilton, Ont., attend- 
ing the convention of advertising clubs. 

I’, P. Nuese, retired jeweler, returned on 
May 14 from St. Petersburg, Ila., where he 
spent the Winter months, feeling much bene- 
fited by his long rest. His business at 147 
Grant St. was taken over by his son, Paul 
E. Nuese, more than a year ago. 

Among the out-of-town jewelers visiting 
the wholesale trade last week were the fol- 
lowing: Andrew C. Simpson, Shinglehouse, 
Pa.; William Krill, Erie, Pa.; George En- 
gel, Springville, N. Y.; M. Dorewitz, Ni- 
agara Falls; C. G. Bushnell, Gowanda; E. 
W. Collier and Harry Hamill, Lockport. 

William Wanderlich, convicted on May 6 
of having robbed the jewelry store of Max 
Segal, 385 William St., was on May 15 sen- 
tenced to an indefinite term in Elmira Re- 
formatory. Wanderlich’s age and his pre- 
vious good character were taken into con- 
sideration by the court in fixing punishment. 

Police frustrated on the morning of May 15 
an attempt to rob Albert Zilliox’s jewelry 
store at 413 William St. Surprising two 
burglars in the act of prying open a side 
window of the store, two patro'men passing 
by opened fire when the would-be robbers 
leaped over a back fence. The latter re- 
turned the shots, about 10 of which were ex- 
changed without result. The patrolmen 
searched the neighboring yards, but found no 
trace of their prey, darkness facilitating their 
getaway. 











Over 100 official time inspectors of the 
Baltimore & Ohio Railroad were entertained 
here last week at a dinner given at the South- 
ern Hotel by S. & N. Katz, official time in- 
spectors here, and Jacob Engel, head of J. 


Engel & Co., wholesale jewelers. The meet- 
ing was addressed by E. H. Hufnagel, presi- 
dent of the Horological Institute of America, 
and C. W. Gal'oway, vice-president of the 
Baltimore & Ohio Railroad. Time service 
methods and watch inspection practices were 
discussed from many angles. Philip Katz, 
of S. & N. Katz, was chairman of the com- 
mittee which entertained the official inspec- 
tors on their visit here. Leaving Baltimore 
on Wednesday the inspectors went to Wash- 
ington, where they attended the annual meet- 
ing of the Horological Institute of America. 

Everything is in readiness here for the 11th 
annual convention of the Maryland and Del- 
aware Retail Jewelers’ Association. The 
convention will open its mecting at the South- 
ern Hotel, May 20, and will close on the 
evening of May 21. A number of prominent 
speakers, including Governor Albert C. 


Ritchie, of Maryland, and Governor Robert 
P. Robinson, of Delaware, will address the 
convention. 


Two banquets have been ar- 
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ranged for the delegates and guests and there 
will be an old-time Maryland luncheon at the 
Suburban Country Club. C. Howard Milli- 
kin, chairman of the entertainment commit- 
tee, announced that a ful! program of enter- 
tainment has been arranged for the jewelers. 
It is predicted that positive action will be 
taken by the jewelers against the present ex- 
cise tax on jewelry sales. Maryland and 
Delaware representatives in Congress will be 
requested to make every effort to have the 
present jewelry tax rescinded. Special ad- 
dresses will be made by Joseph D. Little, of 
the International Silver Co., and James H. 
Noyes, of the Jewelers’ Security Alliance. 
The officers of the association are Charles M. 
Zanks, Wilmington, Del., president; J. G. 
Evans, Cambridge, Md., first vice-president ; 
It. H. Benson, Berlin, Md., second vice-presi- 
dent; Samuel C. Evans, Milford, Del., sec- 
retary, and James S. Kreeger, Chestertown, 
Md., treasurer. 











Representatives of the following firms have 
called on the Rochester trade within the past 
few days: H. L. Teurs, Gruen Watch Co.; 
H. J. Humphrey, W. G. Clark & Co.; Mr. 
Klipper, Klipper & Klipper, Inc.; Joseph L. 
Hagy, Watrous Mfg. Co.; M. Schiff, M. 
Schiff; Edward Morse, Morse Bros.; Fred 
Munroe, Geo. M. Baker Co.; E. B. Downs, 
N. H. White & Co.; J. B. Sherman, Til- 
linghast Silver Co.; Norman L. Mendel, Jack 
J. Felsenfeld; Oscar G. Schwartz, Buss- 
Linthicum-Thorson, Inc.; Charles L. An- 
drews, Carter, Gough & Co.; D. D. Burns, 
A. Paul & Co., Inc.; P. J. Gaudreau, A & Z 
Chain Co.; I. W. Neuwirth, Ciner Mfg. Co., 


Inc.; Samuel L. Coggins, Towle Mfg. Co.; 
Charles H. Church, Church & Co., Inc.; 


J. H. McKinney, M. B. Bryant & Co., Inc.; 
Fred W. Steul, Western Watch Case Mfg. 
Co.; A. E. Day, Smith Metal Arts Co., 
Inc.; R. C. Munn, Wilcox Silver Plate Co.; 
Fred J. Bonner, Felger I. & F., Inc.; Edgar 
C. Levy, Emberl Art Corp.; T. S. Judge, 
Byard F. Brogan. 

The regular monthly meeting and dinner 
of the Rochester Retai! Jewelers’ Associa- 
tion was held last Wednesday evening at 
Powers Hotel. Charles FE. Sunderland, 
president, presided. Edward J. Schroedel, 
of Clinton Ave. S., gave a most interesting 
talk explaining in detail his actions and feel- 
ings during his recent holdup by the daring 
young bandit, James Squire. S. D. Burritt 
snoke revarding the deferred payment plan 
that he has recently adopted and was well 
pleased with the results. Mr. Abramson, 
of Marks & Abramson, gave a very clear 
statement of their burglary alarm system. 
. J. Scheer renorted progress in the jewel- 
ers’ national publicity drive with the slogan, 
“Gifts that Last.” Charles P. Coster, whose 
community jewelry store is at Lake Ave. 
and Ridge Road, told of the manv customers 
he brought into his store through having a 
complete stock of high class fancy cards for 
all occasions. George Klee proposes a plan 
for checking up the undesirable and no pay 
customers. Arrangements for the State con- 
vention in Albany, July 20, 21, 22, are well 
under way. 
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A. K. May, York jeweler, and wife vis. 
ited Lancaster last week while on a motor 
tour. 

D. E. Diddle, Jr., Johnston City, Tenn, 
was an attendant at a Lancaster \:. 
last week. 

Holman Johnston, Waltham, Mass., has 
enrolled as a student at the Bowman Tech. 
nical School. 

Ht. M. Musser has taken out a building 
permit for an addition to his factory, which 
will cost $27,000. 

Guy K. Herr, head watchmaker for the 
Paul Gale-Greenwood Co., Norfolk, Va., 
and an assistant, G. A. Spano, were visitors 
last week to the former’s mother here. 

S. Kurtz Zook and wife returned home on 
May 12 from a few days’ motor trip to 
Washington, D. C. Charles B. Clinard, a 
salesman of the Zook store, spent the past 
week on a vacation trip to New York and 
Richmond, Va. 

The J. F. Apple Co. furnished the cups 
and medals for the athletic meet of the 
High School of Martinsburg, W. Va., on 
May 9, and received the order for the medals 
and cups for the athletic meet here on May 
23 at Franklin and Marshall Academy. 

KF. A. Peters, of the H. S. Meiskey Co, 
has purchased the beautiful club house and 
grounds formerly occupied by the Lancaster 
County Gun Club. A contest for a name 
for this property of 16% acres resulted in 
the choice of “Oregon Manor.” The new 
owner will continue the property as a pleas- 
ure resort. 

At the regular May meeting of the Tick 
Tock Club of the Hamilton watch factory 
last week, Miss Martha Dochat presiding, 
the first feature was supper. At the business 
meeting which followed short talks were 
given by Mrs. A. V. Hiester, Mrs. Spotts 
and Miss Poor and there was a recitation by 
Mrs. Hiester. 

John J. Bowman, treasurer of the Horo- 
logical Institute of America; his brother, 
Charles E. Bowman; Tell Nussbaum, of 
the Tell Watch Co., and Carl Brockschmidt 
and Edgar Royal, students of the Bowman 
Technical School, last week attended the 
meeting and annual banquet of the institute 
in Washington, D. C. 

The Lancaster Optometrical Society held 
its May meeting last week at the Kenwood 
Hotel, Elizabethtown, pursvant to a plan of 
holding the meetings in the county, at the 
home towns of out-of-the-city members, the 
affair that followed the business meeting, a 
which the members’ ladies were present, hav- 
ing been arranged by President E. R. Geh- 
man and J. H. Fisher, Elizabethtown. Dur- 
ine the dinner an orchestra furnished must¢. 
The June meeting will be held at Enhrata 
and the society will be entertained by jewel- 
ers John Wertsch and H. L. Cox. 








The formal opening of the jewelry store 
of Arthur Spencer, on Colden St. New 
burgh, N. Y., took place a short time ago. 
Mr. Spencer has for several years conducted 
a similar establishment in Poughkeepsie and 
his Newburgh place will be conducted along 
the same lines. 
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Coleman If. Adler left for New York last 
week and from there will sail for the Euro- 


pean markets to make his Fall purchases 
for the coming season. Mr, Adler will be 
gone for about four months. 

W. E. Taylor, of W. E. Taylor Co., ma- 
terial supply house, for the trade, is making 
a business trip through Louisiana and Mis- 
sissippi in the interest of his firm, and ex- 
pects to be gone for about 10 days. 

A. G. Palfrey, Hausmann, Inc., who has 
been laid up for awhile with a bru’sed leg is 
able to get about again and came down to 
the store for a part of the day, to serve his 
many customers. It will be some time be- 
fore he will be able to have full use of his 
limb. 

Leon H. Miller, of Miller Bros., Canal 
St. left last week for Louisville, Ky., to 
attend the Derby. Dave R. Miller, his 
brother, reports that business of their firm 
under the installment plan has increased 50 
per cent. since their adopting the installment 
policy in their business. 

A, B. Hiller and jules Bernhein, repre- 
senting the Hiller Jewelry Co., have re- 
turned from the eastern markets where they 
have been for some time making their Fall 
purchases, and have put in a very large and 
fine line of jewelry. They are looking for- 
ward to a large volume of business the com- 
ing season, 

Traveling men in New Orleans last week 
included: Geo. T. Howard, Towle Mfg. Co.; 
J. Williams, Eichberg & Co.; Al. H. Green, 
Ingomar Goldsmith & Co.; Josh Cohn, 
Charles Marx, Inc.; Joe Hyman, Hyman 
Platinumsmiths, Inc.; Harry Zickerman, 
R. & J. Dreyfus; W. D. Tait, Ansonia 
Clock Co.; J. M. Lissauer, Arnstein Bros. 
& Co.; Fred C. Heer, Paul A. Straub & 
Co.; Otto Hinrichs, Adolph Schwob, Inc.; 
Louis Rothchild, D. Lisner & Co.; George 
Madigan, the Gorham Co. 








Dallas, Tex. 


L. E. Panders, buyer for Linz Bros., is 
now in Europe. The main purpose of his 
trip is to select an extensive line of jewelry 
novelties. 

Marcus 





Jaerwald, ex-president of the 
Texas Retail Jewelers’ Association, is cele- 
brating the success of the recent convention 
by taking a trip to New York. 


Frank Everts, advertising manager of 
Arthur A. Everts Co.. spent the week of 


May I] in Houston, attending the conven- 
tion of Advertising Leagues of the World. 
Glassware is becoming increasingly popu 
ar for wedding gifts in Dallas, according to 
Myron Everts. The demand for silverware 
continues unabated, however. Either there 
are more brides nowadays, or people are 
setting to think more of the brides. 

Irvin L, Kramer, who was elected secre- 
‘ary-treasurer of the Texas Retail Jewelers’ 
Association at its recent annual convention 
. Dallas, has found himself unable to serve. 
= has asked the president to receive his 

gnation. A new secretary-treasurer will 
* selected shortly by a ballot by mail among 
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members of the executive committee of the 
association. 

Last week was “Watch Style Show” week 
with Arthur A. Everts Co. A window space 
50 feet in length, and four feet in depth, 
was filled with watches of every size and 
style, producing a display that was thought 
to be the largest watch display ever staged 
in the south. Scenes were also presented il- 
lustrating the development of the watch, 
from the burning rope and the sun dial on 
up. Mr. Graham, of Chicago, representing 
the Gruen Gui:d watches, was present dur- 
ing the show. Myron Everts, son of the 
founder of the store, and now president of 
the Texas Retail Jewelers’ Association, re- 
ports that a number of sales were made in 
spite of the weather man, who kept the 
whole week rainy. 
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John Kelty is back in the Memphis trade 
again and is now with Julius Goodman, 3 S. 
Main St. 

Ben Polskee, S. Main St., jewelry retailer, 
was recently called to St. Louis to attend 
the funeral of a nephew who died in Okla- 
homa. 

Max Landau, formerly with the Banes 
Jewelry Co., 176 S. Main St., is now with 
Mose Landau and others operating the re- 
tail jewelry store, M. M. Landau Co., at 
Clarksdale, Miss. 

Frank Thayer, the oldest retail jeweler on 
Madison Ave., is preparing to move his store 
in July to the new Hotel Peabody block on 
Union Ave. near Second, where he will have 
a large and beautiful place. 

On Monday and Tuesday Memphis enter- 
tained at Hotel Claridge the Tennessee op- 
tometrists. In this party were many jewel- 
ry merchants from all over the State and 
the programme and entertainment were of an 
interesting character. 

Perel & Lowenstein, 168 S. Main St., are 
making preparations to occupy their new 
home at 144 S. Main St., in the course of a 
few weeks. The building meanwhile will be 
remodeled. J. B. Goldman, manager of the 
wholesale department, has been at the hos- 
pital for a slight throat operation but is do- 
ing nicely. 

Joseph & Co., 19 N. Main St., were stag- 
ing Saturday a great event, a formal open- 
ing of the Gift Shoppe, Spring wedding sea- 
son. lowers and a fine orchestra and a 
large vis'tation made the occasion a happy 
one. The music was by Cortese Trio. Mrs. 
Hugh S. Hayley and other society leaders 
assisted on the floor. 

FE. A. Hall, of Hall & Aldridge, who will 
start about July 15 a large retail jewelry 
store at Blytheville, Ark., in a building al- 
ready selected and being equipped, was in 
Memphis last week. Originally, for several 
vears Mr. Hall traveled for Perel & Lowen- 
stein and was a successful diamond sales- 
man. He was on the road altogether for 
this and other houses about 14 years. 

J. H. Mednikow, of J. H. Mednikow & 
Co., 119 Monroe Ave., is improving after 
a severe illness of several weeks at his home 
on Peabody St. Mr. Mednikow was making 
a trip through the west and was stricken at 
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St. Louis and confined to a hospital there 
for about two weeks before he was able to 
come home. His store staff and traveling 
staff are active at the store and wholesale 
trade is reported very good. 








Richmond, Va. 


A. F. Jancke attended the convention of 
the Horological Institute of America held 
in Washington last week under the auspices 
of the United States Bureau of Standards. 
Mr. Jancke, who is president of Jancke & 
Co., this city, is supervisor of Virginia for 
the Institute. 

Several jewelry firms are interested in 
the formation here of a new credit organi- 
zation which is to be known as the Rich- 
mond Credit Protective Association, among 
them being H. Cohen and Schneer’s. About 
20 merchants attended the organization meet- 
ing and it is expected to have at least 100 
stores affliated with the organization when 
it begins to function. The purpose is to 
operate a credit bureau for the exchange 
of information regarding customers seek- 
ing credit. The service will be available at 
a reasonable figure, it is stated. In the 
opinion of D. Kapiloff, manager of Schneer’s, 
with whom the idea of forming the organ- 
ization originated, the plan will tend to stim- 
ulate cash sales and will prove beneficial to 
the stores as well as to customers who make 
a practice of paying their bills. With the 
elimination of dead beats from charge ac- 
counts which will be effected through the 
service, the merchants will be able to reduce 
the price of articles for sale, he says. Both 
Mr. Kapiloff and Mr. Cohen are on a com- 
mittee of seven named to work out practical 
details of the organization and to serve in 
an executive capacity for a period of one 
year. Plans were being considered this 
week looking to incorporation of the new 
association. 

A crook who defrauded Castelberg’s in 
Baltimore out of a Masonic ring set with a 
diamond, valued at upward of $700, by pay- 
ing $50 in cash and giving a bogus 
check for the remainder, a month or 
so ago, pa‘d a visit to Richmond recently 
and fleeced two jewelry firms here. 
Neither of these cases was reported to 
the police, and the victims are _ not 
looking for any publicity. At one store, 
the crook succeeded in getting a ring valued 
at $38.50 after tendering a check of that 
amount drawn on the First National Bank 
of Tampa, Fla. The crook tendered it in 
payment after endorsing the name of “Ow- 
ings.” The firm did not hestitate in accepting 
it because he had already won its confidence 
by having a small amount of repair work 
done and making prompt payment for it. 
Just as in Baltimore, he represented himself 
as a high degree Mason in comfortable cir- 
cumstances. In due course of time, the 
check came back from Tampa with a slip 
stating that there were no funds to cover it. 
The man also fleeced the other local store 
with a worthless check, but the amount of the 
“purchase” there was not ascertained.  In- 
quiry by the local jewelers disclosed that 
the man was the same who operated in Bal- 
timore, his description tallying exactly with 
the one who passed a bogus check at Castel- 
berg’s. 
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Prestige is authority based on past achievements. The 
prestige of The Jewelers’ Circular is based on its achieve- 
ments of over 56 years. 


As a sequence it is recognized as the authoritative organ 
of the Jewelry Trade—and, because of its prestige, it 
receives more serious attention and wields a greater influ- 
ence than any other trade factor. 


Because of its standing it has the highest quality circula- 
tion there is. That is undisputed. The quantity of its 
circulation is guaranteed on all advertising contracts— 
the largest guaranteed and sworn circulation. 


In the world of trade, both prestige and quality are part 
and parcel of the price of merchandise. Prestige has its 
price and so has quality. 


The Jewelers’ Circular has both prestige and quality, yet 
no charge is made for either. Its rate for advertising is 
measured by the number of its readers only—the lowest 
advertising rate per thousand guaranteed and sworn 








circulation. 
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A Gathering of HE fifth annual 
Great Importance to meeting of the 
the bes —— Horological Institute 
ew of America, which 
came to a close Thursday evening, ‘was most 
significant for the horological industry. 
About 150 men representatives of every 
branch of the watch and jewelry industry, 
officials of America’s great railroads, scien- 
tists and research workers, were included in 
this remarkable gathering, which met in the 
National Academy of Sciences and National 
Research Council building in Washington, 
BD. G 

Truly, something significant of American 
progress, something enlarging, uplifting and 
inspiring, began with the birth of the Horo- 
logical Institute of America in 1921. It is 
interesting to note that the Institute has at- 
tracted not only national but international 
interest. As a speaker at the meeting said, 
“big things are expected from the Institute. 
Abroad they think we are doing bigger 
things than we are really doing. It is up to 
us to meet their expectations.” This move- 
ment, of such vital interest to the watch- 
maker, the jeweler and the public, deserves 
wholehearted support. 

With very meagre initial funds the In- 
stitute has already achieved much, including 
the certification of about 1,000 watchmakers. 
This certification of watchmakers is only 
one of the functions of the Institute. Its 
scope is broad and its worthy purposes can 
only be put into effect by the unstinted sup- 
port which it justly deserves. 

The Institute is young and needs care 
and nurture. As it develops and as support 
increases, its organization and plans will be 
perfected. The main point is, the Horo- 
logical Institute of America has been pro- 
duced, is running smoothly and will become 
the pride of the industry with proper co- 
operation. 


O use a hackneyed 
expression, this 
seems to be the psy- 
chological time for the 
jewelers of the country to make a final drive 
on Congress for the complete elimination of 
all excise taxes imposed upon the sale of 
jewelry products irrespective of exemptions. 
And for this reason, it is hoped that the 
trade at large will show the same or greater 
enthusiasm in the support of the present 
work of Chairman Ralph Roessler of the 
Special Excise Tax Elimination Committee 
of the American National Retail Jewelers’ 
Association that was shown in the previous 
campaign. Mr. Roessler and his committee 
should have the assistance in every way not 
only of the retailers but the manufacturers, 
importers and wholesalers as well, in their 
educational campaign to make the Represen- 
tatives and Senators see the injustice and 
unfairness of singling out special industries 
like the jewelry trade for sales taxation. 
With the prospects of a treasury surplus 
of $300,000,000 or more a year from now, 
the chance that the revenue laws will be 
amended at the next session is exceedingly 
great and the amendment passed will be in 
the way of relieving the taxpayers. But the 
trouble, as has been well pointed out in some 
of the leading newspapers, will not be in so 
much on getting reduction in taxation for 
the country as a whole but in determining 


A Good Chance 
for Repeal of the 
Jewelry Tax 
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upon whose taxes are to be reduced. There 
will be many different plans submitted to 
Congress taking up tax reduction from many 
different angles. Some of these will advo- 
cate the greatest reduction of taxes on large 
incomes, others will want the reduction on 
the small incomes, while still others will 
want it upon business. But herein lies an 
opportunity for the jeweler to have incor- 
porated in all plans for tax reduction, the 
elimination of the special excise taxes which 
discriminate against our own and a few 
other industries. The fact that the total 
jewelry taxes may not amount to more than 
$8,000,000 to the government will probably 
make it considered a small item in any and 
all plans and one that can be readily elimi- 
nated. 

Already a number of tax plans are being 
agitated and we are glad to see, as a mani- 
festation of the trend of opinion among our 
legislators, that some of these include the 
elimination of excise taxes, A comprehen- 
sive program of tax revision which Con- 
gressman Bacharach (a member of the 
Ways and Means Committee) discussed with 
President Coolidge last week, considered a 
cut in revenue of about $400,000,000 and in- 
cluded in this is the elimination of the taxes 
on special industries. Mr. Bacharach par- 
ticularly singled out for abandonment the 
levies on the sale of automobiles, jewelry 
and motor boats, as well as club dues. His 
plan also included the reducing of inheritance 
or estate taxes to a maximum of 20 per 
cent. (the tax to begin on $100,000), and a 
reduction of the surtax schedule so that the 
maximum would be only 20 per cent., the 
surtax to apply to incomes of only $15,000 
and upwards. The remainder of the reduc- 
tion contemplated would cover incomes be- 
tween $2,000 and $10,000 either by a reduc- 
tion of the rates now in force or granting 
increased allowance for dependents. 

The publicity given to Congressman 
Bacharach’s proposal and the favorable com- 
ments thereon—particularly the absence of 
any expressed objection to the reduc- 
tion of the excise tax either on the 
part of his fellow Congressmen or the news- 
papers of the country, tends to confirm the 
idea that the advocates of the discriminatory 
taxes from which our industry suffers to- 
day, are either few or uninfluential. This, 
as we have before said, shows that now is 
the time to strike for the complete repeal 
of the jewelry tax and we feel that it can 
be accomplished if the jewelers themselves 
will give the time and effort necessary in 
co-operating with their tax committee. 


HE right of trade 
associations to 
control the action of 
their members on the 
question of credits and their power to work 
for the benefit of their industry and their 
membership when the work has no relation 
to curtailment of production or sustaining 
of prices, was strongly upheld recently by 
Judge Bondy in the United States District 
Court in New York when he handed down 
a decision dismissing the action instituted 
by the government to dissolve the Fur 
Dressers and Fur Dyers Association, Inc., 
and others, on the plea that the association 
existed in violation of the Sherman Anti- 
Trust Law. Although it was admitted the 
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association controls about 70 per cent of the 
business of dressing and dying furs and it 
was alleged that its action in regard to 
credits and the disciplining of members 
which violated the rules in connection there 
with tended to create a monopoly in the 
industry, the court held that the Anti-Trust 
Laws had not been contravened and the 
public had not been injured in any way 
whatsoever. ‘ i 

In the course of the arguments before 
the courts, it was admitted that the rules of 
the association provided that it  issyes 
monthly to its members, a confidential list to 
all customers whose accounts have been 
unpaid for a period exceed ng 50 days pro- 
vided the account exceeded $100 and was 
undisputed and members of the organiza- 
tion were forbidden to trade or have deal- 
ings with such delinquent debtors until the 
settlement had been made on such undis- 
puted accounts. The government charged 
that this was a conspiracy in restraint of 
trade and was an improper practice. Judge 

3ondy in h‘s opinion decided that the 
government had not proven that the rules 
of the association or the forced compliance 
with them by the members in any way 
affected interstate commerce unduly, or that 
the association or its members did restrain 
interstate commerce, for the association 
fixed no prices but merely regulated busi- 
ness of members in a way that tended to 
promote rather than to restrain legitimate 
trade. Nothing that the association did, said 
the judge, was injurious to the members or 
to the public, or, in fact, was it objection- 
able to anyone except the person looking 
for an unfair or dishonest advantage over 
his honest competitor. 

Taking up the rule as to the restriction 
of credit in the publication of delinquent 
debtors, Judge Bondy said: “This agree- 
ment had no relation to prices. In fact the 
government admitted that the defendants 
had always competed in respect of any of the 
charges made for their services. 

“In order to show that some form of 
credit organization is absolutely essential in 
this industry we put in evidence an exhibit 
giving the details regarding each solvency 
during the years 1911 to 1923. This showed 
there were 1,010 insolvencies in the fur trade 
in New York in that period, with aggregate 
liabil'ties amounting to $47,150,323.97, and 
that the creditors received less than 10 per 
cent., so that the net loss to creditors in 
the fur trade during those years exceeded 
$40,000,000. 

“The government did not introduce a 
single witness in an effort to prove injury 
to any one or the public, although this or- 
ganization has been funct‘oning for over 
nine years, and during this period thousands 
of transactions each month have passed 
through the credit bureau.” 

This decision, it was stated by counsel 
for the association, is the first in any United 
States Court holding that members of a 
trade association may agree to withheld 
credit from customers who have not paid 
bills due to members and which are undis- 
puted and long overdue. It is believed, 
therefore, it will tend to have a_ strong 
effect in strengthening of credit organiza 
tions generally and give them power to put 
through regulations as to the credit extende 
by the members of a much more drastic 
nature than now prevails. 
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yh. N. Nelson of the D. & N. Mfg. Co., 
Providence, RK. IL., visited the New York 
office last week and called on the trade. 

A regular meeting of the Jewelers’ 24-K. 
Club of New York city will be held in the 
cub room, today (Wednesday) May 20, 
at 3p. M. 

William A. Lee, 14 Maiden Lane, has 
recently formed a connection with the Auto- 
mobile Insurance Co., Hartford, Conn., 
afiliated with the Actna Life Insurance Co., 
to write spec al jewelers’ block and floaters 
policies for the trade. 

A meeting of creditors of L. & S. Loeb, 
New York city, was held Saturday morning, 
May 16, at 10:30 o’clock at the rooms of 
the National Jewelers Board of Trade, 15 
Maiden Lane. An offer of settlement at 
2% cents was accepted by a large number of 
those who attended. 

The Victoria Diamond Co., Inc., filed a 
default judgment for $5,790 in the Supreme 
Court on Tuesday against Joseph Geller, who 
was served with the papers at 922 Hoe Ave., 
the Bronx, and did not defend the case. The 
suit is based on notes made Jan. 2, 1923, pay- 
able at 105 W. 27th St. 

Alfred Goldsmith and Fred J. Loopuit 
of Goldsmith & Loopuit, diamond importers, 
22 W. 48th St., were passengers on the 
Volendam, which sailed for Europe last Sat- 
urday. Mr. Goldsmith and Mr. Loopuit 
have gone abroad to visit the Amsterdam 
and London diamond markets. 

The estate of Harry Lang, who had a half- 
interest in the jewelry business of H. & C. 
Lang, of 120 Avenue C, and who died Nov. 
2) last, was appraised on Thursday at $23,- 
440, half of which went to his widow, Adele 
Lang, named as executrix, and the other half 
toa son and two daughters. Mr. Lang and 
his brother, Clarence Lang, conducted the 
jewelry business. The appraisal showed that 
the firm had assets of $168,663 and debts of 
$123,742. The firm had made no profits for 
four years, and Mr. Lang’s interest was sold 
to his brother for $23 000. 

Before departing for Europe last Satur- 
day, Mr. and Mrs. A. D. Leveridge, the for- 
mer a diamond dealer at 22 W. 48th St., 
were tendered a dinner dance in one of the 
Private halls at the Cafe Boulevard on 
Thursday evening, May 14. The affair was 
given by 17 friends and former associates 
of Mr. Leveridge who gathered to wish the 
couple bon voyage. The table was draped 
fo represent a ship and suitable novelties 
were distributed to the guests. Mr. and 
Mrs, Leveridge sailed for Europe last Sat- 
urday aboard the Volendam. 

A judgment for $2,150 was filed in the 
City Court on Tuesday in a suit of Arthur 

- Van Der Lyn against Louis Goldfader 
for the value of five diamonds, containing 
763 carats, worth $1,945. The plaintiff al- 
keged that on Aug. 3, 1923, he delivered the 
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stones to the defendant, who represented that 
he had a customer for them and agreed to 
return the stones or the money for them that 
day. In explaining why he did not return 
the stones, Goldfader alleged that they were 
placed in his safe and that the safe was 
broken into by burglars. He alleged that the 
stones were lost through no fault of his own, 
because he exercised ordinary prudence and 
care. 

Three suits brought by Louis Lempel, as 
trustee in bankruptcy of David Allen, Inc., 
which went into bankruptcy in 1921, against 
insurance companies, resulted in verdicts 
against the plaintiff after a trial before Su- 
preme Court Justice Proskauer on Tuesday 
last. The plaintiff sued the Hartford Acci- 
dent & Indemnity Co., the Royal Indemnity 
Co., and the National Surety Co., alleging 
that on Oct. 18, 1921, at 6 Pp. M., while jewel- 
ry owned by the Allen company was being 
transported on the highway near Philadel- 
phia, merchandise amounting to $13,628 was 
stolen. The defense was that the amount 
was not so great as was claimed, nor any- 
thing like it. It was also alleged that the 
Allen company has failed to keep its books 
in such a way that the loss could be deter- 
mined. 

Announcement has been made to the trade 
of the formation of a new firm by the name 
of Hamilburg-Shaw Corporation, which is 
composed of Mitchell J. Hamilburg, formerly 
with L. J. Anshen Co. of Providence, R. I., 
and J. Irwin Shaw, formerly diamond buyer 
for Cross & Beguelin Co. of New York. 
This new company has leased the entire 12th 
floor at 8 W. 30th St. and is now in the 
process of equipping a modern and up-to- 
date factory for the manufacture of rings 
and bracelet mountings. This new company 
also announces that it has purchased all 
the dies and tools, with the exception of the 
expansion bracelet, of the L. J. Anshen Co. 
and will manufacture the rings and bracelet 
mountings formerly manufactured by that 
company. Mr. Hamilburg will continue to 
call on the trade in the east and Dave Har- 
ris, formerly of the L. J. Anshen Co., will 
cover the western territory. 

Concerning the will of Abram Roseman, 
jeweler at 9 Maiden Lane, filed in the Sur- 
rogate’s Office on May 5, THE JEWELERS’ 
Circutar has learned that through an in- 
advertence a bequest of $100,000 left to the 
son, Jacob, in trust, was not included. The 
principal of the trust is to go to his chil- 
dren upon the death of his widow. The 
bequest to the widow, Emelie Roseman, was 
not $100,000 in trust as stated, but consists 
of the residuary estate, which upon her 
death goes to her sons, Louis and Jacob in 
equal shares. In giving $100,000 outright to 
the son, Louis, Mr. Roseman stated that the 
sum was to be paid as soon as possible out 
of the funds invested in the diamond busi- 
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hess, the purpose being to enable him to 
have the cash or to continue the business. 
Mr. Roseman also authorizes the executors 
to loan the whole or any part of his money 
invested in the diamond business to his 
brother, Solomon, and his son Louis if they 
elect to continue the business, either as co- 
partners, with the right to include Harry 
Block as a partner, or as a corporation 
wherein the parties named are to have con- 
trol. The period of the loan is not to exceed 
five years. 

The committee in charge of the arrange- 
ments for the annual picnic of the Maiden 
Lane Outing Club which will be held this 
year on Saturday, June 6, at Oakwood Arms, 
Staten Island, is busy completing its pro- 
gram and promises to introduce a number of 
novel events at the affair. From the num- 
ber of requests made for tickets, it is be- 
lieved that the outing this year will be big- 
ger than any ever held by the organization. 
A bus has been chartered and those who are 
unable to make the trip in private cars will 
be carried to the picnic ground in the bus, 
which will leave Maiden Lane at 9 o’clock 
Saturday morning, June 6. The annual base- 
ball game will be held and as usual this 
event is arousing a great deal of interest 
among the members and their friends. Al 
Betz, captain of last year’s winning team, 
is busy grooming his sluggers to repeat and 
to win another leg on the cup. The chal- 
lenging team will be captained by Harry 
Davis, who is saying little but threatens to 
spring a few surprises. The program of 
field events is still in preparation and is 
being so arranged that everyone who attends 
the outing can compete. A number of hand- 
some prizes have been donated by concerns 
in the trade and will be distributed to the 
winners of the various events. The day’s 
activities will be brought to a close with a 
dinner which will be held in the large dining 
room at Oakwood Arms. All requests for 
tickets should be sent to Charles A. Parker, 
chairman of the committee, at 9 Maiden 
Lane, or to any other member of the com- 
mittee. 

An attempt to hold up and rob Hyman 
Diamond, proprietor of a jewelry store at 
1003 Flushing Ave., Brooklyn, was thwarted 
last Saturday by the jeweler’s wife whose 
screams frightened away the bandits. Mr. 
Diamond was behind the counter in the store 
when a man walked in and presented a 
watch which he stated he wanted repaired. 
While the jeweler was looking over the 
timepiece, two other men entered and point- 
ing revolvers at him, commanded him to fold 
his arms across his chest and keep quiet. 
The threats of the thieves were heard by 
the jeweler’s wife who was in a rear room 
and becoming alarmed she started to scream. 





(Continued on page 95) 
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“pHE NIX A Bank’s Best Friend 
‘Se Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 


account here and are among our best friends today. 


See 


Pitted | We Welcome New Business 
Main Office—149 Broadway 
Capital. Surplus and Branches—Battery to the Bronx 


Undivided Profits over 


Twenty-five ie 
Million Dollars Resources Over a Quarter of a Billion Dollars 



































werigge 


AQUAMARINES 


AADUUUEUA UAL TOUEESA UTA 


The name “BLUE HILL” 


is truly indicative of their color. 
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Stones of fine color may now be 
obtained in complete matched rows for 
bracelets. 
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Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA ‘TRUST COMPANY 
81 Fulton Street, New York 
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The thieves frightened at the outcry grabbed 
a few inexpensive watches from a tray, ran 
‘om the store and leaped into a touring car 
in which they made their escape, 

D. Prince, jeweler formerly of 1571 Ave. 
A, has opened a new store at 53/7 E. Tre- 
mont Ave., the Bronx. 

F. D. Waterman, of the L. E. Waterman 
Co, 191 Broadway, sailed for Europe last 
Saturday on the Parts. 

C. M. Fuller, president of the Greenleaf & 
Crosby Co., Jacksonville, Fla., is an out of 
town visitor in this city, 

A. H. Cohn, of the Herald Watch Co., 20 
W. 47th St., left last Monday for an exten- 
ive trip through the west. 

Rena Rosenthal, 520 Madison Ave., re- 
turned recently on the Leviathan, bringing 
with her an assortment of gift shop articles. 

John O. Wells, assistant manager of the 

New York branch of the International Sil- 
ver Co., is enjoying a trip in Sussex County, 
N. J. ; 
Jerome J. Danziger, of S. Danziger & 
Sons, importers of diamonds, 65 Nassau St., 
returned from Europe on Monday aboard 
the Leviathan. 

Max Hirsch and Louis Gittleman will sail 
next Saturday for the European diamond 
markets on the Majestic. They expect to be 
abroad for about six weeks. 

Sig. B. Hindleman has moved from 49 
Maiden Lane to larger quarters at 6 Maiden 
Lane, where he will continue to manufacture 
diamond and platinum jewelry. 

A watch offered by Morris S. Rosenberg, 
wholesale dealer in watches and jewelry, 131 
Canal St., as a trophy in a billiard tourna- 
ment held at the Hoppe Billiard Academy 
was won recently by Herbert Hammer. 

Charles G. Alford, of C. G. Alford & Co., 
ll John St., returned to his office several 
days ago after spending a week in the hos- 
pital where he underwent a minor operation. 

The firm of Charles W. Sommer & Bro., 
Inc, dealers in precious stones, 527 Fifth 
Ave, was recently elected a member of the 
Merchants’ Association of Greater New 
York. 

The business of the Jonestone Co., jewel- 
ers, this city, was incorporated at Albany, 
N. Y., last week with a capital of $20,000. 
The incorporators are J. Goldstein, M. S. 
and N. F. Jones. 

Henry Freund, of Henry Freund & Bro., 
4% W. 47th St., will sail for Switzerland 
next Saturday on the Leviathan. Mr. Freund 
expects to spend about two months in the 
Swiss watch markets. 

Sidney Rosenthal has been added to the 
sales staff of the Bonner Mfg. Co., makers 
of diamond mountings and mounted jewelry 
and importers of diamonds, 87 Maiden Lane. 
Mr, Rosenthal will call on the trade in New 
York city and vicinity, 

Raphael Ostuni, of the firm of Ostuni 
Bros, & Schirone, 87 Nassau St., left last 
ught (Tuesday) on the steamship Aquitania 
o France, Switzerland and Italy, going 
aoroad on a business trip. He will return 
m three or four months. 
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Barton R. Smith, who for many years 
has been established in the jewelry business 
at Jamaica, L. I., has opened a new store in 
the Stuart building. The new establishment 
has been equipped with mahogany fixtures 
and the most modern lighting arrangement 
has been installed. 

Joseph D. Little, manager of the Sterling 
Silver Galleries of the International Silver 
Co., 15 Maiden Lane, left this city yesterday 
(Tuesday) for Baltimore where he will at- 
tend the convention of the Delaware-Mary- 
land Retail Jewelers’ Association. Mr. Little 
will deliver an address to the retailers on the 
“History and Romance of Silver.” 


Solomon Kivel, trading as Kivel Bros., 
dealer in jewelry novelties and watches, 106 
Fulton St., executed a general assignment 
for the benefit of his creditors in the county 
clerk’s office last Thursday. Joseph H. 
Frier, of Greenbaum, Wolff & Ernst, 7 Dey 
St., is named as assignee. According to Mr. 
Frier, the concern owes about $20,000 and 
his assets of approximately $4,000. 

William B. Peck, New York representa- 
tive for Waite Thresher Co., celebrated his 
25th wedding anniversary last Saturday. 
Several of Mr. Peck’s friends in the build- 
ing where his offices are located purchased 
a sterling silver bowl and had it handsomely 
and appropriately engraved with the initial 
P. and the dates 1900 and 1925, and pre- 
sented it to Mrs. Peck in celebration of the 
occasion. 

Mr. Dorfman who, until recently operated 
an advertising agency, has joined the Gelles 
Advertising Agency, having been appointed 
director of the special mail-order and retail 
credit advertising department established by 
this concern to render service in this new 
field. Prior to organizing his own agency, 
Mr. Dorfman was for over two and one-half 
years advertising manager for L. W. Sweet, 
Inc., and the Finlay-Straus Co., mail-order 
and retail jewelers, this city. 

S. E. Schweizer, of the firm of Milton L. 
Ernst, Inc., importers and cutters of dia- 
monds, 22 W. 48th St., sailed for an ex- 
tended vacation and pleasure trip last Satur- 
day aboard the Italian liner Duilio. In 
company with a friend, he expects to tour 
Italy and the Italian Alps, Austria, Czecho- 
Slovakia, making special calls at Prague and 
Carlsbad, Germany. He will also visit 
Switzerland, Germany and Holland. Mr. 
Schweizer expects to go to Amsterdam and 
while there will do some purchasing for his 
concern and will probably return to this 
country about July 4. 


Detectives attached to the Old Slip Sta- 
tion are searching for a man who several 
downtown jewelers claim has disappeared 
with almost $5,000 worth of loose diamonds 
and jewelery. The sought man, it is alleged, 
pawned the merchandise which he obtained 
from his victims on memorandum and has 
surrendered the tickets to one of the jewel- 
ers. The young man is said to be the son 
of a Maiden Lane jeweler, and his victims 
assert they gave him the jewelry on the 
strength of his former connection with his 
father. Approximately, 11 jewelers claim 
they have been victimized by this young man, 
for whom the police now hold a warrant. 

The creditors of Anthony Bracco, jeweler 
at 1367 Coney Island Ave., Brooklyn, have 
been notified that a meeting will be held at 
10:30 a. Mm. on May 27 in Room 405 of the 
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Post Office building, Washington and John- 
son Sts., Brooklyn. The meeting is called 
by Edward C. McDonald, receiver in bank- 
ruptcy, for the purpose of considering an 
offer of settlement of 25 cents on the dollar, 
payable 10 cents in cash and the balance of 
15 cents in three notes, maturing Dec. 31, 
1925, July 1, 1926, and Dec. 31, 1926. Mr. 
sracco went into bankruptcy recently, and 
last week Judge Garvin in the United States 
District Court appointed Harold J. Drescher 
as receiver under a bond of $1,000. 

Schedules in bankruptcy were filed in the 
United States District Court, this city, last 
Thursday by the Simms Jewelry Co., Inc., 
retail jewelers, 97 Nassau St. The liabili- 
ties are listed at $19,578 and represent wages 
of $60 and the balance of $19,518 as unse- 
cured claims. The assets amount to $5,500 
which amount is composed entirely of stock 
in trade. This firm was petitioned into bank- 
ruptcy on Feb. 26 last. Among the largest 
unsecured creditors are: Geo. J. Doehrman, 
$146; De Luxe Clock Co., $198; J. & H. 
Flyer, $154; D. Goodman, $160; S. Silber- 
blatt, $164; Sokol Montag Co., $100; J. R. 
Wood & Sons, $133; Dauer Printing Co., 
$112; Hanin Bros., $9,413, and M. Seiger 
& Son, $8,531, 

The police of this city took five armed 
men suspected of robbery into custody last 
Thursday. The men were arrested as their 
automobile pulled up in front of a jewelry 
store on Second Ave. Three of the gang, it 
is claimed, carried loaded revolvers, and in 
the car was found a coil of rope. The police 
believe in the arrest of these men they pre- 
vented another jewelry store robbery, and 
are also of the opinion that the prisoners are 
responsible for a number of hold-ups in this 
city. They were all arraigned in the Essex 
Market Court before Judge Weil, and were 
held without bail. On one prisoner, it is 
claimed, was found a pawn ticket for a ring 
stolen from Joseph Mistrette, a jeweler, on 
Forsythe St., who was recently the victim 
of a hold-up. 

The retail jewelers of the Williamsburg 
section of Brooklyn recently organized an 
association and have since elected officers. 
This organization is to be known as the Re- 
tail Jewelers’ Association of Williamsburg 
and has been organized for the purpose of 
cultivating friendship and maintaining good 
fellowship among the members; to eliminate 
destructive competition; to establish a one 
price system, to arrange a schedule whereby 
the retailers will keep their stores open only 
three nights during the week and to insist 
upon the closing of all stores on Sundays. 
They will also co-operate with the national, 
State and existing local organizations when- 
ever such co-operation is needed. The offi- 
cers selected include: President, H. Dia- 
mond; vice-president, M. Protas; treasurer, 
K. Polishook and secretary, H. M. Finkel- 
stein. The executive board consists of L. 
Tomchin, R. Lipton, H. Diamond, Moe 
Straus, K. Polishook, M. Clotzman, M. 
Protas, N. Jaffee, H. Lipshitz, M. Kustni 
and H. M. Finkelstein. The organization is 
planning to hold an outing shortly some- 
where up the Hudson River. 

George E. Ringen and William Ringen, 
who were both for many years with the 
Omega Watch Co., have started in business 
on their own account under the style of 
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Service Developed From 
Service Performed 


The banking service of The 
National Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in ail parts of 
the country. 


Consequently. it is a serv- 


ice founded upon experience 
and achievement. one thatis 
practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade. 
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Ringen Bros., 170 Broadway, where they 
will import watches. 

N. Bass, watchmaker, announced last week 
that he is no longer connected with the firm 
of Blum & Bass of this city. 

W. B. bradley, jeweler, 87 Genesee St., 
Auburn, N. Y., was an out of town caller 
at the offices of THE JEWELERS’ CIRCULAR 
last Wednesday. 

Frank P. Steitz, formerly with Herman 
Baum, Inc., is now connected with the firm 
of Adolph Luthy & Co., manufacturing 
jewelers, 17 W. 45th St. 

It was announced last week that Harry 
Levy has severed his connection with Levi 
& Weisburger and is now associated with 
Jarnett Lob'nson, importer of precious 
stones, 542 Fifth Ave. 

In an order signed by Judge Goddard in 
the United States District Court, this city, 
last Wednesday, a composition offer made 
by the Hilton Watch Corp., importer and 
jobber in jewelry, 21 Maiden Lane, was con- 
firmed. The settlement is on the basis of 
10 cents on the dollar payable in cash. This 
frm went into voluntary bankruptcy on 
Feb, 14 and in its schedules listed liabilities 
at $5,698 with assets of $3,752. 

A reward of $100 is being offered by 
Isidore Funt, diamond cutter, 106 Fulton St., 
who last Friday lost in a pecular manner a 
rough diamond weighing 12% carats. Mr. 
Funt maintains a diamond cutting establish- 
ment in the Fulton St. building and last 
Friday morning while one of the workmen 
was adjusting the machinery the diamond in 
some manner became ‘loosened from the 
wheel and it is believed fell out of an open 
window. A search of the shop and the street 
below was made for the stone which to the 
ordinary person would not appear to be a 
valuable diamond. But all efforts to locate 
it were unseccessful. Mr. [’unt believes that 
the diamond may come into the possession 
of some member of the trade and has offered 
a reward for its recovery. 








Allentown, Pa. 


tra H. Landes, of the jewelry firm of 
Faust & Landes, made a business trip to 
Lancaster last week. 

Herbert H. Kern, clockmaker for E. Kel- 
ler & Sons, jewelers, has just returned from 
a business trip to Steubensville, O. 

Carl H. Schnurman, representing the 
Allentown Jewelers’ Supply Co., is calling 
on the trade in Wilkes-Barre, Scranton, 
and vicinity. 

Clarence S. Weiler, Mauch Chunk, is pre- 
Paring to open a branch store in Nesque- 
honing, in the storeroom adjoining the new 
Strand Theatre. 

The following manufacturers’ representa- 
tives are calling on the trade in this local- 
ity: Mr. Schiff, with M. Schiff; G. Weid- 
lich, with the Weidlich Bros. Mfg. Co.; 

enry G. Edinger, with the Irons & Rus- 
sll Co; R. C. Gowell, with Sloan & Co.; 
Charles S. Foose, with The Non-Retailing 
(.; H. U. Wilson, with J. M. Jablow & 
Co; T. F. Connolly, with George Borgfeldt 
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& Co., and Max Fine, with Max Fine & 
Sons, Inc. . 

President Frank L. Davis, of the Penn- 
sylvania Retail Jewelers’ Association, is 
sending out cards to all the jewelers in the 
State urging them to take their vacations 
the last week in June, so that they may be 
able to attend the sessions of the annual 
convention to be held in Pittsburgh, June 
30 and July 1. 

The monthly meeting of the Lehigh Val- 
ley Optometric Association was held May 
11 in the rooms of the Bethlehem Chamber 
of Commerce. A paper on “Transillumina- 
tion” as used in the practice of optometry 
was read and discussed. Methods used in 
viving relief in headache and eyestrain were 
also brought before the meeting. 











The business of W. J. Patton Co., East 
Orange, N. J., was incorporated at Trenton, 
N. J., last week with a capital of 12 shares, 


no par value. The concern is authorized to 
manufacture jewels and the incorporators 
are Harry H. Picking, Gordon Grand and 
Charles O. Geyer, of East Orange. 

Adolph Rosenberg sailed on May 14 
aboard the Columbus of the North German 
Lloyd line for a trip to Europe. While 
there he will visit the diamond market at 
Antwerp, and tour Germany, Austria- 
Hungary and France. He is accompanied 
by his daughter, Sylvia Rosenberg. 

George Marks, jeweler at 122 S. Broad 
St., Trenton, N. J., is opening a new store 
at 849 Broad St., this city, under the name 
of “Lee Roy’s.” He is fitting the store with 
expensive walnut fixtures with mirrors, etc., 
and intends to carry an extensive line of 
diamonds, watches and jewelry of the better 
sort. The store at 122 S. Broad St., Tren- 
ton, N. J., will be continued under the name 
of George Marks. 

A fire that caused damage estimated at 
$5,000 and threatened adjoining buildings, 
broke out in the three story frame structure 
at 119 Broad St., Elizabeth, N. J., and gave 
the firemen of four companies more than an 
hour’s work. Starting in a room at the 
head of an enclosed stairway, leading from 
an alley, the blaze had attained considerable 
headway before its discovery. Situated in 
the heart of the business district the struc- 
ture is occupied on the first floor by the Reid 
jewelry store. The blaze spread through the 
second floor to the third floor, before the 
firemen could get it under control. Water 
caused considerable damage to the stock in 
the stores in the building. 








Business Troubles 





A voluntary petition has been filed by 
David W. Coffey, Berlin, N. H. 

Julius Leventhal, Boston, Mass., has as- 
signed for the benefit of creditors. 

It is reported that an involuntary petition 
in bankruptcy has been filed against J. 
Rosenson & Co., Chicago. 

The Old South Diamond & Optical Co., 
Boston, Mass., is offering creditors 25 cents 
in cash and 10 cents in notes, payable in 
May, 1926, and October, 1926. 
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Atlanta, Ga. 





M. S. Penick, Madison, Ga., was a recent 
visitor to Atlanta, coming in on a buying 
trip for his store, during the week. 

R. A. Nall, Star, N. C., was a recent out- 
of-State visitor to Atlanta, and spent several 
days in the city looking up old friends and 
acquaintances. 

H. F. Strong, of A. Levy’s jewelry store, 
162 Peachtree St., is visiting in Lakeland, 
Fla., where Mr. Levy has recently opened 
a branch store. 

FE. B. Durham, of the Durham Jewelry 
Co., 14 Edgewood Ave., is spending three 
or four days in Cincinnati on a business and 
pleasure trip this week. 

Fred L. Williams, of 97 Decatur St., offi- 
cial watch repairer and regulator for the 
Georgia Railway and Power Co., has just 
returned from a few days’ trip to Maryland. 

Rudolph L. Schneider, of R. C. Schneider 
& Son., is preparing to cross the hot sands 
with the next class taken in the Yarab 
Temple of the Mystic Shrine, his name ap- 
pearing on the waiting list of that organiza- 
tion. ° 

C. A. Scudder, Athens, Ga., paid a visit 
to Atlanta early last week. He reports busi- 
ness cond tions in his section as fair. Joseph 
Seegal, Covington, Ga., was another out-of- 
town jeweler paying a visit to Atlanta dur- 
ing the week. 

W. H. Dodson, of Daniell & Dodson, 22 
E. Mitchell St., was recently raised to the 
32nd degree of the Atlanta Consistory A. & 
A. S. R. Freemasonry. Another prominent 
Atlanta jeweler who was a member of the 
same class was Henry C. Murray, trade en- 
graver, 717 Fourth National Bank building. 

Atlanta jewelers are busy preparing for 
commencement which is only a few weeks 
off. Most of the stores have lists of gradu- 
ates from the junior, boys’ and girls’ high 
schools and are sending out direct mail lists 
of suitable gifts to parents and friends. In 
addition to this, numerous good window dis- 
plays are in evidence. 











Retail 


jewelers and other merchants of 
Troy will close their stores every Wednes- 
day afternoon from June 1 to Sept. 1, giving 
the clerks a half holiday each week during 
the Summer. 

The retail jewelers and all other retail 
merchants of Greenville are closing their 
stores every Thursday afternoon and pro- 
prietors and clerks are enjoying a half-holi- 
day. 

W. E. Perry has opened a new jewelry 
store at 315 N. 19th St. A few weeks ago 
the City Hall building was destroyed by 
fire. Mr. Perry owned a retail jewelry store 
in that building, which was almost a total 
loss. 

R. L. Pierce has sold his jewelry store at 
Troy to Alto L. Johnston, Ozark. Mr. 
Johnston will conduct the business at Troy 
in the future. He has had 20 years’ experi- 
ence in the jewelry business. Mr. Pierce 
says he does not know jus* what business 
he will engage in as yet. 












































































































John Gerwin, of Frohman & Co., is cover- 
ing some of his territory through the south. 

Joseph Koen, Austin, Texas, was in Cin- 
cinnati for several days last week calling 
upon the houses which supply him with 
jewelry. 

Samuel R. Young, president of Richter & 
Phillips, and Mrs. Young left Cincinnati, 
Friday, in order to be in Louisville on Sat- 
urday for the biggest day in the Falls City-— 
that being Derby Day. 

C. E. Richter of Richter & Phillips enter- 
tained a group of “cronies” at the Western 
Hills Country Club on the Warsaw-Cleves 
pike in Covedale, Monday. Mr. Richter 
gathered the group from among his friends 
at the Cuvier Press Club. 

Jacob Litwin, of Litwin & Sons, diamond 
dealers and platinum workers, 114 W. Sixth 
St., returned to Cincinnati during the week 
after being on a three months’ tour of 
Europe. He visited the continent to thor- 
oughly acquaint himself with the diamond 
situation. 

Three new men were put on by Albert 
Sauer, of the A. Sauer Co., in the Glenn 
building, which gives the firm a full com- 
plement at the present time. The entire 
stafi is working full time and from present 
indications it appears that this schedule will 
be maintained permanently. 

From reports reaching the establishment 
of D. Jacobs’ Sons Co., the jewelry store of 
J. A. Brasfield at Martin, Tenn., was partly 
destroyed by fire which wiped out an entire 
business block at Martin recently. Mr. 
Brasfield sent word that his loss was en- 
tirely covered by insurance. 

Tony Preston was found guilty of rob- 
bing the jewelry store of J. H. Reinstatler, 
Clark and Baymiller Sts., before Judge 
Dennis Ryan in the Criminal Division of 
Common Pleas Court, Friday. Preston was 
convicted of the robbery as the jury which 
heard the case was easily convinced that he 
was guilty. He will be sentenced by Judge 
Ryan. 

The Gruen watch team won the first game 
it played against the Murdocks in the open- 
ing of the Saturday Afternoon Industrial 
League, 3 to 2. As the score indicates the 
game was a hard fought battle with Pitcher 
Schmaltz of the Guild proving just a trifle 
superior to his opponent. Schmaltz not only 
pitched good ball but also got two doubles 
in three times at bat. 

The annual outing of the Cincinnati 
Wholesale Jewelers’ and Manufacturers’ As- 
sociation will be held Thursday, June 4, in- 
stead of on the usual first Tuesday in June 
this year. The change was found to be best 
because the Spring meeting at the Latonia 
race course opens on Tuesday and there will 
be a large line of machines on the Kentucky 
roads on that day. As the outing will be 
held somewhere in Kentucky it was thought 
best to have the affair at a time when it 
would not interfere with aggravated traffic 
lanes. 

Edgar Noterman, president of the Joseph 
Noterman Co.,-will lead the drill team of 
Covington Commandery, Knights Templar, 
to the 78th annual State conclave, which is 
to be held at Ashland, Ky., May 19to21. Mr. 
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Noterman will lead the team as he is Cap- 
tain-General of the commandery at the pres- 
ent time and will take part in the competi- 
tive drill that will be held next Wednesday 
afternoon. He has been drilling the team 
for several weeks. The annual parade dur- 
ing the conclave will be held Wednesday 
morning. 

Adolph Zesterman, president of the West- 
ern Tray & Case Co., wanted to be sure the 
firm would not be disturbed with leases or 
anything in the future so he bought the 
property adjoining that in which the firm is 
located. Mr. Zesterman acquired the four- 
story brick structure at 423-25 Plum St. 
from the Emery estate, paying $24,000 for 
the holding, in order to have complete con- 
trol of the locality. Later he leased the 
store room at number 425 to Cosma Dimitri 
for five years at a monthly rental of $55. 

Joseph Pieper, jeweler of Covington, in 
addition to acting as marshal for the auto- 
mobile cavalcade made up of Covington 
merchants, donated a gold watch as one of 
the many prizes that were taken to Burling- 
ton, Boone County, Ky., Thursday. Mr. 
Pieper agreed to act as marshal of a good 
will trade trip that was intended as a means 
of cementing the friendship of merchants 
and residents of Burlington and from re- 
ports made by the different committeemen 
after the trip, the project proved highly suc- 
cessful. A great many prizes were given by 
the Covington merchants. 

Clarence Loeb, president of the Whole 
sale Jewelers’ and Manufacturers’ Associa- 
tion, has sent out a letter to the membership 
in Cincinnati seeking their co-operation in 
having the “Queen City” well represented 
at the annual convention of the National 
Wholesale Jewelers’ Association at Chicago, 
May 25 to 27. He is working on a plan to 
have at least one special car for the Cin- 
cinnati delegation and if this comes to pass, 
will start working to enlarge the group 
enough to take on a second special car. Mr. 
Loeb is desirous of having a good repre- 
sentation at the Chicago meeting. 

A large party is being arranged for i. 
Tregoe, executive manager of the National 
Association of Credit Men, at the Hotel 
Gibson roof garden, Monday, May 18, by 
the local association. Mr. Tregoe is sched- 
uled to be in the “Queen City” on that day 
and will bring a message here that he is 
taking to about 60 cities throughout the 
country concerning an intimate study of 
business conditions. The meeting is being 
arranged by George Puchta, former mayor 
of this city and general chairman of the 
Credit Protection Committee. Cincinnati is 
taking an active part in the campaign that 
is being made by the national association to 
eliminate credit frauds and prosecute those 
who are found guilty of violating the code 
of the organization. 

A get-together party was held by the 
Wallenstein-Mayer Co., Harrison building, 
at the Business Men’s Club, Tuesday eve- 
ning. It was scheduled as an informal gath- 
ering, coming as it did at the end of the 
fiscal year of the concern. All of the male 
members of the firm and all of the salesmen 
gathered at the dinner table with the sole 
desire of enjoying themselves and with ex- 
plicit instruction not to talk “shop.” How- 
ever, it wasn’t long before the assembled 
group started chatting about the thing closest 
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to their thoughts. Henry W. Peck and Jo- 
seph Loos were the oldest in point of gery. 
ice of the employes, as both have been with 
the firm since it started 23 years ago, Wg. 
ter Mayer, president, and Albert C. Wallen. 
stein, vice-president of the company, agted 
as toastmasters. 

The robbery of Ernest E. Strauss, jewelry 
salesman of New York city, at Chicago, 
Sunday, was echoed in Cincinnati, as fe 
was similarly robbed at the Hotel Sinton, in 
this city, Oct. 29, 1923. On the night tha 
he registered at the Sinton, coming here 
from St. Louis, Mo., Strauss’ room was 
rifled and several trays of rings, diamonds 
and other jewelry valued at $70,000 was re. 
ported stolen to the Cincinnati police, The 
trays that contained the jewelry were fate 
recovered at Hamilton, O., about 25 miles 
from Cincinnati, but the valuables never 
reached their original owners. Mr. Strauss 
had his trunks moved into his room at the 
Sinton, but someone obtained a duplicate key 
and then proceeded to rifle the place and its 
contents while he was out. Hotel employes 
recalled that Mr. Strauss had the trunk 
hauled from Central Union station and 
moved into his room. At that time he told 
the Cincinnati police he believed members 
of a gang followed him from the “Mound 
City” and trailed the trunk of jewelry to 
the Sinton, 

The robbery of the jewelry store of G, B. 
Held, Falmouth, Ky., March 28, was cleared 
up by the police of Covington, Ky., Wednes- 
day, in the arrest of three men and. the re 
covery of some of the loot that was taken 
from the establishment. At the time of the 
theft, Covington police were notified and 
Detectives Drees and Pickett started pick- 
ing up threads in the case by locating some 
of the loot, which was disposed of in the 
city across the Ohio river from Cincinnati. 
They arrested one man Tuesday afternoon 
in a poolroom on Pike St. The officers 
searched his room and found three watches, 
a gold pencil and other articles. After that 
he was charged with having stolen goods in 
his possession. Later the detectives picked 
up two other men, charging them with grand 
larceny. Five watches, three gold knives, 
15 chains, two fountain pens, camera and 
silver meshbag were recovered by the de- 
tectives. The trio had been under suspicion 
for several weeks. Mr. Held was called 
to Covington and identified the loot as part 
of the jewelry taken from his store. The 
trio was arraigned before Judge L. L. Man- 
son in Covington and will probably also be 
arraigned in Falmouth. Mr. Held reported 
that jewelry worth $800 was stolen from his 
place by the bandits who committed the rob- 
hery last month, 








Two confidence men operating in Quebec 
city have defrauded residents by selling 
them imitation diamonds and platinum. 
citizen was offered diamonds stated to 


worth $15,000 for $8,000. He showed the 
stones to a jeweler, who declared them to ? 
genuine and a bargain at the price. He pat 
the money and received a package which was 
found to contain comparatively worthless 
stones and which had been substituted for 
the real diamonds. A dentist was also vit 
timized to the extent of $1,000 paid for plat 
num, which later turned out to be German 
silver. 
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PRESIDENT COOLIDGE presenting 
a BULOVA STRAP WATCH to 
“Bucky” Harris...a gift from his admirers 
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Chicago Notes 





Max Levy, Reliance building, returned this 
week from Louisville, where he spent a few 
days attending the Kentucky Derby. 

W. J. Buffington, of C. D. Peacock, Inc., 
returned last week from New York, where 
he spent a week attending to business. 

“Gus” Weinfeld, of the Block-Weinfeld 
Co., left last week for a business trip 
through Illinois and will be gone for 10 days, 

Charles Purdy, Heyworth building, re- 
turned this week from a 10-day business trip 
through the northwest and reports conditions 
fair. 

H. H. Nathanson, of Kansteiner & Nathan- 
son, Kesner building, is spending this week 
in Milwaukee and Wisconsin calling on the 
trade. 

V. Jones, of the Jones & Baumrucker Co., 
Columbus Memorial building, returned last 
week from Springfield, Ill., where he spent 
a few days on business. 

A. E. Bohnfeldt, of the E. Howard Clock 
Co., Boston, is spending a few weeks in Chi- 
cago visiting at the local office and attending 
to some special business. 

“Steve” Leubusher, of Leubusher-Schu- 
mann & Co., left recently for New York and 
the east, to spend a couple of weeks there 
looking over the markets. 

Samuel Kaufman, of the Kaufman Jewelry 
Co., St. Paul, Minn., spent a couple of weeks 
in Chicago renewing old acquaintances and 
looking over eastern lines. 

W. C. Taylor, representing the Elgin 
American Mfg. Co., is spending a week in 
Memphis and St. Louis, calling on the trade 
in the interest of this firm. 

Edward Lehman, of the Edward Lehman 
Jewelry Co., Denver, Colo., passed through 
Chicago last week on his way home from the 
east, where he spent a few weeks looking 
over markets. 

Louis Aisenstein, of Aisenstein, Woronock 
& Sons, New York city, called on his many 
friends in Chicago last week on his way home 
from French Lick, where he spent two weeks 
enjoying a good rest. 

Leon Schochet, of the Glastonbury Silver 
Co, is making a business trip this week 
through Illinois. M. Schochet, of the same 
concern, returned last week from a short 
usiness trip to Michigan. 

R. D. Fleek, eastern representative for the 
Juergens & Andersen Co., returned from an 
extended business trip through his territory 
and is now at his home at Denver, Colo., 
‘siting with his family for a week. 

Ted” Tracy, representing the Juergens & 
Andersen Co., attended the convention of the 


Michigan Retail Jewelers’ Association at 
Grand Rapids last week and left Sunday 
night for a trip through the south for the 
company. 

L. W. Rowe recently associated himself 
with the traveling force of the Arrow Jewel- 
ers, Inc., located at 603 Kesner building. 
Mr. Rowe represents this firm in Wisconsin, 
making his headquarters at 776 3rd St., Mil- 
waukee, Wis. 

J. W. Thorson, of Buss, Linthicum & 
Thorson, has completely recovered from the 
injuries to his arm and is again able to re- 
sume his duties. Mr. Thorson left last week 
for his western territory and will be gone 
for a couple of weeks. 

Robert Ebann, son of C. K. Ebann, of 
Olsen & Ebann, recently associated himself 
with this concern and has been placed in 
charge of their advertising department. Mr. 
Ebann completed a special course in adver- 
tising a short time ago. 

James T. Edwards, Chicago manager for 
the Simons Bros. Co., 31 N. State St., re- 
turned from a short business trip last week 
through the middle west, and after spending 
a few days in Chicago left for a two weeks’ 
trip through the northwest. 

J. H. Manheimer, of the Louis Manheimer 
& Son Co., left last week for Louisville, Ky., 
to attend the Kentucky Derby and to see 
his horse that is entered in one of the races 
perform. Mr. Manheimer will remain in 
Louisville for about 10 days. 

“Will” Schumann, of Leubusher-Schu- 
mann & Co., Kesner building, returned last 
week from the south, where he spent five 
weeks calling on the trade. Paul Schulze, 
representing this firm in Indiana, left last 
Sunday night on a six weeks’ trip. 

Henry E. Cohen, representing P. H. Win- 
terberg & Co., 209 S. State St., returned 
last week from a three weeks’ business trip 
through the east. Theodore Leubusher, rep- 
resenting the same concern, recently left on 
a four weeks’ trip through the northwest. 

H. H. Kelly, representing the Rogers, 
Lunt & Bowlen Co., stopped off in Chicago 
last week for a day to visit the local office 
of this firm on his way to his home at St. 
John, Mich., after completing an extensive 
business trip through his territory in the 
northwest. 

Harry Hillman, representing the Towle 
Mfg. Co., recently returned from an extend- 
ed business trip through the middle west. 
After remaining in Chicago for a few days, 
Mr. Hillman left for his Summer home, near 
Ludington, Mich., which he is preparing to 
open for the season. 

Clarence Olsen, of Olsen & Ebann, spent 
several days last week at Fort Wayne, Ind., 
































































making arrangements for the removal of this 
branch store. This company has leased a 
very desirable store on Wayne St., and the 
entire store is being remodeled to suit their 
convenience. The store is now located on 
Calhoun St. 

A sneak thief escaped from the retail 
jewelry store of M. B. Solomon, 3203 Lin- 
coln Ave., one day last week with a half- 
carat diamond. The man entered the store 
and asked to be shown some diamonds. 
After looking over the collection he left 
stating he would return later. As soon as 
he was gone, Mr. Solomon discovered his 
loss. 

B. Aronson, of B. Aronson & Son, Boston 
and Chicago, arrived in Chicago last week, 
accompanied by William H. Isaacson, their 
representative, after spending a few weeks in 
the south calling on the trade. Mr. Aronson 
only remained in Chicago for a couple of 
days, returning to his home at Boston. They 
report that conditions in the south look very 
good for the Fall business. 

A. E. Madsen, of Rettig, Hess & Madsen 
and manager of their Minneapolis office, and 
Mrs. Madsen celebrated the 25th anniversary 
of their marriage at their home in that city 
on the night of May 8. About 200 of their 
friends, including the mayor and many promi- 
nent citizens, were in attendance. “Sol” 
Hess, Paul G. Gruen and R. C. Rettig, of 
the Chicago office, attended and extended 
their good wishes. 

Frederick Gottlieb, of Frederick M. Gott- 
lieb & Co., Republic building, left last week 
with his wife and son for Atlantic City. 
Mrs. Gottlieb and their son will remain there 
for about a month, but Mr. Gottlieb will 
leave within a few days for New York to 
visit the markets and meet his brother, who 
is arriving in this country on the Cleveland 
from Hamburg, Germany. Mr. Gottlieb an- 
nounces that he will associate his brother in 
the business and will place him in charge of 
the office. 

“Rud” Noel, diamond broker with offices 
at 1309 Columbus Memorial building, an- 
nounces to the trade that J. N. Platt is now 
associated with him as a partner in the busi- 
ness. The firm is now known as the Noel- 
Platt Co. This new firm has incorporated 
under the laws of Illinois with $25,000 capital 
stock paid in. Mr. Platt has been selected 
as president and Mr. Noel as secretary and 
treasurer of the company. Mr. Platt has not 
been engaged in the jewelry business, this 
being his first venture into the field. 

Frederick Haller, manager of the Chicago 
office for the Ostby & Barton Co., is making 
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a trip through the south and will be gone 
for about 10 days. 

Thomas Meyer, wholesale jeweler of New 
York, called on the trade in Chicago last 
week on his way to visit the trade in the 
west. 

Frank J. Ruggles, manager of the Chicago 
office for W. E. Richards Co., Kesner build- 
ing, is at the Evanston Hospital for a few 
days recuperating from a minor operation. 

Jewelers from surrounding cities visiting 
the Chicago markets and friends last week 
were: Mrs. W. E. Ashland, Zion City, IIl.; 
Harry E. Stout, Springfield, IIl.; Leslie H. 
Holbrook, Kenosha, Wis.; Ludwig Bondy, 
Davenport, Ia. 

E. D. Lambert has associated himself 
with Frank Whitfield, Kesner building, as 
watchmaker. Mr. Lambert is well known 
to the trade in Chicago having been con- 
nected with several of the larger jewelry 
stores of this city. 

W. C. Owen, Inc., 17 N. Wabash Ave., 
Chicago, has been appointed middle west 
representative by the Ritz Import & Export 
Corporation, whose line of musical novelties 
will be on display at the Owen sales rooms 
at 17 N. Wabash Ave. 

W. B. Griffin, advertising manager of the 
Holmes & Edwards Silver factory, Bridge- 
port, Conn, (International Silver Co.), spent 
a few days in Chicago last week visiting at 
their local office. Mr. Griffin left here for 
St. Louis to spend a few days there before 
returning to his home. 

C. J. Kruse, Chicago representative for 
the Henshel Co., New York, returned last 
week from Grand Rapids, Mich., where he 
attended the convention of the Michigan 
State Retail Jewelers’ Association. After 
spending a few days in Chicago Mr. Kruse 
left for a two weeks’ business trip through 
Illinois, 

Otto W. Jonas, formerly located at 159 N. 
State St., has discontinued business at that 
address, and is opening a new shop, for the 
purpose of doing diamond setting to the 
trade on the 10th floor of the Silversmith 
building. The new firm will be known as 
O. W. Jonas & Co., and will be open for 
business about June Ist. 

Meyer Miller recently purchased the fix- 
tures of A, D. Caron, who conducted a re- 
tail jewelry store at 5739 W. Chicago Ave., 
and has established himself in the business 
at the same location. Mr. Miller celebrated 
the grand opening of his business last Satur- 
day. Mr. Miller is a recent graduate of a 
local watchmaking school where he served 
as a government student, having been 
wounded in the world war. 

The many friends of Richard Seligman, 
of the Seligman Jewelry Co., Seattle, Wash., 
will be pleased to learn that he is recuperat- 
ing at the home of his mother in Chicago, 
after being confined at the St. Joseph Hos- 
pital for the past two weeks undergoing an 
operation. When taken ill Mr. Seligman 
was spending a few days in Chicago visiting 
his mother and friends enroute to his home 
at Seattle after spending a few weeks in 
the east looking over the markets. 

Two bandits entered the retail jewelry 
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store of George Danner, 4440 Armitage 
Ave., last Friday afternoon and after plac- 
ing Mr. Danner and a lady customer in a 
rear room escaped with jewelry amounting 
to about $2,500. When the bandits entered 
the store they ordered Danner to hold up 
his hands and at the same time one of them 
emphasized the demand by hitting him on 
the head with a butt end of a gun that 
knocked him to the floor. He was carried 
to a rear room where one man stood guard 
while the other ransacked the store. A cus- 
tomer entered while the bandits were busily 
engaged and she, too, was struck on the 
head and placed in the rear room with Dan- 
ner. A messenger from the Central Opti- 
cal Co. also happened in while they were 
at work and not seeing Danner around and 
thinking the bandit an electrician as the 
store was in darkness left to make another 
call. As soon as the bandits left Danner 
notified the W. North Ave. police. 
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Among the representatives of wholesale 
houses who visited Denver recently were Mr. 
Optican, of the L. Adels Co., and Fred L. 
Lee, of Lee & Kierski. 

IX. I. Copeland, formerly a jeweler at 
Cedar Rapids, Ia., is now associated with 
his brother, E. R. Copeland, in the operation 
of a store at Greeley, Colo. 

Charles J. Yardley, former Greeley, Colo., 
jeweler who retired on his 65th birthday, is 
preparing to leave for an extended visit in 
Ingland. His daughter will accompany him. 
Mr. Yardley will visit the scenes of his 
childhood. 

Among the out-of-town jewelers who were 
visitors in Denver during the week were: 
EF. A. Eaves, Colorado Springs; R. N 
White, Holyoke; E. N. Miller, Longmont; 
W. F. Hankins, Saratoga, Wyo.; E. R. 
Copeland, Greeley. 

L. L. Schaeffer, watchmaker for the K. C. 
Cosley Jewelry Co., Foster building, has 
been on the sick list for nearly a month. 
Although not regarded as serious, his ail- 
ment has been of a kind that has kept him 
confined to his home. 

With a report of improved conditions on 
the western slope and a decidedly better tone 
to all business, Charles E. Longstreet, travel- 
ing representative of the Hamilton Jewelry 
Co., returned to Denver a few days ago from 
Durango and other towns, 

Lou Marker, local sales specialist, is con- 
ducting a sale for Velhagen Bros. at Fort 
Morgan, Colo., preparatory to the removal 
of the firm’s stock and fixtures to Raton, 
N. Mex., where they recently acquired the 
business of W. L. Devinny. 

W. W. Hamilton, of the Hamilton Jewel- 
ry Co., Foster building, is captain of one 
of the teams which is raising one million 
dollars for new buildings and the endow- 
ment of the University of Denver. More 
than $600,000 already has been contributed. 

Joseph JI. Schwartz, of the Schwartz 
Jewelry Co., 16th and Curtis Sts., reports 
that business of January, March and April 
compared very favorably with that of a year 
ago, while February was slightly off. Jack 
Ennis, one of the Schwartz sales force, re- 
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cently lost his father-in-law through death 
and has been compelled to be away from 
the store pending settlement of the estate 
His father-in-law was a local hardware 
dealer. 

The annual convention of the Colorado 
State Optometrical Association will be held 
June 5 at the Shirley-Savoy Hotel, Denver. 
A program, which will include a number of 
educational speeches, is being arranged. The 
regular monthly meeting of the city associa. 
tion will be held May 19. 

Papers of incorporation of the Raine 
Jewelry Co., Greeley, Colo., were made pub- 
lic a few days ago by Carl S. Milliken, Sec. 
retary of State. John G., Cornelius S,, and 
J. W. Raine are named as the incorporators, 
The capitalization is given as $5,000, and the 
seat of business Greeley, Colo. 

Two Denver jewelers—Ted Syman, Sy- 
man Bros. Jewelry Co., and Morris Cohn, 
Morris Jewelry Co.—recently set a terrific 
pace for their fellow members of the Ten 
o’Clock Club, an auxiliary organization of 
the Denver Chamber of Commerce, in a 
campaign for new members. Mr. Syman 
celebrated the first day of his work as a 
member of the Ten o’Clock Club by bringing 
in seven new members, each one with a 
check, covering the initiation fee, clenched 
in his fist. And right behind him, leading 
his victims at the end of a string, came Mr. 
Cohn with six new members. Thus did the 
men of the jeweler’s profession give their 
fellows in the club something to shoot at in 
the way of membership gathering. 

The Inner Circle, the house publication of 
the Edward Lehman Jewelry Co., which will 
appear every month in the future, is just of 
the press. Volume I, No. 1, is four pages. 
Frederick L. Cavally, widely known local 
ad man, is the editor. It is filled with sales 
talks, information about the company pub- 
lishing it, and newsy notes on the trade. It 
is distributed free to customers of the house. 
W. R. Fuller, of the Lehman firm, has just 
returned from Kansas, where he reports con- 
ditions much improved. Rains of _ recent 
weeks have benefited crops, and a number of 
new oil well discoveries have helped to tone 
up business. W. R. Eisch, another member 
of the firm’s selling staff, is in Nebraska, 
while Arthur Dreyfuss, formerly of the 
Brilliant Jewelry Co., who recently joined 
the Lehman sales force, is making his in- 
itial trip to El Paso, Tex.; Albequerque, 
N. Mex., and other point throughout the 
southwest. 

The newly appointed optometrical boa 
and the new optometrical law are function- 
ing. Under the law every optician in the 
State is required to take out new certificates 
by May 14. There were 367 licenses issued 
in the State, and J. C. Bloom, secretary- 
treasurer of the board, reported May 13 that 
a large part of them had been received. 
Under the law a fee of $5 is charged tor 
the new license, and each certificate will have 
on it the photograph of the person to whom 
it is issued. That requirement was made to 
prohibit transfers. A number of optician 
were practicing in the State under licenses 
issued to other persons. Failure of an op 
tician to obtain a license before May 14 sub- 
jected him to a penalty of $10, and he must 
pav the fee of $5 before a new certificate 
will be issued. If old certificates are 10 
renewed within six months they will be ca™ 
celled. 
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Dan Lenton has now in full operation his 
watch repair establishment on the fourth 
goor of the Liggett building. 

Robert Reed, of Reed Bros., jewelers, at 
Davidson, Mich., was in Detroit recently, 


calling on the wholesalers and manufac- 


urers. 
" Hoffman, of Hoffman Bros., retail 
jewelers at Flint, who made a call on 
etroit wholesalers last week, is optimistic 
regarding business conditions in his section 
of the State. 

Willard Jones, of the Luths, Dorwend, 
Haller Co., after being at the home office in 
Detroit for a number of months, is now on 
the road again. At present he is covering 
the Michigan territory. 

Ben Schwabacher’s, 715 Clifford St., who 
has been engaged in the retail business at 
that point for a considerable time, is closing 
out his stock and his concern, advertising it 
as going out of business. He is now con- 
ducting an extensive auction, 

Ray Dyer, Caro, Mich., who was in De- 
troit this week calling on the wholesale and 
manufacturing jewelers says business in his 
section is on the increase and he anticipates 
a good trade during the Summer, 

Charles A. Berkey, Woodward Ave. jewel- 
er, has been away from his store most of the 
present week, giving over his time to ma- 
sonic duties. He is one of the active 
workers in this fine old organization. 

Detroit retail jewelers are greatly pleased 
with the election of J. H. Garlick at Grand 
Rapids last week as president of the Michi- 
gan Retail Jewelers’ Association. He is now 
the recipient of congratulations from many 
sources. 

Morris Geller, head of the service depart- 
ment of the Jacob Segal Co., diamond im- 
porters, has arrived home from Columbus, 
(a, where he passed some time demonstrat- 
ing methods of operating credit jewelry 
establishments. 

The O. I. Baker Co., manufacturing high 
grade jewelry, is now well settled in its new 
(warters in the Jewelers’ court. This con- 
cern moved from the Breitmyer building, 
where previcusly it had been in business for 
a considerable time. 

William R. Granger, who has been identi- 
ied with the retail jewelry business in De- 
roit for many years, has opened a new store 
‘t Washington Blvd. and Clifford St. The 
interior is finished in solid mahogany and 
Presents an attractive appearance. 

Joseph Budnitzsky, who has operated a 
credit jewelry store on Hastings St. in the 
‘owntown section of the city for a long 
lime, has opened a new store on Clairmont 
Ave, near 12th St. The location is in a fine 
‘sidential section and should prove success- 


1 
‘l, 


J. E. Clevenger, manufacturing jeweler 
who, for a number of years was in the Hall 
‘uilding, is now fully settled in his new 
‘warters in the Liggett building. He has 
“siderably increased his floor space and is 
"a much better position to handle his in- 
(Teasing trade. 
Pt Segal, father of Jacob Segal, of 
hey Segal Co., diamond importers, and 
ft-n-law of Jose Winsen, of the Jose 
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Winsen Co., manufacturers of fine platinum 
jewelry, died recently while on a visit in 
Chicago. He was 84 years old. He was 
well known in Detroit where he was held in 
high esteem. 

The Schultz Jewelry Co. on the fourth 
floor of the Liggett building has renewed 
its lease for a term of years and is now en- 
gaged in making a number of improvements. 
The entire place is being redecorated and 
this and the rearrangement of stock and 
other changes are making the store an ex- 
ceedingly attractive place. 

S. A. Popkin, manager of the Sallan re- 
tail stores, one of the largest credit jewelry 
establishments in the State, reports that the 
present slow-down of general business has 
had no effect on collections. “Customers 
who make purchases on the partial payment 
plan,” he says, “are just as prompt as when 
conditions were more favorable.” 

A. F. Muehlke, since moving into the new 
Jewelers’ court from the Liggett building, 
has adopted the trade style of “Muehlke 
Craftsmanship Shop.” He makes a spe- 
cialty of carving, designing, modeling and 
engraving of fine jewelry. He has consider- 
ably increased his floor space, added new 
equipment and otherwise improved his place 
of business, 

Robert M. Toms, prosecuting attorney, 
Wednesday ordered an investigation, it is 
stated, of a jewelry bank organization here. 
House-to-House canvassers were employed, 
it is claimed, who collected $2 a month from 
subscribers and when $50 was paid in the 
depositors were allowed to select jewelry 
from the firm’s stock valued at that figure. 
Complainants said, it is stated, that when 
the time came for them to claim their $50 
jewelry they found a notice on the office 
door that the firm had failed. 

A temporary injunction restraining Joseph 
and Bernard Samuels, proprietors of the 
Woodward jewelry store, 630-632 Wood- 
ward Ave., from conducting auctions, was 
granted this week by Judge Guy M. Smith. 
The injunction was granted on the request 
of James R. Walsh, assistant corporation 
counsel, representing the city. The ruling 
followed that of Judge Chester, of Hillsdale, 
last week, who declared the auction sale 
ordinance constitutional. An order to show 
cause why a permanent injunction should 
not be granted also was issued. 








Dominion Notes 





P. D’Arcy has opened a jewelry store in 
Ottawa. 

J. N. Qeclorc & Co., jewelers, are regis- 
tered in Montreal. 

Bilsky, Ltd., jewelers, of Ottawa, are dis- 
continuing business. 

Margaret S. Gillespie, jeweler, of Regina, 
Sask., is giving up business. 

J. Godin, jeweler, of St. Joseph D’Alma, 
Que., has sustained a fire loss. 

Ontario’s buyers calling on the Toronto 
trade recently included R. J. Rutherford, 
Fergus; R. L. McGill and Miss Brown, 


Galt; W. H. Foster and John F. Beck, 
Brampton; Allan Hill, Alliston; D. J. 
Brown, Oshawa; A. Grubin, Stouffville; 


J. J. McTeague, Guelph; W. Stein, St. 
Catherines; J. Maynard, Campbellford; and 
T. C. Watson, Newmarket. 
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TRADE CONDITIONS 


With the coming of more improved weather con- 
ditions in Evansville and other towns in southern 
Indiana, there has been some improvement in trade 
with the retail jewelers and they are looking for a 
good trade during the Summer months. Merchants 
say that there is a feeling in many lines of trade 
that business is going to move right on now. 
Collections have improved and business conditions 
are much better than they were a month or two ago. 





J. Roy Strickland, dealer in watches and 
clocks at Owensville, Ind., was here on busi- 
ness a few days ago. 

Ed Welp, well known retail jeweler of 
Huntingburg, Ind., was in Evansville a few 
days ago to see the opening game in the 
Three-Eye baseball season. Mr. Welp ‘is 
quite a fan. 

The American Palestine Society of Evans- 
ville has filed articles of incorporation. Elias 
Horn, who for many years was engaged in 
the jewelry and diamond business in Evans- 
ville, is one of the directors of the society. 

P, Hebner, of the Hekner Jewelry Co. at 
Boonville, Ind., who was a business visitor 
in Evansville a few days ago, said general 
business conditions in his town are improv- 
ing right along and he is looking for a good 
Summer and Fall trade. 

The condition of John F. Heinzle, well 
known retail jeweler at Boonville, Ind., who 
has been seriously ill for several weeks past, 
has improved some and his relatives and 
friends are more hopeful. He is a brother 
of Fred Heinzle, retail jeweler at Tell City. 

Several new business buildings are now in 
the course of construction at Fort Branch, 
Ind., a few miles north of here, to take the 
place of the structures that were destroyed 
by five several months ago. One of the 
buildings will be occupied by a jewelry 
store. 

Several jewelers at Jasper, Ind., attended 
the banquet that was given by the Chamber 
of Commerce of that city on Tuesday 
evening, May 19th. The speaker of the eve- 
ning was William B. Carleton, of this city, 
Evansville correspondent of the JEWELERS’ 
CircuLaR. Mr. Carleton will speak in the 
near future before the Chamber of Com- 
merce at Tell City, Ind. 

Standard time will continue to operate in 
South Bend, Ind., during the Summer 
months, as the voters of that city declared 
against the Daylight Saving time by a de- 
cisive vote in the primaries that were held 
recently. The referendum was taken in con- 
nection with the primaries to nominate men 
for city offices. The proposition was also 
voted upon in the primaries at Laporte, Ind., 
and was defeated by a vote of about 2 to 1. 
Practically none of the cities in Indiana have 
adopted the Daylight Saving time this year. 

Mason’s, to be opened with a full line of 
jewelry in the building at 422 Main St. in 
this city May 23, will specialize in diamonds 
and remodeling of the building has been ar- 
ranged in such a way as there will be a 

special display room for diamonds, according 
to Don T. Beck, the manager. The store, 
which is owned by L. C. Beck, has been 
leased for nine years. Mason’s will sell 


_ exclusively on solid credit, it is announced. 


New fixtures, a new front and a new tile 
floor will make the store most attractive. 
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Jewelry Market 








Jacob Segal & Co. 


| IMPORTERS 
DIAMONDS 


Diamond and 
Platinum Jewelry. 


Real 


Jacob Segal & Co. 


Jewelers’ Court 











Pearls. 






















qe “3 Every Requirement of 
went 3 | | the Retail Jeweler 
ae lia Mi finite H - Can Be Secured in 
4) 48 " rk i i Bt This Great Jewelry Center 
at) pas Phan | 
2 GPPE at Wr bs ji; | im 
at rT woah 
SLEEP y ee br ois 4 May Ist 





My 
n a BY Waa ba FES bis 
aim is qai i BE bab be 943 aie 
nuimilmd a bi hee ‘ At bi | 
PRR RReT ete Si bia ii iMod 
AAG ha au i as pli 

Paes Z 


Mh edit ” e cai ele Y 
JEWELERS’ COURT 


Metropolitan Bldg. 


33 JOHN R STREET 


will find us in our new home. 






Bigger Stocks 
Improved Service 
Greater Values. 


H.W. Himelhoch Company 


Michigan’s Largest Jewelers 
Supply House 
7th Floor, Jewelers’ Court 
33 John R St., Detroit, Mich. 


















































a specialty. 


Best fitted for fitting 


CROWN 


Metrically measured watch glasses. 


ODD SHAPED CRYSTALS 


Special attention to mail orders. 


GLEICHMANN CRYSTAL CO. 


903 Jewelers’ Court 





“SALCO” 


The SCRIBNER & LOEHR CO. 
Cleveland, Ohio 


WHOLESALE JEWELERS 
DETROIT OFFICE 


802-3 Metropolitan Bldg. 























Room 804 


Boston Refiners & 
Wholesale Jewelers 


Metropolitan Bldg. 


Diamonds, Bracelets, Platinum and 
White Gold Mountings, etc. 






We Give Service The Price Is Right 


Cutler Jewelers Supply Co. 


The Genuine Material House 


GENUINE MATERIALS JEWELRY BOXES 
TOOLS, FINDINGS CARDS, TAGS 
V. T. F. WATCH GLASSES CASE MATERIAL 


Fifth Floor Metropolitan Building 





Detroit 



















CADILLAC 5450 


MICHIGAN’S LARGEST 
SPECIAL ORDER SHOP 


WACHLER & HORWITZ 


MANUFACTURING JEWELERS 
Fine Platinum and Diamond Mountings 
— DIAMOND SETTERS — 
ANTIQUE CAMEOS 


All Kinds of Jewelry Repairs. — 


705-6 Jewelers’ Court 


ARNOLD NEISS 
DIAMOND IMPORTER 


Prompt Attention Given Mail Orders 
Write, Phone or Wire Your Requirements 


503 JEWELERS’ COURT 
Phone: Cadillac 5248 
DETROIT, MICH. 





HOME OFFICE: 
ANTWERP, BELGIUM 
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Quality — Promptness 
Courtesy — Service 
The Policy of Every Store in 
This Great Jewelry Center 
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Schulte Optical Co. 


Wholesale and Manufacturing 


OPTICIANS 





COMPLETE LINE OF 
Optical Supplies 


Accurate Rx and Repair 
Service 


Send your orders to us and come 
in to see us when you are in the 
building. 





of As 
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JEWELERS’ COURT 
Metropolitan Bldg. 
33 JOHN R STREET 
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_| DETROIT 


Jewelry Market 





Jose Winsen Co. 


Manufacturers of 


High Grade Platinum 


Diamond Jewelry 














Order Work a Specialty 
1004 Jewelers’ Court 
DETROIT 


We Use Platinum 
and Iridium only 








SERVICE JEWELERS 


Manufacturing Jewelers 


and Engravers 


9th Floor 


Phone Randolph 1027 


WALLACE-MONROE MEG. CO. 


901-2 Metropolitan Bldg. 





TRADE MARK 


REGISTERED 


HAND CARVED 


Wedding Rings and Mountings 





The W. F. Broer Co. 


Wholesale Jewelers 


Detroit Branch: 408 Liggett Bldg. 


After May Ist 
708-709 New Jewelers’ Court Bldg. 


Main Office: Miniger Bldg., Toledo, Ohio 


Pe ————— 


E., 


You are cordially invited to visit our new home in | 
the Jewelers’ Court after May Ist. 


Special Attention to Mail Orders 


“Always Something New” 


H. PUDRITH CO. 


Exclusive Wholesale Jewelers 








Maiden Lane Jewelry Co. 


502-3-4 Metropolitan Bldg. 


Manufacturers of Platinum and Gold Jewelry. 
Setting and Special Order Work. 
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ALL SET, in our Modern Factory with 1600 
Square Feet of Floor Space at YOUR SERVICE. 


Diamond 


Wholesale and Manufacturing Jeweler 


HAROLD L. FORTH 


1011 METROPOLITAN BLDG. 








Watchmaker to 
the Trade 


Our Work—Our Prices—Our Service 





will surprise you 


We have greater facilities in our new home. 


L. C. TENNANT 


Jewelers’ Court. 
33 John R St. 
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4 MILWAUKE 


Alexander Levin, prominent jeweler at 
Calumet, Mich., motored down to Milwaukee 
last week in order to personally purchase 
some new goods for his Spring trade. 

Mrs. C. H. Clifford, until recently in the 
jewelry business at Platteville, Wis., will 
open a retail jewelry store at Glendale, Cal., 
some time after June 1, according to an- 
nouncements received by Milwaukee jobbers. 

M. R. Perry, of the E. Ingraham Clock 
Co.; George Honebrink, of the City Silver 
Co.; I. i. Bleuher, of the William L. Gil- 
bert Clock Co., and H. J. Wagner, of the 
Western Clock Co., all called on the trade 
in Milwaukee last week. 

|. L. Klitsner, jeweler at 218 State St., 
Madison, Wis., is closing out his stock pre- 
paratory to retiring from business. Mr. 
Klitsner has conducted his store in Madison 
for the past 10 years. He will devote his 
time in the future to other interests. 

More than 1,500 persons attended the 
Behling-Kosobucki jewelry store and optical 
shop at 331 Brady St., Milwaukee, on Sat- 
urday, May 9. The store was so crowded 
with floral pieces that it resembled a flower 
store and two persons actually came in and 
attempted to buy certain flower baskets. 

All Kenosha, Wis., stores, including sev- 
eral jewelry establishments, members of the 
Kenosha Retailers’ Association, will be 
closed on Wednesday afternoons during 
June, July and August. The retailers of 
Kenosha have followed out this plan for 
several years. 

H. C. Pitts, Platteville, Wis., has recently 
retired from the jewelry business and closed 
his store and F. H. Stuck, Racine, Wis., 
has discontinued his jewelry store but is con- 
tinuing in business as an optometrist, which 
has always been his principal interest, ac- 
cording to reports recently received by Mil- 
waukee jobbers. 

After scaring robbers from his home on 
Sunday night without any fatalities, E. H. 
Warnke, prominent Milwaukee manufactur- 
ing jeweler, tripped as he was leaving a 
motor bus on his way to his office Monday 
morning and is now confined to his home 
with a seriously strained ankle. Tle ex- 
pects, however, to be about again in a few 
days. 

The big plate glass window in the Runkel 
jewelry store at Oconto, Wis., was smashed 
Saturday noon, May 9, when a touring car 
swung off the street and into the window. 
No one was injured and the car was only 
slightly damaged. The driver of the auto- 
mobile explained that he lost control of his 
car just as he was trying to pass a large 
truck. 

Mrs. Adolph Estberg, Waukesha, Wis. ; 
M. Schneider, Burlington, Wis.: E. Weg- 
encr. Beaver Dam, Wis.; O. C. Boelte, Co- 
lumbus, Wis.: W. S. Sargent, New Lisbon, 
Wis.: H. W. Umbs, South Milwaukee, 
Wis.: and B. Panik, Cudahy, Wis., were 
among retail jewelers who visited at Mil- 
waukee wholesale houses during the past 
week. 

John Dabel, prominent Wisconsin retail 
jeweler, formally opened his new Antigo, 
Wis.. store on Friday, May 15. The build- 
ing in which the store is located has been 
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completely remodeled to meet the require- 
ments of a modern jewelry store and all new 
fixtures have been installed by Mr. Dabel. 
The store is said to rank among the finest 
in northern Wisconsin. 

The formal opening of the Prudames 
jewelry store, successor to Howard Wil- 
liams, Delevan, Wis., was celebrated on Sat- 
urday, May 9. Roses were distributed to 
the women, cigars to the men and lollypops 
to the children. A sale, mostly of discon- 
tinued lines, attracted a good number of 
buyers. Harry Prudames, the new proprie- 
tor, expressed himself as being well pleased 
with his new store and location at Delevan. 

Dean F. M. Ingler of the course in com- 
merce at Lawrence College, Appleton, Wis., 
addressed members of the retail division of 
the Green Bay Association of Commerce at 
that city on the subject of “Increasing Your 
3usiness.” “The day of dark trade secrets 
is over,” Dean Ingler said, “and business is 
now conducted openly and above board. The 
merchant who conducts a quality store, 
therefore, is the successful merchant in the 
long run.” 

A diamond-studded brooch, valued at $3,- 
000, and, according to L. Vasilion, proprie- 
tor of the Arcade jewelry store at Racine, 
Wis., one of the original crown jewels of 
the Russian royal family, was recently on 
display and attracted considerable attention 
in the window of the Vasilion store. The 
pin is an exquisite example of hand-carved 
jewelry, being fashioned of a single piece of 
platinum, and set with a large Oriental star 
sapphire, three large diamonds on each side 
and 249 smaller stones, all perfect speci- 
mens. 

Practically all prominent jewelry stores in 
Milwaukee featured Masonic emblems in 
their window displays last week when Scot- 
tish Rite and Shrine ceremonials were in 
progress. The annual Spring Tripoli Shrine 
Ceremonial on Monday, May 11, especially 
attracted a large number of visitors to the 
city including a large delegation from Chi- 
cago. C. J. Franz, Darlington, Wis., was 
one of the State jewelers who attended the 
event. Practically every retail store in the 
city, in some way or another, recognized the 
Masonic jubilee. 

Merchants and police of Green Bay, Wis., 
are now discussing ways and means of stop- 
ping the robberies which during the past 
three months alone resulted in a loss of 
more than $25,000. The police have recom- 
mended that the merchants use more care in 
locking their establishments at night, that 
better locks and fastenings he placed on the 
rear doors and windows, and that lights be 
maintained at the rear of all places where 
easily transportable stocks of the valuable 
merchandise are kept. The last recommenda- 
tion was especially for the consideration of 
jewelers. The merchants have agreed to the 
police suggestions and recommend that the 
police department install an alarm system 
and that it also employ an additional night 
patrolman. 

Burglars, equipped with all the parapher- 
nalia of experienced second story workers, 
Sundav night, May 10, were frightened away 
from the home of E. H. Warnke, 691 Pros- 
pect Ave., Milwaukee, just as thev were 
about to escape with jewelry and_ silver 
valued at thousands of dollars. Mr. Warnke 
is president and treasurer of the F. H. 
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Warnke Co., manufacturing jewelers jp the 
Enterprise building. Mr. and Mrs. Warnke 
coming home at 10 P. M., surprised the pyr. 
glars as they were dislodging plaster and 
concrete about a wall safe in which there 
were jewels and a considerable amount of 
money. Seeing a light in the living room 
Mr. and Mrs. Warnke went to a back doo: 
to enter. Apparently they were heard, A; 
Mr. Warnke entered the burglars raust have 
dashed out the front door, for it was found 
unlocked. Mr. Warnke ran upstairs for 
revolver and then searched all the rooms 
On a table, neatly tied in bundles, was q 
large quantity of silverware. As the pyr. 
glars worked they cut through and disturbed 
many wires of an intricate burglar alare 
system. Mr. Warnke, however, had _ neg. 
lected to throw a secret switch to put the 
alarm system in operation. Had the alarm 
been working police might have been in pur- 
suit in time tc catch the burglars. A basement 
window had been removed by the burglars 
and hidden in bushes. Silverware was takep 
from a chest of drawers and all rooms op 
the second floor were thoroughly ransacked 
The combination of the safe was knocked 
off but the door still remained fast, 








Minneapolis. 


At Leola, S. Dak., H. W. Knutson has 
been succeeded by Mark L. Holmes. 

E. E. Rodel, a jeweler at Eureka, Mont, 
has moved to Libby, Mont., according to re- 
port reaching Minneapolis jobbers. 

Mrs. Ruth Johnson, a sister of Ernest 
Nordstrom, an employe in the clock depart- 
ment of Clausin & Co. establishment, died 
a few days ago. 

John Felkel, manager of the material de- 
partment at the S. H. Clausin & Co., is con- 
fined at the Northwestern Hospital, con- 
valescing from an operation. 

D. L. Page, Dassel, Minn., has been suc- 
ceeded by Arthur Gaynor. Other changes 
in the State include the succession of E. F. 
Lyppert by William FE. Palmer at Mankato, 
Minn. 

Miss Marian Smith, daughter of D. \W. 
Smith, Pipestone, Minn., former president 
of the Minnesota State Jewelers’ Association 
was recently declared winner in the district 
musical contest, sponsored by the University 
of Minnesota. She will compete against six 
other district winners for the final honors 
soon. 








At a meeting of the board of directors of 
the Florida State Retail Jewelers’ Associa- 
tion recently held at Orlando at the San 
Juan Hotel, matters of considerable conse- 
quence to the association were acted upon, 
particularly the plans for the State conven- 
tion to be held at West Palm Beach June 
24 and 25, in the Hotel Salt Air. Many 
speakers of note will be on the program 4s 
drawn up by Secretary Harold Coles. An 
other big feature of this year’s convention 
will be the exhibits, of which there are sev 
eral already assured and more in prospect 
The West Palm Beach committee is hard 
at work and fine plans for the entertainment 
of the visiting members are being made. A 
new badge was adopted at the directors 
meeting, and arrangements were made to 
give each of the lady visitors a souvenir. 
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The new Chalmer’s store, the opening of 
which was announced last week, has been 
named the Chalmer’s Watch Hospital. A 
bright new sign on the show window made 
its appearance the other day. 

Owners of the Bingaman Optical Co. and 
the Midwest Jewelry Co., although no trace 
of the bandit who robbed them recently has 
been found, are gratified with the manner 
in which the police department of the city 
seems to be working on the case, and are 
confident that the culprit will be brought to 
iudgment before many weeks have elapsed. 

The Scott Jewelry Co. has just purchased 
the store in Vinita, Okla., formerly known 
as the Hartman Jewelry Co., which was, 
previous to its recent closing, owned and 
operated by Mr. Terry, of Bartlesville, 
Okla. Harry Bernat, manager of the Scott 
Jewelry Co. here, left for Vinita on the 
night of May 13, and expects to remain 
there for a week, or 10 days, while reopen- 
ing the former Hartman store. 

The local retail jewelry business in this 
territory has the general appearance of hav- 
ing received a change in volume, for the 
better, within the last week or two. Nov- 
elty business, which has come to be one of 
the leading phases of the trade in recent 
years, is good. The school athletic events 
are coming on now and medals for these 
and other events are in great demand. 
Graduation time, too, is rapidly approaching 
and the stores are evidently expecting quite 
a volume of sales, for almost every store in 
the city is displaying graduation presents. 
The June wedding season will also increase 
sales. 

The Green Jewelry Co., wholesaler, has 
not yet made arrangements for its new 
home, according to Mr, Green, who has been 
trying to obtain a few days’ grace in con- 
nection with his present lease, which ex- 
pires June 1. However, the new owner of 
the building in which the Green company 
has been located for so long is expected to 
come to Kansas City soon to consider the 
proposition. All the tenants in the building 
were given notice to vacate by June 1 at 
the time the building was sold, some two or 
three months ago. The Green Jewelry Co. 
was the first concern to locate on Walnut 
St. where it has been for something over 
18 years. 

The Scott Jewelry Co., which now has an 
auction sale in daily progress, is going to 
continue the auction sale until such time as 
the major portion of the retail stock has 
heen disposed of, when the company will 
close its retail store and will, thereafter, 
confine its business to the jobbing phase of 
the trade. The new location will be on one 
% the upper floors in the same building 
which the company now occupies on Grand 
Ave., according to Harry Bernat, manager. 
The company has been engaged in jobbing, 
m addition to the retail business, for some 
tme, but has just recently decided to discon- 
tinue the retail end of its interests in Kan- 
sas City. The concern will continue to op- 
trate its Vinita, Okla., store, however. 

Two attornevs acting in behalf of Miss 
Schultz, who is out on bond pending her 
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trial as an accomplice of a bandit who was 
killed in an attempted holdup of the John 
Mednikow store some time ago, succeeded 
last week in obtaining a third continuance 
of the young woman’s trial. The case has 
come up for prosecution three times, Mr. 
Mednikow being in attendance to press his 
charges in each instance, but the Schultz 
girl has not appeared at any of the hearings. 
Mr. Mednikow, who shot and killed the 
bandit during the month of March, is anx- 
ious to have the trial consummated, but, 
since he is of the opinion that the girl’s at- 
torneys wish to keep on obtaining continu- 
ances until such a time as he shall not ap- 
pear against her, declares that he will con- 
tinue to appear at every hearing, because 
he knows that his first absence will mean 
the dismissal of the case for all time. 











The Joseph Mayer Co. has accepted the 
exclusive agency in Seattle for the Wallace 
& Son line of trophy cups. 

E. M. Brindle, Snoqualmie, Wash., retail 
jeweler, has gone to Alaska on a business 
trip. Mrs. Brindle is in charge of the shop 
in her husband’s absence. 

S. Golub & Son, 1412 Second Ave. jewel- 
ers, are holding an auction sale. The sale 
begun this week and under the latest city 
ordinance may continue for 30 days. 

J. Merrick, of Merrick & Race, Tacoma 
retail jewelers, is in Seattle this week visit- 
ing the wholesale and jobbing houses and 
laying in a new supply of merchandise. 

H. Burger, formerly in the employ of 
Albert B. Jones, 1331 Fourth Ave., jeweler, 
has purchased the retail jewelry store of 
Greenfield’s at 1404 Fourth Ave., and took 
possession this week. 

Joseph Mayer, of the Joseph Mayer Co., 
made a trip to Tacoma, Wash., last week 
to make advance arrangements for the in- 
stallation of a school clock system that the 
firm has contracted for. 

H. Miller, of Miller-Steinau, San Fran- 
cisco manufacturing jewelers who specialize 
in agates, is in town. This firm recently 
moved their establishment to the California 
city from Portland, Ore. 

I. Lachman, head of the firm of I. Lach- 
man & Sons, wholesale establishment, is on 
his way to New York city and other eastern 
points, where he will spend about two months 
buying merchandise for his concern. 

Mrs. W. C. Wright, who with her hus- 
band, owns and manages Wright’s Shoppe 
in Juneau, Alaska, passed through Seattle 
last week en route for her home and business 
in the north, following a sojourn of several 
months in California. 

H. Hagen, of Segerstrom & Hagen, Nome, 
Alaska, jewelers, who has been in Seattle 
for several months on a vacation trip and 
buying merchandise for his firm, will leave 
Seattle shortly to return north, where he 
will remain for the Summer. 

Albert Mayer, of Mayer Bros., returned 
this week from a six weeks’ trip to New 
York city and other eastern jewelry centers, 
where he was buying merchandise for his 
frm. He reports business conditions over 
the country much the same but feels there 
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is a little bit more activity on the Coast 
than further east. 

William G. Mahncke, Tacoma retail 
jeweler at 919 Broadway, who served as 
chairman of local arrangements for the 13th 
annual convention of the Washington Re- 
tail Jewelers’ Association, held in that city 
May 18, 19, was in Seattle last week con- 
ferring with Albery B. Jones, State presi- 
dent, on final details for the affair. 

Aaron Friedman, formerly salesman for 
the Joseph Mayer Co. and more recently act- 
ing as manufacturers’ representative for 
various lines, has resigned the latter position 
to accept the appointment of Pacific Coast 
representative for the Bulova Watch Co. He 
is now in New York city and will return 
here shortly to take up his new duties in 
this territory. 


Among the out-of-town salesmen and 
manufacturers’ representatives in the city 
last week were: Roy H. King, of Osby Bar- 
ton Co.; Ed C. Moore, of the R. F. Sim- 
mons Co., Providence, R. I.; Milton San- 
felder, of D. F. Briggs Co.; Sam Kirsky, 
and Fred Lee, of Lee & Kirsky; Ira Smith, 
manufacturers’ agent of Los Angeles; Rob- 
ert Kiehl, of F. H. Noble & Co., Chicago, 
who passed through here on his way south. 
He came-through Canada from the home of- 
fice, and reports business very good in the 
Canadian territory. 

J. F. Loveridge, salesman for the S. A. 
Perkins & Co., wholesale firm, returning 
from a sales trip east of the mountains re- 
cently, drove the second automobile to pass 
through Snoqualmie Pass in the Cascade 
Mountains this Spring. The pass has just 
been cleared of sufficient snow to make pass- 
age possible, and there is still three feet of 
packed snow surface on the road. W. F. 
Parrahn, salesman for the Joseph Mayer 
Co., returning from the same territory, drove 
the fourth car through the pass. Both sales- 
men report business in that section in good 
shape with buying steady if not heavy. 

J. W. David, who formerly conducted the 
David’s jewelry store in the old B. L. Gates 
location on Second Ave., has terminated his 
lease in that location and opened a new shop 
on the corner of Sixth Ave. and Pine St. 
under the name of Goodwin’s “Square Deal 
Jewelers.” The interior of the new shop 
is attractively finished in mahogany with 
wrought iron overhead lighting in bracket 
style, the six fixtures forming a rectangle 
in the ceiling of the shop. A full line of 
jewelry and novelties are being shown in 
the shop, and a particularly large stock of 
pearl beads of all kinds are being featured. 

Many local jewelry stores presented at- 
tractive window displays for Mother’s Day. 
One of those which attracted a good deal 
of attention was that of Maurice Green in 
Green’s jewelry store on Union St. The 
window was divided in two sections. One 
end was draped in black with a gold and 
black oblong polychrome frame in the rear 
and in the frame a slender silver vase 
against a background of black, holding a 
single white flower. No merchandise was 
shown in this section and a small card read, 
“Flowers for the mother who is gone.” The 
other half of the window was in white with 
merchandise displayed profusely. In a frame 
similar to that in the other section, a card 
was superimposed on white and read, “For 
the mother of today, give gifts that last.” 








































































3ert Tourtellot, of the Waite-Thresher 
Co., has been spending several days here re- 
cently visiting the trade. 

Harry Kohn, formerly with Sam Kohn, 
his brother, at 525 S. Main St., has opened 
a new store at 343 S. Main St. 

J. R. Robinson, formerly in business in 
Los Angeles, has opened a new store at 1154 
Hyde Park Blvd., Inglewood, Calif. 

A. B. Ebner of the E. W. Reynolds Co. 
has arrived in New York on his.trip around 
the world, and is expected home soon. 

Mr. and Mrs. George D. Davidson, of the 
G. D. Davidson Co., have gone on a motor 
trip as far north as Sacramento, expecting 
to be gone 10 days. 

J. G. Donovan, of the Donovan & Sea- 
mans Co., accompanied by Mrs. Donovan and 
two friends, spent the week-end at Powam 
Lodge, a popular mountain resort in San 
Diego county. 

Howard Anthony, manager of the Fred 
Anthony engraving business in the Jewel- 
ers’ building, went to Catalina to spend the 
week-end in order to be with his mother on 
Mothers’ Day. 

Frank Hildebran, head of the watchmak- 
ing department of Brock & Co., has resigned 
his position and is taking a rest. He is con- 
templating going on to a ranch somewhere 
in southern California. 

A. J. VanBuren, representing the G. G. 
Voege Co., is just back from a business trip 
north. M. E. Smith, of the same company, 
returned recently from San Diego and has 
left on a trip north as far as Sacramento. 

K. Miyazaki of this city recently received 
a cablegram from Japan telling him of the 
serious illness of his mother, and he sailed 
from San Pedro May 8 for Yokohama. He 
left his store in charge of his wife and the 
watchwaker. 

Alfred Nathan, representative of the Katz 
& Ogush platinum house, New York, was re- 
cently in Los Angeles visiting the trade. 
He is spending’ some time on the Pacific 
Coast and reports that he finds business con- 
ditions here much improved. 

W. C. H. Brown, representing Arnstein 
Bros. & Co., New York, and Ralph H. 
Cohen, representing the Fisher Importing 
Co., also of New York, are here calling on 
the trade. Mr. Cohen is a son of J. S. 
Cohen, proprietor of the Hamilton Diamond 
Co., 546 S. Broadway. 

Max Mandelbaum, representing England, 
Klein & Levy, New York, was among the 
salesmen who were here recently. Milton 
Sandfelder, western representative of the 
D. F. Briggs Co., with headquarters in Chi- 
cago, has also been visiting the trade here. 
Ernest Block, representing the Louis Stern 
Co., New York, is also here calling on the 
trade. 

Henry C. Hubley, of the Tlenry C. Hub- 
ley Co., Los Angeles, is vice-president of an 
organization formed of Pacific Coast repre- 
sentatives of eastern gift and art manufac- 
turers who intend to make an exhibit at San 
Francisco during the week of Aug. 17-22. 
This exhibit is an annual event. It is pro- 
posed to hold it at a prominent hotel in San 
Francisco. 

George F. Feagans, chairman of the en- 
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tertainment committee to receive the Shrin- 
ers on the occasion of the coming imperial 
council in this city, has appointed George F. 
Hambright, well-known wholesale diamond 
merchant here, as a member of his com- 
mittee. F. C. Plate has been appointed as 
one of a committee of five to entertain El 
Zaribah Temple of Phoenix, Ariz. 

Glenn Ewing, recently with Koke, Shaudt 
& Co., has returned to the position he for- 
merly occupied in the repair department of 
Feagans & Co. Francis E. King has retired 
from his position with Feagans & Co., and 
it is reported is in the employ of a subur- 
ban bank. George H. England, formerly 
on the sales force of the firm but who re- 
tired after the holiday business, has returned 
and is at present with the gold department 
of the some concern. 

E. V. Saunders, Coast representative of 
the International Silver Co., after spending 
a few days here, has returned to his home 
in San Francisco. F. C. Plate of the local 
office, after making a business visit to Bak- 
ersfield and Fresno, went to Huntington 
Lake, a popular resort in the Sierra Nevada 
mountains, and enjoyed a very successful 
fishing trip. He will leave for El Paso soon. 
I, M. Baldwin of the retail department of 
this company has been down here from San 
I‘rancisco for a few days. 

Word has just been received from. Charles 
H. Clark, diamond merchant, 8th and Spring 
Sts., who recently underwent a_ serious 
surgical operation in Cincinnati, to the effect 
that he is regaining his health very nicely, 
and that he has left the hospital. He hopes 
to be able to return to Los Angeles before 
many weeks, as the surgeons advised him 
that he could find no better climate tha: ‘that 
of Los Angeles in which to recuperate. The 
surgeon in charge of his case came to south- 
ern California some time ago and was him- 
self very materially benefited. 

The following out-of-town jewelers have 
been in Los Angeles recently: George 
3ower, Upland; A. FE. Lamberg, Fillmore; 
C. C. Zilles and FE. M. Wilkinson, Pomona; 
E. T. Stoddard and J. H. Woolard, Whit- 
tier; T. J. Tindall, Owensmouth; I. Maca- 
tee, Lankershim; Walter Lawrence, Bur- 
bank; J. Posner, Ocean Park; George D. 
Parr, Torrance; Mr. and Mrs. C. E. Per- 
ham, San Pedro; G. R. Finley and E. Smith, 
Compton: A. DePaemelaere, Gardena; 
George L. Henderson, Escondido. 

M. Aisenstein, of Aisenstein, Woronock & 
Sons, New York jobbers, is here for his 
usual annual visit. Since coming here he 
has undergone a rather serious surgical op- 
eration, but is recovering nicely and will 
start back to New York soon. Mr. Aisen- 
stein has a very interesting visit with J. 
Rosenkranz, wholesaler, 714 Title Guarantee 
building. 30th learned the watchmaking 
business many years ago with the same 
watchmaker in New York, and they had a 
pleasant visit talking over old times. Mr. 
Aisenstein is greatly gratified at the result 
of the medical and surgical treatment he re- 
ceived here. 

Louis Levin and Joseph Culbertson have 
just entered into a contract with the South- 
ern California Edison Co. to design and 
construct several thousand dollars’ worth of 
recording machines. The instrument which 
they have devised and are to construct in 
considerable numbers is to be used in com- 
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puting catenary. The instrument determines 
the curve in which a flexible chain or cord 
of uniform density will hang when supported 
by two ends. The indicating instruments 
will register less than 1/10,000 of an inch, 
The contract was awarded them after the 
proposition had been submitted to all the ar. 
tisans on the Pacific Coast who were thought 
possibly able to do the work of both de- 
signing and manufacturing the instruments, 
Messrs. Levin and Culbertson have preyj- 
ously done considerable work for the E@j- 
son Co. 








Notes from Ohio 


Summer closing hours are in effect in all 
Akron and Canton retail jewelry stores. 

The jewelry store of G. W. Bowers, 148 
E. Center St., Marion, O., will be discon- 
tinued, it was announced this week. Djs- 
posal of the stock in Mr. Bowers’ store is 
now in progress. 

Announcement is made that the Merritt 
Optical Co., Canton, which for several years 
has been located with the Rubin & Fredland 
Co., has been established at 211 Market 
Ave., N., which is over the Grant depart- 
ment store. 

Mary Josephine Stein, 44, widow of the 
late Joseph Stein, a former Alliance jeweler, 
died Saturday, May 9, at the Cleveland 
Clinic hospital. She is survived by a daugh- 
ter, her parents, three sisters and five 
brothers. 

George S. Dales, well known Akron jewel- 
er, has returned from an extended trip 
abroad where he went several weeks ago in 
the interest of the store, buying considerable 
merchandise for the gift section of the store, 
which was recently opened. 

James B. Brann, Uhrichsville Place, claims 
to have one of the most historic clocks in 
this section of the country. It is a Colonial 
grandfather’s clock and it is 200 years old. 
The clock is set in a cabinet of cherry finish 
and measures in height seven and a half 
feet. The works are made of wood and are 
wound about every 36 hours by means 0: 
weights on cords. An emblem, consisting of 
an eagle perched on top of a kettle drum, a 
cannon, a rifle and a bayonet and a set of 
cannon balls adorn the top of the dial. 

Much interest is manifest in the Akron- 
Canton district over the coming convention 
of the Ohio State Jewelers Association to be 
held next month. A survey recently of the 
district showed there will be almost a 9 
per cent response to the appeal to turn out 
for the annual meeting this year. The offi- 
cial program will be forthcoming within a 
short time, officers of the association said re- 
cently. 

Youngstown within a short time, will have 
an ordinance restricting business places to 
one auction sale each year. The ordinance 
will be modeied after the one in force in 
Cleveland and other cities, Law Director 
Lewis said, and will be ready for considera- 
tion of the city council within a few weeks. 

Jewelry valued at several hundred dollars 
was stolen from the Rudick jewelry storé, 
194 S. Main St., Akron, recently. The large 
plate glass window was broken with a brick. 
Loot included several watches and rings. 
Officials of the company say no diamonds 
were taken. The loss is covered by msur- 
ance 
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Weinshenk is still in the north- 


yal y 
west for Mayer & Weinshenk. 

William Fulton has returned to his office 
here, after a business trip to southern Cali- 
fornia. 

Tom Grennon, with J. R. Wood & Sons, 


now has his brother, Al. Grennon, in the 
same building. Al. Grennon has just become 
associated with the Rothchild Jewelry Co. 

A. V. Davidson, manager, National Jewel- 
ers Board of Trade, western division, has 
just returned from a business trip to Los 
‘Angeles, where he spent several days, visit- 
ing the Board members in that city. 

Retail jewelers visiting the trade this 
week include: Arthur G. Prouty, Napa; 
Tom White of the A. White, Inc., Vallejo; 
Carl Noack of the C. J. Noack Co., Sac- 
ramento, and W. P. Maddux of Visalia. 

William Davidson has taken over Clyde 
J. Schoenfeld & Co., doing a_ wholesale 
business at 704 Market St. Clyde J. Schoen- 
feld will remain with Mr. Davidson, and 
will, it is said, be in a position to show the 
lines to customers, as in the past. 

The wedding of Bert Nordman, of Nord- 
man & Aurich and Miss Carolyn Myers 
took place on May 2, in this city. They 
left on May 16 for a honeymoon trip 
through the Pacific northwest, bearing the 
good wishes of many friends. Nordman 
& Aurich is one of the largest material 
houses on the Coast. 

A meeting of the directors of the Na- 
tional Jewelers Board of Trade, western 
division, was held here on May 7. Charles 
F. Strauss of the California Jewelry Co., 
was selected as a director. Mr. Strauss 
takes the place, in the western district of the 
Board that was formerly occupied by Jesse 
H. Waterman, who resigned last month 
from M. Schussler & Co. 

Great sympathy is felt in the trade for 
Miss Hattie Fssner, in the death of her 
mother, Mrs. Edward Essner, who was in- 
terred on May 5. Mother and daughter had 
always been much devoted. The deceased 
was the widow of Edward Essner, a member 
of the jewelry trade here, and at one time 
a jeweler in Chicago. Miss Hattie Essner 
is the much-liked assistant of Jack Lewis, of 
the Jewelers’ building. 

Dan Child, who represents the Payton & 


Kelly Co., of Providence, R. I., Albert 
Lorsch & Co., New York, and other con- 
cerns, arrived in San Francisco on May 6. 


He was taken suddenly ill while in Salt 
Lake City, en route here, and has been under 
the doctor’s care since his arrival. Mr. 
Child is feeling somewhat better, at last 
accounts, and his many friends among the 
trade hope he will soon be around to see 
them. 

George Smith, local representative of the 
Keystone Watch Case Co., appeared in a 
new role of fireman the other day, ‘when 
a tire broke out on the roof at 721 Market 
St. He was in the office of Mayer & Wein- 
shenk at the time, and from their window 
he gallantly poured bucket after bucket of 
Water on the flames, and had the fire prac- 
tically extinguished before the fire depart- 


ment arrived. He is now hailed as: “Fire 
Chief Smith”. 
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E,. Deming, with the San Francisco office 
of the Oneida Community, Ltd., has returned 
from a business visit to Eureka, the redwood 
lumber port of northern California. Speak- 
ing of Mr. Deming’s trip, Horace H. Allen, 
Coast manager for the Oneida, expressed 
keen interest in this California wood, and 
in the little known fact that redwood manu- 
facturers of Eureka and vicinity are now 
planting more redwood than they are cutting, 
thereby rendering the supply perpetual. 

Among the representatives of wholesale 
jewelers, calling on the local trade during 
the past few days were: Milton Sandfelder 
of the D. F. Briggs Co., Attleboro, Mass.; 
Michael Peyser of the Shiman, Miller Mfg. 
Co., Newark, N. J.; J. Selonek (La Tausca 
Pearls) Karpeles Co., Providence, R. [.; 
Jos. Klein, Shiman Bros. & Co., New York; 
Mortimer Conner, American Watch Case 
Co., New York; Ernest Block of Louis 
Stern Co., Providence, R. I.; Chas. Jacot of 
the Forstner Chain Corporation, Irvington, 
N. J., and Will Adams of the Warwick 
Watch Co., New York. 

At the first meeting of the Pacific Horo- 
logical Society, held since the election of 
the new officers, speeches were made by 
Charles.G, Johnson, president, and William 
Gilles, secretary. Both spoke enthusiastic- 
ally of tthe need for increasing the member- 
ship, and the meeting ended with the under- 
standing that everyone present would consti- 
tute himself a committee of one, to bring 
in new members. Meetings are held on the 
first Monday in each month. Mr. Gilles, 
704 Market St., is always ready to give in- 
formation regarding the society. 

The new burglar alarm system, just in- 
stalled by the co-operation of the tenants 
at 704 Market St., is giving a sense of se- 
curity to all the jewelers in the building. 
It is the only system of its kind west of 
Chicago. Push buttons are placed at points 
of vantage in the offices and, if pressed, bells 
clang in the elevator and at both entrances 
to the building. In explaining the system 
to admiring friends, it is all the tenants 
can do, to keep from giving a little push, 
just to see what happens. Hold-up men 
have been troublesome in the building re- 
cently. One of them is now awaiting trial 
for a vicious attack, made by him and a 
partner, on Max Schoemann, who showed 


himself a fighter. 








Consular Notes 





A. concern at Weltevreden, Java, is in the 
market for the purchase and agency of 
jewelry novelties and wrist watches. The 
Bureau of Foreign and Domestic Commerce 
at Washington, D. C., or any of its branches 
will furnish further information, if, when 
writing, reference is made to File No. 14785. 

x ok x 

An agency for watches and clocks is being 
sought by a firm in London, Eng., according 
to a recent announcement of the Bureau of 
Foreign and Domestic Commerce. For 
further information in regard to this inquiry, 
write to the Bureau at Washington, D. C., 
or any of its branches and refer to File No. 
14774. 

x *k * 

The Bureau of Foreign and Domestic 
Commerce announced recently that a firm at 
Calcutta, India, is in the market for cheap 
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imitation jewelry. The Bureau at Washing- 
ton, D. C., or any of its branches will fur- 
nish additional information, if, when writing, 
reference is made to File No. 14933. 








Pacific Coast Notes 





David Lindquist, jeweler of The Dalles, 
Ore., advertises that he will sell out. 

The firm of Bonham & Little, San Pedro, 
Cal., is dissolving. Forest Carney -with- 
draws and George P. Little continues. 

M. E. La Grande, who recently sold his 
jewelry business in Oakdale, Cal., to W. P. 
Maddux, Visalia, has purchased the R. J. 
Goldthorp variety store, Oakdale; 

R. Kocher Sons, well known retail jewel- 
ers of San Jose, Cal., are going to move 
into new quarters. At present they are run- 
ning a sale, prior to getting out of the loca- 
tion, occupied by the firm for. the past 54 
years. 

About $10,000 was the sum spent by Oscar 
Levitch for improvements and fixtures for 
his jewelry store, opened in the middle of 
May at 502 W. Riverside Ave., Spokane, 
Wash. Mr. Levitch donated a $125 diamond 
and sapphire ring as a prize for the May 
Queen Contest, given by the Disabled Vet- 
erans. 

An announcement was recently made that 
J. H. Peare & Son, one of the oldest jewelry 
and optical concerns in LaGrande, Ore., will 
dispose of their stock. J. H. Peare, senior 
member of the firm, is planning to specialize 
in fine watches and precious stones, and his 
son, William Peare, will devote his entire 
time to the optical department. 

Speaking of their fifth store, which is to 
be opened in Sacramento, Cal., in June, 
Ralph C. Lee, of the Gensler-Lee Jewelry 
Co., said that advertising has been a large 
feature in their growth. The firm now con- 
ducts jewelry stores in San Francisco, Oak- 
land, Richmond and Los Angeles. The Sac- 
ramento store is to be at 716K. St. 








Canada Notes 





J. C. Gelinas, jeweler, is registered in 
Montreal. 

The Guarantee Jewelry Store has been 
registered in Montreal by Levy Weiner. 

Robert V. Boulton, Leduc, Alta., has as- 
signed and the Canadian Credit Men’s Trust 
Association, Ltd., has been appointed cus- 
todian. 

The Old Antiquary, Ltd., of Toronto, has 
been incorporated to deal in antiques, in- 
cluding jewelry and silverware, with $40,000 
capital stock. Provisional directors are 
John R. Robinson, Wm. M. Vickers and 
Edna P. Keith. 

H. T. Morris, Ltd., of Toronto, Ont., has 
been incorporated to carry on business as 
manufacturing jeweler, silversmith, and op- 
tician, with a capital of $50,000, by Wilfred 
A. Toogood, Fraser K. Wilson, Lillian C. 
Armstrong and others. 

Early one morning recently the front win- 
dow of the jewelry store of Alexander EI- 
liott, 44 Queen St., F., Toronto, was broken 
by robbers who stole jewelry valued ap- 
proximately at $700. The theft was not dis- 
covered until some time afterwards and no 
trace of the thieves has been found. 
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An Inviting Store is Necessary 


peerrrs 
ek ve 






















F you would convert the casual observer into a | 
regular customer have your store right up to the 


minute, make it a pleasure for your customer to drop in. 


A few new cases will work wonders in this direc- 


tion and there are many styles and ideas to choose from. 


Let us help you with your problem. 


F. C. JORGESON & CO. aiteaéo tio 


Designers and Builders of High-Grade Modern Fixtures 
for Over 40 Years | 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CrircuLAR regarding any advantageous 
device or plan which they are utilizing in con- 
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nection with their business. 














Why We Should Have a Living Profit on 
Sales and Repairs 





Address Delivered by Heyman Gabriel, Mobile, Ala., Before the Recent Convention of the Alabama Retail Jewelers’ Association Held in Mobile. 














waar purchasers are vitally interested in 
are three things: Quality, service and 
guarantees. 

Who gives better quality than the jewel- 
er? Or more intrinsic value than we do? 
More service or a more substantial and last- 
ing guarantee ? 

An article of wearing apparel costing a 
hundred dollars and used for a year would 
have no salvage value in wool or silk, but a 
hundred dollar gold watch and chain after 
being the pride of grandfather and father for 
4) years—have a salvage value—often to 
the great surprise of his son, of $30 to $35. 

So much for quality. 

When it comes to service no other line of 
business gives free service so liberal and 
guarantees so lasting as does the jeweler on 
the goods which he sells. 

Machinery, whether an engine or an auto- 
mobile costing five thousand dollars or one 
hundred twenty-five thousand dollars carries 
very limited guarantees and they are ma- 
chines serving only a few hours each day— 
but we jewelers sell a watch, machinery 
which is working 24 hours a day with a 
guarantee against defects for a year and we 
sell gold and silver goods with a guarantee 
lorever and we are held responsible for the 
quality of our sales during our natural life. 

The auto mechanic, the plumber, do their 
work faithfully, but charge for return serv- 
ce. We jewelers put in extra main springs, 
make many adjustments, give free engrav- 
ing and furnish boxes and containers free. 

So much for service. 

Our guarantees to our customers and our 
moral and financial responsibility is only of 
value to our patrons provided we remain in 
business, The guarantee of a closed up 
Jewelry store and out-of-business jeweler has 
n0 value, so you see the public is greatly 
mterested to have us make a living profit 
" our sales and repairs. Furthermore, I 
” fully convinced that the American public 
s the most liberal and generous of all peo- 
bles I have ever came into contact with, 

They do not begrudge any dealer his suc- 
‘ss but rather delight in his welfare. 


The proof: “Nothing succeeds like suc- 
cess,” 

It is a fact that we jewelers are not as 
successful financially as people in other 
trades. We do enjoy an admired, clean, 
artistic, time honored business. Members of 
our craft have been in existence in the days 
of Abraham when they helped Isaac to win 
Rebecca with the first gold ring and armlets 
made by some ancient jeweler. But in spite 
of this, it is still a fact that we are not 
moneymakers. 

In the twenty-three years of my business 
existence in Mobile, I have seen the discon- 
tinuance, failure and reorganization of 22 
jewelry stores. This is out of all proportion 
to the sarze number of stores in other lines, 
such as clothing, shoes, groceries, et cetera, 
for the same number of years. Mobile is 
not an exception in regard to this condition. 
Very few jewelers have large surplus bank 
accounts. Many have their checks chase 
deposits if deposits do not chase their checks 
and many renew their notes to importers and 
wholesale houses. Banks are not ashamed 
to show large surplus accumulation, neither 
are the manufacturers. I' have in mind a 
bank in this State with a surplus of over a 
million dollars and manufacturers with 
whom we jewelers deal with a surplus of a 
half million dollars and more. We owe to 
the public guarantee obligations, and a sur- 
plus that we may have will make us reli- 
able risks. Our staying in business will be 
more assured and again the public will ap- 
prove of our endeavor to make a living 
profit on sales and repairs. 

A closed-up store makes the guarantees 
given to the customer valueless, 

When I look back and compare conditions 
with former years, I find that we have con- 
stantly decereased our profits in spite of the 
ever rising overheads. A watchmaker 
formerly got $18 a week, and now draws 
from $60 to $70 dollars a week. At that 
time a main spring brought a dollar and a 
half, today two dollars and a half. The in- 
crease to the mechanic is fourfold but to 
us the return is not even double. 


Rents are five times as high as formerly 
and the increase of profit is so slight we 
have absorbed the increased rent and thus 
diminished our net profit to the breaking 
point. Additional taxes, new taxes, further 
proposed taxes, increased insurance, water 
and light rates, in fact, every item of cost, 
has grown but the profit of sales and repairs 
have not kept pace. 

Is it any surprise that 22 jewelers have 
gone out of business here in 23 years? Our 
sales to a family are small in number by 
virtue of the lasting power of the merchan- 
dise that we sell. Where a clothing man 
will sell a customer a suit of clothes for $40 
or $50 twice a year, we sell a man a $40 
watch once in 30 years—or a $100 one once 
during his natural life. I could continue for 
hours to enumerate reasons, but will say 
that we must study our problems earnestly 
and consider the reasons why we are en- 
titled to and should strive for a living profit 
on sales and repairs. 

Some of these reasons are: 

(1) Quality that we give. 

(2) Service that we furnish. 

(3) Guarantees that we assume and carry 
out. 

(4-5-6) Usually a wife and two or more 
children to support and add to this the 49 
expense items listed on this folder to be 
furnished to you on which you are requested 
to figure your own expense items. Now be- 
fore you can remedy an evil, you must study 
it, and that brings you up to studying the 
cost of doing business. Everyone must do 
this for himself. Take this expense list, fill 
in your own cost, add it up, dividing the 
total by 25 days, ascertain your daily ex- 
penses and strive for a living profit on sales 
and repairs. 

You will serve the public better by re- 
maining in business, 

You will serve yourself better by being 
successful. 

You will serve your fellow jeweler fairly 
by not forcing him to become a price cutter 
and you will continue to give quality, serv- 
ice and reliable guarantees to the public. 
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Cut 
No. 
Ss. F. 


Looks and wears 
like PLATINUM 


20kt. 
White Gold 


HAND CARVED 
To Retail 


$25.00 


3 Genuine Diamonds 
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This ES Res. Trade Murk 


>, 90% of the Business wens that fail come from the ranks of the Non-advertiser. 


Play Safe and 
dvertise. Write for our Free Cut Service. 





NO STOCK TO CARRY 


Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 


ALL EMBLEMS and INITIALS 


On hand at all times 
in every size 


ee, 


Thies <> Reg. Trade Mark 
guaranteces you genuine > 


dow in original colors D 6 BK ps; I = TW LETTER 


CAN ALSO BE HAD IN FREE cuts in ro emblems and a with 
BLACK, ONYX, TOPAZ, One or more 


GARNET, SARDONYX WRITE FOR WHOLESALE. PRICE 


ES = This Reg. Trade 
Mark guarantees you 
genuine diamonds 
J. 6177 


BUFFALO JEWELRY MFG. CO. 
“The Mail Order House’’ 
501 Washington St Buffalo, N. Y. 


Seamless 


Wedding Ring 


@uarantees you genuine diamonds, Also in White Gold Incrusting 


Solid Gold 14 Kt. White Gold pisptay 
Top. Genuine Hope Ruby. 


Real Platinum 
without diamonds 
same price. 


Emblem Cards for your win- 
free upon request. 
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SIMSON BROS. 
FINDINGS 


Office and Factory 


The C.G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 


To Manufacturers 


125 Canal St., New York Only. 














Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are ## 
your service. 


rom the dealers’ stand- : , 
Write for Emblematic or Badge Catalog 


point, every issue of 
VALUE BELLS is inval- 
uable. Therefore, if you 
are not receiving our pub- 
lication, write us immedi- 
ately and we will mail you 
a copy regularly as issued. 














Le WORONOCK & SONS, Inc. 
20-22 Eldridge St. Established 1885 New York, N. Y. 
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How Joseph Wakes ’em Up 





Pennsylvania Jeweler Describes His Selling Methods 
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ScrANTON, Pa., May 14, 1925. 
Editor Storekeeping Department, JEWELERS’ 
CIRCULAR. 

Dear Sir:—If 1 could but travel around 
the States and interview each and every 
ieweler or gather them together in a tent 
and horsewhip common sense into them until 
they'd stop worrying about their competitors, 
and the various methods employed by dif- 
ferent merchants in their towns and inject 
novel stunts into their own business, I'd 
feel that 1 had done my share towards mak- 
ing a bigger and better jewelry business for 
my fellow jewelry men. I have to laugh 
when I see jewelers and hear their tale of 
woe about the dull seasons of the year, and 
here’s what it’s all about—the jeweler is 
mourning the loss of the short December 
month and waiting for the return of Christ- 
mas which is 10 months away. 

Why not put some pep in your business? 
Your wife changes your meals every day so 
you won't go home to the same food for 
fear you'll tire of it. She changes her 
dress, you change your suit—why not apply 
that to your business? Give your town folks 
something different. They'll make that 
register play the sweetest tunes you ever 
heard, and at the dullest season, I’ve tried 
it and J am going to tell you some secrets 
that cost me a lot of worry but they went 
over big. I’m here just 20 months, and I'll 
match my records with those of any jeweler 
in any town twice the size of ours—and it 
didn’t happen by sitting in a swivel chair 
reading the town gossip. A newspaper has 
io room in my store unless it’s just to check 
up and see if our ad is correct. When it 
comes to reading jewelry ads, ] get a paper 
from the biggest jewelry town in the States 
and see what the big guns are doing and 
adapt their methods to fit my town and I’m 
convinced that it pays. I’ve got records to 
prove it. 

Did you ever pass by a furniture window 
where they show a beautiful living room 
Don’t you stop and admire it? You 
see an electrical store display a new fixture. 
Doesn't it warrant your admiration? A 1925 
model automobile displayed in a show win- 
dow draws a big crowd—you stop also. 
Why not apply these ideas to your windows? 
There your greatest salesmen make a back- 
ground of artificial flowers fitting to the 
season of the year. They alone will cause 
the passerby to look. What women do not 
admire jewelry? What man does not want 
4 good watch, a new finger ring, a modern 
watch chain? Then tell them in the papers. 
It might hurt the check book to pay the 
ist month’s ad bill but it’ll come back so 
last by the third month that you'll hire 
more people to take in the cash or I’m a 
‘uper-man cause I done it. I started in 
with three people and nerve, spent up to 
my last dollar in pretty windows, and show 
cards to attract attention and ads in the 
Papers to tell them that one jeweler in the 
‘own was going to dodge the sheriff or give 


suit 2 





him a good run for his money. Before three 
months passed by, I hired three more and 
today I have 13 on the pay-roll and no 
outside men. I tried the stunts that were 
suicide for the jeweler who has “Est. 1890” 
on his door. 

I discarded the policy of the “dignified” 
jeweler. I wanted business. I gave away a 
front and back collar button free to every 
man in town that would come in and meet 
Joseph. They did to the extent of five gross 
the first year. I gave a silver plated salt 
and pepper set to every June bride, and they 
appreciated it—cause they came back since 
for a chest of silver or a mantel clock or 
a tea service set. 

Celebrating our first anniversary, I gave 
a child’s cup to every youngster who came 
into the store accompanied by their elders. 
I gave away a birthday cake to everybody 
and carried out other legitimate plans that 
made my store and name favorably known. 
The whole town turned out on one occasion. 

Here’s a stunt—I sold 1,440 emblem but- 
tons for 1] cents each, and sold them in 
one day and had the biggest receipts ever 
for one day. They bought everything else 
sold in a jewelry store. 

On the Saturday before Easter and on the 
Saturday before Labor Day, I give my entire 
window over to a “Belt Sale.” I sell a belt, 
a buckle and a belt chain for $1. We dis- 
posed of five gross on each of these Satur- 
days, and found that the returns on the sale 
of other merchandise was greater on that day 
than on an ordinary day in which no un- 
usual advertising for an ordinary window 
appears. The merchants in this town have 
an Opportunity Day on the last Thursday 
of every month. On the Opportunity Day 
of January this year, we put on dispay four 
hundred pieces of gold encrusted glassware 
at $.95 each consisting of marmalade jars, 
bud vases, candlesticks, rose bowls, and 
pickle dishes. These are rather unusual for 
a jeweler to sell, but it’s taking the place of 
other merchandise which is quiet just now. 
To my surprise, we sold every piece and it 
was one of the meanest days we had this 
Winter. 

If an item like this will bring people out 
on a cold blustering day, what will specials 
do when the weather is fair, and there are 
plenty of folks out shopping. We are going 
to run our second anniversary this May at 
which time we are going to inject some 
more unique ideas to bring the folks into 
this store and keep them talking about 
Joseph. It’s a sure winner for results and 
it prevents the hinges on your door from 
rusting solid. 

Another good stunt that we have put over 
is to sell a well-known razor blade at five 
cents apiece. While razor blades are not a 
jeweler’s item, still one in particular is 
nationally known and nationally priced, and 
is far less than the price quoted by cut-rate 
drug stores and cigar stores, and the re- 
sults are unusual inasmuch as people come 
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into the store a whole year after the sale 
asking for blades. Incidentally, when we 
run a sale on a Saturday or any other day, 
we take the item off entirely at the end of 
that day if there are any left-overs. In 
this way, the buying public will learn when 
we run a sale they are here bright and early 
for fear they loose the opportunity and 
savings of our specials. 

If the jewelers throughout the country 
will try similar stunts and find that it has 
done them some good, I will feel pleased 
to have taken the space allotted me. If 
they try them and they are not a success, 
I'll find out why for you. 

(Signed) Lron Josepu. 





Why Not Have a Public Exhibit of 
Silver? “a 





NOTHER idea which could be put into 

effect with good results, would be for 
the local jewelers’ club to have a_ public 
exhibit for a day or two of the latest pat- 
terns in silver. The expense might be born 
co-operatively. Literature might be  dis- 
tributed to visitors. 

Any amount of attractive literature for 
distribution may be obtained from the 
manufacturers. At the exhibit, an educa- 
tional talk might be given on silver. Many 
interesting fact might be presented to the 
public. The meaning of Sterling might be 
emphasized, and the fact that the public is 
protected by law against fraudulent pur- 
chases. This will do much to increase the 
public’s confidence in the legitimate retail 
jeweler and so increase the sales along other 
lines. There is no other industry that is 
more highly organized for the protection of 
the public nor is there any that has a higher 
standard in its code of ethics than the re- 
tail jewelry industry. 

The occasion for a public silver exhibit 
is indeed a very timely one. 


How the Lighting Companies Sell Elec- 
trical Devices, etc. 


Numerous commodities today are sold on 
the deferred payment plan. |] have before 
me a pamphlet just distributed by a large 
electric light and power company. It is well 
printed and_ beautifully illustrated. The 
caption reads: “Redecorate the Dining Room 
with Light.” Fixtures are advertised. The 
price is $25 and the booklet says, “A co- 
operative selling program entered into by the 
manufacturer and ourselves make this pos- 
sible. $5.00 down and $2.00 a month are the 
terms.” 


The “How’”’ of a Selling Campaign 


A man must “know himself,” his abilities 
and his limitations before entering the in- 
stallment business. It would be folly to 
urge general adoption of such a plan. Too 
much depends upon the merchant himse'f, 
local conditions, etc. 

Silver sales will be stimulated during Sil- 
ver Week by: 

Attractive displays. 

Newspaper advertising linked up with the 
display. 

Well written letters mailed to a selected 
list. 

Manufacturer’s dealer helps. 
Show cards. 
Use your imagination in advertising to sell 






























































MZ 


Storekeeping Department. 


more and better silver, know something 
about the patterns, the history of silver and 
the method of making silver. 


Suggest 

Wedding silver. 

aby silver. 

Silver requisites for the home. 

Anniversary silver. 

Church silver, 

Silver gifts for the pastor. 

Silver gifts for the graduate. 

Silver gifts for all occasions. 

Make the week of May 23-30, a real Sil- 
ver Gift Week. 

Even silver rosaries are obtainable and 
may be featured. 

Tri JEWELERS’ CircuLar, in line with its 
policy to stimulate business in every possible 
way, April 22, reproduced suggestions for 
the window display, for the newspaper, and 
for show cards. Read them carefully, co- 
operate with the worthy manufacturer, for- 
get the past, use modern methods. 

A show card consisted of only five words, 
but they suggest duration, appropriateness, 
sentiment, and the passing along from one 
generation to another. 

Take a lesson from the silver room at the 
progressive store in Boston, Mass.— 
Stowell’s attractive shop. Here is a real 
dining room equipped with silver and every- 
thing,—all set for the happy couple. The 
Stowell silver room, as might be seen from 
the illustration, is one of exceptional beauty. 

Then there was a display of silver made 
exclusively for “His Babyship,” It is profit- 
able to feature silver for the baby, for every 
one must love the baby and baby silver can 
often be sold when it is less easy to attract 
attention by featuring larger pieces. 

Bring ’em in for silver for the youngster 
and send ‘em out with silver for both 
youngsters and oldsters. 

Do not forget to include trophy cups in 
your display. The trophy cup has become 
the traditional prize for indoor and outdoor 
sports. A series of cups has just been 
placed upon the market by an enterprising 
manufacturer at a convenient range of price. 

Apparel silver must not be forgotten and 
silver requisites for the well-groomed man 
and woman. These include vanities, cigar- 
ette cases, flasks, belt buckles, pencils, knives, 
photo frames, and a host of novelties. 

Even silver polish should not be forgotten 
on this occasion when the great push is to 
be given to everything in silver, of silver, 
and pertaining to silver. 

Let’s all push hard together. 








After having for 61 years occupied a 
prominent place in the commercial life of 
Eaton, O., the Schlenker jewelry store will 
pass out of existence about the middle of 
June, according to the announcement of Leo 
W. Schlenker. The stock, business room 
and living apartments will be leased. Mr. 
Schlenker will establish himself in the jewel- 
ry business at Paducah, Ky. ‘The business 
at Eaton was established by Mr. Schlenker’s 
Jate father, C. G. Schlenker, Sr., and is one 
of the oldest business houses at Eaton. The 
present owner succeeded to the business in 


1909. 
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Letter Writing Campaign Boosts 
Stationery Department 
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THE increase in sales in your stationery 

department to be a matter of steady, 
sure growth, and not just a spasmodic, sea- 
sonal “boost,” must come about through the 
greater interest of the public in writing 
letters, 

In this modern age, one can telephone 
friends, go a great distance to see them— 
thanks to the automobile, and communication 
by letter has lost its old time necessity and 
popularity. During the daytime, there is no 
opportunity for letter-writing, and in the 
evening there is the radio to hear, or the 
latest movie to see! 

But courtesy and friendliness should still 
be expressed through the gracious, delight- 
ful medium of letters,—in spite of the strenu- 
ous age and all the modern diversions. If 
then you can help to revive this “lost art” 
as some call it, you will not only build up 
your stationery department, but will actually 
help to contribute to the happiness of people, 
to the cementing of friendships, to the close 
contact of parents and children. 

Instead of just displaying attractive boxes 
of stationery in the usual arrangement, make 
a definite letter appeal.’ For instance there 
is one type of letter that continues through 
the age,—the Love Letter. Place amid the 
display a faded, much handled packet of 
love letters, tied with a well-worn ribbon, 
and a pressed flower or a photo on top. 
Between suitable book-ends, place books of 
love letters, such as the famous letters of 
the Brownings, or Myrtle Reed’s “The Love 
Affairs of Literary Men.” In addition, dis- 
play handsome silver boxes with keys, as 
the container for precious love notes, and 
several bright colored leather diaries. In 
each corner of the window, within a pretty 
frame, have a picture of an imaginary “Man 
and a Maid.” 


Let your poster read,- 


Love Letters 
The joy of Youth—and the treasures 
of Age. 

How important is the stationery for 

these precious Love Letters! Love is 

‘ not so blind that it does not observe 

the kind of stationery that conveys the 

sweet messages. No sweetheart need 

be ashamed of such stationery as here 
displayed ! 

Then there is the Parents’ Letter for an- 
other definite appeal. Again use within 
your book-ends appropriate books such as 
“Roosevelt’s Letters to His Children,” 
“Letters of a Self-Made Man to His Son,” 
and let your picture within the silver frame 
be a family group. The poster suggestion 
as follows: 


How Often Do You Write to 
Your Boys and Girls? 


Perhaps they are at college, perhaps 
they have left the “Home Nest” for 


homes of their own,—wherever they 
are, do you give them the joy of letters 
from “the old folks at home?” 


There is the purely Social Letter, that 
acknowledges courtesies received, expresses 
thanks and appreciation for hospitality, ete 
Newspaper clippings of social events and 
books of etiquette serve for a fitting sug- 
gestion. Most forgotten of all, is the 
Child’s Letter. Make the window trim 
colorful with plumed pens, and bright desk 
sets, and fountain pen and pencils of junior 
size, and state by poster: 


Are You Teaching Your 
Children 


The little courtesies of Life? Do 
you encourage them to write simple, 
sincere notes of thanks on all gift 
occasions? Are they thoughtful about 
writing cheery notes to a sick play- 
mate? “Even a child is known by his 
doings.” —Proverbs XX-II. 


You want to encourage people to believe, 
too, that they can write interesting letters, 
So many people have the attitude of this 
little rhyme: 


“T’d love to stuff your post-box 
With letters night and day, 
But when I[ try to write, I find 
I don’t know what to say.” 


For this encouragement, place as before a 
wide variety of published letters, and stimu- 
late with the suggestion: 


You, too, can write just such fasci- 
nating, interesting letters! Not every- 
one may participate in events that make 
“The Letters of a Senator’s Wife” so 
engrossing,—but think of the humble 
incidents so charmingly, humorously 
expressed in the letters of Jane Carlyle! 
Just let this beautiful stationery be 
your starting inspiration, and you will 
discover your own letter-writing capa- 
bilities. 


T seems to me there is no end to this 
plan of suggesting types of letters first, 
and the stationery as an inevitable second. 
{f some one objects that these posters are 
too long, use the ideas there expressed for 
advertising instead, and call attention to the 
associated window display. ; 
It might be worth while to compile a list 
of the most interesting letters in book form, 
those both new and old, and advertise that 
anyone might obtain this helpful reading 
list at your stationery department. The 
said booklet, would, of course, contain a@ 
vertising suggestions for your stationery. 
Southern California has stirred up a vast 
letter-writing campaign that has certainly 
been an impetus to the stationery business. 
The boosters of our glorious south have 
been much distressed over the false rumors 
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Storekeeping Department 





concerning this country, and Pasadena first 
began a letter campaign endorsed by the 
Chamber of Commerce, urging the loyal 
people of the community to write to 
easterners the true facts, and present the 


beauties and charms of this ideal locality. 
This was followed by the launching of a 
bigger campaign of similar nature, spon- 


sored by the Times, of Los Angeles, with 
rany prizes for best letters,—copies of 
those actually sent to eastern and mid- 
west friends and relatives, 

All the civic clubs heartily endorsed the 
plan, and the Los Angeles Kiwanis Club 
agreed that every member should pledge 10 
letters. 

These letters have created stationery trade 
here, but the letters will also have to be 
answered, and who knows what other com- 
munity will get all excited over the plan, 
and also begin a letter-writing campaign. 

All of which proves,—you must create a 
vital interest in letter-writing and then your 
stationery sales will exceed all your highest 
expectations.—M. H, A. 





The Personal Contact With 
Customers 


THE jeweler’s salesman is his point of 
personal contact with his customers. 
The salesman who meets the customers is 
the jeweler’s personal representative. It 
is often in this personal representation that 
the jeweler succeeds, or fails to prosper. 

Except in the very small business the 
jeweler must meet his customers through 
his salesmen. In fact, it is not altogether 
a profitable thing for the jeweler in even 
the smallest business to build that business 
upon his own personal contact with cus- 
tomers, for them, should he take sick, the 
business will fail for want of proper at- 
tention. 

It is protitable, every once in a while, for 
the jeweler to take stock of the elements 
that go to make up his business. Period- 
ically he takes stock of his merchandise. 
This often reveals much that he did not 
suspect before the inventory was made, It 
is the same with other things. On the face 
of things everything is running smoothly 
and not too badly. Beneath the surface 
there may be an undercurrent that is slowly 
undermining the foundations of the entire 
establishment. 

The getting together of a stock of mer- 
chandise and placing it in a suitable store 
is merely a first step in merchandising, and 
not its most important one, by any means. 
It is in getting this merchandise sold 
profitably that the entire success of the 
venture rests. 

The best buyer of jewelry, and of other 
merchandise, realizes that the minute an 
article is purchased and received in stock 
that it has depreciated considerably if 
divorced from a “running business.” This 
is illustrated often enough when a stock of 
merchandise has to be sold. Unless some- 
one is anxious to buy the running business 
the stock will bring a considerable amount 
less than cost, sometimes running down to 
fifty cents on the dollar. Why is that? If 
the merchandise was worth one hundred 
cents on the dollar when purchased, why is 
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it worth less after it is placed in the re- 
tailer’s stock and offered in bulk for some 
reason or another? It is because of the 
“risk” that must be taken in disposing of 
it at a profit. 

Very often the jeweler will allow him- 
self no latitude in the matter of buying. 
Nothing but the very best quality for the 
price will be tolerated. If he receives a 
shipment that is not up to the standard he 
has purchased he will not accept it, but 
will immediately return it to the shipper. 
But how about the standard he has fixed as 
the basis of personal contact with his cus- 
tomers, who form the court of last resort 
as to his ability as a buyer and merchan- 
diser ? 

The quality of salesmanship in retail 
stores can easily be raised. It is higher in 
European countries according to the best 
testimony. There being a little truth in 
this it is easily deducible that the quality 
of salesmanship is subject to betterment in 
American stores, 

It is not with the intent that the jeweler 
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Second, by showing that an improvement 
in the condition of the jeweler a corre- 
sponding improvement will naturally arise 
in the status of the representative, 

Third, by proving to the representative 
that the second is true. 

The study of salesmanship is almost in- 
variably approached with an analysis of the 
salesman’s ambitions and ability, The per- 
sonality of the salesman can no more be 
divorced from the actual mechanical details 
of selling that the sun from daylight. It 
is the personality of the salesman that is 
the mechanical details. A slot machine does 
not sell merchandise, it mechanically delivers 
merchandise to a buyer. 


(Continued on page 120) 





C. L. Runyon, Los Angeles, Cal., 
Opens Larger Store 


C L. RUNYON, who has occupied portion 
* of a store at 256 S. Pacific Blvd., 
Huntington Park, near Los Angeles, Cal., for 








NEW QUARTERS OF C. L. 


will quarrel with his representatives that 
these lines are penned, but that he will work 
with them, and help them to become more 
efficient, to the profit of both. It was re- 
cently reported in an article in the Ameri- 
can Magazine that H. G. Selfridge in an 
interview stated that any man can rise to 
great heights if he tries. This statement, 
coming from a retail merchant, has more 
significance than if it came from a man 
engaged in other lines. He knows men be- 
cause he has employed them in retailing 
merchandise. Therefore we may accept it 
as true that an improvement may be made 
in the jeweler’s personal representatives. 
3ut how? 

First, by inspiring in the personal repre- 
sentative a desire to improve his own con- 
dition. 


RUNYON, LOS ANGELES, CAL. 


the past two years, now occupies the entire 
store and has installed fixtures and furniture 
doubling those previously required. At the 
recent formal opening of the enlarged and 
newly equipped store about 700 people regis- 
tered in view of an original selling plan put 
into effect by the concern. The store was 
flooded with fine flowers sent by wholesalers, 
local merchants and other personal friends. 
Music was furnished during afternoon and 
evening by Miss Welsh, a harpist 

The store is 60 feet in depth and the 
fixtures are of fine mahogany. The open- 
ing was largely a social event and was pro- 
nounced a decided success. H. C. Crilley is 
associated with Mr. Runyon as watchmaker, 
The accompanying illustration shows a sec~ 
tion of the store as it appeared on the day 
of the opening. 



























































TBE JEWELERS’ 


CIRCULAR 


May 20, 1925 











Some Adventures in Direct Mail 
Jewelry Advertising 


How to Lay Out a Resultful Campaign 


Written Expressly for The Jewelers’ Circular by Hugh L. Wood, Advertising Manager, Hess & Culbertson Jewelery Co., St. Louis, Mo. 




















(Continued from issue of May 6) 


E don’t submit the above letter as the 

last word in letter-writing. Neither do we 
say that a much better letter cannot be writ- 
ten. But we do claim that this letter offered 
personal service in selecting Christmas gifts ; 
illustrated Christmas gifts; pointed out that 
there were gifts for eyery member of the 
family ; impressed the fact that jewelry gifts 
endure and give lasting pleasure, and that 
they are an investment. 

The salesmen signed their names with pen 
and ink on each letter. A special plate was 
run on this. multigraphed letter showing a 
line and arrow point extending from the 
salesitian’s signature to the top of the letter- 
head, ;where the words “21 Shopping Days 
till Xmas” were printed in imitation pen 
and ink. The line and the imitation pen and 
ink writing. The effect of this was, of 
course, to indicate that the salesman had 
wfitten this at the top as an afterthought. 
This served not only to promote early shop- 


ping, but also added a personal air to the 


letter that was valuable. The ink of the 
signature matched this imitation pen-and-ink 
inscription almost exactly. 

Before sending out any large list of let- 
ters, in a city especially, it would be well 
to let the local post-office check over your 
list and correct addresses. This will be done 
at the rate of 60 cents an hour, and will cost 
vou about $1.50 to $2 per thousand names. 
But it is well worth the expense, as it saves 
wasting valuable mail matter on incorrect 
addresses. 

It is rather difficult to bring returns from 
direct advertising for an optical department 
unless the appeal is unusual. We know of 
one jeweler who hit upon a rather clever 
plan for a “mass attack” that was productive 
of good results. He proceeded on the theory 
that if he could impress his optical de- 
partment on the attention of the heads of 
large industries in his city, he could reach 
many thousands of prospects for optical 
business—and could reach them in the most 
telling manner. 

So he canvassed his directory of business 
corporations, selecting the names of the 
presidents or general managers of those em- 
ploying 100 or more workers. Then he had 
500 letters multigraphed as follows: 


You, as the responsible head of the 
are thoroughly re- 
sponsive to any movement designed to 
increase the efficiency or improve the 
personal well being of your employes. 
As a large employer, we know you 
are impressed with the labor turnover 
and loss of time and efficiency that re- 
sults from “eye” headaches, eye-strain 





and other kindred ailments due to de- 
fective vision, among your employes. 
We can help you to cut down that 
efficiency loss—without any cost to you, 
and without cost to the employes for 





Birth Record 
Spoon 


STERLING SILVER 














ENCLOSURE FURNISHED BY A 
MANUFACTURER. 

Featuring solid silver ‘‘stork birth record spoon’ 
on which hour of baby’s birth can be indicated by 
engraving hands on the clock face. There also is 
space fur weight, name and height. 


AN ENVELOPE 


thorough examination. We have a 
scientifically equipped optical depart- 
ment which we are glad to put at the 
disposal of your workers. We will give 
any of them a thorough, painstaking 
vision test without any charge what- 
ever if they will present one of the 
numbered tickets we are enclosing. 
We feel that if this opportunity is 
brought to their attention by you, per- 
sonally, it will be given very serious 
consideration, so we are taking the lib- 
erty to enclose a poster for your bulle- 
tin board. If you will indicate on this 
poster the name of the person who will 
have charge of the examination tickets 


in your plant, and will instruct that the 
poster be placed on the bulletin board, 
we are quite sure it will result in much 
good. 

Yours very truly, 


It was the purpose of this entire campaign 
to get the proposition before the workers as 
coming “from headquarters,” and every pre- 
caution was taken to carry out the design, 
First, the letter was addressed personally to 
the head of the plant. Then the name of the 
firm was carefully filled in in the body of the 
letter, a blank having been left open at the 
end of the first line for this purpose. When 
the letter was filled in it seemed without any 
doubt to have been a personally dictated one 
to the head of that particular firm. 

The letter was signed by the head of the 
jewelry house which sent it out. 

The easier you make it for the prospective 
customer to do the thing you ask him to do, 
in a selling letter, the surer are you that he 
the head of the plant had to do when he got 
the letter was to read it, pass it to his secre- 
tary with the tickets, and tell her to write 
will do it. 

In this particular advertising campaign put 
the office manager’s name down at the right- 
hand corner, give him the extra tickets, and 
post the poster on the bulletin board. He 
felt that he was cooperating in a worthy 
cause—which he was—and besides, he was 
doing something to increase the efficiency of 
his workers—a consideration that will appeal 
to any employer of labor—especially when 
it doesn’t cost him anything. 

With this poster on the plant's bulletin 
board, it struck the employes as being an in- 
vitation from their boss to take advantage 
of the offer. The numbered examination 
ticket (sample of which was attached to 
the poster) made it official looking and 
added the necessary urge to the offer (be- 
cause there is something psychological about 
a numbered ticket that appeals to all of us). 

Well, every poster that was put up on a4 
plant bulletin board meant that it was seen 
by anywhere from 100 to 5,000 persons. And 
many heads of plants ordered them bulle- 
tined—some wrote in saying they had, and 
thanked the jeweler for his enterprise. The 
optical department got more actual returns 
from this plan than any that had been tried 
before, to say nothing of the invaluable ad- 
vertising the department and the jeweler got 
through having the house placarded before 
so many thousands of wage-earners, who buy 
jewelry as well as have their eves attended 
to. ? 

Another letter that any jeweler may well 
mail is one we will dub the “reciprocity 











Retail Advertising Department. 


a 
etter. There is no stronger incentive for 
patronizing a firm than the fact that that 
Grm, or its employes, patronize YOU. This 
fact can be capitalized in the following man- 








ner: 
Look over your check stubs and make 


up a list of those local firms or individuals 
vou have paid money to during the year— 
your newspapers, printers, paper houses, 
jqundries, electric companies, material sup- 
oly houses, !ixture concerns, etc. Then get 
4 list of the president, vice-president, secre- 
vary, treasurer, superintendent, manager, 
atc. of each of these houses. Have a letter 
ymething like this multigraphed, and send 
t to each of these individuals (carefully 
illed in) : 
Dear Mr. —— 

In pursuance of the policy of this 
house to “buy in ——-—— ” (name 
of your town) and to patronize our 
patrons always, we have had the pleas- 
ure of giving your valued firm some 
business during the past year. 

We know that you, like ourselves, de- 
sire to patronize home merchants when- 
ever possible. We are therefore extend- 
ing this personal invitation to you and 
members of your family to look over 
our exceptional stocks of diamonds, 
watches, silverware, clocks, etc., when 
you are interested in such merchandise. 

It will be a pleasure to me, person- 
ally, to greet you. 

Yours very truly, 





This letter should be signed in pen and 
ink by the head of the jewelry firm sending 
it out. Naturally the list should be care- 
fully compared with the ledgers before send- 
ing out the letters, because this letter is 
conceived to go to those persons to whom 
you are giving business, but who are not on 
YOUR books. Of course, some of them may 
be cash customers in your place. You or 
your salesmen usually will know if such is 
the case, and if anyone who has been buying 
from you for cash receives such a letter, he 
is very likely to inform you of the fact. 

We will almost bet a new hat that you 
wil get from 30 per cent to 75 per cent 
acknowledgments from such a letter. And 
each one of them will pass the word to mem- 
vers of his family or to his associates in his 
mm to “throw some business to Jeweler So- 
and-So,” 

A few words should be said about letters 
0 “special class prospects.” In every city 
tere are certain groups of citizens to whom 
avery special appeal can be made that will 
% productive of business. Two come to 
mind immediately—school teachers and re- 
igus organizations, or lodge memberships. 
To school teachers a letter offering spe- 
lal terms of payment on their accounts— 
such as carrying their accounts over the va- 
‘ation period, for instance, will prove most 
ne The vacation months are the 
an months” for school teachers—it’s all 
song out and nothing coming in—so many 
— will be glad to take advantage of 
ase of letting their account 
tink until school opens. At least they will 
Po its clever of you to offer them the 
“ance, at any rate. Many department stores 
“€ now doing this, and are taking good 
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business from the jewelry merchant, be- 
cause there are few better “bread-and-but- 
ter” accounts than those of school teachers. 

As an appeal to religious groups—for in- 
stance the local Christian Science member- 
ship in your city—you could appeal strongly 
with a letter or announcement stating that 
you will exhibit in your store some display 
of special interest to them. We know of 
one store that created a tremendous impres- 
sion among such a membership by exhibiting 
a very fine original marble bust of Mrs. 
Mary Baker Eddy, founder of the faith. 

To a list of general medical practioners, 
“family doctors,’ the jeweler can very well 
send a personalized form letter featuring 
some gift suitable for presentation to a new- 
born baby. The item should, of course, be 
illustrated. These family doctors officiate 
at a great many births in the course of a 
year, and very often they feel called upon to 
present some trinket to the infant they helped 
into the world. 

While the sale of the item, itself, may 
not mean much in dollars and cents, it is the 
very best kind of advertising. The doctor 
not only tells other brother physicians that 
“Jeweler So-and-So” has a very clever gift 
suggestion for babies, but the mother will 
never stop talking about the “be-e-au-utiful” 
gift “Dr. So-and-So” gave to little “whatis- 
name.” Naturally she feels proud of the fact 
that the doctor remembered her baby—and 
naturally she wants her women friends to 
know about it—so there you are! That’s 
where the returns begin to materialize from 
such a letter. 

For a watch repair department some such 
letter as the following (which has been used 
to good effect) could be sent out: 


Dear Mr. 
Our experience shows us that many 
time-keeping faults in watches are due 
to the watch becoming electrically mag- 
netized. 
This may 
watch in an 


result from wearing the 
automobile, near electrical 
appliance in the home, or from other 
causes, more or less hard to determine. 
‘If you will bring your watch to us 
we will test it free for magnetization, 
and de-magnetize it without charge. 
This service may prevent serious watch 
troubles for you, with consequent large 
repair bills. 


This letter will bring to your repair de- 
partment many watches which have more 
serious ills than magnetization, and conse- 
quently will mean more repair business for 
you. 

Few jewelers need to be told what kind of 
a letter to send out to prospective brides, 
inactive customers, new accounts, etc. But 
there is this one word to be said for the 
letter to new accounts: 

Put it on the very finest stationery you 
have; have it personally type-written, and 
sign it personally with pen and ink. And as 
you hope to grow and expand in business, 
make that letter personal and sincere. Don’t 
make the mistake of being TOO EFFU- 
SIVE nor too formal. Let the letter be as 
near as possible like one you’d dash off 
with pen and ink to a friend who had 
favored you. We have seen some presum- 
ably “personal” letters from heads of firms, 
typed on “President’s Office” letterheads, 
that wound up with the president’s name 
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signed with a fac-simile rubber stamp! 

Could anything be a more complete defeat 
of its purpose? 

A dozen or more of the various letters 
outlined above sent out each year—AND 
YEAR AFTER YEAR—will be found a 
very profitable investment. They have just 
as legitimate a place in your advertising ap- 
propriation as does your newspaper copy. 


[THE END] 





Springtime Is Ringtime 





Here is a bit of advertising copy that may 
furnish a suggestion to other jewelers: 

The awakening of Spring seems to 
have a special significance for lovers. 

Perhaps that is why so many wed- 
dings take place at this time, 

Incidentally the jeweler plays a very 
important part in this function. 

It devolves upon him to furnish a 
ring that by its innate purity and worth 
shall be as lasting as life itself. 

We question whether the mere 
thought of price is uppermost in a 
man’s mind when about to purchase a 
hoop of gold for his fiancée—but the 
quality and form of the ring should be 

and doubtless is—the most important 
consideration. 

All rings look pretty much alike when 
new, but after a year or five years, per- 
haps a half century sterling worth will 
assert itself. 

Because of our knowledge of the ex- 
cellent value we are prepared to give 
we especially solicit orders for wed- 
ding rings. 

You may rest assured that a ring 
stamped E.R.W. 14k. or 18k. is up to 
its karat representation. 

These are points that 
serious attention. 

[very ambitious jeweler has a spe- 
cialty—-something he takes pride in do- 
ing better, if possible, than any other 
jeweler can. 

ur specialty is 
gold wedding rings. 

We also give particular attention to 
engraved invitations, announcements, 
visiting cards, crests, dies, etc. 

Highest grade 80-lb. Kid Finish stock 
used. 

Let us give you samples and esti- 
mates. 

Good quality and reasonable prices 
are synonymous here. 


E. R. WHITE 


ENGRAVER, OPTICIAN 
STATIONER 
1423 Main St., Bet. Utica and Glenwood, 
four doors from Postal Sta. C. 


merit your 


hand-wrought fine 


JEWELER, AND 








“TI don’t see how we can go to Europe this 
summer.” 

“You know it’s on the children’s account.” 

“Yes, but have they that much in the 
bank ?”?—The Smart Set. 





“Every modern girl should have a chape- 
ron,” says a writer in a morning paper. We 
would go further and recommend three 
chaperons working eight-hour shifts — 
Punch (London). 
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REFINERS 


Let us supply ——— Sweeps, Polishings, Gold, Silver, —green gold—plates, wires, 
soft platinum plates, and solders in 10Kt., 14Kt. 


solders and wires, also Platinum and Plated . Scraps. 18Kt., also white golds and 
red golds | 0) 2 Sa 1 0) BO) 


—— MANUFACTURERS Se 
Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


; Mountings. Selections Sent on Request. s ; 
Purchasing and Sales Dept.: Refining and Manufacturing Plant: 


5 So. Wabash Ave. (5 | (O7-N OTe) 317-319 E. Ontario St. 











Hoover & STRONG. INC. 


—Netallurgists 


QOrrice anp Works, 119 West TUPPER STREET 
BUFFALO, N.Y. U.S.A. 


R. { 
Hoover wants and welcomes your busi- 


ness and shows it by giving back in Gold 


products or cash, every penny’s worth 


- @ 
that belongs to you—for the waste ma- Silver 
terial of any description containing Platinum 


precious metals that you send. 


Special sweep sacks, steel barrels, shipping 


tags and price list gladly sent on request. 


Precious metals for any purpose bought from Hoover 
contain the full gold and other precious content speci- 
fied. Their physical and working qualities are unex- 


celled. 














i 
Under such « policy you can afford HANDY @ HARMAN 


to try Hoover. 
31 Gold St., New York City Brid geport, Conn. 


SHIP TO EITHER PLANT 


Golden Rule Refiners- Since [9/2 \\ a 
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We Buy he We Sell 


SWEEPS GOLD—SILVER 


POLISHINGS 
PLATINUM AND PLATINUM—SOLDER 


GOLD FILINGS = BURNING JOBS AT ALL TIMES 
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Educational Committee’s Report 





Read by John J. Bowman, Chairman, at the Fifth Annual Meeting of the Horological 
America, held in Washington, D. C., May 13 and 14. 


Institute of 














: igren report will cover the routine activi- 
ties of your committee for the current 
year; it will also make suggestions of ways 
m which, under certain conditions, the com- 
mittee’s usefulness could be increased and 
extended in directions not hitherto feasible, 
but in which very fruitful work could be 
done, for the advancement of horological 
education. 

The horological schools and the other in- 
terests which are each represented in the 
personnel of the educational committee, 
happen to be located for the most part at 
great distances from each other. While this 
prevents the holding of full committee meet- 
ings except at the annual meetings of the in- 
stitute, it is nevertheless true that members 
in more limited numbers do find opportuni- 
ties of getting together occasionally ; and be- 
sides this, the committee can exchange 
opinions by correspondence, when advisable ; 
so that it may be stated that the committee 
does function as actively as its present pur- 
poses require. 

The institute has indeed, through the very 
existence of its educational committee, ad- 
vanced considerably the efficiency of the fa- 
cilities for teaching horology in America. It 
has afforded the horological schools a means 
of becoming acquainted with each other, and 
of keeping in touch, which is helpful now, 
and is reassuring in its possibilities for the 
future. This could not have been accomp- 
lished in any other way than by the agency 
of such a nationally-recognized body as the 
Horological Institute of America. 

At this point in our report, it is appro- 
Priate to say that while a majority of the 
horological schools in the United States, in 
point of size if not in numbers, are members 
of the institute, and are represented on its 
educational committee, still there are some 
which have not yet come forward, to co- 
operate with the other schools in doing 
everything possible for the advancement or 
horology and horological training. To these 
schools we extend a most urgent invitation 
to join the institute now, and lend their aid 
m advancing its good aims. It is their 
Privilege, if they will, to take part in a 
Movement which in the highest sense will 
Prot all who join and make such efforts 


as will not only win, but deserve, success. 

The routine business of your committee 
during the current year has, as in previous 
years, consisted principally of correspon- 
dence. Letters are continually being re- 
ceived, either through the secretary of the 
institute at Washington, or more directly, 
requesting information of various kinds on 
the subject of horological education and 
training. This correspondence is promptly 
handled. When advisable, other members of 
the committee are consulted for the benefit 
of the inquirer. The correspondence may 
be classified in several groups. One group 
consists of letters from individuals asking 
the institute to recommend a good horologi- 
cal school. To such inquirers, a list of 
schools is sent, with the suggestion to write 
each school for its catalog and other infor- 
mative matter about its courses. The schools 
named in the list are all of those which the 
committee considers to be up to the average 
in general merit. To determine which 
schools deserve this consideration is not dif- 
ficult in the cases of schools which co- 
operate with each other through the agency 
of the institute. Such schools have every 
opportunity of acquainting the educational 
committee with the quality of work they are 
doing. Some schools, not yet members of 
the institute, are on the recommended list 
by virtue of the reputation they have made 
in the trade, which is a clear enough indi- 
cation of their merit. The fact remains, 
however, that it is both a duty and a 
privilege that these schools have, of coming 
forward and joining the institute, to help 
shape its future policies in regard to horo- 
logical education. 

Of other schools, not so widely known in 
‘he trade as those last mentioned, and not 
irerbers of the institute, your committee 
‘in its efforts to do them justice, must for 
the most part rely upon the opinions of com- 
paratively few persons in the locality of the 
schools in question. It would be better for 
such schools to have a more direct contact 
with the committee, which could be estab- 
lished at merely nominal expense by taking 
1rembership in the institute, 

Your committee feels that the correct 
policy to follow in this matter of recom- 


mending schools, is to list all schools, 
whether institute members or not, which pos- 
sess a reasonable degree of merit. Now 
that the certification of watchmakers has 
set up definite standards of ability for watch- 
makers, the schools have a way to judge 
and measure their own efficiency, and to 
modify their courses as seems advisable 
from time to time. The institute’s true pol- 
icy is to act encouragingly toward every 
school which is trying to do good work. 

It is better that there should be more 
schools, widely distributed in point of lo- 
cality, than that there should be fewer 
schools, on account of the discouragement to 
prospective students, created by the obstacle 
of great distances to travel. It is important 
to make the matter of becoming a proficient 
watchmaker as easy as possible to the 
greatest possible number of those who can 
be interested in entering the field. 


Quite significant is the fact that whereas 
in the years from 1921 to 1924, a number of 
letters were received asking guidance in 
establishing new horological schools, no such 
letters were received during the current year. 
Part of this may be explained by recalling 
that some of these inquiries same from in- 
stitutions desiring to add horological work 
to other lines of training, then being carried 
on for rehabilitation trainees of the United 
States Veterans’ Bureau; the Veterans’ Bu- 
reau is now rapidly going out of business 
as a vocational training agency, and no new 
projects are called for under its direction. 

But aside from that, there seems to be no 
interest shown in establishing new schools 
of horology now. Should any trade asso- 
ciation, or polytechnic trade school, desire 
information about any phases of horological 
training, the educational committee stands 
ready, as in the past, to give the new pro- 
ject help, out of the knowledge gained 
through the experience of its members. 

The largest proportion of the letters now 
being received for the attention of your 
educational committee, are from watchmakers 
asking advice upon technical details of their 
work. As a contribution toward the general 
usefulness of the institute, in its aim to ad- 
vance the proficiency of American watch- 
makers, these inquiries are answered with 
the greatest possible care and thoroughness. 
The most important classes of correspondence 
having been explained, no further time will 
be taken to mention the letters received and 
answered on various other phases of horo- 
logical education. As stated before, this 
work of furnishing all sorts of information, 
by correspondence, has constituted the main 
routine work of your educational committee 
during the current year. Then, always one 
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THE NEW GRAVER SHARPENER 


The simplest and most practical, with this tool 
an apprentice can sharpen any style graver any 
angle, any height, perfectly in one minute, a trick 
that the most experienced engraver can not do as 
well in ten minutes the old way by hand. 

Endorsed by hundreds of the best artists in the 
engraving profession. It does the work right and 
saves time. Substantial in design, well made and 
unished. Rollers are hardened steel. Frame is 


nickel plated. 


Price, $5.00 
Order from your Jobber 


Hammel, Riglander & Co. 
AGENTS 


209-211 W. 14th St. New York 











For Over Twenty Years 


the Record of 


FULCRUM OIL 


has been an unbroken period of success in the 
lubrication of 


— and Clocks 


| il } 


Never once has it fallen down. 


The most competent watch 
experts in the world have ac- 
1 knowledged this. 
} The highest 
lubrication, for the 
States 
tested to this 


authorities on 
United 
Government, have at- 
fact. 

favorable and continued 
use by the great majority of 
watch repairers of this coun- 
try has proven it. 


The 


“If you are not using Fulcrum Oils, 
you are not using the BEST oils.” 


FULGRUM OIL COMPANY 


FRANKLIN, PA., U. S. A. 





Muttle Furnaces 


We manufacture a_ very comprehensive 
line fully illustrated and described in catalog 

“*B.25” to be had for the asking. 

Operates on natural draft from the room— 
no foot or power blowers required. Easy 
control: Muffle Spaces ue es. ab ee ag - al 
5” x 6” and 6” x 8%"; with heights ay," to 
4". Maximum heat “with minimum consump- 
tion of gas; just the furnace for enameling, 
annealing, ete. 

Our line of blow pipes will also be of in 
terest; in fact the catalog is replete with 
articles of interest to the Jeweler. Your 
address please? 


Buffalo Dental Mfg. Co. 


Buffalo, N. Y. U. S. A. 
Lock Box 979 














Gold, Silver 


and 


Platinum 
Refiners and Assayers 


B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia 


T. 




















Lots of Dollars in Your 
Old Solutions 
Ask Hoke How to Dig Them Out 


The Hoke Refining Instruc- 
tiens saves all values, recov- 
ers all the gold, platinum, 
palladium, and iridium. 


No matter if yours is a 
l-man shop, or a shop with 
a hundred workmen, you 
get the method of refining 
that suits your needs. 


|| re TECHNICAL ADVICE C? NY SAM W. HOKE, Mcr.od 
JEWELERS TECHNICAL ADVICE C° 


Ask for Free Circular R. CG 22 ALBANY S!? NEWYORK CITY 








Assayers— Chemists 
to the Jewelry Industry 


LUCIUS PITKIN, Inc. 


47 Fulton St. New York, N. Y. 
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THE BUYERS’ DIRECTORY 


Price $1.00 


The Jewelers’ Circular, 11 John St., New York 
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of the committee’s most valuable functions 
is to provide a means by which those in 
charge of horological schools may meet not 
only each other, but also those engaged in 
related activities, to exchange ideas for mu- 
tual benefit, all for the advancement of 
horology in America. 

The question now arises: could your com- 
mittee do more? Unquestionably it could. 
It can forecast a number of ways in which 
the institute could act, in the field of horo- 
logical education, to accomplish much more 
than it is now doing. Some of the important 


things which the institute might do are 


these: 

(1) Establish scholarships for deserving 
young men to encourage them to adopt 
the vocation of horology. 

(2) Establish a loan fund open for use by 
students of approved character in any 
American horological schools, who 
through unforeseen difficulties, would 
otherwise be compelled to abandon 
watchmaking as a vocation. 

(3) Offer substantial rewards for certain 
prescribed achievements which would 
contribute toward the advancement of 
horological education in America. 

(4) Organize a traveling educational horo- 
logical exhibition to be placed in vari- 
oue cities, in turn, to create more gen- 
eral interest in horology and_ the 
achievements of horologists, 

The details of how the four projects could 
be carried out have been discussed by your 
committee, who are of the opinion that they 
are all feasible, and that their accomplish- 
ment would bear great fruits in the aclvance- 
ment of horological education. 

To do all or any one of the things 
enumerated would require funds which are 
not now available. It is pointed out that 
what the educational committee has so far 
accomplished has been done without cost to 
the institute; lack of funds has prohibited 
the adoption of a more active policy. 

The present financial income of the insti- 
tute, we know, cannot cover more than the 
general expenses, and the cost of conducting 
examinations for certification of watch- 
makers. No extension of the institute’s use- 
fulness in other directions is possible until 
some way has been found to increase its 
income. This points to the urgent need for 
an endowment fund. Should that be se- 
cured, your committee would be pleased to 
Present carefully detailed proposals, for your 
discussion and action, for putting into effect 
some or all of the four projects outlined 
Without funds for the work in sight, 
it would be a waste of time to discuss such 
Projects in this meeting. Until the institute 
Is prepared to devote some expenditure of 
money to an extension of educational activi- 
tes, your committee will continue, as in the 
Past, to devote itself to work which can be 
done mostly at the expense of time and 
willing effort upon the part of its members. 

Before concluding this report, we do not 
think it out of place to make a suggestion to 
tetail jewelers, who, most of all, should be 
interested in the training of young men 
ito proficiency as watchmakers. Jewelers 
can do a great deal toward recruiting the 
Continually thinning ranks of the watch- 
makers, by picking, from among young men 
of their acquaintance, one or more, and sug- 
sesting to them or their parents, the advis- 


above. 
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ability. of looking into the vocational ad- 
vantages of watchmaking. The jeweler can 
do this more easily than the school can at 
its distance. It is to every jeweler’s interest 
that young men be entering the field as the 
older ones are, for various reasons, dropping 
out. By following this suggestion, the jewel- 
er may do both himself and the young man 
a good turn, 

It is gratifying to report that the spread 
of the certification movement over the coun- 
try is beginning to cause a tendency toward 
the standardization of courses in horologi- 
cal schools. Schools, graduates and em- 
ployers of watchmakers are _ increasingly 
making use of the terms “Junior Watch- 
maker” and “Certified Watchmaker” to ex- 
press a definite standard. As this becomes 
more and more fixed as trade usage, the 
schools must fit their courses to correspond 
with the standards of ability as understood 
in the trade. Thus, as predicted several 
years ago in a previous report of the edu- 
cational committee, the much desired stand- 
ardization of horological school courses is 
being brought about easily and naturally. 


In concluding their report, your committee 
desires to emphasize their opinion that the 
time has arrived for the institute to become 
more active in encouraging individual inter- 
est and effort in horological education in 
America. Several years have been devoted 
to consideration of what might be done. 
This has not been amiss; haste has its dan- 
gers; but now, further delay is wasteful of 
opportunities which should be used. There 
is a public benefit to be gained by raising 
the efficiency of industrial and _ scientific 
training, which puts the institute’s efforts in 
that direction upon a very high plane. Your 
committee hopes that during the coming year 
the institute may find means to increase its 
usefulness in many ways, including those 
suggested in this report. 








Discussion of the British return to a gold 
standard, the high value of sterling on the 
American market and what it all means to 
those firms who have regular use for gold 
for manufacturing purposes, has been pretty 
rife here this week. While some in the jew- 
elry industry think jewelry prices may be 
stabilized as a result of the removal of the 
gold restrictions, others do not look for any 
particular change in price factions simply 
because any person may now buy gold from 
the Bank of England. Of course, the new 
regulations are of considerable importance 
to the jewelry industry. As already stated 
in this letter gold (22 karat) is now close 
on $19.50 per standard ounce. Fine gold 
(24 karat) is approximately $20.95 per 
ounce. These are pre-war prices. The man- 
ufacturing jeweler was always able to get 
what gold he wanted through the assayer or 
the refiner, the price varying according to 
the exchange rate for dollars. By fixing the 
price the jeweler can now accurately esti- 
mate costs. The question as to whether re- 
tail jewelry prices will thus become more 
stabilized is an open one. The Hatton Gar- 
den refiners think that the manufacturing 
jewelry trade will not be affected by the 
sale of gold to anyone who wants it, the 
smallest quantity being sold being 400 ounces 
—the weight of each bar or brick, just as 
received from the Transvaal. 
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Unique Six-Wheel Clock 


ERE is an interesting clock, photograph 

of which was recently submitted by 
Pugh Bros. Jewelry Co., Pittsburgh, Pa. 
The measurements of the timepiece are given 
as 18 by 21 by 30 inches. The timepiece has 
a frame of one-half inch brass. The clock 
contains six wheels, two dials and an alarm. 
It is unique inasmuch as it has no escape- 
ment and has been built with the idea of re- 
ducing friction. It has a one-pound pendu- 
lum which is operated by water falling over 
an inverted V-shaped trough, which, in turn, 
moves the arm to catch the tooth in a wheel 
having 60 teeth. A jump is made of one 
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FREAK CLOCK BY N. OPICH, WITH PUGH 
BROS, JEWELRY CO., PITTSBURGH, PA. 


tooth per second. This wheel in the ordinary 
clock or watch is known as the fourth wheel. 
It has a pin which extends out at a given 
point and is so arranged that after making 
a complete turn, it moves the arm, which, in 
turn, moves the center post one full minute. 

This clock operates almost perfectly, al- 
though it has no third wheel, no escape 
wheel, no verge and no springs. It is regu- 
lated, as any other clock, by raising and 
lowering the pendulum. One gallon of water 
will operate the clock until the water has all 
been evaporated from natural causes. As the 
water goes down, it is immediately pumped 
back up by its own power. 

The unique water clock is the invention 
of Nick Opich, who devoted a great deal of 
his spare time to the work. 








Vistor: “Is Mrs. Smith in?” 

New Maid: “No, mum, but she said— 
well, mum—she said—half a minute, mum— 
I'll go and ask her.” 

A negro stoker was crossing the ocean for 
the first time. He came up on deck to get a 
breath of air. Looking out on the water, he 
said in disgruntled tones: “Why, we is right 
whar we wuz this time yesterday.”— Marine 
Reporter. 
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67,274. COMBINED CLOCK CASE AND lar butten in the said mark as shown is disclaimeg 


{Patents Granted by the United States and 
the Registered Trade-Marks.] 


UNITED STATES PATENTS 


Issue of May 12, 1925 

1,537,068. RING AND METHOD OF MAKING 
SAME. Freperick A. CrOSELMIRE, Newark, 
N. J., assignor, by mesne assignments, to R. 
& H. Platinum Works, Inc., New York. Filed 

March 23, 1921. Serial 454,709. 8 Claims. 
A seamless ring comprising a band of one metal 
and a much thinner peripheral band of a dissimilar 


metal molecularly united, pressed into the first- 

named band and of substantially uniform thickness, 

the top and bottom faces in the plane of the ring 
heing of the first mentioned metal except along 
their peripheries. 

1,537,355. COMBINATION COMPASS AND 
CHRONOMETER. Spencer W. Hutcuison, 
Oakland, Cal. Filed Aug. 27, 1923. Serial 
659,603. 3 Claims. 

A combination compass and chronometer com- 
prising a chronometer provided with a dial having 
time indicating indices thereon and pointers mounted 


upon a common centrally positioned post to indi- 
cate time; and a compass needle mounted upon the 
outer end of the post and independently movable 
thereon relative to the pointers and dial for indi- 
cating direction, said needle having inwardly bent 
ends adapted to engage the surface of the dial and 
maintain clearance between the needle and the point- 
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67,237. COMBINED TELLURION AND CLOCK 


Chicago. Filed 
Term of patent 


MicHseL BELiecay, 
1922, Serial 405. 


CASE. 
Tan. 27, 
3% years, 


STAND. Peter Demetropoutos, Chicago. 











Filed Feh. 9, 1924. Serital 8,580. ‘Term of 
patent 34% 


67,299. CHARM. 


years. 
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York. Filed Jan. 10, 1925. 


‘Term of patent 7 years. 


Mevoran, New 
Serial 11,989. 
67,306. RING. ORNSTEIN and 


IRVING JosePm 


Meveran, New York. Filed Jan. 10, 1925. 
Serial 11,990. Term of patent 7 years. 


67,1. WATCH HOLDER. 


Ay 


Frank M. PEarsON, 





Manchester-in-the-Mountains, Vt. Filed Oct. 9, 
1923. Serial 7,435. Term of patent 14 years. 


UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 


6 of said Act.] 
Trade-Marks Published May 12, 1925 
Ser. 198,491. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) WENDELL AND 
Company, Chicago, Ill. Filed June 12, 1924. 


“Wreath of Blossoms” 


Particular description of goods.—Finger Rings. 
Claims use since Jan. 1, 1923. 
Ser. 206,859. (CLASS 28. JEWELRY AND PRE- 


JIP YR AMID 


CIOUS-METAL WARE.) Pyramip Button 
Co., Providence, R. I. Filed Dec. 17, 1924. 
The exclusive use of the representation of a col 


apart from the mark as shown. 

Particular description of goods.—Collar Buttons 

Made of or Plated With Precious Metals, 

Claims use since Nov. 19, 1924. 

Ser. 200,167. (CLASS 27. HOROLOGICAL jy. 
STRUMENTS.) Tue Keystone Watcm Cage 
Co., Philadelphia,.Pa., and Riverside, N, J. 
Filed Feb. 6, 1925. Under ten-year proviso, 


J.BOSS 


Particular description of goods.—Watches, Watch- 
cases, Watch Movements, and Parts Thereof. 
Ciaims use since 1890. 

Ser. 210,623. (CLASS 27. HOROLOGICAL In. 
STRUMENTS.) A. Scuitp, A. G. (S. As 
Itp.), Granges, Soleure, Switzerland. Filed 
March 6, 1925. 


l’articular description of goods.—-Watches and 
parts of Watches. 


Claims use since Feb. 17, 1916. 








The Personal Contact with Customers 


(Continued from page 113) 


The ambition of the salesman must first 
be fired before any indications of real in- 
dustry can be expected. This is the 
jeweler’s first duty to his representatives. 
He must create an ambition for them, where 
that ambition may be lacking, as it so 
often is. How can he do that? By prov- 
ing by actual experience that the sales- 
man benefits by increased efficiency. This 
may be done by offering increased remunera- 
tion, but that will fail if that is all that is 
offered. If to the additional remuneration 
the approval of the employer and the re- 
spect of the trade in general is added there 
is something worth while for the salesman 
to strive for, 

Tf, when the jeweler takes stock of his 
representatives he finds he is being misrep- 
resented he should not despair. It is prob- 
ably his own fault. In any event it can be 
remedied. 

Inspiration can be fired in salesmen by 
many means, and by using all available 
means at his disposal he will succeed. 
Among these may be mentioned. (1) 
creation of a desire to become more efficient; 
(2) disposition to co-operate in a realiza- 
tion of greater efficiency; (3) friendly 
rivalry among the salesmen; (4) placing 
greater responsibility on the salesman; (5 
just remuneration of increased efficiency. 

If the salesman can be inspired with a 
higher ambition to become more efficient 
the potential possibilities of success are 
present in his make-up. This ambition will 
be manifest in greater industry, in pet- 
sistence and patience, in dependability, Te 
sourcefulness, judgment, and in a genera 
improvement of every essential necessary tO 
personal success—A, E. E. 





